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— America is particularly rich in native hardwoods, the 
number and variety of species as well as the magnitude of 
en ae pil the forest stands constituting a resource that is beyond cal- 
culation in money. For the hardwoods afford a 
variety in form and foliage that adds to the beauty 
of landscape, at the same time that these woods in 
commercial form provide a material with a range 
of adaptability as wide as the tastes and needs of 
the people. 








Perhaps in no other way can the development of 
the esthetic side of man’s nature be better gaged 
than by the uses he makes of hardwoods. In 
pioneer days when forests encumbered lands 
needed for agriculture the finest of hardwoods 
were used with no discrimination other than as to 
strength. There was neither time nor taste to 
select and bring out the inherent beauties of Amer- 
ican woods that now command the admiration of 
all who appreciate beauty. But with the more 
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In all the changes and adaptations of hardwoods to the 
needs of a higher standard of home life the lumbermen, the 
millmen and woodworkers generally have promptly met if 
they have not anticipated the requirements of users of the 
multitude of articles that owe not only their beauty but their 








pre- SS ait elt -yavG, existence to the abundance and variety of hardwoods. Here 
am be PY ige Ms? = we have at its best individual initiative striving to create de- 
vita a 8 4 mands and to supply them; and here-also at its best the desire 
= Voy BO ee " to earn more in order to have more and live better. 


Manufacturers and distributers of American hardwoods 


me haf ae ae have performed a worthy part in making readily available 
ref- Gis me to an intelligent and appreciative people a native product 
~ “ig ® that in its crude form has little to commend it. They have 
car ee hi sought by classification and grading to secure the most advan- 

ee’ tageous and most economic use of the product that they 
_ a a ee . purvey to the public. But they realize better than does the 


low am «3 public itself that much remains to be dong in that direc- 
“i oe as te stion. It is with a view to a better service to the industry 
a they represent and to the public whose needs they supply 
that members of the Hardwood Manufacturers’ Institute have 
ia assembled in annual convention as chronicled elsewhere in 
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Conservation of Forests Includes Economical Use of Wood 


problem is to bring to bear upon the individual the economic 

law that makes thrift necessary. So long as a supply of any 
commodity—wood for example—-is readily obtainable it will not 
be economically used unless such use is profitable to the user. In 
many industries the whole setup is organized on the assumption 
that the supply of raw materials is plentiful if not inexhaustible, 
and all along the route the wasteful habits of generations are con- 
tinued. Notwithstanding increases ir costs of the raw material and 
of the labor that converts it into a manufactured product, wasteful 
methods are continued because these costs can be passed on to the 
ultimate consumer. 

A time may come, however, when the absolute supply of a com- 
modity is limited, and when excessive use or waste may mean com- 
plete exhaustion before it can be forestalled by methods of replace- 
ment. At the annual meeting of the Hardwood Manufacturers’ In- 


[ ALL ATTEMPTS TO ENFORCE the practice of thrift the 


stitute, Carlile P. Winslow, director of the Forest Products Labora- 
tory, told the lumbermen that there is reason to believe that the 
people of the United States will have either to reduce their drain 
on the forests by going without a part of the wood they would like 
to have or by using more economically the trees that are cut and 
the products cut from them. “Shall we attempt to produce,” he 
asked, “twice as much timber as may be needed in order that half of 
it may be wasted ?—or shall we attempt to produce only the mini- 
mum quantity which should basically be required?” 

On all sides the conviction is being driven home that the adage 
“A penny saved is a penny earned” has its counterpart in “A tree 
saved by economical use is the equivalent of a tree grown.” Lum- 
bermen accept this doctrine and they are eager to learn of and 
adopt every method and machine that promises to reduce waste and 
help to conserve their trees. Nobody claims he has reached the ulti- 
mate in economic utilization of the trees, but vast progress has 
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been recorded each year of the last decade or two in methods of 
manufacture and methods of drying, as well as in other processes. 
In the steps of progress the Forest Products Laboratory has had 
a notable part, and the speaker already referred to forecast other 
early contributions to the furtherance of conservation. 

When perpetuation of the wood supply is seriously considered the 
fact is made plain that the problem of conserving the forests is 
something more than protecting them from fire. It is something 
besides growing more trees. It includes both of these steps and 
comprehends also such an adaptation of supply to use and need as 
can be realized thru acceptance by each factor in the industry of a 
part in the whole program. Conservation can be and should be 
practiced in the woods and at the sawmill, but it can be and should 
be continued in the wood-using industries and by consumers gener- 
ally. Without acceptance of responsibility by all—lumber manufac- 
turers and wood users alike—much that might be done in the cause 
of wood conservation can not be accomplished. 





Using Good Nails as a Sales Feature 


AILS ARE NAILS” IS THE WAY most people look at the 
matter of buying nails, and when they have trouble in 
driving them it is usually laid to the fault of the hammer 

or clumsiness in the driver. But this is not always the trouble. 
Nails vary in quality the same as does wood and from the very 
same causes. Steel from which they are made varies in quality 
and temper, and the manufacturing process is frequently at fault. 

Nails are made of wire drawn from coils and fed into maehines 
that chop and hammer at lightning speed. The machinery wears 
and gets out of adjustment; operators become careless and do not 
inspect closely for the beginning of defects. The curve in wire 
caused by bending in the coil is not wholly taken out by the nail 
machine. This may be easily noticed by sighting down the length 
of a few large sized nails. Heads and points of nails also are often 
imperfect. A thin misshaped head or a blunt point almost in- 
variably causes trouble in use. The body of a large nail should have 
a fairly smooth surface. Coarse steel makes poor nails. 

Faulty nails are especially troublesome in nailing hardwood, or 
heavy framing in any kind of wood, and lumbermen who carry 
nails in their building supply line can make it a point of considerable 
interest in the matter of service to the trade to go into the nail 
problem thoroly. Facts developed may be used to throw illuminat- 
ing side lights on advertising. This has been done by a retail 
lumberman who took the trouble to investigate the manufacture of 
nails and thereby derived some interesting sales talking points 
as well as methods of careful inspection in placing orders for stock. 
This dealer sold the nails for use with much lumber that he did not 
sell, and his nail service attracted attention and trade to his store 
in other lines of building material. 





“Home Beautiful” Demonstrated 


EMONSTRATION HAS BECOME AN ESTABLISHED 
method of selling. Buyers want to see the things they buy. 

If it is a machine they want to see it work. If it is an auto- 
mobile they want to ride in it, and if it is a suit of clothes they want 
to try it on. Now this idea has been carried to the point where the 
seller looks upon the demonstration as an unanswerable selling 
argument, and instead of being reluctant to prove by actual demon- 
stration the quality of his goods, he seeks the opportunity to do so. 

Lumbermen have felt the need of some form of demonstration in 
effecting the sale of lumber, and they have adopted many expedients 
to fill this need. The show window and the miniature or model 
house represent attempts of this kind. As the lumberman ordi- 
narily does not build houses, but rather supplies the materials for 
the builder, and as he does not furnish or equip the houses, there 
have appeared to be insurmountable obstacles to the practical dem- 
onstration of the house such as is possible with the automobile, for 
example. 

But that the practical demonstration of home-building and home- 
making is possible has been proved by lumbermen and others of 
Portland, Ore. In the observance of “Mother’s Day” and in con- 
nection with the celebration of “Better Homes Week,” a Portland 
builder and others built and dedicated a “Home Beautiful.” The 
house was furnished under the direction of a competent man who 
was afforded every assistance by the local house furnishings mer- 
chants, and on “Mother’s Day” it was thrown open to the public 
with accompaniments of speechmaking and music. For two weeks 
the people of Portland will have opportunities to see what a home 
may be when rightly conceived. 

In connection with the Portland celebration, ministers made the 
home the subject of sermons, and the same subject was kept upper- 
most in the minds of Portland’s people by a program that lasted 
thruout the week. Articles used to furnish the house were loaned 





by local merchants, but no prices appeared on them and none were 
offered for sale. During the week the merchants featured all the 
makings of the home in their advertising and in window displays, 
prizes being offered for the displays. Prizes were offered also to 
housewives who submitted the best plans for furnishing homes at 
specified costs. The house itself has been bought by a well-known 
Portland lumberman. 

There can be no doubt in the minds of anybody that such a pro- 
gram as that carried out in Portland will give a decided impetus 
to the building of homes; it will arouse interest in home improve- 
ment and home furnishing that can be developed into the sales of 
materials of every kind that enter into the construction, remodeling 
and furnishing or embellishment of the home. It has sown the 
seed for an excellent crop of orders of all kinds. But the actual 
cultivation of the forthcoming growth and the actual harvesting 
of the expected crop must be done by the merchants themselves 
thru persistent advertising and effective salesmanship. It is be- 
cause further work of this kind is needed in order to effect sales 
that preliminary codperation among all classes of merchants is 
practicable. The idea of the home is a factor in every purchase, 
and therefore all the merchants have a common interest in impress- 
ing it upon the people of Portland. It remains for each merchant 
to direct the sentiment in behalf of home building and home fur- 
nishing into channels of profit to himself. 


The High Cost of Retail Deliveries 


IFTY DELIVERIES, LARGE AND SMALL, to the average 5- 
or 6-room house job! That is the way the delivery proposi- 
tion works out for a retailer situated in one of the larger 

towns of Kansas, who has kept close tab on several house jobs. 
These fifty deliveries to the average job are charged for, by the 
particular dealer giving the AMERICAN, LUMBERMAN this informa- 
tion, at 25 cents each for orders less than $10, and 50 cents for 
orders of over $10, the total charge to the customer for the fifty 
deliveries being $20, or an average of 40 cents each. 

This dealer says with regard to his own business, and the state- 
ment is generally applicable, that a great deal depends on the 
carpenter as to how many deliveries have to be made on a job. As 
he puts it: “Some carpenters turn us loose and tell us to deliver 
the bill. When they do that, we can take big loads and eliminate 
a lot of small deliveries such as have to be made with carpenters 
who dribble along and only order what they think they will use 
each day.” In addition to the deliveries made by the dealer, there 
are few house jobs on which the contractor or owner does not himself 
haul considerable small material, such as moldings, sacks of plaster, 
lime or cement, hardware and nails etc. 

Under a system that obliges the retailer to make fifty deliveries 
to a house job, for which he receives an average of only 40 cents 
each, is it any wonder that retailers are complaining of excessive 
overhead and the high cost of doing business? The matter is not so 
serious where the dealer marks up his gross margin of profit in pro- 
portion to the increased cost of doing business, of which the delivery 
question is only one phase, altho a very important one, but the fact 
is that many dealers have not increased their gross margin of mark- 
up for a number of years, notwithstanding that during that time the 
costs of merchandising have greatly increased. __ 

It is no wonder that the dealer who ten years ago was adding, say 
$8 margin on common lumber, with an operating cost of 12 percent, 
and who now is still adding the same amount for gross margin, 
altho cost of yard operation has run up to as high as 25 percent, 
finds his net profits practically wiped out. That is about what has 
happened to a good many dealers who either do not keep accurate 
cost records, or who lack the nerve, thru fear of competition, to make 
a selling price that will cover the actual cost of the materials laid 
down in their yards plus a reasonable profit after providing for 
cost of delivery and all other items of overhead. 

Beyond any cavil, it is incumbent upon retailers to get back the 
cost of their deliveries, either included in the selling price, or as 
a separate charge. Some dealers find the former method to work 
best, while others prefer the latter, or a combination of the two. 
It is a problem which each dealer must work out himself in the 
light of local conditions, competition etc., but it is perfectly evident 
that a dealer can not afford to make fifty deliveries on a house bill 
for a total revenue of $20, unless, as is sometimes the case, there are 
compensating advantages not inherent in the proposition itself. 








SPECIAL MACHINERY for converting sawdust from the plan- 
ing mill and cedar waste from the shingle mill into a form suitable 
for packing trees and other plants has been installed by a Wis- 
consin lumber and veneer mill. Nurseries of the Badger State are 
taking the entire output, which is just as suitable for the purpose 
as moss and is cheaper. 
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Further Contraction nm Movement 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., May 15.—With 366 mills 
which keep comparable statistics reporting, com- 
pared with a maximum of more than 400, re- 
ports received today by the National Lumber 
Manufacturers’ Association show further con- 
traction in the national softwood lumber move- 
ment last week. 


There was no appreciable change in the vol- 
ume of production, orders declined slightly 
from their mark of the previous week, and ship- 
ments fell off quite noticeably. As compared 
with the corresponding week of last year, pro- 
duction showed a slight decline, and shipments 
and orders were off about 9 percent. 

The unfilled orders of 255 Southern Pine As- 
sociation and West Coast Lumbermen’s Asso- 
ciation mills were 514,813,988 feet, as against 
519,352,942 for 257 mills the week before. Sep- 
arately, 132 identical Southern Pine Associa- 
tion mills had unfilled orders of 219,859,335 
feet for the week, against 226,643,950 the pre- 
ceding week. Similarly, 123 West Coast Lum- 
bermen’s Association mills had unfilled orders 
of 294,954,653 feet, as against 292,708,992 feet 
for 125 mills a week earlier. 

Altogether, the 366 comparable reporting 
mills had shipments of 93 percent and orders of 
82 percent of actual production. For the South- 


of the foregoing figures. Ten of these mills 
reported a cut of 8,042,000 feet last week, ship- 
ments 5,972,000 feet, and orders 4,739,000 feet. 
The reported cut represents 21 percent of the 
total of the California pine region. 


The West Coast Lumbermen’s Association 
wired that the production of 123 mills report- 
ing for the week ended May 10 was 11 percent 
above normal, while new business was 12 per- 
cent above production, and shipments 20 percent 
above new business. Of all new business taken 
during the week 39 percent was for future water 
delivery, amounting to 32,505,633 feet, of which 
26,085,633 feet was for domestic cargo de- 
livery, and 6,420,000 feet export. New business 
by rail amounted to 1,551 cars. Forty-two per- 
cent of the week’s lumber shipments moved by 
water, amounting to 42,718,309 feet, of which 
28,357,202 feet moved coastwise and _ inter- 
coastal, and 14,361,107 feet overseas. Rail ship- 
ments totaled 1,759 cars, and local deliveries 
were 5,289,737 feet. Unfilled domestic cargo 
orders totaled 136,783,026 feet; unfilled export 
orders, 75,231,627 feet; unfilled rail trade or- 
ders, 4,147 cars. 


The Southern Pine Association wired that 
132 reporting mills produced 75,984,436 feet 
last week, as against 72,046,000 for 130 mills 
the week before. Shipments were 73,496,495 
feet, as against 72,866,345 feet, and orders 
were 66,711,880 feet, against 60,557,415 feet 





SEVEN MISTAKES— 





SENTENCE SERMONS 


Supposing the public does not appreciate perfection. 
Thinking the help does not respond to fair treatment. 
Expecting fancy wrappers to atone for poor merchandise. 
Waiting for business to turn up. 

Delaying improvements until our competitors compel them. 
Hoping for increased business without deserving it. 
Considering any moral issue insignificant. 


—By Roy L. Smith, D. D. 








em Pine Association mills these percentages 
were respectively 97 and 88; and for the West 
Coast Lumbermen’s Association mills 105 and 
88. Of the comparable reporting mills, 343 
(having a normal production for the week of 
219,097,297 feet) reported production 103 per- 
cent of normal, shipments 97 percent, and 
orders 86 percent thereof. 


Statistics for last week, revised figures of 
372 mills the week before and 382 mills for 
the corresponding week last year follow: Pro- 
duction—240,048,694 feet, against 240,289,839 
feet the week before, and 245,477,421 feet last 
year. Shipments—223,229,381 feet, against 
241,425,717 feet the week before, and 243,236,- 
953 feet last year. Orders—196,993,060 feet, 
against 201,426,790 feet the week before, and 
214,727,813 feet last year. 


Figures for the first nineteen weeks of this 
year compared with the: same period of 1923 
follow: Production—4,437,181,447 feet, against 
4,256,720,403 feet; 1924 increase, 180,461,044 
feet. Shipments—4,437,079,871 feet, against 
4,706,985,792 feet; 1924 decrease, 269,905,921 
feet. Orders—4,212,822,273 feet, against 4,- 


pv aa feet; 1924 decrease, 425,728,998 
et. 


‘The mills of the California White & Sugar 
ne Manufacturers’ Association make weekly 
Teports, but they are not comparable in respect 
to orders with those of other mills. Conse- 
quently, the former are not represented in any 


the previous week. As compared with 1923, all 
three factors are smaller. Of the 132 reporting 
mills sixty-eight operated full time, including 
six running overtime, of which four were on 
double shift. Of the eleven other mills re- 
porting running time, two were shut down, three 
operated three days, one four days, and five, 
five days. Shipments were 3.27 percent below 
production, orders were 12.30 below production, 
and 9.23 below shipments for the week. 


The Western Pine Manufacturers’ Associa- 
tion reported slight decreases in production and 
shipments, and a small gain in new business. 


The California Redwood Association, with a 
production about the same as for the previous 
week, showed heavy gains in shipments and new 
business. 


With five fewer mills reporting than the week 
before, the North Carolina Pine Association 
reported some reduction in production, about 
40 percent in shipments, and an increase of 
nearly 40 percent in new business. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association reported little variation 
in softwood production and shipments, but al- 
most doubled its new business, tho fifteen mills 
reported this week as against ten the week be- 
fore. 

The Northern Pine Manufacturers’ Associa- 
tion with eight mills reporting, records reduc- 
tions in production, shipments, and new business. 


Naval Stores Interests Confer 


[Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, Fua., May 15.—At a meeting 
here yesterday of 175 naval stores men repre- 
senting five thousand operations, or more than 
one-third the total production of rosin and 
turpentine in the United States, steps were 
taken to organize the Producers Codperative 
Association, its purpose as announced being 
to foster friendly feeling between buyers, pro- 
ducers and factors. The conference was held 
under the auspices of the. West Florida Turpen- 
tine Operators’ Association and was presided 
over by President L. M. Autrey, of Orlando. 
Thru coéperative effort it is hoped to minimize 
the cost of production which has become inordi- 
nately high, and to place the industry on a basis 
where the products will command in the mar- 
kets of the world prices based solely on cost of 
production and reasonable profits. Members 
of the Georgia-Florida Saw Mill Association, 
which was holding its annual meeting in an ad- 
joining hall at the same time the turpentine 
producers were in session, were greatly inter- 
ested in the outcome of the conference as prac- 
tically all of the lumber manufacturers in this 
section are cutting turpentined lumber. 

With Buckner Chipley, of New Orleans, as 
chairman, a committee of six was appointed to 
confer with the naval stores factors and formu- 
late a satisfactory plan of procedure and ar- 
range final details for making the codperative 
association a permanent influence in the naval 
stores industry. : 

Commenting on the movement one of the tur- 
pentine operators said: 

High cost of production, coupled with the av- 
erage market values that have meant the con- 
tinual selling of such commodities at losses, now 
threaten fhe very existence of the industry, and 
immediate steps must be taken to bring about a 
better spirit of codperation among producers and 
factors if the genuine needs of the industry are 
adequately to be met. 

Officials of the association said that the 
organization will be promoted by an attitude of 
mutual understanding and cordial relations. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WasHINeaTON, D. C., May 15.—Following are 
f. o. b. mill prices, May 8 to May 10, of a vary- 
ing number of southern pine mills, being 
weighted averages of reported actual sales at 
latest available dates: 


Sap Flooring Common Boards, S2S 


Edge grain— or 
1x3” B&better ..$80.00 eget YY Seer 22.58 
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Longleaf Timbers, S4S, 
20’ and Under 
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Figures for No. 1 common boards are the av- 
erage for May 1. 
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Bellingham Mills to Cut Wages 


[Special telegram to AMERICAN LUMBERMAN] 

BELLINGHAM, WASH., May 14.—To avoid 
closing or curtailment, all Bellingham lumber 
companies will cut wages approximately 10 per- 
cent, effective May 16. The new scale for com- 
mon labor will be $3.40. This is the scale that 
was in effect previous to the advance of Febru- 
ary, 1923. Three thousand men are affected in 
mills and eamps of the Bloedel Donovan Lumber 
Mills, Puget Sound Saw Mills & Shingle Co., 
Morrison Mill Co., E. K. Wood Lumber Co. 
and the Whatcom Falls Mill Co. 





ACCORDING TO ForEsT Service estimates, the 
hardwoods of the country are being cut three 
and one-half times as fast as they are being 
replaced. 
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Relative Hardness of Maples 

Can you tell us which of the two maples has 
the greater wearing resistance and is the harder 
when seasoned, what is known as hard maple or 
what is known as soft maple? ‘The writer has 
always been led to believe that soft maple is the 
harder and firmer of the two when they are sea- 
soned.—INQuiRyY No. 1,286, 

[This inquiry is made by an automobile and 
tire concern of the middle West. Betts in his 
book ‘‘Timber: Its Strength, Seasoning and 
Grading,’’ indicates that, compared with oak as 
100, soft maple and hard maple rank as fol- 
lows: 

Bending Stiffness in 


strength bending Hardness 
Soft maple ...... 67 a2 56 
Hard maple ..... 103 112 87 


There may be other characteristics of the 
woods that affect their wearing qualities, but un- 
doubtedly hardness would be as good an index 
as any to the relative resistance to wear.— 
EDIToRr. | 


Saw Attachment to Remove Bark 


Can you give us the address of the manufacturer 
of a small attachment for a circular. saw that re- 
moves the bark from logs in the process of sawing? 
We have understood that there is such an attach- 
ment and have thought that possibly you could 
give us the name of the manufacturer ?—INQUIRY 
No. 1,264. 


[As the AMERICAN LUMBERMAN has no rec- 
ord of the manufacturer of the device here re- 
ferred to, the inquiry is published in order 
that readers may supply the information asked 
for. The name of the inquirer will be furnished 
upon request.—EDITor. | 


Injury to Dressed Stock in Open Car 


We bought a car of bill stuff No. 2 and better, 
delivery at destination or our point, the lumber 
to be bright and dry. 

The party loaded this lumber in an open car 
and railroad transferred it to an open or gondola 
ear. Previous to the transferring there must 
have been some very heavy rains which soaked the 
lumber to a certain depth and we found this wet 
lumber in the bottom of the car as of course they 
unloaded from the top. Then from the point of 
transfer, which was in Mississippi, there was more 
rain, so the top of load was wet to a certain depth. 
This made it necessary for us to stick two-thirds 
of the car; not only this trouble, but as every 
dealer knows dry dressed lumber if it gets wet 
will warp badly; 2x4’s especially get crooked. 

We think we should have pay at least for the 
difference in condition of lumber and sticking the 
wet stock. There is no doubt that the lumber was 
in good condition when loaded at the mill but it 
got out of condition in transit. We supposed the 
mill would load in box car, knowing that at this 
time of year and the long haul it would encounter 
wet weather. We presented a claim to shipper, but 
he thinks he is not responsible as the lumber was 
loaded dry. We can not collect from railroad com- 
pany for the car was not in our possession until 
arrival. 

Will you please untangle this and designate where 
we stand ?—INQuIRY No. 1,287. 

[The foregoing inquiry comes from an Ohio 
lumber concern. Controversies similar to that 
referred to have arisen and been the subject 
of comment in the AMERICAN LUMBERMAN. In 
connection with one such controversy a lumber 
concern in the South stated that during a period 
of five years it had shipped something like 1,500 
carloads of lumber in open ears with almost no 
complaints. Somehow opinion quite commonly 
prevails that finished stock is shipped in closed 
cars and rough lumber in open ears. While 
it is undoubtedly true that much, if not most, 
of the finished lumber is shipped in closed cars, 
there appears to be ample evidence that a great 
deal of it is shipped in open cars. 

There is nothing in the foregoing inquiry to 
indicate that the buyer stipulated that the ship- 
per should load the lumber in a closed ear. In- 
asmuch as the shipment originally was loaded 
in an open car the railroad company was war- 


ranted in transferring it from that car to an- 
other open car. 

In the absence of a custom of loading fin- 
ished stock in closed cars so general as to be 
considered practically universal, it would ap- 
pear to be necessary for the buyer to stipulate 
that the shipment should be loaded in a closed 
car in order to recover damages for injury in 
transit. 

The inquiry is published in order to bring 
this question before the industry, and readers 
are invited to give their experience and views 
regarding the practice of shipping in open and 
closed cars.—EDITOR. | 


Market for Holly Lumber 


I desire information as to the market for holly 
wood cut in any form up to 4 inches in diameter 
and 6 feet long.—INQuirRyY No. 1,289. 

[This inquiry is made by a New Jersey reader. 
As holly trees rarely grow to a large size, most 
of the lumber cut from them is of small dimen- 
sions. Holly, being whiter than any other 
American wood, finds a place in inlay work, 


Cutting-Up Plant for Western Woods 

The writer has under consideration the proposi- 
tion of starting a cut-up mill conveniently located 
to several large sawmills in Oregon. It hag been 
suggested to me that you perhaps might furnish 
me with information relative to such a proposition 
as to the general market for the products of the 
cut-up mill, prevailing prices ete.—INQUIRY No, 
1,288. 

[The foregoing inquiry is made by a reader 
of the AMERICAN LUMBERMAN in Washington 
State. To what extent the practice of cutting 
up stock in separate plants near the place of 
lumber production is now carried on it is im- 
possible to say at this time. However, it is 
understood that millworking concerns of the 
middle West commonly buy considerable stock 
already cut up and retailers with limited mill- 
work equipment also purchase considerable of 
this stock. In view of the tendency wherever 
practicable to avoid the shipping of waste it 
would seem that a cutting-up plant, such as 
that described by the inquirer, should offer pos- 
sibilities of profit. Readers of the AMERICAN 
LUMBERMAN who are interested in this proposal 
or who can give additional information similar 











These Douglas fir timbers 8 inches by 16 inches 
Vancouver Island, British Columbia, over the 





by 98 feet long were shipped from Bainbridge, 
Canadian Pacific Railroad, to West Virginia 





parquetry, marquetry, in the manufacture of 
small musical instruments and for keys for 
pianos and organs. It is also used by engrav- 
ers for various classes of work and is utilized to 
some extent as material for handles of the 
choicer classes of brushes. It is sometimes 
worked into smaller articles of furniture, but 
more often used for inlay work than for actual 
furniture construction. The name of the in- 
quirer will be supplied to interested readers 
upon request.—EDITOoR. | 


Rank of Lumbering Among Industries 

We are wondering if you have any figures or 
information which establishes the rank of the 
lumber industry among others of this country. We 
are under the impression that it ranks third or 
fourth. 

If you have any figures showing the value of the 
annual lumber production, we should like to have 
those also.—INQuIRY No. 1,285. 

[Statistics compiled by the bureau of the 
census indicate that in 1919 there were em- 
ployed in the lumber group, which includes lum- 
ber manufacture and its remanufacture, 675,- 
067 persons in 20,273 establishments. These 
figures would give the lumber industry a rank 
of third place in the number of wage earners. 
In 1921 the industry is shown to rank seventh 
in the value of its products, which amounted 
to $1,487,738,000.—EbITor. } 


to that asked for, will be supplied with the 
name of the inquirer upon request.—EbIToR.] 


Tamarack Logs for Rustic Cabin 


All my life I have wanted a log cabin and this 
winter I was fortunate enough to get a good pile 
of 8-inch tamarack logs. I have looked up log 
cabins in our library but the stuff I found was more 
theoretical than practical. If you can give me 
any information on this subject I shall appreciate 
it very much. I would like to leave the bark on 
and would like to know if there is any preparation 
that could be sprayed or brushed on the logs to 
keep worms and bugs from boring into the bark.— 
INQuirRY No. 1,283. 


[The foregoing inquiry is made by a Wiscon- 
sin reader of the AMERICAN LUMBERMAN. It is 
believed that if the tamarack logs can be well 
seasoned before use and without removal 0 
the bark there should be little danger of injury 
from insects after the building is constructed. 
Cases have been known where builders have 
‘‘pegged’’ the bark on by boring gimlet holes 
and inserting wooden pegs. Spraying has been 
proposed to prevent insect injury, but most 
sprays that are effective would be objectionable 
if used on a building to be occupied. Readers 
of the AMERICAN LUMBERMAN are invited to 
give any information they may have that would 
be helpful to this inquirer whose name will be 
supplied upon request.—EDITor. | 








1924 


ods 
DOsi- 
ated 
been 
nish 
tion 

the 


ider 
rton 
ting 
» of 


t is 
the 
[ock 
nill- 
. of 
aver 
2 it 
as 
DOs- 
CAN 
osal 
ilar 








May 17, 1924 


AMERICAN LUMBERMAN 41 




















The General Business Situation 


The general business situation is featured by 
decreasing prices and diminishing sales and 
manufacturing activity. These developments 
have affected some industries more than others, 
put are felt in practically all of them. Polit- 
ical conditions and weather handicaps appear 
to be largely responsible. Unfavorable tem- 
peratures and rains have delayed construction 
work, particularly in the northern half of the 
country, and have had an adverse effect on 
sales of many important wood using industries 
—the automobile industry for instance. Con- 
fidence, however, is strong that next month, 
when real springlike weather ought to be en- 
joyed, will witness considerable stimulation in 
both the fields mentioned, as well as in other 
manufacturing lines. It is also believed that 
the Presidential nominations will be followed 
by a clearing of the political atmosphere, so 
that the general expectation is that business 
will be stimulated by midsummer. 


North Carolina Pine Markets 


The market for North Carolina pine is de- 
pressed, according to reports from that produc- 
ing territory. Neither air dried nor kiln dried 
lumber attracts much attention. Retailers 
have run their stocks down to a low level but 
are not replenishing, as they say their business 
is quiet. When they place an order it is 
usually of a badly mixed character, and in- 
variably they demand quick shipment. Some 
low prices are offered, but the mills usually 
are not disposed to make concessions, as stocks 
are not heavy and manufacturers still feel con- 
vinced that better demand is in the offing. 
Heavy rains have fallen in the North Carolina 
pine district, affecting air drying mills. Many 
of these are in bad need of funds, and are 
disposing of their lumber for what they can 
get. This undoubtedly is one important rea- 
son why the lumber market at present finds 
itself depressed, the recessions that already 
have occurred leading retailers and consumers 
to look for still greater reductions and to post- 
pone buying in order to benefit from these. 


Southern Pine Marks Time 


Demand for southern pine continues back- 
ward, and is spotted not only as regards terri- 
tories and industries but also as to items. The 
southern market remains by far the best, build- 
ing operations in that section going forward 
steadily and showing a tendency to increase. 
Texas and Oklahoma are referred to in reports 
as particularly good customers. Call from other 
sections of the country has shown no further 
gain, and prospects appear somewhat dimmed. 
Country trade is slow everywhere, but there is 
a fair construction activity in the larger cities 
of the middle West, North and East. Retail- 
ers in these centers as a rule are busy deliver- 
ing lumber, but say that foundations are not 
being dug in the number they should and that 
the immediate future in the construction field 
appears uncertain. They, therefore, will not 
commit themselves for more than an occasional 
small order for sorting up purposes. Most of 
them appear to have enough unsold stock on 
hand to care for current needs. Competition 
with western woods meanwhile is very keen thru- 
out the middle West and North, and prices have 
shown a further weakening. According to re- 
ports from various producing sections, the mills 
how average less than $30 a thousand feet, 
Which means that the margin of profit is very 
low, if there really is one. 

Whenever an order is placed, immediate ship- 
ment is demanded. Tho the mills have for some 
time produced more jumber than they have sold, 
shipments of old orders have been consider- 
able and stocks have not been materially added 
to. Difficulty is consequently often encountered 
m placing orders for badly mixed ears for im- 
mediate shipment, and many cases are reported 


of premiums being paid to secure such ship- 


ment. Order files at the mills are shrinking, 
on May 9 averaging 1,665,601 feet at those re- 
porting to the Southern Pine Association. This 
is the lowest figure for many a month, but the 
mills look forward to an increase in business to 
help the situation soon. There are meanwhile 
numerous inquiries in circulation, but prices 
usually are so low that the larger mills are not 
inclined to consider them. The smaller mills 
have comparatively large stocks available for 
the market, and those in need of funds seldom 
reject an offer. 


Spotted Demand for Hardwoods 


Somewhat increased demand for southern 
hardwoods from building trade interests is re- 
ported, that from flooring manufacturers lead- 
ing. There has also been a fairly active call 
from the furniture industry, which is reported 
to be booking a bigger volume of business than 
recently and to be enlarging operations some- 
what. Automobile manufacturers, however, 
continue to buy poorly, tho the outlook in that 
industry has improved and an early increase 
in motor car output is likely. Lower grades 
move more slowly, box interests having gen- 





Statistics on production, orders and 
shipments appear on page 50 





erally curtailed their buying. These interests 
report that demand for their product has 
slumped off considerably, and that they do 
not look for any material pick-up before Aug. 
1. There is still a good number of export in- 
quiries, but foreign buyers, like domestic, 
hold off actual transactions in expectation of 
lower prices. Meanwhile competition for busi- 
ness is increasing in keenness, and prices 
on many items have softened. Dry stocks are 
none too plentiful, and reports indicate that 
green lumber on sticks shows a smaller volume 
than usually at this time of year. 

Heavy rains in the eastern hardwood pro- 
ducing section have caused many mills to cur- 
tail production. These mills report that do- 
mestic demand has recently quickened a little. 
The larger southeastern cities are building 
busily, to the benefit of flooring and interior 
trim makers. All trading, however, is done 
conservatively and there is no speculating. 
The eastern furniture trade is also buying a 
little more freely, but most other consuming 
trades showing indifference to the market. 
Manufacturers in the Jacksonville (Fla.) ter- 
ritory remark that the market lacks ‘‘pep,’’ 
buyers continuing hand to mouth buying, tho 
they admit they need lumber. The general 
opinion is that it is the relative weakness of 
prices that prevents much business from being 
placed. Demand for flooring is good, and sash 
and door and interior trim makers are very 
active. Furniture manufacturers in the Jack- 
sonville section are said to have eased up in 
their buying, and there has been no improve- 
ment in the call from the automobile industry. 
The export market presents a hopeful outlook. 
Overseas buying is not as brisk as a few weeks 
ago, due to the desire for price concessions. 


Western Pines and Redwood 


The market for Inland Empire western pines 
is still very unsettled and weak. Improved 
weather in the East and middle West has not, 
contrary to all expectations, stimulated demand 
for retail stock to any marked degree. Fac- 
tory consumers are conducting their operations 
with greatest caution and are making no com- 
mitments except where they must have stock. 
Sash and door plants are still busy, but are un- 
certain regarding the future trend of building, 
and for that reason are fully as conservative 
as consumers in other lines. Box and packing 
crate interests report a marked drop in demand 
for their products, and very little business is 


coming from this source. One of the large 
western pine producers on May 3 reduced prices 
on shop lumber $5, and most mills find them- 
selves obliged to meet the new figure, without, 
however, getting much response from buyers. 
No additional curtailment of production has 
been effected, as most mills find it impossible to 
change their cutting program at this time, be- 
cause of the logging situation. 

Current demand for California white and 
sugar pine is much below normal, but the mills 
are keeping their shipping departments busy 
filling back orders. White and sugar pine shop 
moves slowly and there is a wide difference in 
the views of manufacturers and buyers on the 
price question. Commons are having a fair 
demand and the outlook for pine box shook is 
more favorable than it has been for some time, 
good fruit crops being in prospect. Shook 
prices, however, are low. It is predicted that, 
if buyers continue to hold off and the price 
situation does not quickly improve, there will 
be a general curtailment of production in the 
California territory before long. 

The redwood market remains fairly strong, 
altho this wood has not escaped a touch of the 
depression that has developed in other woods. 
Prices on narrow stuff of clear, sap and stand- 
ard grades on sidings have recently been re- 
duced, as well as widths up to 6 inches in the 
domestic cargo list. These reductions, how- 
ever, have as yet not resulted in any stimula- 
tion of demand. 


Douglas Fir Remains Weak 


No improvement has been noted in Douglas 
fir demand, and quotations have shown further 
weakening. Rail trade is of fair volume but 
prices obtained are very low. The mills have 
lost the initiative in naming selling figures, 
and it is a buyers’ market thruout. Manu- 
facturers appear to be determined to get rid of 
all surplus stocks and to keep yards clean of 
common and slash items. This policy has in 
itself dulled inquiry, as retailers do not believe 
that the bottom of the market has been reached 
and are holding back wherever possible await- 
ing new developments. Vertical grain flooring 
has softened materially, and drop siding prob- 
ably is the strongest item in uppers, due to 
the scarcity at many plants of 6-inch rough 
strips. Despite heavy production for some 
months, the mills have by some method or 
another managed to keep their lumber moving, 
and stocks are not well assorted. There is 
often difficulty in placing orders for mixed 
ears. All mills are eager for timber business 
and there is strong competition for the few 
orders of that character that are forthcoming, 
so prices are low. Some fair orders from 
Australia have been reported lately, but the 
export situation as a whole is dull, there being 
little life in either the Japanese or Chinese 
markets. It is reported that 18x18- and 24x24- 
inch squares are being sold in Osaka for $32 
c. i. f., while No. 1 cedar logs bring $38 ec. i. f. 
The cargo mills do not look for any improve- 
ment in offshore demand until about Aug. l, 
when they believe that Tokio may be ready 
to start on its building program. Much lumber 
meanwhile is being held in Japan. The mills 
declare they will not book any large volume 
of business at present prices, but that they 
contemplate closing down unless an early im- 
provement sets in. 

The dullness of the offshore markets has 
caused the reported withdrawal of a fleet of 
foreign vessels from the Asiatic trade and 
their transfer to the intercoastal run. This 
makes lower rates to the Atlantic seaboard 
probable. A slowing down of demand from the 
Atlantic seaboard is meanwhile reported, with 
Philadelphia as the only good buyer. The 
cause for this appears to be expectations of 
lower prices and lower freight rates, rather 
than any decrease in requirements. California 
trade is very quiet. 
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WINCHESTER, IDAHO, 
May 10.—On July 1, 
1923, W. C. Geddes be- 
came vice president and 
general manager of the 





W. C. GEDDES, 
Vice President and 
General Manager 





Craig Mountain Lumber 
Co., of Winchester. 

E. H. Van Ostrand, 
president of the com- 
pany, who up to that 
time had been general 
manager, after so many years in the harness 
wished to take life a little easier, and he suc- 
ceeded in interesting this experienced and ver- 
satile lumberman, ‘‘ Billy’? Geddes, who at that 
time was general manager of the Oregon Lum- 
ber Co.’s mills at Baker, Bates and Dee, Ore. 

Mr. Van Ostrand immediately relinquished 
the reins and devoted himself to the construc- 
tion of a beautiful little home on the shores of 
the scenic Lake Coeur d’Alene in that attrac- 
tive little city bearing the same name as the 
lake. And incidently, a few weeks thereafter 
Mr. Van Ostrand took unto himself a bride 
and the two journeyed to the Hawaiian Islands 
for a three months’ honeymoon in the land of 
pineapples and surf bathing. 

Winchester and the Craig Mountain Lumber 
Co.’8 plant are located on the top of Craig 
Mountain, which was named after an old mis- 
sionary who settled there in the early days. 

Craig Mountain is really a high timbered 
plateau surrounded by rich valleys and prairies 
on which no timber grew. For instance, Camas 
Prairie, just to the east of Craig Mountain, is 
the richest wheat growing country of Idaho. 
There is no other operation of any size on Craig 
Mountain and the soil of this plateau is deep 
and rich and admirably suited for grain and 
grasses when the timber is logged off. There- 
fore the land is valuable’ for ranches or farms. 

This deep rich soil and the prevailing rain- 
fall, together with the uniform elevation of be- 
tween four thousand and five thousand feet, 
provide ideal conditions for growing large, 
healthy, high grade 
pine timber, which has 
been the first element 
in building the reputa- 
tion of Craig Moun- 
tain pine. There is 
not a timber pest on 
the mountain. The 
stand is practically 
pure pine—the whole 
mountain will cruise 
better than 90 percent 
pine. All of it is Pinus 
ponderosa, or western 
white pine. 

The Craig Mountain 
Lumber Co. monopol- 
izes the production in 
this solitary stand of 
timber. While it is 
really a continuance 
of the Oregon timber 
tract, it is separated 
from it by the Snake 
River, and for some 
unknown reason it is a 
younger growth than 
the Oregon tract by 
about one hundred years. That fact is substan- 
tiated in that there is no dead timber to be 
found, and in addition the annual growth rings 
tell the story with accuracy. 

The Craig Mountain Lumber Co. started ship- 
ping in 1910, and its products, particularly in 
the shop grades, gained an enviable reputation 
from the start. 

The present official family of this company 


is as follows: E. H. Van Ostrand, Coeur 
d’Alene, Idaho, president; W. C. Geddes, vice 
president and general manager; Miss T. Censky, 
secretary and assistant treasurer, in charge of 
sales, and Judson G. Rosebush, Appleton, Wis., 
treasurer. 

The sawmill consists of two 9-foot Diamond 
Iron Works band mills and a Mershon vertical 
band resaw, with all the modern accompani- 
ment of trimmers, transfers ete. 

The planing mill is modern in every detail, 
and equipped with late style fast feed machines. 

The kiln drying results of this company are 





MISS T. CENSKY, WINCHESTER, IDAHO; 
Secretary and Assistant Treasurer 
not surpassed in the western pine district, and 
are secured thru the use of modified North 
Coast kilns, which were developed thru pains- 
taking efforts on the part of E. H. Van Ostrand, 
president of the company, who over a consider- 
able period of time, in conjunction with Olaf 
Garten, assistant superintendent in charge of 
remanufacturing and the yard, devoted much 
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| Idaho Concern Making a Reputation with Carefully 
Manufactured High Grade Virgin Western Pine 


The company has lately been making a spe- 
cial effort to reach the far eastern trade, both 
yard and industrial. It has been meeting with 
flattering success in this new territory. 

W. C. Geddes, the new manager of the com. 
pany, is a native of Ogden, Utah, but since he 
was twelve years old has lived in Oregon until 
he came to Winchester last July. Mr. Geddes 
practically grew up in the lumber business, his 
first job being with the Oregon Lumber Co. at 
its Pleasant Valley (Ore.) mill in 1893. He 
was with the Oregon Lumber Co. until 1908, 
Then he spent four years in the employ of the 
Stoddard Lumber Co., at Baker, Ore. 

In 1912 Mr. Geddes was one of the organiz- 
ers of the W. H. Eccles Lumber Co. In August, 
1915, he went back to the Oregon Lumber (Co, 
as sales manager and assistant to the president. 
Then in 1921 he was made a director of the 
company and general manager. He has been 
a stockholder in the Oregon Lumber Co. as well 
as in the W. H. Eccles Lumber Co. 

During his career with the Oregon companies, 
Billy Geddes worked at everything from run- 
ning the commissary store, or as a sawyer in 
both pine and Coast fir mills, to sales manager 
and then general manager. He went from fir- 
ing an engine for the Oregon Lumber Co. to 
general manager, and he missed very few de- 
partments on the way. 

He came to the Craig Mountain Lumber Co. 
with a wealth of valuable experience, a wide 
acquaintance among all Inland Empire lumber- 
men, with whom he has built a reputation thru 
his efficient work in the Western Pine Manu- 
facturers’ Association. 


Versatile Secretary Shows Community Spirit 


Miss T. Censky, as secretary and assistant 
treasurer, is sales manager. Manager Geddes 
says that in all his experience with different 
companies he has never seen such a complete set 
of statistical records as are kept by Miss Cen- 
sky. Probably no other pine manufacturer 
has such a record of grades that its timber pro- 
duces, and of the grades shipped and the dis- 
tribution by States over a period of years since 
the mill first began shipping. 

Miss Censky has been with the organization 
since the beginning, and is a stockholder. She 
eame from Wisconsin with the organizers of 

this company before 











The Craig Mountain Lumber Co.’s mill at Winchester, Idaho, cuts 50,000,000 feet a year of the 


famous Craig Mountain pine 


time to this important phase of the lumber 
production. 

The annual production of this plant is 50,- 
000,000 feet. 

The Craig Mountain Lumber Co.’s shop lum- 
ber for many years has had an exceptionally 
high reputation among buyers, on account of 
its soft texture, its careful grading, kiln dry- 
ing and machining. 


ae } the ground was broken 
on the mill site. 

Miss Censky is an 
outstanding figure in 
the community life of 
Winchester. All the 
children in the vicinity 
love her. There is a 
reason. Among other 
things she operates 4 
children’s library, and 
is now planning to 
build a separate addi- 
tion to the principal 
hotel of the town to 
accommodate this li 
brary of children’s 
books, and allow the 
children an entrance 
without going thru the 
hotel. Already at her 
own expense she has 
fenced in and fixed up 
a community  chil- 
dren’s playground. — 

Among other activi 
ties Miss Censky is 4 
rancher on a rather large scale, and every yeat 
donates a part of her acreage to the University 
of Idaho for experimental purposes. 


Superintendents Are Veteran Lumbermen 
Two new members of the Craig Mountain or 
ganization are Norman Y. Stoddard, who has 


charge of all woods and railroad operations, 
and E. M. Hall, sawmill superintendent. Mr. 
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Stoddard comes from a family of lumbermen 
and is a brother of the late George Stoddard, 
of La Grande, Ore., with whom he got his early 
training. He was in charge of the Oregon 
Lumber Co.’s mill and woods operation at the 
time Mr. Geddes was general manager of that 
company. 

Mr. Hall, the mill superintendent, has had 
eighteen or twenty years’ experience, and was 
in charge of the Nibley-Mimnaugh Lumber Co.’s 
operations until that company was sold to the 
Bowman-Hicks Co. last year. 

As has been said before, the Craig Mountain 
Lumber Co. is ideally located as to climate and 
soil conditions, and in addition it has a timber 
supply, occupying comparatively level and 
easily accessible land; it has a high quality of 
virgin timber, an excellent manufacturing plant, 
and especially good kiln drying facilties. Its 
shipping facilities are unsurpassed. Now that 
all the pioneering work has veen accomplished, 
the genius who raised it to its enviable position 
in the western pine field, President Van Ostrand, 
is taking a well earned rest. 


Investigating Lumber Theft Ring 


Houston, Trex., May 13.—Altho investiga- 
tions into Houston’s lumber theft ring are still 
under way, sixty charges of theft and receiv- 
ing and concealing stolen property have been 
filed. The charges involve more than a dozen 
men, mostly negroes. The entire day, Tuesday, 
was consumed in preliminary hearings in order 
to have ample evidence to submit to the grand 
jury for indictments. 

Testimony developed in the lumber theft cases 
revealed the fact that checkers and wagon men 
employed by the Herman Hale Lumber Co. had 
long been engaged in a scheme to rob their em- 
ployers of lumber, shingles, brick, fencing and 
other building materials. As many as three 
homes were built completely out of stolen ma- 
terials. 

The theft ring was uncovered by city detec- 
tives in a raid on a house in search of a whiskey 
still. Instead of the still the sleuths found a 
pile of sixty bundles of shingles which the own- 
er of the place admitted he had bought from 
negroes employed by the Herman Hale Lumber 
Co. at about half the usual quotations. 

The loot, according to the officers, was taken 
away from the yard in piece loads. The one 
white man whose duty it was to supervise the 
negro crew, the officers said, was unable to 
make a complete check on the day’s hauling and 
had never suspected any materials being stolen. 





Sells Part of Mississippi Properties 


LyMAN, Miss., May 12.—It has been an- 
nounced here that the Ingram-Day Lumber Co. 
has sold the mill plant and town property at 
Lyman to Batson & Hatten Lumber Co., of 
Hillsdale, Miss., which will erect a large modern 
mill, expanding the Lyman business in every 
way in order to manufacture the lumber from 
the tract of virgin pine recently purchased in 
this section from the L. M. Dantzler Lumber 
Co. The Batson & Hatten Lumber Co. is a 
well known successful operator in Mississippi 
lumber. 

The Ingram-Day Lumber Co. has made a 
contract with J. L. Holleman and associates of 
Wiggins, Miss., whereby they will erect a mill 
near Riceville, Miss., for the purpose of cut- 
ting certain areas of the Ingram-Day timber. 
Mr. Holleman and his associates have been 
operating for a number of years at Carnes, 
Miss., and are well known in the trade. The 
considerations for these deals are not announced. 

The Ingram-Day Lumber Co. retains the 
lumber and general merchandise stores as well 
48 considerable timber holdings west of the 
Wolf River and the general offices of the com- 
pany will remain for the present at Lyman. 
It is understood that the company will enlarge 
its Alabama lumber operations. This company 
has been in business at Lyman since 1906 and 
has established the perhaps unique record of 

ving operated since that time without shut- 
down or intermission, thru good times and bad. 


Drying. Small Hardwood Dimension 


Detroit, MicH., May 13.—Warping, twisting 
and excessive end checking in kiln-dried dimen- 
sion stock cut from green planks are eliminated 
with greater resultant satisfaction and economy 
than by old methods under a new plan worked 
out by the Ford Motor Co. at its River Rouge 
kilns which is primarily based upon proper 
sticking of the stock and adequate steam spray- 











Small mixed dimension stock as it left dry kilns 
at River Rouge plant of Ford Motor Co. 


ing while under treatment. According to offi- 
cials of the company, careful sticking when 
parts are loaded on the trucks prior to entering 
the kilns is an important factor in avoidance 
of warping and twisting. The size of the 
‘“stick’’? is also an important consideration as 
disclosed by repeated experiments and tests in 
perfecting the new system which indicates that 
sticks 1 inch to 11% inches x % inch are best 
adapted for the purpose. When laying these 
the first must be placed flush with the ends of 


in the part from 5 to-7 percent. Green planks 
with the same degree of humidity take from 
25 to 28 days to dry out to the same extent. 
Further warping and twisting are much more 
probable with planks. Sizes from the same 
plank. with their smaller bulk have far less re- 
sistance and lie still under treatment. 

Care in piling stock on the trucks also is a 
material factor in getting results. Pieces con- 
taining knots or in which the grain indicates 
twisting and warping possibilities are placed at 
the bottom so that the weight of the stock 


above will bear directly upon them. This pres- 


sure often is sufficient to prevent twisting. 

As warping and twisting were overcome by 
experiment, checking and honey combing trou- 
bles too have melted away. End checking was 
due to inefficient steam spraying while the 
stock was in the kiln. By removing the cause 
the Ford Motor Co. has removed the trouble; or, 
at least has reduced it to such a low degree that 
the loss in stock, due to this cause, is less than 
1 percent. Honey combing has been completely 
eliminated. 

To avoid end checking, free circulation of 
steam thru stock is vital, and can not be ob- 
tained unless the kiln, itself, is 100 percent 
efficient. The company gets a maximum of re- 
sults by having 160 degrees of humidity in the 
kiln when the stock is run in. At stated periods 
the degree is dropped until 34 humidity is 
reached, which degree is maintained until tests 
show the moisture in the stock is down to ap- 
proximately 6 percent. Self-recording ther- 
mometers chart the humidity. 

Excellent circulation is secured by leaving a 
6-inch ‘‘chimney’’ extending lengthwise thru 
the center of each truck load of small cuts. 
The chimney draws the steam from the pipe 
lines in the pit of the kiln into the center of 
the stock; and, as the chimney is ‘‘ plugged’’ 
at the top the steam is forced to circulate thru 
the stick openings. In this way, it wraps itself 
around every exposed surface and assures uni- 
form treatment. 

The method of wire-tying dimension in bun- 
dles is not used at the Ford kilns. The method 
of sticking and stacking makes tying unneces- 
sary; and as the stock, still on the truck, goes 
direct from the kiln to the factory, there would 
be no appreciable saving of time with tied 
bundles. 

At Iron Mountain there are 52 kilns making 
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Fifty-two dry kilns, the largest battery of hardwood kilns in the world, at the Iron Mountain 
operations of the Ford Motor Co. 


the stock. The others are placed about 9 inches 
apart, the last like the first being flush with 
the ends. 

When larger sticks or the small parts them- 
selves were used for sticking purposes tests of 
the stock coming from the kiln showed that the 
wood where the sticks crossed carried 30 per- 
cent more moisture than was carried by that 
which did not come in contact with the sticks. 
The difficulty was due to the larger sticks keep- 
ing a greater area of stock away from the cir- 
culating steam. By using small sticks the area 
at the point of contact is reduced and freer cir- 
culation is thereby permitted; also a greater 
area is open to the steam spray. 

With 114-inch cuts from green hardwood, 
sticked and stacked under the new plan fifteen 
days in the kiln with the correct degree of 
humidity is sufficient and reduces the moisture 


up the largest battery of hardwood dry kilns 
in the world. Each kiln is 222 feet long and 
20 feet wide with doors 12 feet high. Body 
parts are loaded on specially designed trucks 
each with a capacity of 1,122 eubie feet. A 
kiln holds 36 of these trucks, making the total 
capacity of each kiln 40,392 eubie feet of body 
parts. The kilns are kept full all the time and 
whenever a truck is taken out another is pushed 
in. Aceurate records are kept of each truck 
load and it is not removed until an analysis 
shows that the moisture content has been prop- 
erly reduced. Green wood containing about 
40 percent. water is dried down to 7 percent. 
About twenty days is allowed for drying, the 
exact time depending upon the thickness of the 
part and the cellular structure of the wood. The 
estimated evaporation per kiln is 13,000 pounds 
every 24 hours. 
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Beaumont, a Great Southern Port, Steadily Increases in Importance— 


Altho Mills Sell Direct, Retailers Finance Customers and Keep Busy 


Beaumont, Tex., is rapidly growing into a 
city of size. It is in the southeastern part 
of this vast State and, while it is not pre- 
cisely on the Gulf, it is a Gulf port by reason 
of being on the Neches River. Following is 
part of an interview with Leroy King, 
printed in the Beaumont Journal a short time 
ago. Mr. King is president of the local 
Hoo-Hoo Club and is also manager of the 
A. L. Carter Lumber Co. The interview had 
to do with inviting the Texas retailers to 
meet in Beaumont for their 1925 convention. 
The meeting place for the next convention 
will have been chosen before these lines get 
into print, but the statements about Beau- 
mont will be none the less timely. 

“Beaumont is now the most desirable city 
in Texas for holding a convention of that 
kind,” Mr. King is reported to have said. 
“It is the center of the lumber industry, and 
will continue to bear that title. We not only 
have sawmills, planing mills, creosote works 
and sash and door factories within the cor- 
porate limits, but Beaumont is the greatest 
lumber exporting point in Texas and is rap- 
idly climbing in that respect in comparison 
with all other Gulf ports. 

“It would be worth a lot to bring all the 
lumber dealers in Texas to Beaumont, and it 
would do them good. With our ports, re- 
fineries, forests of pine and hardwood, prai- 
ries dotted with rice fields and cattle, we 
have more to show than any spot in Texas.” 

This is what one Beaumont lumberman 
thinks of his city. Certainly the place is 
stirring with growth and activity. It claims 
some 60,000 people and doesn’t have houses 
enough to put them in. The Beaumont 
Hotel, somewhat less than two years old, 
is a real, metropolitan hostelry, and it is 
around the ample provisions of this hotel 
that the invitation for the convention turned. 
They tell me that last year there was more 
than one house built for each day in the year, 
and that 1924 is keeping up the ratio. The 
great growth of the oil refining business is 
bringing many people to this district, and 
there is a steady demand for cottages of five 
or six rooms, 


Beaumont Was Early Oil Town 


Beaumont has long been prominent in the 
oil business, beginning in what seems like 
the ancient period of twenty or twenty-five 
years ago. Altho oil was a picturesque busi- 
ness before that, the enormous expansion of 
automobile ownership had to come before 
oil got to going at speed. But back a couple 
of decades or more ago Spindle Top sprang 
into prominence as the most spectacular oil 
field in the world. Comprising, we believe, 
somewhat less than a square mile, the der- 
ricks went up like a forest. One huge well 
after another was brought in. Fabulous for- 
tunes were made overnight, and speculation 
went to frenzy. The experience has been 
repeated on more or less great scales since, 
but in the minds of the old timers the Spin- 
dle Top field remains as one of the most col- 
orful and dazzling strikes of all time. It so 
far exceeded anything that had come before 
that it found the imagination unjaded. “Oil 


stock” as we know it now began to be a 
popular means of speculation when Spindle 
Top was going at full capacity. Most of us 
consider stocks of this kind a sufficient haz- 
ard, with just enough possibility for vast 
wealth, to be in themselves a sufficiently 
violent form of gambling. But in the old, 
wild days everything that could be used to 
get quick action in gaming found its way to 
Beaumont. Men who drank the stronge 
waters of excitement during the day in see- 
ing busted old prospectors made multi- 
millionaires in a few hours, were not in a 
mood for peace and quiet in the evening. 
They say that millions changed hands on the 





Retailer Sells Homes 
on Monthly Payments 


An instalment contract business amount- 
ing to $440,000, covering about one hun- 
dred fifty houses and including material 
sold and cash paid on subcontracts, was 
done during 1923 by the A. L. Carter 
Lumber Co., of Beaumont, Tex. In 
financing a “turn-key” job, (1) a con- 
tract is made between the contractor and 
his wife, on the Texas Materialman’s 
Lien form; (2) this is assigned to the 
Carter Lumber Co. on a separate form; 
(3) a Deed of Trust to the Carter Lumber 
Co. is then signed by the home builder 
and his wife, (4) and finally the owner 
and his wife also sign an instalment note 
payable to the contractor, which the 
contractor endorses on the back to the 
Carter Lumber Co. 

Publicity for the instalment plan is 
secured largely thru novelty advertising 
featuring the “Own Your Home’ idea, 
the distribution of a great many South- 
ern Pine Association plan books, and 
thru window displays. 











turn of the cards. The place was a delirium 
of excitement at all hours of day or night. 

This sort of thing did not last. It never 
does. The ne’er-do-well, the adventurer, the 
natural rover does not retain wealth that 
comes to him in floods. He trades it for his 
exciting mess of pottage; and when matters 
settle down to something like a routine the 
administrators, the cool headed, the long- 
lookers are in control of the producing prop- 
erty. The excitement these feel does not 
express itself in violence. They don’t “dance 
and holler.” They organize for production. 

The purple patch in Beaumont’s past is an 
accidental and an exotic thing. The old 
timers look back at it sometimes as the good, 
old days when life burned hot; but they 
wouldn’t want those experiences repeated. 
Oh, yes, they’d like to uncover another Spin- 
dle Top in the vicinity; but such a discovery 
now would be exciting but orderly. Beaumont 
speedily regained its good order after the 
big strike, and those individualists, who in 
the heat of discovery carried their own con- 
stitutions and bylaws ready for a quick 
draw, drifted away to other exciting places. 


But Spindle Top is not yet a “has-been,” 
It is still a producing field and pumps a thou- 
sand barrels a day. This would have seemed 
a piffing amount in the old days, but, like 
most other enterprises that are cleaning up 
toward the end of the run, it represents very 
substantial profits. The wells are down, the 
machinery all paid for. Running expense is 
not great. To a person with an eye on ex- 
citement as the main chance, it might be no 
more attractive than an Illinois corn field, 
But not all of us like to have our occupations 
mingled with excitement. 


Lumbermen Turning to Hardwoods 


This Beaumont country, especially down 
the river toward Port Arthur, has gone into 
the refining of oil. The big oil fields in this 
part of the world supply the raw material, 
and the location of Beaumont on trunk rail- 
roads to the North, East and West, and its 
place on deep water make it a logical point 
for the production and shipping of gasoline. 
This helps to explain the rapid growth of 
population. The lumber interests, as Mr. 
King stated in the interview quoted above, 
are also large. Cargoes of lumber are being 
loaded out almost any time you visit the 
dock. The paper containing Mr. King’s in- 
terview also had a little news story to the 
effect that the Kirby Lumber Co. had just 
opened a hardwood mill with a capacity of 
60,000 feet a day. These southern operators 
seem to be having a somewhat similar ex- 
perience to that of the old northern oper- 
ators. In the big white pine forests of the 
Lake States the lumbermen did not pay 
much attention to the hardwood trees until 
the pine was getting pretty well cut out. 
Then they began considering this supposedly 
worthless hardwood and discovered that it 
was worth much more than the original 
value of all their timber lands, including the 
stands of virgin white pine. I think the 
southerners have long known the value of 
the hardwoods, but their chief interest has 
been southern pine. The fact that the 
Southern Pine Association is actively consid- 
ering the addition of a hardwood department 
indicates the feeling of these operators about 
the increasing importance of hardwoods. 


Much Direct Selling by Mills 


The growth of the city, and the need for 
moderately priced cottages indicate a con- 
siderable volume of retailing. There are 
several yards in the city, and in addition to 
the distinctly independent retail yards there 
is a rather important volume of direct sell- 
ing done by the sawmills that are within or 
near to Beaumont. I am told that the Texas 
association recognizes this traffic as legiti- 
mate, under the circumstances, and makes 
no effort to change these conditions. It 18, 
of course, an old custom thruout the lumber 
country, North or South, for sawmills to 
sell to local consumers during that period 
of development when there is not enough 
trade to support an independent retail yard. 
Some, and doubtless many, mills have devel- 
oped adequate yards where the usual princl- 
ples and practices of retailing have been fol- 








rtoO ho’ ct OC. CO 


—_ lll ee 


nm = 


er 





1924 





en,” 
hou- 
med 
like 
> up 
very 
, the 
se is 
-ex- 
e no 
ield, 
‘ions 


the 
sid- 
nent 
out 


for 
con- 
are 
n to 
here 
sell- 
n or 
2xas 
riti- 
kes 
t is, 
rber 
3 to 
riod 
ugh 
ard. 
vel- 
nci- 
fol- 





May 17, 1924 


AMERICAN LUMBERMAN 45 








lowed. In many other instances where this 
has not been done to a full degree, the saw- 
mills have none the less rendered a needed 
pioneer service. In certain places, and Beau- 
mont seems to be one, the mills and the 
public both have got used to this kind of 
traffic, and each side rather feels that it has 
something of a vested interest in the con- 
tinuance of it, even after large and service- 
able yards have been established. 

Just how strongly the dealers feel about 
the situation I don’t know. They didn’t dis- 
cuss it much, and in fact rather seemed to 
take it for granted as one of the local con- 
ditions under which they must do business. 
Jake Westbrook, vice president of the Home 
Lumber Co., spoke of the competition of 
these three sawmills as hard to meet, due 
not so much to price differentials as to a 
difference in the attitude of buyers toward 
the yards and the mills. Customers rather 
take it for granted that they are on suffer- 
ance at the sawmill. The mill has quite a 
different big object in view than selling out 
odd jags of lumber. So the customer goes 
with a sense that he really ought to walk 
softly and take what is given him. Usually, 
I suppose, he feels that he is making a sav- 
ing per thousand. He will take almost any 


the people and the property and take these 
offerings without hesitation. But we and 
all the dealers sell not only in Beaumont but 
in these refinery towns and villages all 
around, and particularly down toward Port 
Arthur. These villages have no yards of 
their own. We’re just as careful about get- 
ting sound risks there as we are in Beau- 
mont; but the Beaumont bankers don’t know 
those towns and apparently have a policy 
against buying any of the building paper 
that originates there. This is a little ham- 
pering, and I imagine the dealers either 
individually or in a group will have to con- 
sider how to get loan money.” 


Retailers Find Trade Good 


It was Saturday afternoon when I called, 
and Mr. Westbrook said there really was no 
great point to keeping open this last half- 
day of the week, for the carpenters knock off 
Saturday noon. Monday morning is the time 
when there is a rush of work. A whole flock 
of orders come in on Saturday that are to 
be sent out “on the first load Monday morn- 
ing.” Beaumont is widely spread out, and 
this makes something of a delivery problem; 
but the rapid improvement of the streets has 
made it easy to get directly to any part. 














This is a summer window display made by the A. L. Carter Lumber Co., of Beaumont, Tex., and arranged by Secretary C. E. Locke. 


an 8x16-foot window. 
and look very cozy and home-like. 


fourth of the completed cost of the property. 
Mr. King then furnishes the house plan, 
selected and approved by the customer, of 
course, sends out the materials and finds a 
contractor. Then the owner undertakes to 
make a monthly payment of $1.50 per $100 
of cost. This takes care of the interest and 
the like, and pays out in seven to eight 
years. Mr. King says that in many years 
of this kind of transaction he has had to 
take but few houses back. One instance 
where he had to take several back on fore- 
closure was the case of a speculative builder 
who held his houses at too high a price. I 
believe on only one house has Mr. King ever 
suffered an out-and-out loss. This is a re- 
markable record in a rapidly growing city. 

The Carter company has a splendid big 
shed with a show window in the front. This 
window at the time of my visit was filled with 
big color posters advertising the Carter plan 
service. There were a couple of model 
houses in the window, too. 

Indeed, this company seems to find mod- 
els an excellent sort of advertising material. 
I noticed uptown in the window of the 
Thames Drug Co. that the Carters have a 
complete miniature display. There was a 
cottage, with a pergola and the like, set in 











The background is on heavy canvas, and in the foreground is a street scene. 


Payments Less Than Rent, A. L. Carter Lumber Co.’’ 


kind of lumber from the mill, including low 
grades of shortleaf. But at the retail yard 
he is in a different frame of mind. He is the 
big object for which the yard was created. 
He is there to be pleased, so he’ll be par- 
ticular. Nothing but good longleaf need be 
offered him at the retail yard, and when the 
difference in price comes up he’s not so ready 
to see that this is at all reasonable. Lum- 
ber is lumber, especially when you’re paying 
for it. Then, too, the sawmill must have 
cash; so if a man is a little short he’ll go to 
the retail yard and ask for long credit. 


Beaumont Building Easily Financed 

I have stated these things baldly. Mr. 
Westbrook did not complain. He simply 
mentioned a few things that have to be con- 
sidered in doing business. 

“One thing we need in the city,” Mr. West- 
brook said, “is a little better organization 
for taking care of our paper. Several yards 
in the city make a practice of financing their 
own customers. Sometimes this is done on 
4 monthly payment plan; sometimes the 
notes are discounted at the banks and trust 
companies. Now it is no trouble to sell 
Beaumont paper to the banks. We’re careful 
about what we take, and the bankers know 


The Turnbow Lumber Co. and the A. L. 
Carter Lumber Co. have large plants that 
adjoin, save for a separating street. The 
Turnbow yard occupies a corner where the 
street makes a bend, so the shed is not rec- 
tangular. Several alleys run thru it, and 
they are placed rather close together; so 
this shed has the rather unusual system of 
piling lumber parallel to the alley. Not all 
of it is piled in this way, but much of it is. 
The system seems to be satisfactory to the 
company, and of course it has certain ad- 
vantages that are at once apparent. We 
imagine it may have some disadvantages, 
too. At least it is not generally used. 

Trade, I was told, is good, and prospects 
for a big year are excellent. This company 
does most of the financing of its own cus- 
tomers, a matter mentioned before in this 
article and one that makes Beaumont some- 
what unique. 


Sells at $1.50 per $100 of Cost 


Mr. King, of the A. L. Carter Lumber Co., 
told me that his company did much of this 
financing. He selects his customers for good 
moral risks, requires that they have their 
lots paid for or in general have at least one- 


It is set im 
At night, the houses show colored lights 


Signs read: ‘‘Make the Whole Family Happy and Contented by Owning Your Own Home,’’ and ‘‘ Monthly 


grounds that were nicely landscaped and 
blooming with flowers; altogether a most 
attractive window display. In the back- 
ground was a card mentioning the plan serv- 
ice of the Carter Lumber Co. and inviting 
people to call for information. 


Beaumont is famous, also, for another 
lumberman; none other than Ben S. Wood- 
head, the genial wholesaler who is known in 
lumber circles from coast to coast. Mr. 
Woodhead was away at the time of my 
visit to Beaumont; away on some conven- 
tion business. He likes his fellow lumber- 
men and gathers with them on every occa- 
sion. In fact in New Orleans, at the South- 
ern Pine meeting, he said that the things of 
greatest value in association work were the 
friendship and acquaintance it brought him. 
Then he is an artist and a genius at story 
telling. He cherishes a story with a good 
snapper at the end, as he would an order for 
a trainload of lumber; and given the frame- 
work of a good story he will adorn it with 
his own genius of story architecture until it 
becomes his. Nobody else can tell it with 
the true esprit but Woodhead himself. Some 
of his most famous stories are known the 
country over. 
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News and Business Ideas for Retailers 


Billboards Show Lumber Processes 


Detroit, Micu., May 12.—Billboards of 
rather an unusual type play an important part 
in the advertising activities of the F. M. Sibley 
Lumber Co., of this city. This company has 
been using outdoor advertising, in the form of 
large painted billboards, for several years. It 
has at this time six or seven bulletins 11 feet 
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have to find their way to the yard, they are sure 
to remember its location, and if they receive 
satisfactory treatment, become thereafter walk- 
ing advertisements. He further stated that 
curiosity is the best advertisement, and that he 
would not have a sign put up in the yard for 
$100 a month. 

Nothwithstanding the ancient gag attributed 
to Emerson, to the effect that if a man makes 








One of the billboards showing various steps in the production of lumber, used in outdoor ad- 
vertising campaign of a Detroit, Mich., retailer 


high by 50 feet long, located on important thoro- 
fares of the city. 

These billboards, which are designed special- 
ly for the Sibley company, depict various 
processes in the production of lumber. The one 
reproduced herewith illustrates the hauling of 
logs from the woods to the stream where they 
are floated down to the mill. Other designs in 
this series show the falling of trees, the log 
pond at the mill, interior of sawmill etc. 


The designs on the billboards are changed 
every four months, the scenes being shown in 
the order in which they occur in the process of 
logging and manufacturing operations. 


New Farm Building Plan Booklet 


A new farm building plan booklet of 36 pages 
has just been issued by the Northwestern Lum- 
bermen’s Association, Minneapolis, Minn. This 
booklet was got up to meet the new conditions 
created by the existing farming situation, which 
has resulted in increased demand for small farm 
buildings adapted to the growing requirements 
of diversified farming. Special effort was 
directed toward showing designs not only prac- 
tical in every detail, but that should represent 
the principal types of buildings shown. The 
booklet is got up in a style of design and 
printing that, while not cheap looking, never- 
theless avoids giving the impression of expense, 
it being felt that such treatment would help 
to overcome the popular impression that build- 
ing costs are high, and moreover results in low 
cost of distribution, so dealers can afford to 
use them liberally. Retailers interested in the 
matter,can secure a sample of the booklet and 


ig fin quantities by addressing the associa- 
ion. 
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Retailer Doesn’t Believe in Signs 


Most merchants, in all lines of business, re- 
gard the use of signs indicating to the public 
the location and the nature of their business 
as being indispensable. Moreover, the tend- 
ency 1s constantly to make them more and more 
conspicuous, thru the use of bright colors, elec- 
tric illumination ete. Hence the scribe of this 
department experienced something of a jolt 
when he received information recently of a re- 
tail lumber firm in New York State which has 
definitely adopted a policy of having no signs 
at all on its establishment, preferring to let 
prospective customers find their own way to 
the yard. 


One of the partners in the firm is quoted as 
saying that the absence of signs is in itself an 
effective form of advertising, because if people 


first class mouse traps, tho he build his house 
in the woods, the world will make a beaten 
path to his door, the pencil wielder of this 
department is of the opinion that a man sell- 
ing mouse traps or lumber will do a bigger 
business if he lets people know what he has 
to sell and where he is located. This is a pretty 
busy old world, and the folks who have time 
to hunt a firm out in order to do business with 
it are in a decided minority. 
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‘“‘Home”’ Float Is Parade Feature 


BELLINGHAM, WASH., May 10.—One of the 
most striking entries in Bellingham’s fifth an- 
nual tulip festival parade, the greatest proces- 
sion of any kind northwestern Washington has 
ever seen, was that of the Columbia Valley Lum- 


Bloedel Donovan Lumber Mills. The driver 
was Ted Johnson. 

The entry was in keeping with the company’s 
persistent efforts to encourage home building, 
Every month the company issues a handsomely 
illustrated booklet entitled ‘‘ Among Ourselves,’’ 
and its ads in local newspapers convey the home 
owning idea. The monthly always carries floor 
plans and exterior view of a residence. 

The Columbia Valley Lumber Co. has ap. 
proximately a dozen retail yards in western and 
eastern Washington. The company is controlled 
by the Bloedel Donovan Lumber Mills. 


(‘SEEGER aAaAAEs 


Does Business ‘‘On the Move’”’ 


PLAINFIELD, N. J., May 12.—In keeping with 
its policy to be second to none in New Jersey 
in the matter of attractiveness about its lumber 
establishment, the J. D. Loizeaux Lumber (Co, 
of Plainfield, is just completing a new office 
building, which is an ornament to the town 
and incidentally a modern structure thoroly 
equipped for handling the ever growing busi- 
ness of this big retail firm. 

When President J. D. Loizeaux conceived the 
idea of erecting the new building and began 
looking around for a site, he decided that the 
spot which the old structure occupied was best 
suited for the new one. Accordingly the ques- 
tion arose as to how to get one building out 
of the way while another was being built. Ex- 
perts were called in and they conceived the 
idea of rolling the old house, itself compara- 
tively new, but outgrown, across the street. 

Then another problem presented itself. The 
businegs of the firm is such that there could not 
be a layoff while the office was on the way 
across the street. To have removed books, ree- 
ords and other equipment would have required 
several days. And so contractors were obtained 
who agreed to roll the building away without 
even disconnecting the telephone wires or inter- 
fering with the lighting apparatus. Accord- 
ingly, the office force was continuously at work, 
the firm doing business every hour while the 
little brick structure was giving up its site. 

The mill and lumber office will both be lo- 
cated in the new building, which is sixty feet 




















This beautiful float, entered by Columbia Valley Lumber Co., was a mach admired feature of the 
annual tulip festival parade at Bellingham, Wash. 


ber Co. It was a handsome bungalow with a 
touch of the colonial in its architecture. The 
workmanship was first class and made a strong 
appeal to the 50,000 spectators along the line 
of march. Painted white, with a green roof, 
the house, 6x12 feet, had shades at the windows, 
an attractive door and appeared in every way 
to be a modern dwelling. At one side was a 
pergola and in the green lawn were real tulips. 
On the lawn played Marjorie Jean, the six-year- 
old daughter of E. E. LeValley, the company’s 
Bellingham manager, and Betty Hilburn, six, 
daughter of J. V. Hilburn, bookkeeper for the 


wide and fifty-seven feet deep. The new office 
will enable the firm to utilize an office force 
of thirty persons. 

BREAD BOARDS, BRANDED with the firm’s name, 
and with a hole bored thru at one end for hang- 
ing up, have been found an excellent advertise 
ment and a much appreciated souvenir by 4 
New York State retailer. These boards can be 
made out of short lengths, at small cost. Dis 
tribution is secured thru advertisements an- 
nouncing that the boards can be had by calling 
at the firm’s office. 
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Father and Son Operate Complete Retail Lumber Yard 


CLARINDA, IowA, May 12.—To say that any- 
thing is a model of its kind, is about like playing 
with T.N.T., and this includes the expression, 
a ‘‘model’’ retail lumber yard. The phrase 
should be handled with great care and respect, 
but there are model retail lumber yards, and 
eertainly the yard of the Richardson Lumber 
Co. of this prosperous, county-seat town of 
4,500 people, is entitled to be termed a model 
establishment, in more ways than one. The old 
rule of a place for everything and everything 
in its place is carefully observed in this Iowa 
retail yard in all its varied merchandise. For 
instance, sash and doors lie flat on 2x4 forms, 
and each stack could rest there for years 
and it is impossible for any twisting or warping 
to take place. In a similar manner, molding is 
stored on the floor above, and also oak flooring, 
all of which can be very easily handled thru 
long openings to the covered driveway. These 
openings are closed with wood shutters. This 
part of the yard is back of the office. 

The office, sheds and other buildings are sub- 
stantial but simply built and thruout the plant 
there has been no unnecessary investment in 
things that are not essential to profits. Just 
across the covered driveway from the office is 
the glass and paint room, where there is a 
large glass cutting table with daylight from 
two sides and electric illumination for emer- 
gencies. Under this table are bins where win- 

dow and smaller sizes 

a of glass are stored—a 

bin for each size and 
kind, while on two sides 
of one corner of the 
room are bins for large 
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sizes and plate glass, each bin for a plainly 
marked width, and a scale in inches along the 
sides of each bin instantly shows the length of 
There are also convenient 


any piece of glass. 





Sons of Warren S. Richardson, and future 
lumbermen 
bins for second-hand plate glass. Paint and 
varnish form a profitable sideline. 

Building material of all kinds is sold. One 
of the sheds is a three deck building. The equip- 
ment includes a rip saw and a planer run by 
electric motors—not usually found in country 
yards. Also there is a repair shop where one 
or two men are always busy on cabinet and 
furniture work. 








G. WM. RICHARDSON 


Well located lumber yard office and sheds of Richardson Lumber Co., Clarinda, Iowa 





The Richardson Lumber Co. was founded by 
G. William Richardson, who was for ten years 
in the jewelry business before coming West on 
a visit to his brother-in-law, William M. 
Howell, Maryville, Mo.—a retail lumberman. 
Mr. Richardson liked the country and the lum- 
ber business so well that he remained with Mr. 
Howell two years, when he came to Clarinda, 
June, 1886, bought the Calhoun lumber yard 
here, and started out for himself in the 
retail lumber business. He has extended the 
business so that two other yards are now in- 
cluded, these being at Shambaugh, Iowa, bought 
in 1898, and the Frank H. Marston yard, North- 
boro, Iowa, added October, last year. 


Associated in the business are Mr. Richard- 
son’s son, Warren §8., who was so efficient as 
secretary of the Southwestern Iowa Retail Lum- 
bermen’s Association for several years that at 
its last annual meeting that organization showed 
its appreciation by electing him president; and 
a son-in-law, L. M. Cassat, who has charge of 
the books and collections. 

Warren S. Richardson was recently elected 
director in the Northwestern Lumbermen’s As- 
sociation. He looks after the sales of bills for 
houses, barns and other buildings, and is an 
architect and has a drafting room off the rear 
of the office of the lumber yard. He also does 
whatever buying his father does not care to 
look after. When his two sons are a little older 
they will be the third 
generation of the Rich- 
ardson family in the re- 
tail lumber business in 
this city. 





W. S. RICHARDSON 


Tells Need for Lumber Standardization 


San Francisco, Cauir., May 10.—At a recent 
meeting of the Hoo-Hoo Club, a very informa- 
tive talk on lumber standardization was made 
by Edward P. Ivory, formerly on the staff of 
the Forest Products Laboratory at Madison, 
Wis., and now connected with the California 
White & Sugar Pine Manufacturers’ Associa- 
tion. Mr. Ivory first briefly reviewed the de- 
velopment of the national movement for the 
standardization of lumber grades, sizes, and 
nomenclature, and told of the benefits that will 
accrue therefrom to all branches of the indus- 
try. He then told just what the standardiza- 
tion movement means to the lumbermen of San 
Francisco, speaking as follows: 


I don’t know how many of you retailers have 
been forced to maintain separate piles of what 
should be the same material, because different ship- 
Ments were of different sizes. I don’t know how 
many times you have sent out an item needed to 
complete a job, only to find that it did not match 
With former deliveries, and had to be returned. 
I don’t know how many times you have ordered 
4 carload of lumber which you expected to be of 
a given grade, only to find, on delivery, that, be- 
cause of some misunderstanding, the material was 
2° different quality. I do know, however, that 
- 8 has happened to many other retailers thruout 

€ United States, and that it has been the cause 
of more litigation and loss of good will than any 
other element in the lumber business. 


I don’t know how many times you wholesalers 
have sold a carload of lumber which you and your 
customer expected to be of a given size, and found, 
on delivery, that it was something entirely differ- 
ent. I do know, however, that many wholesalers 
thruout the United States have found themselves 
in this situation. Usually they are the ones who 
hold the bag, and they are the ones who take the 
loss that inevitably results. 

I don’t know how many of you manufacturers 
and manufacturers’ representatives have bid on 
a piece of business which you were particularly 
well qualified to handle, and on which you sharp- 
ened your pencils to the finest point to quote a 
rock bottom price, only to find that a competitor 
who cut his lumber thinner at the mill and beat 
your prices thru a saving in freight, has taken 
the business away from you. I do know that this 
has happened many times; that, in fact, unfair 
competition of this sort is one of the big reasons 
why the thickness of lumber has been constantly 
growing less. I do know that this is one of the 
reasons why boards }4-inch thick are being sold as 
inch lumber in certain eastern markets. It is 
abuses of this sort that have made standardization 
so necessary. 

Lumbermen should not lose sight of the fact 
that as late as 1909 in the neighborhood of 45,000,- 
000,000 feet of lumber was consumed in the United 
States in one year, whereas in 1922 the total pro- 
duction of 31,000,000,000 feet seemed fully to 
satisfy market requirements. We can not dodge 
the fact that there has been a drop of one-third 
in the consumption of lumber in the United States, 


and this in the face of an increase in the popula- 
tion. Why is this true? There are many causes 
for it, and one of the chief of them is dissatisfac- 
tion with the lumber product. During all this 
time, the competitors of wood have been making 
it easy for the architect and consumer to work 
with their products, while lumbermen have been 
making it more difficult to work with wood. While 
the cement people have been simplifying the use of 
their material and standardizing their product, 
lumbermen have been adding to their grading rules 
and changing their standard sizes. An architect 
who moves from Boston to the Pacific coast may 
specify cement construction in the same terms that 
he used in Boston, and obtain the self-same re- 
sults. However, before he can work with lumber, 
he must practically learn the lumber business 
anew. He must familiarize himself with the grades 
of lumber available in the local market, and the 
size standards that are prevalent. Is there any 
wonder that cement has practically replaced wood 
as the material used for the exterior covering of 
houses in some regions? 

This is a situation which lumbermen can and 
should remedy, and standardization is the sole 
means by which improvement can be brought about. 
There is still much to be done in this movement, 
and many standards still to be formulated. Lum- 
bermen of San Francisco can and should partici- 
pate in this movement. They should assist in the 
formulation of the standards themselves, but, 
failing this, they should by all means see to it 
that the standards which have been arrived at are 
put into effect and followed in their territory. 
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Pine Manufacturer Hopes to Surpass 1923 Record. 


HAMMOND, ILA,, 
May 13.—With a rec- 
ord of having shipped 
more lumber in 1923 
than in any previous 
year in its history, the 
Natalbany Lumber 
Co. is planning to do 
even greater things 
this year. With a 
peppy bunch of sales- 
men thruout the coun- 
try kept on their toes 
continually thru the 
encouragement and ex- 
ampie of V. A. Sti- 
bolt, assistant general 
manager, and its 
plants in splendid 
physical condition, 
turning out a maxi- 
mum quality of high 
grade lumber, the 
company is in better 
position than ever be- 
fore to take care of 
the needs of its pa- 
trons all over the 
country. An aerial 
photographer recently 
visited three of the 
plants and took some 
striking airplane 





views from which 
some idea may be ob- 
tained of the extent 
of these operations, 
The mill at Natal- 
bany, La., has a daily 
‘capacity of 175,000 
feet of longleaf and 
shortleaf pine. The 
plant at Norfield, 
Miss., produces only 
longleaf pine and hag 
a daily capacity of 
200,000 feet. At 
Pelahatchie, Miss., ig 
manufactured the soft 
texture Pearl River 
valley pine that has 
won immediate popu- 
larity wherever intro- 
duced. This plant has 
a capacity of 125,000 
feet daily. The prod- 
uct of all three of 
these mills is mar- 
keted thru the Nat- 
albany Co. at Ham- 
mond. The company 
has a timber supply 
sufficient to keep the 
mills in operation for 
at least fifteen years. 





Airplane views of Natalbany Lumber Co.’s plants. 





(Left) The Pelahatchie mill and (right) the Norfield, Miss., plant 





Tells of Agricultural Conditions 


In a statement to the AMERICAN LUMBERMAN, 
made this week, Alexander Legge, president of 
the International Harvester Co., said: 


“As far as I can see there is only one underly- 
ing condition of business in the United States 
which is unsound—the agricultural condition. 
Farming is our greatest industry. In normal times 
it represents so much of the country’s consuming 
capacity and the farmer normally buys so much 
of the goods produced by the country’s non-basic 
as well as basic industries, that when the farmer’s 
ability to buy and pay is restricted, all business 
is bound to be ultimately affected. 

“Some important industries—the leather  in- 
dustry, for example—may be unfavorably affected 
by causes other than the agricultural depression, 
but for the most part, whatever anxiety business 
may now feel for the future reflects the present 
and prospective situation of the farmer. 

“While the agricultural condition on the whole 
appears to be improving, there is still too great 
a spread between the farmer’s returns and his 
necessary expenditures. The prices of his products 
are still too low and the prices of the products 
he buys are still too high. And even if it were 
possible to bring down the prices of manufac- 
tured goods the farmer must have, he would still 
be carrying too heavy a load in increased taxes 
and in interest charges. Agriculture has 
way to go before it can call its proce 
tion complete. 

“The most encouraging sign I see for our agri- 


a long 
ss of liquida- 


culture, and for business generally, is the ap 
parently improving prospect for an early adjust- 
ment of the economic situation in western Europe. 
Already this improved prospect is favorably re- 
flected in our exports of foodstuffs. Whatever may 
be said to the contrary, I believe that the countries 
of western and Central Europe are still underfed 
to a considerable extent, and when their economic 
and financial situation is improved they may be 
expected to increase their consumption of our food- 
stuffs, and this will undoubtedly help to improve 
our agricultural situation.” 
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To Erect Pine Sawmill in Texas 


Houston, Trex., May 13.—Plans have been 
announced of the proposed erection soon near 
old Camp Logan of a $50,000 pine sawmill by 
the Thompson-Katz Lumber Co., of Memphis, 
Tenn. Directors and officers of the company 
held a meeting at the Rice Hotel during the 
visit here recently of Joe Thompson and Her- 
man Katz. Mr. Thompson was elected presi- 
dent, Carl Boehler vice president, and Mr. Katz 
secretary-treasurer. 

The Thompson-Katz Lumber Co. at Memphis 
specializes in the production and sale of white 
ash. The concern has only been in the Texas 
lumber field during the last twelve months. J. 
H. Castleman, of Houston, together with the 
three officers named, form the directorate. 


Wedded in a Lumber Office 


MoNTGOMERY, ALA., May 13.—A most un- 
usual occurrence for a lumber office took place 
recently in the office of the W. L. Shepherd 
Lumber Co., of Montgomery. One of the young 
ladies of the office, who had been employed 
there for some time and had won great popu- 
larity among her fellow employees, was Miss 
Della Jordan. Some time ago Miss Jordan 
announced her engagement to a young real 
sstate man of Miami, Fla., Leland S. Blackwood, 
resigned her position, and plans were laid for 
a conventional wedding along the usual lines 
of flowers, bridesmaids and music. But when 
she came down to the office the day before the 
wedding, in one of her new and most charming 
gowns, to say good-by to her friends there, 
her former fellow employees teased and coaxed 
her into a quite unpremeditated and sudden 
wedding in the beautiful reception room of the 
lumber company’s fine new office building, 
where they could all witness the ceremony. 
Rev. C. H. Bolton, of the Baptist Church, was 
seized and brought to the office, the groom 
hunted up, and the ceremony was performed 
with the entire staff as audience. 

Mr. and Mrs. Blackwood left at once for 
Miami where they will make their future home. 
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Notes From the Realm of Building 


School Children Exhibit Model House 


Los ANGELES, CALIF., May 10.—A ‘‘ Better 
Homes Show’’ has been arranged for the week 
of May 12 to 17, inclusive, in observation of 
‘‘Better Homes Week,’’ at the Metropolitan 
exhibit in the Metropolitan Building. Many 
additions have been made to existing exhibits. 
Prizes will be given by many of the exhibitors. 
A feature of the show will be a model of a 
frame house built strictly in accordance with 
the city ordinances by pupils of the Ninth 
Street School. This model is declared by the 
city housing commission to be a splendid dem- 
onstration of proper planning and construction. 

The exhibit will be open to the public from 
10 a. m. to 10 p. m., each day. 


(SEBEL AAEe: 


Lowered Prices Boom Building 


Derroit, Micu., May 12.—Robert C. Restrick, 
president of the Restrick Lumber Co., of this 
city, says that lower lumber prices as com- 
pared with a year ago have had a stimulating 
effect on building in Detroit, especially with re- 
spect to building, by wage workers, of homes 
classified as small. Prices are about 10 to 15 
percent under the list in effect in the spring 
of 1923. Sales during the winter months were 
about 50 percent more than during the same 
period the previous year, and the Restrick com- 
pany did not experience the winter lull that is 
usually a time for overhauling and repair of 


its own equipment, but instead had to expand: 


its facilities by the addition of a new 25-truck 
capacity garage and the installation of two 
new dry kilns to take care of millwork demand. 

In order to encourage the small home builder 
the Restrick company makes sales on smaller 
down payments than it formerly did, making 
the terms extremely favorable to the beginner 
in home ownership, with a plan service of a 
stepping-up nature that assists in financing a 
very modest construction at first, and then leads 
the builder on up to a more commodious dwelling 
after he has paid out the first job and sold 
it as a starter for bigger and better things. 
Some customers build several houses, in this 
way accumulating some profit on the turn and 
gaining experience and confidence that enable 
them finally to own a more elaborate dwelling 
place fitted up with modern features. 


Makes Excellent Building Progress 


BELLINGHAM, WASH., May 10.—Bellingham 
—50,000 population—is building a house a day 
and more than one garage a day. City hall 
records show that in the first four months of 
this year permits were issued for 114 homes. 
In the same time at least 160 garages have 
been started or completed. In April permits 
were granted for forty-four dwellings. The 
value of building authorized in April was twice 
as great as that authorized in April, 1923. In 
the first four months of 1924 permits for all 
classes of buildings totaled 470, an increase of 
120 over the corresponding period of 1923. 


Dedicate “Home Beautiful” 


PORTLAND, ORE., May 12.—Better Homes 
Week opened here auspiciously yesterday with 
the observance of Mother’s Day. It was the 
topic in scores of pulpits and this afternoon 
the dedication of ‘‘Home Beautiful’’ on Ter- 
williger Boulevard, one of the scenic drives 
overlooking the city, marked the formal be- 
ginning of the program for the week. Speeches 
by Mayor Baker and other officials and vocal 
and band music composed the program. After 
the ceremonies the home was thrown open for 
_ inspection. It will be open until May 


_The house chosen for the ‘‘Home Beautiful’? 
display was erected by J. W. McFadden, a Port- 
land builder, and purchased by L. B. Menefee, 
well known Portland lumberman. Its ten rooms 
have been furnished under the direction of 
Joseph E, Steele, who was given free access to 
the retail furniture stores of the city for this 
purpose. No merchant’s name appears on the 


pieces used in the home. No price marks are 
shown and nothing will be offered for sale. 

At the same time ‘‘ Better Homes’’ week 
will be observed by retail furniture dealers, 
furniture manufacturers, plumbing and elec- 
trical dealers, home furnishers, rug dealers and 
hardware dealers. Ali of them will have catchy 
window displays to compete for prizes. 

A substantial prize is also offered the house- 
wife who works out the best plan for furnishing 
a home at a given figure. 


(SERGE EEaw 


Plan Book Proves Highly Popular 


NEw ORLEANS, LAa., May 12.—A second edi- 
tion of ‘‘Southern Pine Homes,’’ the new house 
plan book published by the Southern Pine As- 
sociation, has been necessary only two weeks 
after the distribution of the first edition began, 
showing the continued interest of the American 





READY MARKET FOR 
PALMETTO LATH 


JACKSONVILLE, Fia., May 13.—A well 
known manufacturer of southern pine and 
cypress in Florida a short time ago was 
on a train en route back to his home town 
after a visit to Jacksonville, when he 
casually fell into conversation with a fel- 
low passenger, who finally introduced him- 
self as “the Palmetto Man.” “Why the 
Palmetto Man?” asked the lumberman, 
and was interested and surprised when 
told that this man represented a concern 
that is buying up the cabbage palmettos 
that grow so profusely in Florida and 
from them is manufacturing plaster lath. 
He said he was paying $2 an acre for 
the palmettos, as they stood on the land. 
The lumberman said to the buyer, “I have 
4,000 acres of palmettos that I will sell 
you at that price and if you are interested 
you can come right along with me now.” 
The result was the palmetto buyer went 
right along with the lumberman, took a 
look at the palmettos, closed the deal for 
the palmettos on 4,000 acres at $2 an acre, 
paid $3,000 cash down, the balance to be 
paid as soon as a survey of the land 
already in progress is completed. This 
lumberman is cutting the cypress timber 
from the land and had often wondered 
just how he could get rid of the palmettos 
so as to clear up the land later for agri- 
culture or fruit growing. The palmettos 
are cut, taken to a plant in Jacksonville, 
where they are put thru a slicing machine 
and plaster lath made of them that are 
finding a ready market. In the process of 
manufacture the lath are perforated so as 
to afford holding space for the plaster. 
The product is being shipped largely to 
eastern markets. 











people in home building and home owning. 
The first edition was of 15,000 copies and a 
second edition of the same size is offered for 
distribution east of Denver, except the Dakotas 
and Minnesota. This new book bids fair to 
equal the record of ‘‘ Modern Homes,’’ a similar 
plan book published by the association, of which 
300,000 copies were distributed in two years, 
and which has helped to build 40,000 to 50,000 
homes. So far this year orders for blueprints 
from these house plan books have broken all 
previous spring records, reports the Southern 
Pine Association, the daily orders running fully 
50 percent greater than last year, so the indica- 
tions are that 1924 will be a notable home build- 
ing year. 


Expose Home Building Swindle 

Boston, Mass., May 12.—The meanest swin- 
dle on record—that which makes a victim of 
the would-be home owner—was exposed here 
when the district attorney showed up the United 
States Housing Trust, an organization which 
announced it was to ‘‘build homes on a large 
scale with a view to helping the wage-earner 
secure his home at a price lower than market 
value.’’ 

Fred W. Knight, John G. Membrino and 
Grant G. Oakman, the president, treasurer and 
trustee, respectively, of the ‘‘Trust,’’ were 
found guilty here by a jury of a conspiracy to 
steal after a sensational trial lasting fifteen 
days. The scheme was launched shortly after 
the war. 


Observe “Better Homes” Week 


SACRAMENTO, CaLiF., May 12.—This city this 
week is demonstrating that it has an honest 
appreciation of better homes and a better and 
bigger city, its observance of Better Homes 
Week having started Sunday, May 11. Mayor 
Albert I. Elkus issued a special proclamation 
designating the week for the demonstration of 
better homes. 

The leading feature of the week’s program 
is the demonstration of five homes, just com- 
pleted, selected by the Sacramento Better 
Homes Committee, headed by Miss Geneva Wat- 
son, and entered in the national better homes 
competition. 


Demonstrate with New Homes 


SHREVEPORT, La., May 12.—Arrangements 
have been practically completed for observance 
of Better Homes Demonstration Week in 
Shreveport, beginniig tomorrow with talks at 
local churches on the importance of the cele- 
bration, which is in charge of Mrs. E. M. Turner 
as chairman, with the codperation of merchants 
and other business, civic and educational inter- 
ests. The movement, sponsored by the govern- 
ment, is intended to teach in a general way the 
advantages of better homes, the importance of 
home building, home owning and the love of 
home. 

Several citizens offered the use of new homes 
for purposes of demonstration and illustration. 
These homes are being furnished moderately and 
the public will be invited to inspect them so as 
to encourage the better homes plan. 

The local newspapers have urged the citizens 
generally to codperate in the week’s observ- 
ance. Shreveport is already noted as a city 
of attractive homes and of many home-owners; 
the celebration next week is expected to in- 
crease its reputation in this direction. 

Short talks at theaters and at the public 
schools are among the methods planned for 
keeping the movement before the public. 


SAaeeaeaaaaaa 


Wooden Shingles Win Big Victory 

TuLsA, OKLA., May 12.—In the revision of 
the general building code here a fight was 
started on wooden shingles, with the intention 
of barring their use in this city, but on May 7 
by a vote of eleven to five, 5/2 cedar or red- 
wood shingles or better, were allowed, and as 
a result they will continue to top houses here. 

It is also specified that these shingles must be 
put on with zine coated nails or better. This 
action followed a general debate on the relative 
merits of cedar and asbestos shingles that lasted 
several hours and in which the lumber dealers 
and representatives of the Tulsa Fire Under- 
writers’ Association participated. The meeting 
was attended by several hundred persons, prac- 
tically all of whom were interested in some 
phase of building or insurance. 

The lumbermen claimed that a good cedar 
shingle roof will last as long as fifty years, 
while the life of a composition roof is generally 
about three years because the heat draws out 
the oil and when this is done the patent shingle 
is worthless. Statistics were read showing that 
a well prepared shingle roof will not catch fire 
nearly so easily as a composition roof. 
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National Production, Shipments and Orders 
WasHINGTON, D. C., May 12.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Orders 
Softwoods: Production Shipments 
: H go> 192 1 1924 1923 1924 1923 
Southern Pine Frew t ~°; dened — Keuhnee seuliveneles bana 72,046, 73,755,188 72,866,345 76,540,576 60,557,415 65,823,184 
West Coast Lumbermen’s Association ...........ceeeecccveece 95,969,706 99,564,187 121,146,264 99,366,705 96,641,775 92,845,938 
Western Pine Manufacturers’ ASsSOCiation .........+eeeeeeeces ,888,000 36,631,000 25,833,000 27,910,000 23,675,000 a Soy 
California Redwood Association .....cccccccccscccecrccvcccccees 10,050,000 9,006,000 5,175,000 7,487,000 5,784,000 rea] 
North Carolina Pine ASSOCIATION ..ccccccccccecccccvccccccvcees ty oaan aes oa aa Daee os ete 
k Hardwood Manufacturers’ ASSN.......... e ,289, ,057, a a ’ »260, 
Gothen Fras Mncnteuasarr INUIT sGuidsess5euhensxens 11,249,800 10,347,900 8,512,300 9,020,100 7,559,000 7,135,000 
Totals, ONE WEEK ....ccccccccccccccccccvcscecrecssccecsececes 236,196,839 238,433,444 243,770,717 230,159,181 199,593,790 210,205,669 
: . 3; 1923, Dec. 31 to May 4— 
Bont SS See pipicioie es - ses sae ase eae Y; 384,733,399 1,345,360,208 1,365,247,097 1,445,342,341 1,314,495,067 1,463,397,591 
West Coast Lumbermen’s Association .........ccccecceceevecs 1,783,742,653 1,733,008,844 1,852,480,680 1,971,693,685 1,714,075,148 1,932,929,905 
Western Pine Manufacturers’ Association ........++.seeeeeeee 455,209,000 382,251,000 464,691,000 467,518,000 453,550,000 461,425,000 
TSRUICOTMIA, RROGWOOKG AGBOCIATION occ cccccc cc svvavcccvrecevesnes 159,546,000 141,778,000 134,889,000 159,993,000 134,091,000 by i 
DET ACOPOUNES FING ABBDCIBUION 6 o0cc06c ccs ccccswrrceccsseenes 145,783,101 158,983,147 143,854,613 170,221,767 130,121,998 151,157,962 
Northern Hemlock & Hardwood Manufacturers’ Assn.......... 35,724, 42,286,000 39,400,000 46,349,000 34,027,000 45,674,000 
Northern Pine Manufacturers’ Association ........e0.-sssseeeee 135,605,600 139,621,950 153,109,100 143,420,688 171,082,000 131,582,000 
oe ee EPP eee Pere er eer rr ee res 4,100,343,753 3,943,289,149 4,153,671,490 4,404,538,481 3,951,442,213 4,367,698,458 
*California White & Sugar Pine Mfrs.’ Assn., 18 weeks........ 177,407,000 =e. cewccceces a  iittwacioess  <sehCeetewe dleemaledears 
nt ng & Hdwd. Mfrs.’ Assn., 18 weeks.......... 92,060,000 63,016,000 62,571,000 54,384,000 62,322,000 53,090,000 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., May 10.—Direct sales of Douglas fir from April 28 to May 3, inclusive: 
—-Sales—— Prices ——Sales—— rices 
— > Feet N High Low Spread Drop siding, 6”— ts) Feet No. High Low Spread 
not — OPE Te re eT " 51,000 5 $5700 $52.00 $ 5. INO; 2 OG WOCUO!s 666.656 000 bet 75 637,000 11 $35.00 $27.00 8.00 
No. Disa bGeescewswsors tues 6 279,000 10 3.00 46.00 7.00 TAO B65 05Sulss oe wads eee ses 31 208,000 8 36.5 23.50 13.00 
aR eat anne ctnavese 18 87,000 8 36.00 29.50 6.50 Common, No. 1, 818— 
os. Gooring— Ot gpemetcnaia one tirere 50 © 399,000 518.50) :16.50 2.00 
a” No. 2 and better....c.ece 26 133,000 6 29.00 24.00 5.00 aac RR or ne Soni Nh AG bench ce 12 40,000 4 19.00 17.00 200 
ove swipes SOE wee e's 17 san'eee 4 oo ge ee Ae 
, No _— csenguengnetaleetas HH 1817000 4 28.00 24.50 3.50 IE viviccancceesnsnss 104 454,000 7 18.50 15.00 3.50 
Ceiling, %x4”— 16’ pieascka aie aheaeerae se 101 831,000 6 19.50 16.50 3.00 
a>, B GG BOtCC a .6:c000:0:00.0.00%8 63 313,000 8 32.00 22.00 10.00 LOC Or ir i 5 : 
nee 4.50 17.00 7.50 SE iaiacs acs Siete Skee athe eters 34 62,000 5 19.50 17.50 2.00 
A _e ei — si CB i incxcssiicvceuses 31 121,000 6 23.50 20.00 3.50 
ee eee ea 18 435,000 6 4.40 3.05 1.35 BOBO 5566565 756sa eee es 5 14,000 4 25.00 22.00 3.00 





National Unsold Stocks 


WASHINGTON, D. C., May 12.—The following is a compilation of such reports as have been 
submitted to the National Lumber Manufacturers’ Association: 


Jan. 1, 1923 Jan. 1, 1924 April 1, 1924 
No. mills Feet No. mills Feet No. mills Feet 
POREONT FING oivicccccsviocvceve - 135 522,898,131 143 539,729,548 144 601,104,021 
rE MOORE. 5.55.000000'p 00000 ee | | 199,375,522 88 224,345,000 sia; extevataraieeneiets 
CS ese re 51 753,050,000 48 923,563,000 48 817,077,000 
North Carolina Pine*.........00. 14 56,072,833 22 105,282,893 Seen haat 
No. Hemlock & Hdwd........... 59 325,247,000 46 249,805,000 46 235,579,000 
Michigan HAWG. .ccccccevccvess 36 87,893,000 31 73,689,000 24 57,585,000 
California White & Sugar Pine... 32 257,243,000 32 436,153,000 Sic AB EES 





The West Coast Review 


SEATTLE, WASH., May 10.—For the week 
ended May 3, 125 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production .. 95,969,706 10% above normal* 
Shipments ...121,146,264 25% above orders 
a ae 96,641,775 1% above production 
Shipments— 
Water delivery: Feet Feet 
SOUEIAD .éassedscesdane cd 30,703,194 
OE snsanipea vibes ee eeikin 26,834,797 
OTR WOROP (ETO) oiiciccscceeccewsase 57,537,991 
EO aa ee 57,270,000 
Local auto and team deliveries........ 6,338,273 
121,146,264 
New business— 
Water delivery: 
PME. «.sssvsendane sone 31,951,502 
IES is o.6o 54 t4kes ose oaens 8,282,000 
motel water (429%) oeccsccsccosevecs 40,233,502 
SUSE; SEO ORIG ss 605s o0s oe duanissess0%% 50,070,000 
Local auto and team deliveries........ 6,338,273 
‘ 96,641,775 
Unfilled orders— 
SRE TO MOBNID 5 55x vise. vnb.cd0esosn0ane 132,126,442 
DEE ielanassehb seeker Secbweenee rare 74,042,550 
MOEA AGLBET OBEEOD: nsciwe'sseesscs0e%ere 129,810,000 





“Normal as reported weekly covering previous 
five years’ operating experience, or such operat- 
‘ing experience as may be available. 

7Car is figured at 30,000 feet. 


Totals for the first eighteen weeks of 1924 
show the following percentage increases or de- 


creases compared with corresponding periods 
of the last four years: 





Over Over Over Over 

1923 1922 1921 1920 

Production .... 2.93 27.09 120.83 24.30 

Shipments ..... 6.05* 38.45 110.04 41.15 

RIES a's wh easer 11.32* 21.80 89.16 42.72 
*Decrease 





North Carolina Pine 


NorFo.LkK, VA., May 12.—The North Carolina 
Pine Association makes the following analysis 
of figures by forty-two mills for the week ended 
May 3: 

—Percentage of-— 
Production Ship- 


Production— Feet Normal* Actual ments 
Actual 2 sess 10,028,233 Be sess saws 
Normal ....12,234,000 ae ‘ 

Shipments .... 8,818,528 q2 ee 

Orders? 0.0.0. 4,186,600 34 42 48 


*Normal is based on the amount of lumber the 
mills would produce in a normal working day. 


+As compared with last week, there has been a 
decrease of 42 percent in orders; last week, how- 
ever, there were reports from forty-three mills. 


National Analysis 


WASHINGTON, D. C., May 12.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the week ended May 
3, orders and shipments being shown as per- 
centages of production: 





gree During 18 
Week Ended Wks. Ended 
ay 3 May 3 

No. of Ship- Or- Ship- Or- 

mills ments ders ments ders 

Southern Pine ...... 130 84 99 95 
West Coast ........ 125 126 101 104 96 
Western Pine ..... -» 40 TT 64 102 100 
Cait. Pines? .. 6.00 10 64 66 £142 a 
Calif. Redwood ...... 15 51 58 85 84 


No. Carolina Pine.... 41 102 52 99 89 
No. Hemlock & Hdwd.¢ 10 75 47 80 75 
Northern Pine ...... 8 76 67 113 126 


379t 101 83 101 96 


*Represents 22 percent of cut in region. 
fIncluding hardwoods and softwoods. 
tLast week there were reports from 405 mills. 





Western Pine Analysis 


PORTLAND, ORE., May 10.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 3 from 
forty member mills: 

—Percentage of— 


Pro- _ Ship- 
Cars Feet duction ments 
Production .. .... 36,888,000 yee 
Shipments* . 1,033 25,833,000 70.03 
Orderst— 
Received .. 947 23,675,000 64.18 91.65 
On hand .. 3,811 95,275,000 aan ences 


*Of these shipment totals, local sales took 33 
cars, 833,000 feet. 

fLocal sales are not included as, in the case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by thirty-nine iden- 
tical mills were 114.93 percent of bookings for 
the previous week. 


California Redwood Data 


San Francisco, Cauir., May 10.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report for 
the week ended May 3: 








Member mills reported Entire 

Percent industry 

No. of of pro- (estimated) 

mills Feet duction Feet 

Production ... 15 10,050,000 100 13,100,000 

Shipments .... 15 5,175,000 51 6,700,000 
Orders— 

Received ... 15 5,784,000 58 7,500,000 

On hand .... 14 27,018,000 37,000,000 

Detailed Distribution for Week 

Shipments Orders 

Northern California* ...... 2,419,000 2,879,000 

Southern California* ...... 1,366,000 1,372,000 

BBE BSUTT  o.c:s:5'e.c:00 5 <eeq'seieiacs 120,000 5,000 

URBCOBAS <6ccicwina seis namesien 1,270,000 1,458,000 

PEORGE  cvadwessandes eee 5,175,000 5,784,000 

California White Wood 

Shipments Orders 

Northern California* ...... 946,000 995,000 

Southern California* ...... 327,000 335,000 

MURMTOPOE. oi ose 65.60 00's coxese  ‘Oa0G0 30,000 

DE 5. se-Roealieeieidawinwmes 1,295,000 1,360,000 


Production (15 mills) was 2,107,000 feet; and 
orders on hand at end week (15 mills), 3,133,000 
eet. 

*North and south of line running thru San Luis 
Obispo and Bakersfield. 

tNevada, Arizona, Oregon and Washington. 
anada, 


TAll other States and 
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Statistics on Michigan Production, Shipments and Orders 


CADILLAQ, Micu., May 12.—The following statistics on stocks of member mills of the Michigan Hardwood Manufacturers’ Association have been 


compiled by Secretary J. C. Knox: 


Production for April, 1924 








Hardwood Stocks on Hand May 1, 1924 


No. 2common No.3 Total No. 2common No.3 Total 
FIArdWO00dS «cc cece cceccccccccccccecees 16,011,000 & better common all grades & better commen all grades 
Hemlock eee ee Te Tee ee eee Te es 4,214,000 ASH— Rock ELM— 
MV ORHOE oo sieeve dey cor cccvscscesensace 1,297,000 C1)”, a ara 529,000 215,000 744,000 On hand ....... 152,000 34,000 186,000 
| Sear 110,000 . pe eee Cl renee 25,000 
, CRD waneaceee 419,000 161,000 J om eee 127,000 34,000 161,000 
Total production Terre oe 21,522,000 Bass woop— Sort i), 
On band ...<.<. 4,231,000 1,114,000 5,345,000 On hand....... 3,179,000 1,246,000 4,425,000 
April Hardwood Shipments in Detail ol 624,000 183,000 LOTR Be" eee 798,000 352,000 1,150,000 
No. 2 & No. 3 (i. | are 3,607,000 931,000 4,538,000 Unsold ......... 2,381,000 894,000 3,275,000 
better common Total BEECH— APLE— 
3. 9” 6,780,000 2,614,000 9,394,000 On hand ....... 41,159,000 7,265,000 48,424,000 
BBN cocccccvcccsce coecesc 67,000 67,000 Sires i cccaees .738,000 1,354,000 5,092,000 Sold ........... 33,198,000 3,166,000 36,364,000 
Basswood ........ 200,000 52,000 252,000 UGG iccceedes 3,042,000 1,260,000 4,302,000 Unsold ......... 7,961,000 4,099,000 12,060,000 
h 696,000 213.000 909,000 BircH— ToTaL ALL SPECIES— 
BO@Ch ..+-+-eeeees . . . On HANA. cuca 3,962,000 1,752, poe 5,714,000 On hand....... 59,992,000 14,240,600 74,232,000 
"| Perret eee 595,000 209,000 804,000 re 1,177,000 405,0 St SS eee 39,670,000 ‘ ,000 45,184,000 
Om OME gececens —cuawseie 15,000 15,000 a 2,785,000 1,347,000 4,132,000 Unsold ......... 20,322,000 8,726,000 29,048,000 
~-liaggeadlaaaaniaeanle eanaans : nego eames The following statement compares shipments and production totals for the first four months 
pen terete schle oe oo of 1922, 1923 and 1924: 
7,839,000 2,523,000 10,362,000 Shipments and Production for Four Months 
Other hardwoods. 29,000 374,000 403,000 HarDwoop— OTHER Woops— 
1922 Pitot ST te ube PO erctaibiaiia es 2,663,000 5,162,000 
Total hardwoods. 7,868,000 2,897,000 10,765,000 = jgoq ‘'T*itttttttrrttt 63'299'000 _ 60°983'000 1923 2.22. eeeeeeeeeeers 5,307,000 3,470,000 
DINER cia vcncccsscircccsesvconreeneuss 5,478,000 Mt ee 45,625,000 57,697,000 aa aiimeniaiiiiiaiiai 5,173,000 3,381,000 
BUERUED, 636 oii wksecceossincnweka 1,519,000 EMLOCK— 
et ee Tae Doe 23,400,000 15,634,000 «1922... eee ceca ce eeceee 65,554,000 73,359,000 
: Biss aise anne tiA NOE Kicidaeeewkeancabeae 25,146,000 20,815,000 De aédenccucenntececat 93,752,000 85,268,000 
Total March shipments .............. 17,762,000 DEE 6idokekcuwaaneewees 16,851,000 15,914,000 RO etbacetecsseacdcede 67,649,000 76,992,000 
Hemlock Stocks on Hand May 1, 1924 
BoaRDS— Piece Sturr— 
C&better Mer’n’ble Culls Mill run Total No. 3 
warner 8,00 2,298,000 1,276,00 No. 1 No.2 Mer’n’ble orculls Millrun Total 
aa a On hand ... 932,000 1,682,000 22,293,000 11,250,000 189,000 36,196,000 
DE pica duiiiwnteeke’ io eeae A OCC Tee ,000 184,000 SORE 2.00 "000 3. 502,000 2,643,000 ...... 000 
UNECE 262 ccescccee 38,000 2,119,000 1,276,000 10,000 3,443,000 Unsold ..... 910,000 1,527, 000 18, 791, "000 8,607,000 189,000 30, 024, 000 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics of 














stocks on hand May 1: Per- 
Stocks Unfilled cent 

on hand orders sold 

MEA saveewidie es 4,082,000 2,281,000 56 
_ cr 917,000 196,000 21 
bv. arecnele salad 17,491,000 25,812,000 148 
Wotal 42" cicncs 22,490,000 28,289,000 126 
i gl PCT 7,745,000 3,029,000 39 
WS Rikvewésukewexs 5,100,000 3,301,000 65 
TOU 36” cicies 12,845,000 6,330,000 49 
BE Sexnavacewes 1,591,000 1,064,000 67 
MM Siewerncteenes 1,809,000 2,591,000 143 
Total 4” cccccs 3,400,000 3,655,000 108 
MEE | ‘c.acia@a brea vate 195,000 194,000 99 
WE” Kot ceKieuee cet 1,397,000 3,579,000 256 
ROUGE: Fe” asec ,592,000 3,773,000 237 
Grand total ....40,327,000 42,047,000 104 


Comparative Percentages of Stock Sold 





May 1 April 1, May 1, 
1924 1924 1923 
MS hte Sviaiane coe y eaewatud 126 149 357 
MN i tecrcea a eaocenn 49 71 128 
Fe nuance aeee need 108 120 196 
ME bia a cine bn eeeeeKs 237 284 204 
104 129 253 
- es 
State Statistics 


WasHINGTON, D. C., May 12.—The National 
Lumber Manufacturers’ Association has pre- 
pared the following statement of March lumber 
production and shipments by States, as re- 
ported by member associations: 


No. 
Mills Production Shipments 
24 3 000 








Alabama ,015, 30,382,000 
Arkansas 38,768,000 33,364,000 
California 92,329,000 89,760,000 
Florida ..... 24,678, "000 21,903,000 
PMI eck wie once 6 643,000 7,312,000 
NN cs scan oipiicale 54,099,000 58,579,000 
Louisiana .......... 55 138, 815,000 124,182,000 
MMCIIBGN 206. ccccces 32 25,063,000 24,912,000 
Minnesota .......... 6 25,927,000 31,570,000 
Mississippi ......... 47 109,618,000 110,032,000 
_... ee 11 24,160,000 22,536,000 
North Carolina ..... 10 7,150,000 7,544,000 
Oklahoma .......... 3 8,039,000 6,976,000 
Oregon heen dead weet 57 185,229,000 182° 394,000 
non Carolina .... 13 8,803,000 7,445,000 
ee 39 77,077,000 75,092,000 
Virginia aoe te Carew ee 22° 086,000 23,380,000 
Washington ........ 86 282,220,000 286,980,000 
MCORMIN, occksic0:0'0:0 42 60,545,000 47,512,000 
BUMS Seco cave sows 31 49,504,000 55,700,000 
{eee 560 1,274,768,000 1,247,555,000 


trinntiudes mostly non-member milis, not dis- 





Oak Flooring Statistics 


The following statistics for April have been 
compiled by the Oak Flooring Manufacturers’ 
Association: 


Statistics for April 


Feet 
ee eRMRINIED Qi ana curd Said whoa dueadee eames 33,927,000 
RENE h. Ga dda cdsde datewknweawxaksne 32,442,000 
Orders— 

DE diccedineBacawdesddatawesancden 25,867,000 
Oe ere ere 45,938,000 
SROCH OF HANG MEAP Din ccccccscdsnccoss 44,677,000 
Consolidated Figures for Four Months 

Feet 
WEONRMD Kcascdscccncnerewncwcnnewwens 125,755,000 
GEE. shed deuncunedacdkowdases dees 124,510,000 
CE bddxcksetadecncceedascieenseaeds 122,717,000 


Southern Pine Barometer 


NEw ORLEANS, LA., May 12.—For the week 
ended May 9, Friday, one hundred thirty-two 
mills report as follows to the Southern Pine 


Association : Percent Percent 
of pro- of ship- 
7Cars Feet duction ments 
Production .. .... 75,984,437 easara 
Shipments 3,499 73, 496, "495 96.73 
Orders*— 
Received ... 3,176 66,711,880 87.80 90.77 
On hand end 
week ....10,467 219,859,335 


*Orders on hand showed a Geevenns ‘of 2 99 per- 
cent during the week; one hundred thirty mills 
contributed to previous’ week’s report. 


+As a basis for carload, the average load shipped 





in March, 21,005 feet, is used. 





West Coast Cargo Shipments 


SEATTLE, WASH., May 10.—Cargo lumber 
shipments from Oregon, Washington and Brit- 
ish Columbia during the first three months of 
1924 were 1,165,815,916 feet, an increase of 
38.8 percent over the corresponding period of 
1923, according to the quarterly water shipping 
report of the Pacific Lumber Inspection Bu- 
reau, Fred W. Alexander, secretary. 

Of the total, 950,009,079 feet, or 81.5 per- 
cent, carried the official certificate of Pacific 
Lumber Inspection Bureau. 

Analyzing the report, Robert B. Allen, sec- 
retary-manager of the West Coast Lumber- 
men’s Association, finds that intercoastal busi- 
ness shows a total of 270,136,317 feet for the 
first quarter, an increase of 27.6 percent over 
the first quarter of 1923. Preliminary esti- 


mates point to a total of 1,200,000,000 feet of 


intercoastal business during 1924. 





DomESTIC— 1924 1923 
CR cranesewss eas 398,439,043 375,863,570 
Atlantic CORSE .ccccccces 270,136,317 211,655,632 
PE Kc adaceneweaeeace 1,102,090 995,705 
Hawaiian Islands ...... 14,070,795 8,398,880 
Panama Canal Zone... 1,256,232 131,782 
Philippine Islands ...... 702,674 2,403,838 
Unclassified domestic 5,142,089 172,586 

Total domestic...... 690,849,240 599,621,993 

ForeEIGN— 

Central America ....... 40,144 

South America— 
Wt CURD 5 acdcieewan 24,536,030 13,194,798 
Bast coast ..ccccccce 979,832 2,323,481 


Japanese shipments, amounting to 308,802,- 
720 feet, represent an increase of 189.3 percent 
not indicative of current Japanese buying, in- 
asmuch as shipments during the earlier months 
of this year included clean-up clearances from 
the heavy purchases of last fall. 

California, which is the largest market for 
Pacific Northwest lumber, increased its buy- 
ing 6 percent the first quarter this year, as 
compared with the same period last year. 

British Columbia shipped approximately 15 
percent of both the intercoastal and Japanese 
buginess, and 52 percent of the European busi- 
ness. 

The following tabulation shows cargo ship- 
ments of lumber from the Pacific Northwest 
producing district for the first three months 
of 1924 as compared with the first three months 
of 1923: 


MM dace euwawennees 166,376 1,198,319 
CR indus vuacdwaces 1,367,010 1,235,685 
Wreee:, BNGNS i sccwesuan ecencea ,018 
PY Kccecenacdannens 308,802,720 106,737,026 
CRs ialeuawadeudawha 62,951,086 20,676,315 
Pe atcadesdadsawadas 1,555,163 8,261,488 
BRIN i ce cdddécakaeee 42,099,147 62,165,241 
Py |” eee 2,582,616 2,889,774 
South Sea Islands ...... 2,146,036 1,636,908 
DF ae kndvvqudenuens 19,305,082 11,268,743 
South AGvice «..cccccces 2,617,739 8,729,584 
MINE séedeccdedcacdde 3,060,234 sedeeu 
Unclassified export 2,757,461 205,753 





Total foreign 3 a 240,470,133 
Grand total ...... 1,165,815,916 840,195,126 
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Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


Lumber 
April, March, April, 
1924 1924 1923 
Manufactured ..... 3,704,300 3,078,000 2,360,200 
Shipments ......... 3,284,500 3,246,000 3,006,500 
aera es 8,167,200 7,751,000 7,107,600 
Logs 
Purchases ......... 2,756,100 2,108,000 2,406,100 
Made into lumber 
and veneer ...... 2,502,300 2,852,000 2,038,600 
EN 3,312,300 3,059,000 3,389,000 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following comparative 
statistics for April, 1924 and 1923, based on 
reports of the same eighteen member mills: 
April, —Decrease 
1924 1923 Feet Pct. 





Production .. 9,900,000 8,302,000 1,598,000* 19.2* 
Shipments .. 8,225,000 11,826,000 3,601,000 30.4 
Oniers ...... 4,819,000 8,843,000 4,024,000 45.5 
End Month—- 
Unfilled 
orders ....13,902,000 30,247,000 16,345,000 54 


Stocks ...... 24,383,000 16,519,000 7,864,000* 47.6* 


Average Value }?x2\4 Face Clear No. 1 & Fac- 
tory F.o.b. Michigan and Wisconsin Mills 


April, April, —Decrease— 
1924 1923 >ct. 
PE ss cei a ee $86.70 $93.83 $7.13 7.6 





*Increase. 





e e es 
California Pine Sales 
San Francisco, Cauir., May 10.—For the 
period May 1-10, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California White Pine White Fir , 
Feet ' Se 
eee Oe nay oe 1,000 
Giselect 5.21.55 234,000 + sy Or 174.000 
Fee ear, .271368:000 No. 1 dimen: ---213,000 
Inch shop ...... 162,000 No. 2 dimen. ...164,000 
No. 1 shop.... oar aes Sugar Pine 
No. 2 shop....1,325,000 pice sae 
NO: 3 BAOD v2.0 040 96,000 igo dl 2 clr.. oats 
D&btr. short ... 13,000 Saige 11! 42'000 
Panel, %" ..... — oo 17'000 
Shop, short .... 13,000 oy shop! 327'000 
D&btr., stnd. .. 10,000 No. 2 am... 979/000 
No. 3 clr. stnd.. 37,000 ae — 42/000 
Shop, stnd. .... 51,000 Nos. 1 & 2 clr., . 
Douglas Fir stnd. ........ ,000 
CORRS, ony sss 1,000 Dé&btr., stnd. .. 1,000 
Com., 6/4 .ss.% 318,000 No. 3 clr., stnd.. 18,000 
Com... BE sssevs 144,000 Shop, stnd. ....110,000 
Timbers ........ 131,000 Mixed Pines 
a a .101,000 _Common— sada 
Australian ..... 20,000 No 2 122525552 [166%000 
Cedar No. 3 veeeeeees 521,000 
Miscellaneous .. 94,000 oo 4 owceeeeeees eye 
a > DO speeseeeses , 
Box No. 1 dimen....152,000 
Mix. pine, 5/4 & No. 2 dimen.... 88,000 
GIS saawcnuwe 125,000 TRRDOTS 6csvasa 107,000 
Lath Beveled Siding— 
Pieces Lin. Ft. 
No. 1 mix. pine.570,000 ROUSE. cicsesae 159,000 


No. 2 mix. pine.430,000 May sinswiow maak ee 21,000 
32” mix. pine...125,000 > 

Footage of commons is of 1-inch stock only, 
no other thickness being included. 





Hardwood Consumption 


Mapison, Wis., May 12.—Average annual 
hardwood consumption by secondary wood us- 
ing industries is approximately as follows 
according to an estimate made by the Forest 
Products Laboratory: 

Percent 


of 
Board feet total 


Planing mill products, sash, 

doors, blinds and general 

SUT WODK. 60 nso smeesncanceses 1,256,545,000 22.9 
BOXOS BNE CYALEB sic ccccsiceces 1,112,666,000 19.4 
ED, oniis 0 5 6.x neva veins 686,983,000 12.0 
Vehicles and vehicle parts 

(mostly automobiles) ...... 553,728,000 9.7 
COP CONSIFUCHION 6 .o.06560.0.00%-010% 303,195,000 5.3 
Chairs and chair stock........ 225,784,000 3.9 
Woodenware, novelties etc.... 225,705,000 3.9 
IE ivy civcaie we olks'p/o'e 6 sins 220,119,000 3.8 
Musical instruments .......... 164,047,000 2.9 
Agricultural implements ...... 161,660,000 2.8 
PI 6.555 6 iS tases ena 118,482,000 2.1 
Refrigerators and kitchen cab- : 

i SS rr ean nrenrs 83,180,000 1.4 
Caskets and Comins .....cccse 59,686,000 1.0 
Boot and shoe findings........ 52,270,000 9 
Shuttles, spools and bobbins... 51,223,000 
Sewing machines .........cee- 47,167,000 8 
Laundry appliances ........e- 40,231,000 q 
Picture frames and moldings. 41,941,000 RY 
Ship and boat building........ 36,923,000 6 
Trunks ANd VAlHBSGS......06.06 32,865,000 6 
Pulleys and conveyors ........ 27,415,000 5 
PO IG vino s o kcavivnslos ticesaus 235,095,000 4.1 

REL, aiprecierunia: Welsimeneaisectioses 5,736,910,000 100.0 





Baltimore Wholesaler Incorporates 


BALTIMORE, Mp., May 12.—The old and 
widely known North Carolina pine firm of Lewis 
Dill & Co., in the Keyser Building, this city, 
has been incorporated as Lewis Dill & Co. (Inc.), 
and will continue to carry on the wholesale 
trade and the operation of the assembling yard 
and fabricating mill plant at Guinea, Va., as 
before. The incorporation, it is stated by 
Lewis Dill, head of the enterprise, will not in 
any way change the policy of the firm, which 
has been in the North Carolina pine business 
for twenty years or more, having succeeded the 
firm of Dill & Roehle. The capital stock is 
fixed at $200,000. Lewis Dill is the president, 
L. Alan Dill, his son, vice president, and the 
duties of secretary and treasurer will be divided 
between them and the third incorporator, E. 
McClure Rouzer, an attorney. Mr. Dill is one 
of the best known Baltimore lumbermen, has 
been president of the Baltimore Lumber Ex- 
change and has acted as member of the manag- 
ing committee of that body for a long time. 
He also has held high office in the old National 
Wholesale Lumber Dealers’ Association and is 
now one of the councillors of the Chamber of 
Commerce of the United States. 


Natron Cut-off Opens Vast Stumpage 


EUGENE, OrE., May 10.—More than 100,000, 
000 feet of lumber annually can be cut in the 
Cascade national forest in western Oregon, 
without exhausting the supply on the basis of 
perpetual operations, with adequate care to 
safeguard against fire, protection of the natural 
process of reforestation and cutting over once 
in a hundred years. 


This great tract of timber will be opened up 
by the construction of the Natron cut-off of 
the Southern Pacific railroad less than one 
hundred miles long between Oakridge and Kirk, 
Ore., but thru a scenic section requiring seven- 
teen tunnels and three years to build. When 
completed the Natron cut-off will save distance 
and time between San Francisco and Portland 
and will become the main line. 


On the east side of the Cascade Mountains is 
the Deschutes national forest in Klamath 
County, which is about as important as the 
Cascade national forest. The supervisor of the 
Cascade national forest states that the Forest 
Service will not sell the timber either whole or 
in part until the railway is completed, and the 











Cascade forest on Natron cut-off, Oregon 


timber is to be sold on a basis of at least 20,- 
000,000 feet annual cut. 

On Salt and Hill’s creek on the west side of 
the Cascades is a tract of timber containing 
about 3,000,000,000 feet; on the middle fork 
of the Willamette River the Government owns 
about 4,000,000,000 feet, and thruout this sec- 
tion the amount of privately owned timber prob- 
ably exceeds the Government’s holdings. 

The species represented are about 90 percent 
Douglas fir, with some western red cedar, west- 
ern hemlock, sugar pine, western yellow pine, 
lodge pole pine, western white pine, Engelmann 
spruce and white fir. 

As a result of the building of this railroad it 
is expected that a permanent sawmill and log- 
ging community consisting of thousands of per- 
sons will be built up in this district. 


Making Many Improvements to Plant 


PENSACOLA, FLA., May 12.—Extensive im- 
provements are being made by the W. B. 
Harbeson Lumber Co. in the plant at Carrabelle, 
Fla., recently purchased from the Graves Bros. 
Lumber Co. This is a modern plant equipped 
with band mill and band resaw, and turns out 
between 80,000 and 100,000 feet daily. The 
Harbeson interests, since their purchase of the 
plant and timber holdings, have added two new 
Moore dry kilns, making a battery of five, and 
have increased the planing mill facilities by 
the addition of a new American fast feed 
machine. The most extensive improvements, 
however, are being made in connection with the 
logging operations. One new skidder to operate 
on the railroad tracks and two new tractor 
skidders have been purchased from the Clyde 
Iron Works, while the loading facilities have 
been increased by the addition of an American 
Hoist & Derrick Co. locomotive crane, and to 
take care of the additional output of logs a 
new Baldwin locomotive and a number of addi- 
tional log cars have been provided. The plant 
at Carrabelle will be operated by a separate 
corporation, the name of which has not yet 
been selected. W. H. Pickard, who has been 
associated with W. B. Harbeson for many years, 
is in charge of the operations as general man- 
ager, and will give his personal attention also 
to the sales. The timber holdings that were 
taken over will provide the plant at Carrabelle 
with a log supply for fifteen to twenty years. 

While the plant of the Weis-Patterson Lum- 
ber Co. at Pensacola is operating at full 
capacity, Mr. Patterson reports that stocks in 
shipping condition are far below normal 
and in consequence much desirable business has 
to be declined. An appreciable increase in 
demand has become noticeable within the last 
few days and the lull that was in evidence for 
a short time seems now to have been overcome 
and he looks for a decided improvement, both 
in cypress and in southern pine. The Weis- 
Patterson plant at Pensacola manufactures high 
grade cypress, featuring perfect manufacture 
and service to the trade. 


MOISTURE, warmth and air are the three 
things positively necessary to plant growth. 
Too much of either one or more, will prevent 
plant growth. Humus, or vegetable matter, 
is the means by which heat, moisture and air 
are properly supplied and distributed thru the 
soil. A soil without humus is a dead soil and 
unproductive, even tho it may be a fertile soil. 
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Georgia-Florida Association Rounds Out Twenty-five Years 
of Progress—Standards, Forestry, Transportation Discussed 


{Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA., May 14.—The twenty- 
fifth annual convention of the Georgia-Florida 
Saw Mill Association was called to order this 
morning at the Mason Hotel by President J. E. 
Graves, with the statement that this was the 
twenty-fifth successive time the association had 
met in annual session, having in all its long 
history of usefulness to the industry never 
missed an annual meeting. For five years in 
succession, Mr. Graves has been chosen to lead 
the destinies of the organization as its execu- 
tive head and for twenty-two years has its veter- 
an secretary, E. C. Harrell, looked after the 
details of its management. 

During this time this association has stood out 
as one of the few trade associations of similar 
character against which not the breath of sus- 
picion has been cast and which has never been 
the target of governmental investigation or in- 
terference. In his introductory remarks Presi- 
dent Graves briefly referred to legislative and 
traffic matters of importance that had occupied 
the attention of the association during the last 
year, and which thru the codperation of the 
members in every case had been brought to a 
satisfactory conclusion. He pointedly remarked 
that the dues paid amounted to simply nothing 
when compared with the actual cash value to 
the industry and to the individual members of 
the results obtained. He referred briefly to 
the all important question of standardization 
and urged both lumber manufacturers and tur- 
pentine operators to take an active interest in 
helping to solve the forestry problems. 


Secretary Makes Splendid Report 


The president then called for the annual re- 
port of the secretary, which was prefaced by 
Mr. Harrell with a statement of the financial 
condition of the association as reflected in the 
treasurer’s report. With net assets of over 
$7,000 and a comfortable cash balance on hand, 
the association is in good financial condition 
and prepared to go forward actively in all lines 
of endeavor that have been found useful and 
profitable to the membership. The secretary 
reported a net gain in membership during the 
year of 28, with a total membership now of 125. 

Mr. Harrell spoke of the work of the associa- 
tion with particular reference to the inspection 
department, declaring that the demands upon 
the inspectors during the last year have been 
unusually heavy and as a result it had not al- 
ways been possible to handle inspections with 
the promptness desired. He declared that more 
than 90 percent of the lumber that is rein- 
spected at destination bears no marks of iden- 
tification and that when an inspector inspects 
lumber he does not know whether it is the actual 
lumber that was unloaded from the car in ques- 
tion or not. ‘‘This brings up the point,’’ de- 
clared Mr. Harrell, ‘‘of the necessity for the 
use of a brand by manufacturers of dimension 
lumber. As has been recommended in the past 
each piece should be hammered so that there 
will be no possibility of inspecting the wrong 
lumber. In the case of shed stock, there should 
be some accurate grade marking that would 
identify it. How the matter can be done at a 
minimum of expense is still an open question; 
but it should be done.’’ 

‘‘The inspection department,’’ he declared, 
‘‘made 525 mill inspections during the last 
year and 340 complaint inspections. Of the 
latter 166 were made for non-members and 
wholesalers, ’’ 

_ The traffic department continues to maintain 
its splendid record of not having lost a single 
application for the proper adjustment of freight 
tates. While some of the members have used 
this department with very satisfactory results, 
the entire membership has not yet awakened to 
the possibilities it holds. He referred to the 
recent adjustment of a complaint made to the 
Interstate Commerce Commission by the 
Georgia-Florida Saw Mill Association and the 


North Carolina Pine Association which resulted 
not only in the extension of distributing terri- 
tory but the maintenance of a rate condition 
that would otherwise have been very disturbing. 


On Standardization 


The secretary referred to the association’s 

activities with respect to standardization, par- 
ticularly on flooring manufactured by the asso- 
ciation members, saying: 
_ Our flooring is of the one standard—#§-inch 
in thickness by 2% and 3% inches in width; 
boards have two standards—standard and extra 
standard. This situation is not so satisfactory 
as it would have been had there been only one 
standard. For instance, boards, which comprise 
finish, roofers, etc., are standard #§ and extra stand- 
ard }3. For 2-inch dimension standard is % off 
for dressing, extra standard 4% off for dressing. 
These standards have been accepted by all or- 
ganized branches of the industry and are going 
into effect July 1, 1924. 


He declared that just how the standardization 
proposition will be accepted by the consumers 
is problematical but said that no doubt the De- 
partment of Commerce will recommend to cities 
and towns thruout the country that the stand- 
ards of manufacture and grading be used with 





J. E. GRAVES, HOSFORD, FLA. ; 
Reélected President 


probably effective results. ‘‘ How our own mem- 
bers will look upon this question,’’ said Secre- 
tary Harrell, ‘‘remains to be seen but it can 
be said frankly that there will not be two 
standards of dimension in lumber that we man- 
ufacture for any great length of time.’’ 

His report touched upon matters of legisla- 
tion in the three States of the association ter- 
ritory, referring especially to the tax bill in- 
troduced in the Georgia legislature whereby it 
is proposed to tax all natural resources 2 per- 
cent of the gross sales. Fortunately this propo- 
sition was defeated thru activity of lumbermen 
but it is understood that it will again come 
up at the June session of the legislature. A 
similar tax proposed in Alabama was so un- 
reasonable as to become confiscatory, so it is not 
believed that any legislature in the world would 
enact such a law. 

Mr. Harrell touched upon the growing im- 
portance of reforestation and declared that 
lumbermen would undoubtedly have to give the 
proposition greater attention as time went on. 
Regarding the naval stores’ industry, he de- 
clared there seemed to be sufficient reason for 
enactment of protective laws, especially where 
the turpentining of small trees was indulged in. 

At the conclusion of the report President 
Graves paid a high tribute to the efficient work 


of Secretary Harrell and to the splendid report 
he had made. 


Educational Work in Forestry 

Believing that forestry is one of the most im- 
portant subjects before the industry today, the 
president changed the order of the program to 
give an opportunity for the members to hear 
L’Engle Barnett, of the State forestry depart- 
ment. Mr. Barnett reported that realizing the 
necessity of educational work and appreciating 
the value of the moving picture as a means of 
reaching the people the Forest Service now is 
engaged in making four moving picture films, in 
which assistance was being rendered by Ala- 
bama, Florida and Georgia. 

The first film entitled ‘‘Fire Protection’’ is 
being financed by the Federal Government, 
the second film ‘‘ Turpentining,’’ by the Georgia 
Forestry Association; the third film ‘‘ Reforesta- 
tion by Planting,’’ by the Alabama Forestry 
Association, and while the Georgia Forestry 
Association is also assisting with the fourth 
film, ‘‘Reforestation by Natural Means,’’ he 
said this picture would be put out under the 
title from ‘‘Seed to Sawmill,’’ and briefly re- 
viewed the scenario. 

In the course of his remarks the speaker said 
the practice of the naval stores industry of box- 
ing the very small trees was as great a draw- 
back to reforestation and tree growth as was 
fire. He explained the features of the forestry 
law recently enacted in Alabama and said the 
Southern Forestry Congress had enthusiastically 
endorsed that law. He concluded his talk with 
the statement that $500 was needed to com- 
plete the film he had described and expressed 
the hope that the association would codperate 
in the work. Later on in the session, upon mo- 
tion of E. T. Roux, of Roux-Askew-Dantzler 
(Ine.), Tampa, Fla., the association unanimous- 


‘ly voted an appropriation of $500 to be donated 


to the work of completing the film and assist- 
ing in educating the people on the forestry 
question. 

Notable Achievement by Traffic Department 

The report of J. S. Farish, traffic manager, 
was the recounting of a series of achievements 
not excelled by any traffic department in the 
country, and a vivid demonstration to the con- 
vention of the value to its members of this 
branch of the association work. The depart- 
ment has been unusually active during the last 
year and thru its watchful activity has saved 
to the manufacturers of this southeastern ter- 
ritory many thousands of dollars, a saving that 
has been reflected in the markets that absorb 
this product. One of the most important rate 
matters was covered in a case decided by the 
Interstate Commerce Commission in January 
of this year after a full year’s consideration. 
This was the case in which this association, in 
conjunction with the North Carolina Pine Asso- 
ciation, asked a readjustment of rates on lumber 
from the South and the Carolinas to the East. 
In winning a favorable decision, the association 
succeeded in securing reductions ranging from 
14 to 4 cents a hundred pounds and opened 
up to the southeastern mills a territory from 
which they had hitherto been excluded because 
of the higher freight rates. Mr. Farish dwelt 
at considerable length on some of the intricate 
details of these matters, showing hew in some 
instances small discriminations were accepted in 
order to secure larger benefits from other re- 
ductions. 

He then discussed matters having to do with 
intrastate and other local rates, the association 
having been diligent in its watchfulness and 
quick to act for the interests of its members. 
Among rate matters that affect operating con- 
ditions, the traffic manager called attention to 
the effort of the railroads to compel shippers 
to weigh and certify to that fact the stakes 
used on every car in order to secure the 500- 
pound stake allowance, which was successfully 
combatted, and to the proposal of the carriers 
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to advance the minimum carload weight from 
the present basis of 24,000 to 36,000 pounds. 
The association agreed not to oppose a 30,000- 
pound minimum, but insisted that any excess 
over that would place an unjust burden upon 
the smaller shippers. 

Mr. Farish reviewed briefly the splendid 
record of the carriers during the last year in 
handling a record volume of revenue freight 
and the improvements in rolling stock and other 
equipment that have assured a continuance of 
this splendid service without fear of a damag- 
ing car shortage. He referred briefly to the 
work of the Southeast Shippers’ Regional Ad- 
visory Board, of which he is a member, which 
has brought in close personal touch the traffic 
representatives of the industry with those oper- 
ating representatives who have authority to 
rectify hurtful or objectionable conditions with 
pronounced benefit to the shippers. Under its 
recommendation, mills will be or are being 
rerated for their car supply under its authority. 
The rule regarding bulkheading cars has been 
canceled and many other matters that can be 
quickly and satisfactorily adjusted by personal 
contact with those who can act have been 
settled. 

Mr. Farish closed his report with a brief 
review of legislation now before Congress af- 
fecting the transportation situation, calling 
particular attention to the vicious features of 
a bill sponsored by Senator Gooding, of Idaho, 
that would require rigid application of the long- 
and-short-haul provisions of the Act to Regulate 
Commerce. 

The splendid report of the traffic manager 
was heard with great interest and apprecia- 
tion by the members, all of whom were grati- 
fied with the excellent showing made and the 
results accomplished by Mr. Farish and his de- 
partment during the year. 


Gives Brief Resumé of Railroad Situation 


Stafford Caldwell, a representative of the 
Florida East Coast Railroad, was next intro- 
duced to give a brief resumé of the railroad 
situation and matters affecting the welfare of 
the transportation system of the country. 

He reviewed briefly the history of railroad 
operations in the first two years following the 
return of the lines to their owners, including 
the passage by Congress of the Transportation 
Act, which he termed the most constructive 
piece of legislation affecting the railroads ever 
adopted by the national legislature. He showed 
how every department of railroad operation is 
regulated by public bodies, and urged the cessa- 
tion of legislative tinkering with the transpor- 
tation machinery of the country. He called 
especial attention to the vicious features of the 
Barkley-Howell bill pending in Congress, which 
among other things provides for the abolition 
of the railroad labor board. Mr. Caldwell’s 
address was a clear, concise presentation of the 
railroad situation and made a marked impres- 
sion upon the lumbermen who heard it. 


Production of Tung Oil 


Next on the program was a paper on the pro- 
duction of tung oil by Dr. Henry Gardner. He 
was unavoidably detained and sent a wire ex- 
pressing his regrets and asking that the secre- 
tary read his paper. The paper, which follows 
in full, was read by Secretary Harrell: 


The American varnish industry annually con- 
sumes about twelve million gallons of tung oil 
(Chinese wood oil), all of which is imported from 
China. The oil is obtained from the seeds of 
aleurites fordii, the trees being scattered thruout 
the middle and southern portions of China. They 
are, however, not cultivated in any orderly fashion. 
The rapid growth of the varnish industry of 
America would indicate a much larger consumption 
of tung oil during the coming years. Because of 
the crude methods of pressing and handling in the 
Orient, the oil received is usually of a dark color, 
and many shipments have been found adulterated. 
Disturbed conditions in the Chinese provinces, with 
piracy and looting rampant on the rivers, have 
caused a scarcity in the oil that was reflected in 
1923 by very high prices. 

Experiments conducted during the last twelve 
years in southern parts of the United States have 
shown that certain sections are ideally favored, 
from the standpoint of soil, rainfall, and general 
climatic conditions, to raise tung trees. Northern 
Florida has produced individual trees that have 


given nearly three gallons of oil. The quality of 
the oil from Florida seed has been greatly superior 
to any that has come into this country from China, 
which is largely due to care in pressing and han- 
dling. Large scale experiments are now being con- 
ducted in northern Florida by the National Varnish 
Manufacturers’ Association and Paint Manufac- 
turers’ Association of the United States, 25,000 
seedlings grown from seed having been put out 
during the first two months of 1924. It is expected 
that several hundred thousand seedlings will be 
planted during the next two years, with the idea of 
developing an American source for this valuable oil. 

The tung tree was introduced into this country 
about fifteen years ago by the United States De- 
partment of Agriculture. A number of seedlings 
were grown from imported seed, and distributed to 
various State agricultural experiment stations in 
the South and Southwest. Probably the most 
favorable results were obtained with these seed- 
lings at the Florida experiment station at Gaines- 
ville. The trees at this place are now ten years 
old and have reached a good size. Several of them 
have produced large crops of seed. 

Information now available on tung tree culture 
includes such factors as the proper spacing of the 
trees, the fertilization and cultivation of the soil, 
pruning of the trees, selection of the better types, 
budding and grafting. Such methods of cultivation 
should produce highly satisfactory yields of seed 
and make the crop a profitable one for the small 
farmer who can utilize odd tracts of his land for 
this purpose without increasing materially his ex- 
penses, as the seed can be harvested easily and at 
his convenience, and held for a favorable market. 
For the owner of land now idle, such a crop would 
be especially advantageous. 


Valuable Crop for Cut-over Lands 


The members of the Georgia-Florida Saw Mill 
Association doubtless have extensive areas of cut- 
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over land in northern Florida, which could be sat- 
isfactorily applied for the raising of tung trees. 
It is believed that at a comparatively low cost the 
pine stumps could be pulled out and the ground 
rapidly placed in condition for the planting of 
seedlings during the fall of 1924. The seedlings 
planted at that time should, during the first two 
years, be well cared for, fertilized, and cultivated 
frequently, to keep down the growth of weeds. 
Unless this is done, it might be unwise for members 
of this association to go into this venture. If done, 
however, a very substantial profit might in a few 
years be realized on land of this character. 


It is probable, moreover, that some of the mem- 
bers of this association are substantial producers 
of rosin and turpentine. In view of the fact that 
rosin would be used to a lesser extent than at 
present in the varnish industry, if it were not for 
tung oil, this may be an added incentive for the 
growing of tung trees. For instance, when rosin 
is used in linseed oil varnishes the water resistance 
of the varnish is very poor. With tung oil, how- 
ever, rosin can be used in comparatively large 
amounts in the manufacture of waterproof spar 
varnishes. The extension of the tung oil industry, 
therefore, means the extension of the use of rosin. 


B. F. Williamson, local manager of the American 
Tung Oil Corporation, at Gainesville, will be glad 
to cojperate with members of your association in 
the furnishing of seedlings and in advice regarding 
planting, cultivation, fertilization etc. It is sin- 
cerely hoped that a number of trees will be put out 
by members of your organization this fall, and that 


in the coming years much larger acreages will be 
planted. 


Care and Cultivation of Tung Oil Tree 


Following reading of the paper, Mr. Harrell 
stated that B. F. Williamson, of the American 
Tung Oil Corporation was present, and asked 
him to briefly supplement Dr. Gardner’s paper. 
Mr. Williamson reviewed the history and de- 
velopment of tung oil, the first importation of 
which from China amounted to less than $100, 
while the importations last year totaled more 
than $20,000,000. He then described the work 
that had been done in introducing the tung oil 
tree into the United States, experiments having 
shown that it was peculiarly adapted to Florida 
soil, better results having been obtained here 
than elsewhere in the country. While the tree 
will not do well if set out on raw land and left 
to grow, it will grow rapidly and produce 
abundantly if given some care and cultivation. 
While it is suitable to growth on cut-over tim- 
ber lands, it must have attention for a few 
years and protection from fire. The trees be- 
gin to produce in two to three years and from 
results already obtained he felt sure the grow- 
ing of tung oil trees will develop rapidly into 
an important industry in Florida. Much inter- 
est was manifested by the lumbermen and Mr, 
Williamson was busy for a half hour answering 
questions from every part of the room. 


AFTERNOON SESSION 


Following this talk, President Graves an- 
nounced that a buffet lunch would be served in 
the room and that it would be unnecessary for 
anyone to leave. Adjournment was then taken 
and the members spent a pleasant hour in con- 
suming the bountiful lunch of sandwiches, salad 
and coffee that had been provided, and in visit- 
ing and exchanging views. This buffet lunch 
was an innovation that was enjoyed and ap- 
preciated by every member present. 

Immediately upon convening after lunch 
President Graves called on R. H. Paul, of Water- 
town, Fla., to make a report for the standard- 
ization committee. Mr. Paul, in a brief report, 
reviewed the progress of standardization. He 
advised that the standards that had _ been 
adopted would go into effect July 1, and urged 
all the members, if they had not kept track of 
the movement thru the lumber trade papers to 
secure from the secretary a copy of the stand- 
ards that had been adopted and give them a 
careful study. 

He said the grading rules committee of the 
association would proceed as rapidly as possi- 
ble to revise the rules so as to conform to the 
new standards. President Graves expressed the 
thanks of the association to Mr. Paul for his 
tireless and unselfish work in connection with 
standardization, which was followed by J. Ray 
Arnold, of Groveland, Fla., with an unqualified 
endorsement of Mr. Paul’s ability, integrity and 
sincerity of purpose. 


Discussion on Standardization 


C. C. Sheppard, of Oakdale, La., was ex- 
pected to be present and address the convention 
on standardization, but sent a telegram stating 
that he was unavoidably detained, and J. E. 
Jones, chief inspector of the Southern Pine As- 
sociation, was asked to discuss the subject. Mr. 
Jones gave a sketch of the history of the stand- 
ardization movement and accentuated the fact 
that when these standards as adopted go into 
effect on July 1 a standard board will mean one 
and the same thing in so far as sizes are con- 
cerned, whether of southern pine, west Coast 
woods, Inland Empire products, or wood from 
any other section. Following his short talk 
Mr. Jones was assailed with numerous questions 
covering details of the sizes adopted and the 
discussion at times waxed warm, as is always 
the case where standardization is the subject. 
The discussion was brought to a close with a 
statement by the president that this associa- 
tion had gone on record as endorsing the pro- 
gram and the sizes adopted. 


Adopts Resolution on Transportation Act 


J. B. Arnold, of Groveland, Fla., chairman 
of the transportation committee, at this junc- 
ture was recognized by the Chair, and stated 
that the committee had been considering the 
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matters presented at the morning session by 
Mr. Caldwell and wished to present a recom- 
mendation for a resolution which if approved 
by the association, would be put in proper 
form later. This resolution stated that the as- 
sociation believed that the best interests of the 
country demand that the Transportation Act 
now in effect be given a complete trial before 
being altered; that the Georgia-Florida Saw 
Mill Association is unalterably opposed to the 
Barkley-Howell bill and any other similar legis- 
lation; that the association urge all congress- 
men and senators, especially those from this 
territory, to use all honorable means to defeat 
this bill and other like proposals; that copies 
of the resolution be sent by the association to 
all congressmen and senators from this terri- 
tory, and that individual members wire their 
local representatives in the national legislature 
urging them to oppose this legislation. 

The resolution was adopted by a rousing unan- 
imous vote. 

Officers Elected 


Officers for the ensuing year were unanimous- 
ly elected as follows: 

President—J. E. Graves, Graves Bros. Co., Hos- 
ford, Fla. ’ 

Vice president for Georgia—C. W. Kirby, Kirby 
Planing Mill Co., Thomasville, Ga. 

Vice president for Alabama—B. M. Robbins, Mc- 
Gowin-Foshee Lumber Co., Falco, Ala. 

Vice president for Florida—J. B. Arnold, J. 
Ray Arnold Lumber Co., Groveland, Fla. 

Treasurer—R. H. Paul, Watertown, Fla. 

Secretary—E. C. Harrell, Jacksonville, Fla. 

Governor for Florida—E. R. Conrad, Bond Lum- 
ber Co., Glenwood, Fla. 

Gevernor for Georgia—L. P. James, James Lum- 
ber Co., Haddock, Ga. 

Governor for Alabama—E. L. More, Horse Shoe 
Lumber Co., River Falls, Ala. 

Mr: Graves expressed sincere appreciation of 
the honor conferred upon him by making him 
president for another year, and asked for a 
continuance of the codperation of the members. 
Mr. Harrell expressed his appreciation of his 
election for the twenty-third year as secretary, 
and pledged the organization his sincere and 
unqualified service to the end that every interest 
of the industry might receive full attention. 

C. H. Lutz, of the Lyon Pine Co., Odessa, 
Fla., offered a resolution thanking all of the 
officers for their efficient services during the last 
year, and the convention adjourned. 

The annual banquet of the association held 
last night was presided over as toastmaster by 
J. Ray Arnold, of Groveland, Fla. The pro- 
gram was entirely impromptu and interspersed 
with community singing led by Bend Wand, of 
Jacksonville, Fla. Short talks were made by 
T. J. Aycock, S. H. Cowan, James Kirby, W. 
E. Gardner, and A. L. Ford, managing editor 
of the AMERICAN LUMBERMAN. J. E. Graves, 
president of the association, received a tele- 
phone message late in the afternoon advising 
that a boiler at his mill at Hosford, Fla., had 
exploded and destroyed a whole battery of five. 
Fortunately, no lives were lost and no one in- 
jured, but practically the entire power plant 
was wrecked. Mr. Graves left immediately by 
automobile for Hosford, hence could not attend 
the banquet. 


Sweeping Injunction Against Union 


PLAINFIELD, N. J.. May 12.—A very clear-cut 
decision has just been rendered in making 
permanent an injunction granted in 1923 to 
restrain union labor agents from interfering 
with workmen using materials purchased from 
a firm not employing union men. 

The case grew out of an attempt on the part 
of some of the members of several locals of 
Carpenters and joiners’, and united brother- 
hoods’ unions to force unionization upon the 
Loizeaux Lumber Co., of Plainfield, by means 
of general strike threats and intimidations 
that would tie up jobs using lumber furnished 
by that concern. 

_ J. D. Loizeaux, president of the company, 
in a statement, sdid the trouble began about 
two years ago, and was at first quieted when 
labor leaders learned that attorneys had been 
consulted and legal steps were to be taken to 
prevent their aggression. Later, however, some 
of these same delegates became more bold and 
threatened to have union workmen fined $100 





for putting on the trim furnished by the 
Loizeaux company, terming all such materials 
‘*seab.’? Durittg April, 1923, they went to 
a number of buildings that were being fur- 
nished, according to many affidavits from con- 
tractors, and tried by means of a threatened, 
sympathetic strike calling off every union man 
on the jobs, to induce carpenters to quit work. 

Chancellor Walker, who wrote the opinion, 
directed that costs of the litigation, which 
lasted for more than a year, be assessed against 
the union defendants. The injunction restrains 
defendants from prosecuting or aiding any 
strike or boycott for the purpose of compelling 
complainant to operate a closed union shop; 
from interfering or persuading, or threatening, 
anyone working for or willing to work for 
customers using open shop building supplies. 
Detailed provisions cover completely any at- 
tempt by indirect means of subterfuge on the 
part of union interests to conspire or combine 
in any way to injure or stop the business of 
selling lumber or material by anyone not con- 
forming to union demands 


Long Service Wins Promotion 


Kansas City, Mo., May 13.—George S. Hays, 
general manager of the Fidelity division of the 
Long-Bell Lumber Co., at Doucette, Tex., has 
been transferred to Longview, Wash., where he 
will become assistant to S. M. Morris, general 
western manager of the company. 

Mr. Hays began his Long-Bell service with 
the Hudson River division at Hudson, Ark., in 
1900. Later he was 
transferred to the sales 
force of the company, 
where he remained un- 
til September, 1906, 
when he went to Lufkin, 
Tex., with the Lufkin 
division. 

He served in various 
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positions at Lufkin and 
was promoted to super- 
intendent in 1910. In 
August, 1912, he was 
sent to New Willard, 
Tex., as general man- 
ager of the mill at that 
point. When the company disposed of the New 
Willard plant he returned to Lufkin. In June, 
1915, he became general manager of the Fidelity 
division. 

J. H. Kenneson, general manager of the Rap- 
ides division at Woodworth, La., will succeed 
Mr. Hays at Doucette, and P. L. Reagan, super- 
intendent of the manufacturing plant at Lud- 
ington, La., will be transferred to Woodworth 
as general manager of the Rapides division. 


Says Portable Mill Industry Looms 


New ORLEANS, La., May 12.—A new factor, 
astonishing in its effect upon the estimated life 
period of the southern pine industry, as fore- 
cast from a survey made five years ago, has 
made its standing a matter of importance to 
standard mill operators in the Southern Pine 
Association, according to information given out 
today in a statement by Secretary-manager H. 
C. Berckes, of the association. Statistical fore- 
casts have been upset largely by the enormous 
exploitation of the small portable mill, that once 
almost extinct industry being now of formidable 
proportions owing to its having literally taken 
to the woods. 

This has been due to more thoro combing 
of available stumpage found in agricultural 
sections and in innumerable small tracts 
scattered everywhere not formerly taken into 
account as of practicable commercial importance. 
The small mill has been fostered by the lumber 
broker, wholesaler and planing mill operator, 


often being financed by these interests which 
seem to have developed this to a profitable 
source of supply. 

While the aggregate production of the mem- 
bers of the Southern Pine Association will 
gradually incline toward a decrease it will not 
mean a decrease in sales resistance, but will 
require aggression to meet the competition of 
the small mill and other woods they are work- 
ing without always conforming strictly to 
standardized grades. 

A re-check of timber acreage data shows 
that many large mills have protected their 
longevity in acquiring all available stumpage 
within convenient reach since the first survey 
of five years ago. The cut of these operators 
can be estimated with some degree of accuracy, 
but the production of boards, framing and 
lower grades of lumber by the smaller mills 
ean not be gaged with reference to its market 
effect. 

New methods in manufacturing and market- 
ing, a more careful study of the needs of con- 
sumers, and finding other uses for their prod- 
uct, are the outstanding problems confronting 
southern pine manufacturers as a result of these 
changes in economic conditions in the produc- 
tion and sale of this vast quantity of competing 
woods. 


Higher Compensation Insurance Rates 


MILWAUKEE, WIS., May 12.—Wisconsin lum- 
bermen are faced with the necessity of paying 
15 percent higher rates on compensation in- 
surance they carry for their employees, as the 
result of an order promulgated by the Wiscon- 
sin State compensation board, effective May 16, 
bringing about a rate increase of this amount. 
Under the former schedules, the average rate for 
lumber yard employees in the State was about 
$1.54 per $100 of payroll. The premium for 
box factories, sash and door mills and the like, 
where the protection against accident and use 
of safety devices was much more common and 
emphasized more strongly, was. often a trifle 
less. In the big sawmills, planing mills and 
in the logging camps, however, the average 
rate varied between $2.50 and $6.00 per $100 
of payroll. A lumberman paying $6 per $100 
of payroll formerly, would and will now pay 
approximately $7 per $100 under terms of the 
15 percent increase. 

The attitude of the Wisconsin Retail Lum- 
bermen’s Mutual Insurance Co. toward the in- 
crease was expressed by F. A. Barker, when 
he told a protest meeting of employers and 
insurance men that while an increase may be 
necessary in some lines of industry, the 15 
percent flat increase acts as a penalty to those 
lines in which a reclassification is not needed, 
and in which the experience has been favorable. 
The lumbermen’s insurance company, as well 
as most stock and mutual companies in Wiscon- 
sin, is not opposed to an increase, but is opposed 
to the manner in which the increase has been 
made. It is possible that an adjustment may 
be later made by the State board, according 
to authorities. 


Sales Office Moved to Minneapolis 


MINNEAPOLIS, MINN., May 13.—It is an- 
nounced that the Brooks-Scanlon Lumber Co., 
which has its headquarters in this city and mills 
at Bend, Ore., is moving its sales office from 
Bend, where it has been located since the 
company’s operation began at that point, to 
Minneapolis, in order that it may be in closer 
touch with the headquarters. George A. Par- 
kins, who has been sales manager at the 
Bend office for several years, is transferred to 
the Minneapolis office with the title of ‘‘gen- 
eral sales manager,’’ while his assistant, C. C. 
F ydell, will also move to this city and will be 
in charge of the traffic department. Mr. Parkins 
has been with the company about six years and 
has made an exceptional record in that time, 
as he entered its service as a workman in the 
yard, and has made his way step by step to his 
present position. The company recently com- 
pleted construction of its new mill at Bend, one 
of the largest and most completely equipped in 
the country. 
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LOUISVILLE, Ky., May 
12.—The second annual 
meeting of the Hard- 
wood Manufacturers’ In- 
stitute, held at the 
Brown Hotel in _ this 
city, May 8 and 9, came 
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to a close last Friday 
afternoon, with consid- 
erable accomplishment 
featuring the last day’s 
sessions, and reflecting 
much credit on the of- 
ficers and directors of 
the organization. [A report of Thursday’s ses- 
sions appeared on pages 50D, 51, 52 and 85 of 
the May 10 issue.—EbITor. | 





Features of the morning session were talks by 
E. P. Allen, in charge of publicity for the Na- 
tional Lumber Manufacturers’ Association, who 
delivered a short and pointed address on im- 
proved conditions in Washington, which should 
aid in relieving business of restraint; and by 
William A. Durgin, chief, division of simplified 
practice, Department of Commerce. Mr. Dur- 
gin in his talk gave the lumbermen a great deal 
of encouragement in the matter of the very 
troublesome statistical program, and in fact so 
much encouragement, that at the afternoon ses- 
sion the membership unanimously endorsed a 
motion for reéstablishment of the statistical 
program, giving the board of directors full 
authority to start this service as soon as prac- 
ticable, and agreeing to codperate fully in the 
matter of sending in their reports. The board 
in discontinuing the service early in the year 
did so more thru deference to the entire mem- 
bership than thru any feeling that the practice 
was illegal, and the action of the membership 
today enables the board to go ahead unfettered. 


Working on New System of Cost Finding 


At the conclusion of the Thursday afternoon 
program J. C. Norman, Louisville, reporting 
for the cost committee, in place of his father, 
EK. B. Norman, stated that the committee had 
been working for some time on a new system, 
the one previously adopted being unsatisfactory, 
in that it does not meet general requirements. 
He stated that a cost allocation method on each 
grade as produced, as used by the Paepcke- 
Leicht Lumber Co., Chicago, and the Mengel 
Co., Louisville, was probably the most satis- 
factory, and that he would like to hear from all 
users of this system. He stated that it was 
planned by the committee to report findings to 
the board, and later to the members direct, 
probably within six to eight weeks. 


Brings Message of Encouragement 


Mr. Allen, who was the first speaker at the 
morning session on May 9, in his opening re- 
marks confessed to a spirit of optimism and 
cheerfulness over the outlook. He said in part: 


Washington recently has been the center of in- 
quisitorial activities without a parallel in any 
country inhabited by peaceful and liberty-loving 
men. Washington is not the whole United States 
by any manner of means, but there has been a tur- 
moil and excitement, a passion generated. there 
that has paralyzed the wheels of progress. But 
there is a good deal of lightening of the situation, 
and we have had within recent days an exhibition 
of some sound, sober judgments. Fortunately for 
the sanity of the United States there are men in 
Washington and out who have refused to be swayed 

this current of popular, political hysteria. Pas- 
sion is burning itself out and partisanship has 
found that instead of creating a political ad- 
vantage it has created a gigantic public disgust 
and a strong pressure of resolute public opinion 
demanding a _return of government to political 
sanity, to good government and to sober politics. 
_ We have seen a President of the United States, 
in a message to business men, declare that there 
must. be a sound and firm basis of business activ- 
ities. He has done that with admirable vigor. We 
have seen the Supreme Court of the United States 
reaffirming the validity of the Constitution. We 
have seen men in high places in government who 


have retained their own sanity and are emerging 
from the fog that has beclouded them, appearing 
now as splendid figures of solidity and promise. 
We have seen at least two of three departments 
of the government that have kept their heads and 
kept their judgment. It has been a splendid and 
inspiring thing to realize that the secretary of 
commerce has gone out and talked to business men 
in the old-fashioned business way, so that the 
clouds are disappearing. 

We have seen recently the new attorney general 
of the United States, who says frankly that while 
he is going to perform his duties as attorney 
general under the Constitution, he does not in- 
tend to pursue any policy that is not in the public 
interest. 

I mention these things only to assure you of the 
faith that is in me and why I have confidence in 
the future. 

President Sherrill in introducing Andrew 
Gennett, president of the Appalachian Logging 
Congress, stated that he had during the week 
while attending the meeting of the congress in 
Cincinnati met some mighty fine men for the 
first time, and found that the congress is inter- 
ested in the same things as the hardwood manu- 
facturers, who must have logs to make lumber, 
and at the mill before the machinery can fune- 
tion, and these same men who are interested in 
the logging branch are also interested in the 
manufacturing end, and it would be difficult to 
separate the identity of the personnel. 


**Lumber Business Hard and Difficult Game’’ 


Andrew Gennett in his address told some 
humorous incidents, poked a bit of fun at the 
wholesalers, and showed a very clear insight 
into the lumber business. He stated that he 


started as a lawyer and bought some timber as 
‘“T tripped gaily into 


a side issue. He said: 
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the lumber business, and I’ve been stalking 
grimly thru it ever since.’’ He held that the 
lumber business was a hard and difficult game 
from the time you go into the woods until you 
get your money back, it being dangerous phys- 
ically and financially. The speaker discussed 
especially careless buying of timber tracts at 
over stumpage values, as it results in the news 
spreading, and all timber holders immediately 
get an idea of high prices, and take up the 
holding attitude. He cited an incident where 
he turned down a 2,700-acre tract, of which 
700 acres had been cut over. He was offered 
it at $50,000, figured it was worth one-half 
that, and later read where New Yorkers had 
bought it for $100,000. He discussed igno- 
rance in lumber, in buying stumpage, selling, 
and frequently in entering the business at all. 


Standardization and Simplification Work 


In introducing Mr. Durgin, President Sher- 
rill remarked that during the previous two years 
the members had learned as never before what 
it was possible to accomplish thru close co- 
operation with the Departments of Commerce 
and Agriculture, under the leadership of splen- 


Hardwood Institute Commends Standardization 


did men, who are sacrificing their energies in 
the public service and for a mere pittance. He 
held that Mr. Hoover had rendered a valuable 
service, which would not have been possible 
without the support of Mr. Durgin. Said Mr, 
Durgin: 


I want to talk to you about one or two aspects 
of trade association work—standardization and 
simplification. In the first place I know you men 
of the Hardwood institute are particularly and 
intensely interested in statistical activity. I know 
that you would like something definite from the 
Government as to what you may do and what you 
may not do. So I wrote out a little note on the 
subject and submitted it to Herbert Hoover for 
his criticism and approval. As edited by him—and 
I will tell you shortly the major point of his edit- 
ing—we want to bring this message to you on sta- 
tistics. \ 

We appreciate your especial interest in statistical 
service for your institute and your desire to secure 
some positive statement of the proper limits and 
detail of such service, but the difficulties in mak- 
ing an authoritative statement under existing leg- 
islation are most complex. 

As you know, Secretary Hoover is a strong ad- 
vocate of the fundamental necessity of statistics 
to business and the nation. He has this question 
under almost daily discussion with officials of 
other departments in an endeavor to settle defi- 
nitely the policy so far as it can be accomplished 
administratively. Meanwhile, there seems to be 
sufficient basis in existing statistical activities of 
trade association work to open the way to safe and 
helpful undertakings. 

As I say, I submitted this to Secretary Hoover 
and as I gave it to him, I used the words “knowing 
that he was a strong advocate of the value of sta- 
tistics in business,” he took it and read it and ran 
a few soft pencil marks thru the word ‘‘value,” 
making some very black marks underneath and 
inserting the words “of the fundamental neces- 
sity of statistics to business.” 

Gentlemen, with that sort of a statement before 
you, possibly some of your fears would seem to be 
unnecessary. 


Secretary’s Position on Trade Statistics 


As to the general position of the secretary on 
the matter of trade statistics activity, he has 
given a wonderful exposition in the speech he 
made at Cleveland before the United States Cham- 
ber of Commerce. 

I want to read to you a few quotations from 
his speech strengthening this statement on sta- 
tistics, as indicating the general enthusiasm, in- 
deed, the enthusiasm of the department for such 
associations as your own. 


Mr. Hoover says: 


“T am one of those who believe in the substratum 
of inherent honesty, the fine vein of service and 
kindliness in our citizenship. The vast volume 
of goods and services that daily flow thru the 
land would cease instantly were it not for the 
instinctive dependence of our people upon the 
moral responsibility of the men who labor in the 
shops and farms and the men who direct our pro- 
duction and distribution. 

“I believe we now for the first time have the 
method at hand for voluntarily organized de- 
termination of standards and their adoption. I 
would go further; I believe we are in the presence 
of a new era in the organization of industry and 
commerce in which, if properly directed, lie forces 
pregnant with infinite possibilities of moral prog- 
ress. I believe that we are, almost unnoticed, in 
the midst of a great super-organization of our 
economic life. We are passing from a_ period of 
extremely individualistic action into a period of 
associational activities. 

“It is true that these associations exist for 
varied purposes, some are strong in recognition of 
public responsibility and large in vision. Some 
are selfish and narrow. But they all represent @ 
vast ferment of economic striving and change. 

“Some people have been alarmed lest this ass0- 
ciational movement means the destruction of our 
competitive system, lest it inevitably destroy the 
primary individualism which is the impulse of our 
society. This alarm is groundless. Its rightful 
activities do not destroy equality of opportunity 
or initiative. In fact they offer new avenues 0 
opportunity for individuals to make progress to- 
ward leadership in the community. Anyone 0 
them will die at once if it does not offer equality 
of opportunity to its members; or if it restricts 
its membership, rival associations at once emerge. 
They are the safeguards of small business and 
thus prevent the extinction of competition. They 
are the alternative to capital consolidation. They 
are not a growth toward socialism—that is, gov- 
ernment in all business—they are in fact a growth 
directly away from such an idea.” 


Codperation on Standards Enforcement 
I am quoting from various portions of the speech 
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ork—Plans to Resume Statistical Program 


put it makes a fairly connected presentation of this 
thought. 


“Jf these organizations accept as their primary 
purpose the lifting of standards, if they will co- 
operate together for voluntary enforcement of high 
standards, we shall have proceeded far along the 
road of the elimination of government from busi- 
ness. American business is never secure unless 
it has public confidence behind it. Otherwise it 
will always be a prey to demagogy and filled with 
discouragement. 

“Legislative action is always clumsy— it is in- 
capable of adjustment to shifting needs. It often 
enough produces new economic currents more 
abusive than those intended to be cured. Govern- 
ment too often becomes the persecutor instead of 
the regulator. 

“The vast tide of these regulations that is sweep- 
ing onward can be stopped if it is possible to de- 
vise, out of the conscience and organization of 
pusiness itself, those restraints which will cure 
abuse ; that will eliminate waste; that will prevent 
unnecessary hardship in the working of our eco- 
nomic system; that will march with our larger 
social understanding. Indeed it is vitally neces- 
sary that we stem this tide if we would preserve 
that initiative in men which builds up the char- 
acter, intelligence and progress in our people.” 

Then Secretary Hoover took this standardiza- 
tion of lumber, with which some of us are so fa- 
miliar, with which we hope all of you are some- 
what familiar, as an outstanding example of the 
way in which trade associations could go forward 
to constructive activity to the elimination of un- 
necessary legislation. 

In concluding his discourse of your standardiza- 
tion movement he said this: 


“Enforcement may not be 100 percent, but the 
standards are there and a sense of individual re- 
sponsibility and self interest will eventually, I am 
confident, make them universal. There is the per- 
petual difficulty of a small minority who will not 
play the game. They too often bring disrepute 
upon the vast majority; they drive many others 
to adopt unfair competitive methods which all 
deplore; their abuses give rise to public indigna- 
tion and clamor which breed legislative action. 

“Ror years aggrieved persons and some of the 
trade have been agitating this question of lumber 
standards in Congress. Numerous bills have been 
introduced. If this effort succeeds no legislation 
will be necessary. This is keeping the Government 
out of business thru the remedy of abuses by busi- 
ness itself.” 


Outstanding Example of Constructive Action 


Gentlemen of the lumber industry, you are be- 
fore the country thru this speech as an outstanding 
example of constructive action in the national 
service. 


Since we last had occasion to discuss the stand- 


ardization movement great progress has been 
made. Two general conventions at Washington, 


the first last December, the second in* April, have 
adopted with practical unanimity for the pro- 
ducers, distributers, and consumers of lumber the 
standardization and simplification of softwoods 
worked out by the Central and Consulting com- 
mittees of the industry. 

On July 1, these standards become effective if 
the industry makes them effective. Success now 
lies entirely with yourselves. You may say if you 
like, “Well, this concerns softwoods, it has little 
to do with hardwoods,” but there I beg to differ. 
To be sure softwoods is the only part of the prob- 
lem which has yet been worked out in detail but 
it has been understood from the beginning that 
softwoods and hardwoods must go forward to- 
gether, only as lumber, as a unit, as a single class 
commodity group before the nation, in their hope 
of ultimate success. 

So I believe, gentlemen, and Secretary Hoover 
very firmly believes that this softwoods achieve- 
Ment is of the greatest significance to you inter- 
ested more definitely in hardwood. As you may 
have heard, measures are now under way for the 
formulation of a central committee of hardwood 
interests to work out and determine and declare 
some hardwood rules just as has been worked out 
in the softwoods recommendations. Notable mem- 
bers of your organization are invited to serve on 
that committee. From your past performances 
we know that you will come thru. 


“Hardwood Standardization Has Got to Come” 

One of the most striking statements I heard 
in connection with this work was that of Mr. 
aunders—you know he is a prominent member of 
the Northern Hemlock group in Michigan—about 
two months ago. After we talked the thing thru 
in general meeting Mr. Saunders rose and said, 
‘Well, hardwood standardization has got to come. 
A year ago I thought there was nothing to this 
standardization movement. I thought they would 
Make some rules in the softwood field and that 
Would be all there would be to it, but I want to 


tell you this thing is real. It is making most as- 
towishing progress and if the hardwood industry 
wants to hold up its head and play its part it has 
got to get in line.” 

Now you men, as expressed thru your officers, 
have believed that from the beginning, but reiterat- 
ing Mr. Saunders’ statement, we have made tre- 
mendous progress this year. The distribution 
group, always somewhat ethical, is now very pro- 
fuse in its expressions of support. The consum- 
ing group is saying that the grade revisions, the 
grade marking rules, the tally card, the definite 
sizing, and dimensions give genuine evidence of a 
great industry raising its ethical plane and deliver- 
ing true value. There is no longer any question 
of demoralizing here; the thing has come, it is 
fully realized in so far as formulation can go. 

But what is going to happen on July 1? Is every 
large producer, distributer and consumer going 
to ask for standardization? No. Of course not. 
Nothing becomes perfect overnight but we con- 
fidently believe that a majority of the producers, 
distributers and consumers are going to so demand 
the standards, and we know that if you will use 
your influence in your field, if the other men will 
use their influence this will then come to a point 
where we will all see in it a great national value. 

May I urge you, each of you, to take this with 
the utmost seriousness, to use all of your connec- 
tions toward the end of upholding the industry 
before the nation, of securing for yourselves these 
tremendous values, of decreased stock, increased 
turnover, lower production cost, lesser misunder- 
standings and misrepresentations and obviously 
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greater profit, because we know that unless you 
get greater profit from the thing it is not firmly 
founded in conservative structure. 

It is in your hand. Your committee has served 
unselfishly at great personal expense. Now it is 
up to you. We hope, no we are confident, you are 
going to make it real. 


Possibilities of Codperative Democracy 


Quite aside or in addition to the immediate bene- 
fits of standardization and simplification, however, 
we believe you are going to get more of this real 
value to which Mr. Sherrill has referred, this closer 
contact with the Government. Many of us read 
with mild interest, perhaps with irritation, of the 
doings down at Washington. Meanwhile the govern- 
ment machinery is carrying us and our families, 
is carrying this America of our birthright at break- 
neck speed to safety or calamity, but we are not in- 
terested in politics. “It is too dirty for us.” 

We see in these standardization activities which 
have brought so many of you into intimate contact 
with Washington things which have shown us the 
marvelous service of the Forest Products Labora- 
tory. It has been going on for many years but I 
think so many lumbermen have just come to see 
what it means. It has convinced many of you that 
in the Department of Commerce you have ap- 
proached the Government thru an open door where 
you can exercise your influence and authority, 

We believe that in these activities you have got 
anew vision of the possibilities of coéperative 
democracy ; that you have renewed the realization 
of the privileges of your citizenship, and we hope 
again, and are confident that as this goes forward 


the best thoughts of this 
nation are coming to be 
more and more interested 
in business and industry. 
Guarding and nurturing 
the development of in- 
dustry, we may come be- 
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fore the bar of interna- 
tional opinion discarding 
all doctrines and decrees, 
leaving behind our Rolls- 
Royces and bank accounts 
and other fictitious cer- 
tificates of value and 
base our simple claim to eminence upon the state- 
ment, “I am an American.” 

President Sherrill assured Mr. Durgin that 
his address was very much appreciated, and 
that his message was not only of an informa- 
tive nature but quite encouraging and inspir- 
ing. 

Laboratory’s Work on Wood Conservation 

Carlile P. Winslow, director of the Forest 
Products Laboratory, Madison, Wis., was the 
next speaker. He spoke at length on the work 
of the laboratory in the interest of wood con- 
servation, more directly in the consumption of 
lumber, which is the work of the organization, 
as the question of growth and supply is one 
that is not directly studied by the laboratory, 
whose efforts are supposed to start with the 
material after it is produced. However, he held 
that one-fourth of the area of the country, or 
about 470,000,000 acres, is suitable for growing 
trees. Of this amount one-sixth is denuded, 
two-sixths represents remaining ‘virgin forests, 
and three-sixths is claimed for cut-over lands. 
The speaker cited figures of present growth and 
needed growth to meet present and future de- 
mands, and length of time to grow trees for 
replacement, considered the effect of growing 
population on supply and demand, and said the 
southern Mississippi Valley district has the 
greatest remaining supply of hardwoods, about 
twice as large a supply as in the Lake States 
or southern Appalachian districts, but held that 
these supplies can’t last forever. He discussed 
lumber stain, especially in gum, and efforts of 
the department to find the proper remedies. 
In conclusion he stated that the department 
hopes to be able to get out a report early 
this summer covering some interesting activities. 

At the conclusion of Mr. Winslow’s talk, 
President Sherrill remarked that he was sorry 
that time was too limited to take up a discus- 
sion of various features of Mr. Winslow’s ad- 
dress. 

B. F. Dulweber, of Greenwood, Miss., sug- 
gested that some of the matters presented by 
Mr. Winslow were-so important that it would 
be well to arrange for a discussion later in the 
day, during a period devoted to committee re- 
ports, instead of being dismissed. President 
Sherrill agreed, and said that time would be 
set aside in the afternoon for the discussion. 

Wholesaler Addresses Institute 

Dwight Hinckley, of Cincinnati, Ohio, presi- 
dent of the National-American Wholesale Lum- 
ber Association, was then introduced, President 
Sherrill remarking that Mr. Hinckley’s asso- 
ciation had endorsed the standardization pro- 
gram, was friendly to it, and no doubt would 
remain that way. 

Mr. Hinckley told an interesting story of the 
false impressions gained of the wholesaler, tell- 
ing of an insurance man who had sold another 
lumberman, and who remarked that the other 
fellow was doing well, he having just made 
$50,000. When questioned, he explained that 
the competitor had sold 50,000 feet of lumber 
at $1 a thousand profit. He stated that once 
in a while a wholesaler is a fool and goes into 
the manufacture of lumber, but that producing 
and wholesaling needed special talents and can’t 
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be successfully mixed. He held that the whole- 
salers are opposed to the wholesaler trying to 
be a millman, or the millman trying to be a 
wholesaler. Mr. Hinckley also defended the 
wholesalers against previous attacks made upon 
them during the convention, he holding that 
the wholesalers of today were necessary to the 
business, and that they are not getting by mere- 
ly on sharp practices, but conducting their 
business honestly and squarely, and doing every- 
thing possible to promote the interest of the 
industry, not only the wholesale end, but all 
of it. He held that it is not because of the 
fact that the wholesaler is inherently honest, 
that he refrains from sharp practices, but be- 
cause he has found that such policies do not 
pay. 
Discusses Compulsory Arbitration 

In discussing the National-American associa- 
tion, he held that it has about 800 members, who 
last year marketed 18,000,000,000 feet of lum- 
ber, or nearly half of all the lumber produced in 
the United States. The organization insists on 
compulsory arbitration, and thus vouches for 
its members’ conduct, which must necessarily 
reflect on methods of others in the industry— 
wholesalers, manufacturers and retailers. The 
speaker discussed compulsory arbitration as 
started in the Cincinnati Lumbermen’s Club at 
a time when that market had a poor reputation 
because of yesterday’s methods of business 
on the part of both buyers and sellers. He told 
of how Clifford Walker, on a ‘‘Square Deal’’ 
platform, cleaned up the old club, and placed 
Cincinnati in a different light. Later the Yel- 
low Pine Association, and the American Whole- 
sale Lumber Association took on compulsory 
arbitration. The National Wholesale Lumber 
Dealers’ Association had compulsory arbitration 
among members only, but when merged with the 
American, the constitution was changed. The 
speaker also favored trade extension codpera- 
tion of producer, jobber and retailer. 

In conclusion Mr. Hinckley argued for qual- 
ity production instead of quantity, telling of 
millmen who brag of a 118,000-foot cut a day 
on a 100,000-foot mill, without regard to 


quality. 
AFTERNOON SESSION 


At the afternoon session M. B. Cooper, re- 
porting for the sales code committee, offered a 
code on which many months of hard labor have 
been expended, and which it is believed covers 
every phase of the needs of the institute, and 
safely, it covering the mutual interests of buyer 
and seller, and for the purpose of preventing 
disputes, and for binding contracts. The code 
where mentioned would be binding in contracts. 
The complete code was read, it being long and 
intricate. Mr. Cooper suggested that instead 
of taking action it be left to the board of direc- 
tors for acceptance, rejection or amendment, 
and this suggestion was accepted. The code 
as read will probably be placed in use shortly. 

The first and only talk on the program for 
the final afternoon session was from Edward 
8. Jouett, vice president and general counsel 
of the Louisville & Nashville Railroad Co. 

In introducing Mr. Jouett, President Sher- 
rill mentioned that the Barkley bill, introduced 
by Representative Barkley, of Paducah, Ky., in 
Congress, was aimed at the abolition of the 
United States railroad labor board. Mr. Sher- 
rill held that the Barkley bill should be opposed 
strongly by the members, who should use their 
every effort to defeat it. 


Discusses Railroad Problems 


_ Mr. Jouett made a very excellent talk, deal- 
ing with the Transportation Act, and two bills 
now in Congress whieh would destroy the pres- 
ent rate making principles, and also the func- 
tions of the railroad labor board. His talk was 
on pending anti-railroad legislation in Con- 
gress. He told of the great record made in 
1923 by the carriers, in handling 50,000,000 
cars, as against 45,000,000 in 1922; and 42,- 
000,000 in 1921, due largely to the codperation 
of the shippers in loading and unloading 
promptly, loading to capacity, and moving at 
all seasons, the shippers having full credit com- 
ing to them for their codperation. However, 
the movement could not have been obtained 
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except thru improvements and extensions of 
the roads, which in 1922 spent $500,000,000, 
and $1,100,000,000 in 1923. These vast ex- 
penditures were possible thru investors lending 
on securities of the roads, because they realized 
that the roads were getting fair treatment as a 
result of the Transportation Act. 


The speaker briefly cited conditions from 
1910, thru the period of Federal control and to 
date, including passage of the Transportation 
Act, which while it contained things objection- 
able to the roads, was constructive, and ac- 
cepted. It provides for a maximum of 5% per- 
cent earnings, but with no guaranty except 
against making over the maximum. However, 
it is based on a fair return on investment. 
Things have been going well, the shippers have 
received service, and have had no complaint to 
make. 


The speaker discussed the LaFollette bill in 
Congress, to change rate making, and the Bark- 
ley bill to abolish the labor board. He held 
that those trying to break down constructive 
upbuilding are radicals and labor. The pro- 
posed adjustment boards would be controlled 
by labor and would settle disputes to the satis- 
faction of labor. The bills would destroy the 
only opportunity of the people to learn of the 
merits of the present handling of wage matters, 
as between carriers and labor. ‘‘It would mean 
destruction without building up anything,’’ said 
the speaker. It was explained that the pro- 
posed cost of the four adjustment boards, sec- 
retaries ete., would run about $500,000 a 


year, and create boards with no real power. 
Arbitration would mean nothing, as it is plainly 
stated that matters may be arbitrated, not 
‘“must,’’ which means that labor would not 
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arbitrate. In case of arbitration the binding 
part would be on the carriers, not labor, as labor 
can quit work without restraint, the bill mak- 
ing it impossible to enjoin strikers. The bill 
would also force a closed shop, as other than 
the Big Four all other railroad labor would be 
out in the cold, unless it came into the Federa- 
tion class. 

In conclusion, Mr. Jouett remarked that there 
had been an effort to railroad the matter thru, 
and that the Barkley bill had been brought 
forward for reading in Congress, and shown 
strength that it had never been credited with, 
Thousands of telegrams are going in daily from 
business protesting against passage of the bill, 
or any change in the method of handling the 
railroads. The Barkley bill comes up for ac. 
tion on May 19, and may pass, and thus be 
open for further amendments to throttle. the 
railroads. No one expected it to come out of 
committee when it did—but it did. The labor 
group is sitting in the galleries, and blackmark- 
ing men who oppose the bill, and they are fall- 
ing for it. Labor favors government owner- 
ship. Mr. Jouett asked that every man present 
use his influence in every way possible for de- 
feat of these bills. 

President Sherrill, at the conclusion of Mr, 
Jouett’s talk, stated that he was in favor of the 
Hardwood Manufacturers’ Institute going on 
record as opposing the bills. 


Resolutions Committee Report 


The report of the resolutions committee, pre- 
sented by Chairman L. C. Bell, of Columbus, 
Ohio, was adopted, as follows: 


Trade Statistics 


WHEREAS, Our able secretary of commerce, Mr, 
Hoover, has pointed out that statistical informa- 
tion is of vital and direct importance to commerce 
and industry and benefits the producer, the dis- 
tributer and consumer; that the obtaining and pub- 
lication of it is a distinct development of modern 
industry, and when conducted along proper lines 
contributes materially to successful operation, and 
is equally a protection to consumers and to the 
public since all business dealings necessarily in- 
volve an estimate of the future and if foresight 
is to be intelligent it must be based on a sound 
knowledge of present facts and conditions, and that 
if industry is to march with reasonable profits 
instead of undergoing fits of famine and feast, and 
if employment is to be held constant and not sub- 
jected to vast waves of hardship, there must be 
adequate statistical service; and 


WHEREAS, The rank and file of all business 
men in all industries share the views so well ex- 
pressed by Mr. Hoover; and 


WuHeerkas, The status of the right of business 
men thru associated effort to collect and dis- 
tribute statistics of industry thru a remarkable 
chapter of* governmental misadventures, has be- 
come more and more involved, beclouded and un- 
certain; and 


WHEREAS, We are unanimous that the compila- 
tion, publication and distribution by trade associa- 
tions to their members, of unidentified trade in- 
formation ig not per se unlawful; therefore, be it 


Resolved, That we call upon the Government 
of the United States to bring about an immediate 
clarification of the legal rights of the citizens, 80 
that there may be the minimum of uncertainty 
respecting what may or may not be done, 


AND INASMUCH AS, There has been no case 
under the Sherman law involving the legality per se 
of any particular plan for the collection and dis- 
semination of trade statistics unembarrassed by 
extraneous facts, and in order that business prog- 
ress and public welfare be not further impeded 
as a result of the governmental attitude hitherto 


We most respectfully suggest to the executive 
branch of the Government, That it would be 0 
great benefit to the conduct of agriculture, manu- 
facture and merchandising if it would promptly 
select some well-considered plan for the collec- 
tion and dissemination of trade statistics, such 
as has been worked out by some industry and ap- 
proved by the Department of Commerce, and cause 
an immediate test case to be brought, or such plan 
be in some manner submitted to judicial determina- 
tion to the end that the legality per se of some 
plan or method for collecting and disseminating 
trade statistics, unembarrassed by allegations or 
contentions of wrong doing in connection there- 
with may be had. In other words, that the legality 
of some plan be ruled upon, assuming that the 
plan will be followed; and that in so doing the 
Government should refrain from beclouding and 
confusing the matter by assuming as seems to 
have been done heretofore, that no plans, what- 
ever they may be, will be followed in good faith, 
but will be violated. 


Simplification and Standardization 


Resolved, That we reiterate our oft-repeated 
osition with respect to lumber standardization 
n general; we re-affirm our faith in indust 
standardization as a principle and as an aid to 
economy, honesty and high standards of business 
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conduct; that we have viewed with the greatest 
satisfaction the splendid progress made; and re- 
cord our confidence in the entirely satisfactory 
ultimate accomplishment of the entire program as 
conceived originally by its sponsors ; 


Resolved, That we commend the Department of 
Commerce for the assistance it has given and is 
giving the lumber industry in carrying forward the 
constructive work of simplification and standard- 
jzation in the industry ; and further 


Resolved, That we express to the Forest Prod- 
ucts Laboratory our appreciation of its researches 
jn connection with the subject of standardiza- 
tion. Those already made have been of great 
yalue to the industry in the solution of its prob- 
lems; and we have every confidence that those 
in process of being made when announced will 
prove to be of equal importance. We commend 
generally the work of the laboratory and urge upon 
Congress increasingly liberal financial support for 
it. 

Other resolutions extended thanks for services 
rendered the lumber industry as a whole by 
John W. Blodgett, of Grand Rapids, Mich., re- 
tiring president of the National Lumber Manu- 
facturers’ Association, and felicitations to 
Frank G. Wisner, of Laurel, Miss., on his elec- 
tion to the presidency of the National, pledg- 
ing the support and codperation of the Hard- 
wood Manufacturers’ Institute to Wilson Comp- 
ton and the newly elected executives of the 
National; approved the creation of the Amer- 
ican Lumber Council; expressed the need for 
broader unity and conference among hardwood 
manufacturers; endorsed House bill 8,091 on the 
Merchant Marine Act amending section 28 so 
that American commerce will not be hampered 
by the inflexible provisions of this section; en- 
dorsed farmers-manufacturers’ movement; op- 
posed enactment of the Howell-Barkley bill 
affecting the Transportation Act; urged upon 
Congress the importance of the speedy enact- 
ment of the McNary-Clarke forestry bill; en- 
dorsed a national reforestation program as out- 
lined by John W. Blodgett in his address before 


‘the American Society of Mechanical Engineers 


in December last; approved the establishment 
and maintenance of a national park in the Ap- 
palachian Mountains; favored speedy inaugu- 
ration of an aggressive campaign of trade ex- 
tension and hardwood advertising; endorsed 
work of the National Lumber Manufacturers’ 
Inter-Insurance Exchange, and urged ‘‘ its mem- 
bers to subscribe to the services of the exchange 
and to encourage and commend its work when- 
ever and wherever occasion offers’’; thanked 
the speakers for their inspiring addresses, and 
the Brown Hotel and J. G. Brown for taking 
such excellent care of the visiting delegates. 


Report of Nominating Committee 


, M. W. Stark, of Columbus, Ohio, presented 
the following report of the nominating commit- 
tee, which was unamimously adopted: 
President—E. B. Norman, of Louisville, Ky. 
Pg vice president—John Raine, of Rainelle, 
» Va. 


7 Second vice president—J. W. Link, of Houston, 
ex. 


Treasurer—C. C. Dickinson, of Memphis, Tenn. 

Secretary-manager—J. M. Pritchard, of Chicago. 

Directors—To fill three-year term: M. W. Stark, 
of Columbus, Ohio; J. W. Bailey, of Laurel, Miss. ; 
F. K. Conn, of Memphis, Tenn.; W. J. Wymond, 
of Louisville, Ky.; W. M. Ritter, of Columbus, 
hio; E. A. Lang, of Chicago; C. H. Sherrill, of 
New Orleans, La. 

To fill two-year term: C. M. Kellogg, of Fondale, 
La.; S. M. Hickey, of Memphis, Tenn.; C. S. Wil- 
liams, of New Orleans, La.; R. L. Jurden, of Mem- 
phis, Tenn.; J. B. Edwards, of Oakdale, La.; Max 
D. Miller, of Marianna, Ark.; H. H. Wiggin, of 
Boston, Mass. 

To fill one-year term: B. B. Burns, of Hunting- 
ton, W. Va.; Leon Isaacsen, of New York, N. Y.; 
R. M. Carrier, of Sardis, Miss.; B. F. Dulweber, 
of Greenwood, Miss.; W. E. DeLaney, of Sulligent 
Ala.; Harold Greene, of Nashville, Tenn.; W. T 
Murray, of Rochelle, La. 


Talks by Newly-Elected Officers 


Mr. Norman, the newly-elected president, was 
then conducted to the chair by John Raine and 

. W. Link. Mr. Raine was called upon for a 
few remarks, and after expressing appreciation 
for the honor bestowed in electing him first vice 
president, said: 

We_are at a period when we are realizing as 
hever before the latent wealth of our national re- 
Sources, and this has been brought to our attention 
*specially by the work of Mr. Winslow. Last 
year a gentleman died in our State who had told 
Me this story: That when a young man, he, with 
his brother, went into the wilderness of West 


Virginia to buy some land, and they refused this 
land at 50 cents an acre because it had too much 
timber on it. Realjzing that today even our saw- 
dust has value, we have some consciousness of the 
change in the valuation of our basic material. I 
think we are at a point where we realize that, 
and therefore, because we do realize that, the 
progress of our industry will be greater in the 
next two or five years than it has been in the 
last twenty-five years. . 


Mr. Link was the next speaker, saying: 


I came to attend this meeting -as an observer 
and not “officing.” My election as vice president 
is very much of a surprise to me; but this is a 
recognition of the far-distant hardwood territory 
of the Southwest. From what I have learned here 
you need a little help. You want to make this 
a thorogoing organization. It has a good start. 
I wish the very best success for this association, 
and I will give your president and your board of 
directors the best codperation at my command, 
and promise you the codperation of my company, to 
the end that the manufacturers of hardwood lum- 
ber in this country shall be permitted to run their 
own business. If we do that we will get along all 
right, but if we depend upon somebody else we will 
not get very far. 


President-elect Norman on being introduced, 
said: 


I feel that you have conferred on me not only 
a great honor, but a great trust. Holding as we 
do so much of the natural resources of our coun- 
try, we are responsible to the nation for the use 
that we make of it. 

The responsibilities that come to a man are 
graded in accordance with the importance that he 
places upon them. The first great responsibility of 
all of us is the protection and care of our families ; 
the second is the responsibility which we have 





R. M. CARRIER, SARDIS, MISS.; 
Director 


in our business; and this office which you are now 
placing in my hands I can truthfully say is the 
third great responsibility, which has come into my 
life. During the ensuing year, I will place it above 
all other responsibilities, except the first one men- 
tioned. 

In regard to our institute affairs, I believe that 
we are reaping a great many of the benefits to 
be derived from much of the hard work that has 
been done. We have been very greatly handicapped 
by adverse conditions in many directions, but I 
am quite sure that the next few months will see 
a clearing of many of these obstacles. 


Three Major Activities of the Institute 


As I see it, the three major activities of the 
institute should be: (1) standardization and 
inspection ; (2) statistics, and (3) trade extension. 

At the present moment we have only inspection, 
which to my mind is one of the greatest of the 
three, as it is a bulwark behind which the pro- 
ducer and consumer can do business to their 
mutual benefit, and to be without it would be a 
grave menace to all of us. Standardization, as 
has been explained by men in close touch with its 
progress, is well on its way. Statistics, over which 
we have had so much trouble, may be made pos- 
sible even by the end of this month. Trade ex- 
tension I believe to be an essential activity of 
the hardwood manufacturers, to the end that our 
woods may be properly placed before the public, 
and a better understanding had as to the respective 
merits of each of them. 

A plan is being worked out so that we can all 
participate in such part of this as we care to, in 
the woods in which we are interested. In putting 
these activities into effect, I will give you un- 
stintingly of my support and when our next annual 
meeting comes around I feel that we can look 
back on a year of real accomplishment and progress. 

There are a number of matters that I would 


like to have anyone that cares to do so talk about 
that are very essential, due to the fact that we 
are very much interested in them. One of them 
is that we have been having some conferences 
with the pine interests who are getting to be of 
oe importance and great factors in the hardwood 
usiness. 


Mr. Norman’s suggestion brought forth a 
statement by Mr. Dulweber that the Southern 
Pine Association, at its recent annual meeting 
in New Orleans, La., appointed a committee to 
investigate and report at a subsequent meeting 
of the association the advisability and prac- 
ticability of establishing a hardwood depart- 
ment. Mr. Dulweber then went on to outline 
the progress that had been made in the matter. 

There was considerable discussion on the 
question of resumption of the statistical pro- 
gram, the upshot of which was that Mr. Bell 
moved that the institute immediately take steps 
to resume the functioning of its statistical pro- 
gram. This motion was seconded and unani- 
mously carried. 

A suggestion was made by Mr. Dulweber, and 
agreed to, that inasmuch as there was not time 
to discuss at length the various features of Mr. 
Winslow’s address relative to the activities of 
the Forest Products Laboratory, given earlier 
in the day, that a committee be appointed to 
consider the matters outlined and report later. 

Mr. Conn stressed the fact that with the big 
program outlined by the institute it should not 
be difficult for the members to get other manu- 
facturers into the fold, after which the con- 
vention adjourned. 


National-American Committees 


New York City, May 13.—Announcement is 
made this week by the National-American 
Wholesale Lumber Association that President 
Dwight Hinckley has completed his appointment 
of the association’s standing committees for 
the ensuing year, as follows: 


BOARD OF MANAGERS OF BUREAU OF INFORMATION 
—M. E. Preisch, chairman, New York; Geo. N. 
Comfort, Cleveland, Ohio; F. S. Davis, Montgomery, 
Ala.; H. W. McDonough, Boston, Mass.; H. J. 
ee Toronto, Ont.; J. E. Troth, Philadelphia, 
> 
a. 


ARBITRATION—A. L. Stone, chairman, Cleveland, 
Ohio; H. G. Brabston, Birmingham, Ala.; J. IL. 
Coulbourn, Philadelphia, Pa.; S. C. Major, Mem- 
phis, Tenn.; J . Montgomery, Pittsburgh, Pa. ; 
M. C. Nelson, Kansas City, Mo.; Frank Niles, New 
York, N. Y.; C. C. Patrick, Portland, Ore.; Louis 
Schwager, Seattle, Wash.; B. L. Stephens, Toledo, 
Ohio; W. M. Weston, Boston, Mass.; O. EB. Yeager, 
Buffalo, N. Y. 

RAILROAD AND TRANSPORTATION (Eastern Seo- 
tion) —B. C. Currie, chairman, Philadelphia, Pa. ; 
H. D. Billmeyer, Cumberland, Md.; C. H. Hershey, 
Newark, N. J.; E. R. Plunkett, New York, N. Y.; 
S. F. Westbrook, Hartford, Conn. Central Section 
—A. Fletcher Marsh, sub-chairman, Chicago; 
Luther Creason, Kansas City, Mo.; C. K. McClure, 
St. Louis, Mo.; M. A. Mummert, Chicago, IIL 
Northcoast Section—J. G. Newbegin, sub-chairman, 
Tacoma, Wash.; R. G. King, jr., Seattle, Wash. ; 
Louis Gerlinger, Portland, Ore.; W. B. Tomlinson, 
Vancouver, B. C. 

Cope or Ernics—H. A. Muffley, chairman, Min- 
neapolis, Minn.; W. A. Anderson, Shreveport, La. ; 
Edward Eiler, Pittsburgh, Pa.; Nelson C. Holland, 
New York, N. Y.; James W. Hubbard, Springfield, 
Mass.; H. Morton Jones, North Tonawanda, N. Y.; 
G. A. Rogers, Spokane, Wash.; John C. Shepherd, 
Charlotte, N. C.; R. H. Underhill, Vancouver, B. C. 

AUDIT AND Finance—A. E. Lane, chairman, 
New York, N. Y.; A. C. Crombie, New York, N. Y.; 
Cc. E. Kennedy, New York, N. Y. 

Forestry—Ferris J. Meigs, chairman, Tupper 
Lake, N. Y.; Otis Johnson, Ft. Bragg, Calif.; J. L. 
aa, Birmingham, Ala.; W. L. Sykes, Conifer, 

LUMBER STANDARDIZATION—C. V. McCreight, 
chairman, Pittsburgh, Pa.; J. F. Drescher, Seattle, 
Wash.; F. A. Dudley, Philadelphia, Pa.; W. M. 
Weston, Boston, Mass. 

SHINGLE MARKETING—A. E. Lane, chairman, 
New York, N. Y.; J. A. Edgecombe, Vancouver, B. 
C.; Lloyd Hillman, Seattle, Wash.; C. A. Mauk, 
Toledo, Ohio; A. J. Russell, San Francisco, Calif. 

LEGISLATION—H. W. McDonough, chairman, 
Boston, Mass.; S. M. Barnard, Vancouver, B. C.; 
Glenn Carpenter, Minneapolis, Minn.; EB. P. Flow- 
ers, Montgomery, Ala.; John T. Parsons, Pitts- 
burgh, Pa.; E. é. Sweeney, Charlotte, N. C.; H. 
I. Trotter, Buffalo, N. Y. 

Cost oF DOING WHOLESALE BuSINESS—George 
M. Stevens, jr., chairman, New York; K. M. Gaien- 
nie, Shreveport, La.; J. J. Linehan, Cincinnati, 
Ohio; A. C. Manbert, Toronto, Ont.; A. Fletcher 
Marsh, Chicago; Harry I. Worth, Seattle, Wash. 


L. Germain, jr., is chairman of the general 
membership committee which is sepdrated to 
cover the country regionally. The personnel of 
these committees will be announced promptly. 
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Florida Dealers Endorse “100 Percent Distribution Thru Retailer” 


ORLANDO, FLA., May 12.—So many matters 
of consequence affecting the interests of Florida 
retail lumbermen were successfully gone over 
in the fourth annual meeting of the Florida 
Lumber & Millwork Association, held at the 
Angebilt Hotel in this city, May 8 and 9, that 
it would be hara to pick out any one accomplish- 
ment as of minor importance. The construc- 
tive results will be of immediate effect in put- 
ting thru a future program of organized effort 
covering a number of practical enterprises under 
the direction of committees well qualified to 
serve in their particular capacities. 

J. P. Williams, of the Southern Millwork Co., 
Orlando, was elected president. Mr. Williams 
has served during the four years’ life of the 
association as secretary-treasurer. The other 
new officers are Joe M. McCormick, Orlando, 
vice president, and J. Ben Wand, Jacksonville, 
secretary-treasurer. The headquarters of the 
association will remain at Orlando. 

The retiring president, W. E. Tylander, of 
Fort Pierce, who has served faithfully during 
the four years since organization, was voted a 
tribute of appreciation by the assembly, and 
will be presented with a token of their respect 
in the form of a badge or medal bearing the 
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was handled with positive effect in a talk by 
C. C. Jones, of Jacksonville, and this policy 
was adopted as a slogan. 

Needed legislation for the improvement of 
the Florida lien law to insure adequate pro- 
tection to material men was a subject much 
to the front. A resolution was passed placing 
personal responsibility upon each director of 
the association in his district for the purpose 
of creating sentiment looking to favorable ac- 
tion of the legislature in proposed amendments 
to the law. Committee meetings of the board 
of directors are to be held every thirty days 
until it works out details of the measure to be 
presented. 

To Issue Plan Book 


Steps were taken to consider the production 
of a ‘‘small house plan book’’ for the use of 
members, and a committee to confer with archi- 
tects was selected, naming G. G. Bruce, Jack- 
sonville; C. F. Goodman, St. Petersburg, and 
Joe M. McCormick, Orlando. 


Profiting by the example of world-wide ad- 
vertising gratuitously given California thru 
the use of the name ‘‘California Bungalow’’ 
in the popular style of architecture attributed 








New Scale of Dues 

A change was made in the plans of financing 
the association by adopting a graduated scale 
of dues, and providing a budget to cover ex- 
penditures. The new scale assesses rates based 
on money volume of business done annually 
and applies as follows: For active members 
doing $50,000 a year $25; from $50,000 to 
$100,000, $50; and for each additional annual 
business of $100,000, $25. Dues for associate 
members were raised from $25 to $50 a year, 
It is estimated this plan will raise a total of 
about $6,000, of which $5,600 will be used for 
salaries and miscellaneous expenses. 

Add One New District 

One new district was made by division of the 
Tampa territory. Nassau was added to the 
Jacksonville district. Directors of the associa- 
tion, who also serve as chairman of their re- 
spective districts, are as follows: J. T. Todd, 
Ocala; Guy Stoms, Miami; C. R. Sparrow, 
Tampa; H. R. Mahoney, Jacksonville; J. F, 
Townsend, Lakeland; C. F. Goodman, St. Peters- 
burg; T. L. Howell, Central; W. E. Tylander, 
Fort Pierce; R. P. Paddison, West Palm Beach, 
and George F. Duncan, Manatee. 

Bylaws were changed to place election of 











emblem of the association. A similar vote of 
thanks was also extended the retiring secretary 
named as new president. 

The necessity of adhering to the policy of 
‘£100 percent distribution thru the retailer’’ 





ANNUAL MEETING FLORIDA LUMBER & MILLWORK ASSOCIATION, ORLANDO, FLA., MAY 8-9 


to that State, the association plans to adopt 
a suitable name to fit the type of building de- 
veloped in Florida, and give it widespread pub- 
licity thru effective propaganda to be given 
momentum as soon as plans are completed. 


secretary with the directorate. The secretary’s 
office will be in Jacksonville at 203 Realty 
Building. The next quarterly meeting will be 
held at the Suwannee Hotel in St. Petersburg, 
in August. 


Central Kansas Dealers Favor State Association 


SALINA, Kan., May 12.—A movement to or- 
ganize a State association of lumbermen and 
a protest against the wheat pooling plan now 
being started in this State were outstanding, 
themes of the annual meeting of the Central 
Kansas Lumbermen’s Association, held in this 
city May 10 at the Chamber of Commerce audi- 
torium. 

Officers elected -were: 

President—Glenn C. Taylor, Lyons. 

First vice president—C. D. Burkholder, McPher- 
son, 

Second vice president—Ernest Larson, Salina. 

Secretary-treasurer—J. N. Elliot, Salina. 

Executive board—H. C. Wildgen, Hoisington 
and J. W. Berry, Manhattan, three-year term; 
W. L. Smythe, Great Bend, and Austin Sandborn, 
Chapman, two-year term; Frank Eberhardt, Sa- 
lina, and L. V. Whitcomb, Concordia, one-year term. 

Articles of association: and bylaws were 
adopted, specifying that the board of directors 
shall consist of six members and providing for 
the election of the secretary by the board of 
directors. This election, which returns Mr. 
Elliot, Salina, to the place he has held for some 
time, occurred at the evening conference of the 
board of directors. 


State Association Favored 


The move to organize a State association 
wider in scope than the present Central Kansas 
association was an outgrowth of the question 
box, one of the most interesting features of the 
day’s meeting. The question ‘‘What counties 





now belong to the Central Kansas Lumbermen’s 
Associatign?’’ awoke the delegates up to the 
fact that none of them knew what counties in 
Kansas do belong. The convention went on 


record as favoring the enlargement of the pres- 
ent association to a State group which will 
meet, perliaps, in two sections, one in southern 
Kansas and one in the northern part of the 
State each year. It was the feeling that a 
State association will call into membership more 
lumber dealers and definitely define the scope 
of territory to be included. The matter will be 
referred to the executive board which will de- 
cide the issue within a short time. 

Protest Wheat Pool 


The protest of the lumber dealers of this 
part of Kansas to the wheat pool which the 
farmers are contemplating developed also dur- 
ing the question box era of the afternoon’s dis- 
cussion. The feeling on the part of the con- 
vention was that the farmer, thus tying up his 
money for months at a time each year, handi- 
caps his credits with the dealers to just that 
extent. 

The sentiment was that the farmer, under the 
pooling plan, received his money in small pay- 
ments and does not, therefore, use it to liquidate 
his debts as he should. The result is that the 
debts drag out sometimes for nine and ten 
months with no payments being made. Feeling 
against this plan of the farmers was strongly 
expressed, altho no formal action was taken. 

The presence of hard times was admitted 
thruout the various discussions and emphasized 
in the address of President H. C. Wildgen, who 
opened the afternoon’s session with a short talk. 

M. H. Wallis spoke on mail order competi- 
tion as it affects the lumber business. He de- 
clared that mail order business is honest, that 


it offers to the purchaser exactly what it pur- 
ports to offer and nothing else, and for that rea- 
son can not beat the retail dealer. It dovetails 
into the retail trade, he stated, explaining how 
he uses it as a supplementary phase of his own 
trade in the lumber business. 


Has a Place for Everything 


Glenn C. Taylor, president-elect, spoke on 
‘*A Place for Everything and Everything in 
Its Place as an Aid to More Business and Satis- 
factory Sales.’? He described in detail the 
method by which he checks up on articles about 
his place of business. Each hammer and hook, 
he stated, has its place on a wall rack that has 
been devised. The hammer hook is numbered. 
So are checks which each employee has. If an 
employee takes the hammer from the hook he 
attaches to its hook the check bearing his num- 
ber. In that way, Mr. Taylor explained, when 
the hammer is missed whoever wants it looks 
for the man bearing the number of the check 
attached to the hook, instead of searching vain- 
ly for the hammer. 

It is in that way easy to keep track of the tools 
and everyone will do what is easy, said Mr. Taylor. 
I have ten bins, numbered, for the cut lengths of 
lumber, 1- to 10-foot, and each piece, when sawed 
off, is put into its own bin. It is my remnant 
counter. I find that this way of systematizing 
the business cuts down overhead, allows the firm 
to operate at a smaller cost, to operate wtih a 
smaller stock, and serve the trade more adequately. 
We also secure a more rapid turnover with less 
money invested. The system saves us time and we 
have less crabbing on costs because, with our lum- 
ber piled neatly in stacks of certain sizes, the 
customer instinctively respects the lumber. 


V. L. Teeter, of Geneseo, brought a message 
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on the value of the house organ in advertising, 
emphasizing the fact that, thru its use, the mer- 
chant eliminates a certain competition in ad- 
yertising which must necessarily be met in the 
ads used in a daily newspaper. 

C. D. Burkholder spoke on ‘‘ Cutting Down 
Overhead,’’ but admitted that he was after in- 
formation rather than seeking to give any, and 
that overhead was the big problem with his firm. 

It is a case of either increasing sales or cutting 
down the money spent, he said, and how to do 
either is sometimes a problem. The delivery truck 


js the big item in our business, altho we eliminate 
it from overhead by charging for that delivery 


service. 
The Question Box 


‘‘How can a small but complete stock of 
wall board be stocked?’’ was one of the first 
questions out of the question box. The solution 
was presented by Mr. Burkholder who described 
the system used at his plant where old bins are 
used and shelves arranged so that the wall board 
can be piled layer on layer instead of being 
stocked so that it warps out of shape. 

‘‘How many dealers get their customers to 
use the galvanized nails?’’ brought the startling 
disclosure that mouth poison has been reported 
frequently by carpenters using those nails and 
that customers are not easily persuaded into 


their use because of the objections of these car- 
penters. 

‘Should an uptedate retail lumber yard carry 
all the side lines of articles used in the con- 
struction of a house?’’ met with the instant 
response ‘‘ Yes, because it is profitable.’’ 

The ‘‘peeve’’ which the lumber dealer has 
at short lengths foisted upon him by the man- 
ufacturer was well aired. B. E. Line, secre- 
tary-manager of the Southwestern Lumber- 
men’s Association, advised the Kansas lumber 
dealers to specify what lengths are wanted 
when orders are placed, and therefore compel 
the manufacturers to send those lengths alone. 
A complaint against green lumber and heavy 
lumber was also launched, a ruling against lum- 
ber of more than a certain weight being advo- 
cated. 

The social event of the day was the banquet 
held at Blair Hall, in the First Presbyterian 
Church, Saturday evening at 6 o’clock. But 
even that event, designed for pure pleasure, 
was mixed with business for the reason that 
the convention failed to conclude its business 
session. Mr. Line and E. E. Woods, president 
of the Southwestern association, spoke briefly 
at that meeting. H. C. Wildgen acted as toast- 
master. 


In the Realm of Hoo-Hoo 


Eight Kittens Have Eyes Opened 

Sr. Louis, Mo., May 14.—Eight candidates 
were initiated at a concatenation held by St. 
Louis Hoo-Hoo at Carsonville Garden in St. 
Louis County last night under the direction of 
Harry D. Gaines, of the Thomas E. Powe Lum- 
ber Co., Vicegerent Snark for southeast Mis- 
souri. At the dinner preceding the concatena- 
tion, J. Carl Anderson, of the Gideon-Anderson 
Co., acted as toastmaster, and short talks were 
made by G. W. Gladding (102), St. Louis rep- 
resentative for E. C. Atkins & Co., who never 
misses a meeting of the order; Past Snark L. M. 
Tully, of the L. M. Tully Lumber Co.; H. C. 
Ball, of the George W. Miles Timber & Lum- 
ber Co., president of the St. Louis Hoo-Hoo 
Club, and Otto Pfeffer, of the Dian Lumber 
Co. B. E. Lemen, a member of the order, sang 
and he and C. C. Call, of the Interstate Lum- 
ber Co., led the sixty-five Hoo-Hoo present in 
singing. 


Club Issues ‘‘Hoo’s Hoo”? Monthly 

SoutH BEND, IND., May 12.—Volume I, No. 
1, of ‘‘Hoo’s Hoo,’’ published by South Bend 
Hoo-Hoo Club No. 25, has appeared as a four 
page, four column, monthly publication. The 
two leading articles are: ‘‘Why Work for 
Better Homes?’’ by James Ford, executive 
director of Better Homes in America, and 
“‘Building Outlook and Why,’’ by J. M. Far- 
tell, president Goshen Sash & Door Co. There 
is also a portrait and biography of Charles H. 
Jackson, of this city, who is the oldest Hoo-Hoo 
in this territory. 
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Final Event in Tree Planting Program 


St. Louis, Mo., May 13.—The third and final 
event in the St. Louis program of Hoo-Hoo to 
instill the need for reforestation and conserva- 
tion in the minds of the people of St. Louis 
took place last Sunday, when more than a hun- 
dred trees were planted in the churchyards of 
the city and suburbs by Boy Scouts. 

Forty-five troops, numbering approximately 
1400 Boy Scouts, took part in Sunday’s tree 
planting. They dug the holes, prepared the 
trees, and otherwise added dignity to the occa- 
slon. Pastors of the various churches com- 
mented on the event in sermons, and then 
Joined with the troops in planting and dedicat- 
mg the trees. 

Hoo-Hoo and their national committee on 
codperation with the Boy Scouts—Marvin E. 
Meacham, chairman; Julius Seidel, L. M. Tully 
and Harry D. Gaines—visited various churches 
and took part in the ceremonies. 

Sycamore, maple, elm and white ash were 
Planted, the species varying according to speci- 
fications given by the city forester. In addi- 
tion to the attention the trees will get from 


the Scouts, the city forester will observe their 
growth and do the necessary trimming at vari- 
ous times. 

The previous events in the program, as told 
in last week’s AMERICAN LUMBERMAN, were tree 
plantings by Boy Scouts on May 3, and a din- 
ner by the Friends of the Forests at Hotel 
Chase on May 5. 


To Discontinue Luncheons Until Fall 


SPOKANE, WASH., May 10.—The weekly Fri- 
day noon luncheons of the Spokane Hoo-Hoo 
Club came to an end yesterday with a record 
breaking attendance which filled all the tables 
set in the East Room at the Davenport Hotel 
and left an overflow. In view of the fact that 
summer is near at hand, it was decided to dis- 
continue the weekly meetings until fall. 

Yesterday’s program was in charge of Cyril 
Mee, chairman of the civic relations committee 
of the Chamber of Commerce. Mr. Mee sang, 
Miss Florence Waterhouse gave two violin solos 
and Leslie Taylor a piano solo. Mr. Mee also 
led and Mr. Taylor played for community sing- 
ing in which all joined with a will. The work 
of the publicity bureau of the Chamber of Com- 
merce was explained by Secretary Flaherty, of 
that body, who had distributed to the various 
tables attractive booklets picturing the charms 
of Spokane and vicinity. 


Joint Luncheon with Ad Club 


St. Louis, Mo., May 13.—The St. Louis Hoo- 
Hoo Club held a joint luncheon with the Adver- 
tising Club of St. Louis at Hotel Statler today, 
the arrangements for the meeting being made 
by Roy M. Edmonds, staff representative of 
the AMERICAN LUMBERMAN, a member of both 
organizations. The speakers were Ward G. 
Foster, of ‘‘Ask Mr. Foster’’ fame, who told 
of ‘‘advertising a unique business’’; Prof. John 
A. McGeoch, assistant professor of psychology 
of Washington University, who discussed ‘‘ Phe- 
nomena of Every Day Life,’’ and James J. 
Corbett, former pugilistic champion of the 
world, who told a humorous story of his early 
career in the profession. 

Of more than two hundred fifty present, about 
seventy-five were members of Hoo-Hoo. Among 
those at the speakers’ table were’ Henry R. 
Isherwood, secretary-treasurer; James H. Allen, 
Supreme Bojum, and Harry D. Gaines, Vice- 
gerent Snark of Hoo-Hoo. R. Fullerton Place, 
vice president of the Advertising club, who 
presided, gave a few facts concerning the or- 
der, and introduced Mr. Isherwood. 

The joint meeting was in compliment to Carl 
F. G. Meyer, president of the Advertising club, 
who presided at the dinner given by the Friends 
of the Forests under the auspices of Hoo-Hoo 
at Hotel Chase on May 5. 


Last Word in Color Harmony 


Clear white maple in sand color finish makes 
a beautiful floor with white enamel woodwork 
and delicate wall tints. 









This Colonial 
type frame house 
is an excellent 
example of the 
possibilities of 
maple flooring in 
all the principal 
rooms where 
light, sunshine 
and plenty of air 
are planned for. 
Lay %” maple 
over old soft- 
wood floors in 
remodeling. 

Lay 13/16” in new 
construction. 

Ask Bartholomew 
for quotations on 
Michigan hard maple flooring guaranteed for 
quality and grades in accordance with the Maple 
Flooring Mfrs.’ Ass’n rules. Wire our expense 
for prices, any quantity, delivered anywhere. 


E: BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
5-17-24 


Maple flooring in hall and 
living rooms 








EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS | 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P. VAN ORSDEL CO. 


Forest Engi: to Lumbermen 


505 Lowman Building. SEATTLE, WASH. 











ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
600-60! LumBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
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National Forest Timber 
FOR SALE 


19,710,000 Feet 


LOCATION AND AMOUNT—AIl the 
merchantable dead timber standing or 
down and all the live timber marked or 
designated for cutting on an area embrac- 
ing about 4,600 acres in Township 21 
North, Ranges 3, 4, and 5 East, and Town- 
ship 20 North, Ranges 4 and 5 East, G. 
& S. R. B. & M. Garland Prairie Unit, 
Tusayan and Coconino National Forests, 
Arizona, estimated to be 19,710,000 feet 
B.M. more or less, of western yellow pine, 
together with an unestimated amount of 
hewn ties and mine props to be taken at 
the option of the purchaser. 


STUMPAGE PRICES—Lowest rate con- 
sidered is $3.50 per M feet B.M. 


DEPOSIT—$4,000.00 must be deposited 
with each bid to be applied on the pur- 
chase price, refunded, or retained in part, 
as liquidated damages, according to condi- 
tions of sale. 


FINAL DATE FOR BIDS—Sealed bids 
will be received by the District Forester, 
Albuquerque, New Mexico, up to and in- 
cluding June 27, 1924. 

The right to reject any and all bids is 
reserved. 

Before bids are submitted full informa- 
tion concerning the character of the tim- 
ber, conditions of sale, deposits, and the 
submission of bids should be obtained from 
the District Forester, Albuquerque, New 
Mexico, or the Forest Supervisor, Wil- 
liams, Arizona. 








Why Risk Your Profit 


—and even more, by shipping 
to concerns whose financial 
standing and debt - paying 
habits you do not know? 







Play safe—seM on the 
credit Ratings and Special 
Reports of Clancy’s Red 
Book Service. 


Write today for rates and 
Pamphlet No. 49-S. 


We also handle collections 
for large and small mills and 
wholesalers anywhere. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 

















Fix Your Credit Loss 


in Advance 


_ You can state prett accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


The American Credit-Indemnity Co. 


OF NEW YORK 


























511 Locust St. 104SIII.Mer.Bank Bld. 80 Maiden Lane 
St. Louis, Mo. Chicago, Il NewYork, NY. 














May 21—Southern Cypress Manufacturers’ Association, 
New Orleans, La. Annual. 

May 23—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee Athletic Club, Milwaukee, Wis. 
Quarterly meeting. 

May 28—Southwestern Hardwood Manufacturers’ Club, 
New Orleans, La. Monthly meeting. 

June 4-6—National Foreign Trade Convention, Boston, 
Mass. Annual. 

June 10—Plywood Manufacturers’ Association, Audito- 
rium Hotel, Chicago. Mid-year convention. 

June 11—Roofer Manufacturers’ Club, 
Monthly meeting. 

June 12-13—National Hardwood Lumber Association, 
Congress Hotel, Chicago. Annual. ° 

June 17—Lumbermen’s Club of New Orleans, New Or- 
leans, La. Annual. 

June 18—Northeast Missouri Lumbermen’s Association, 
Kirksville, Mo. Annual. 

June 18—Lumbermen’s Golf Association of Chicago, Bev- 
erly Country Club, Chicago. Annual tournament. 
June 25-27—Ontario Retail Lumber Dealers’ Association, 

Orillia, Ont. Midsummer outing. 

May 28—National Lumber Exporters’ Association, Penn- 
sylvania Hotel, New York City. Semiannual. 

July 15—North Carolina Pine Association and Roofer 
Manufacturers’ Club, Augusta, Ga. Regional joint 
meeting. 


Macon, Ga. 


Plywood Convention Program 


The mid-year convention of the Plywood Man- 
ufacturers’ Association will be held at the Audi- 
torium Hotel, Chicago, on Tuesday, June 10. 
Following the call to order at 9:30 a. m., there 
will be reports from Commissioner Wulpi, 
Treasurer Benjamin, the executive committee, 
and the cost conference of the Chamber of 
Commerce of the United States, by George L. 
Frost. President C. P. Setter’s address will 
deal with his observations covering his six 
months in office. Among important subjects 
scheduled for discussion are costs, traffic, pro- 
motion work, grade rules and credit guide. C. 
B. Allen, chairman of the Pacific coast com- 
mittee, will tell the results of the effort to in- 
terest plywood manufacturers on the Pacific 
coast in joining the Plywood Manufacturers’ 
Association. 


Northeast Missourians’ Annual 


Moseruy, Mo., May 12.—Announcement has 
been made by O. R. Butts, secretary-treasurer 
of the Northeast Missouri Lumbermen’s Asso- 
ciation, this city, that the organization will 
hold its annual convention on June 18 at Kirks- 
ville. 


National Exporters’ Semiannual 


BALTIMORE, Mp., May 12.—The National 
Lumber Exporters’ Association has just decided 
to hold its semiannual meeting on May 27 at 
the Pennsylvania Hotel, in New York. It is 
expected that various matters of special mo- 
ment will come up for consideration, and a large 
attendance is looked for because of the import- 
ance of the problems to be discussed. One of 
them is that of the classification of lumber with 
regard to the ocean freight rates, a matter that 
has claimed attention for some time past and 
that once seemed to be settled, but has come 
forward again. 

The action to be taken at the semiannual 
meeting will serve as a basis for representations 
to be made to the Transatlantic Freight Con- 
ference at a joint gathering to take place on 
May 28 at No. 8 Bridge Street, New York. The 
expectation is that the classification of lumber 
weighing more than three pounds to the foot 
as heavy and of stocks under three pounds as 
light woods will be again submitted, this division 
being advocated by members of the association 
instead of the cumbersome and arbitrary ar- 
rangement which the steamship men favor. Such 
an arrangement had been in fact virtually 
agreed upon at a conference between the steam- 
ship men and a committee from the exporters’ 
association, but the Transatlantic conference 
rather unexpectedly disregarded this plan and 
adopted the other arrangement, against which 
there has been much protest. The hope is now 
entertained that the classification with three 
pounds as the limit will be approved by both 





sides as equitable and as simplifying the mat. 
ter greatly. 


Pine Grading Committee to Meet 


NEW ORLEANS, La., May 12.—A meeting of 
the grading committee of the Southern Pine 
Association will be held early in June for fina] 
consideration of various points connected with 
the general lumber standardization program, 
according to announcement Monday by Secre- 
tary-manager H. C. Berckes. The standardiza- 
tion program, as agreed upon by the genera] 
committees, is to become effective July 1, next, 


and several points remain to be decided by the 


Southern Pine Association and other regional 
lumber associations before that date. 


Wholesalers’ Group Holds Luncheon 


New York, May 12.—The ‘‘ Wholesalers’ 
Group,’’ recently organized for fortnightly 
meetings at which questions of interest to the 
trade will be discussed, held a luncheon last 
Wednesday at the Hotel Belmont, at which 
more than thirty lumbermen were present. 

Stanley D. Pearce, of the Pembroke Sales Co., 
was chairman and the speaker was William 
Lucas, assistant secretary of the Eastern Mill- 
work Bureau. Daniel J. O’Leary was selected 
as chairman of the next meeting, it being his 
duty to arrange a program. 

The ‘‘Wholesalers’ Group’’ idea resulted 
from a suggestion made at a recent meeting of 
the trustees of the New York Lumber Trade 
Association, when a committee was named on 
organization. Arthur E. Lane, Fred J. Bruce 
and George M. Stevens, jr., were named to de- 
velop the group plan, with the result that the 
attendance has increased with each gathering 
and indications are for a permanent get-together 
arrangement. 

The wholesalers assemble at the Hotel Bel- 
mont at 12:30 p. m. in a private room and be- 
sides one set address all present are urged to 
take part in discussions. 


Elected Rotary Veneer Chairman 


LovuIsvILLE, Ky., May 12.—A. T. Borton, of 
Tuscaloosa, Ala., was elected chairman of the 
Commercial Rotary Veneer Association, at a 
meeting held in Louisville on May 7, just prior 
to the annual of the Hardwood Manufacturers’ 
Institute, of which the rotary veneer people 
are a division. Mr. Horton succeeded E. B. 
Snyder, of the Penrod Jurden Co., of Memphis, 
Tenn. 


Rapid Growth in Membership 


MILWAUKEE, WIs., May 14.—Rapid growth 
in membership of the Wisconsin Retail Lum- 
bermen’s Association was reported by Secre- 
tary Don S. Montgomery, at the quarterly 
meeting of the board of directors of the asso- 
ciation, held at the Milwaukee Athletic Club, 
this week. The meeting was preceded by 4 
noon luncheon, and took up the greater part 
of the afternoon. 

The secretary’s report and routine business 
occupied most of the time devoted to the meet- 
ing. It was shown that the membership had 
been increased by seventeen new names since 
the first of the year. Mr. Montgomery ex- 
pressed confidence that further increases would 
be reported by the next quarterly meeting. | 

The association is intervening in several im- 
portant lien law cases that will be in the courts 
in the near future, according to the report. The 
traffic department reported having intervened 
in the rate case pertaining to the shipment of 
lumber at the Duluth rate. Elation was ex 


pressed by the directors over the fact that the 
activities of the department had resulted in 
the establishment of an 18%4-cent rate on lum- 
ber shipped at the Duluth rate to points in the 
southern part of the State. 
reduction of 444 cents. 
The meeting was the first to be held by the 
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enlarged board of directors. The number was 
increased from five to eight at the last meeting 
of the association, in order that all parts of the 
State might be better represented. 


Rally Adds Twenty-two New Members 


New York, May 12.—The Brooklyn Trim 
Manufacturers’ Association (Ine.) added 
twenty-two new members to its rolls as the 
result of a dinner and rally given last Wednes- 
day night in the rooms of the Brooklyn Cham- 
ber of Commerce. The enrolment now is more 
than sixty firms, from a possible 125 in Brook- 
jyn and Long Island. Samuel Feldman, presi- 
dent of the association, presided at the meet- 
ing, which was characterized as the most suc- 
cessful in the organization’s four years’ exist- 
ence. 

B. M. Dight, secretary, said the object of 
the rally was to get all elements of the sash, 
door and trim trade interested in the benefits 
of organization. Mr. Dight pointed out that 
many firms recently have sustained heavy losses 
by selling to builders regarding whose credit no 
information had been obtained. He said a 
eredit bureau would be one of the chief features 
of the association’s work. 

Mr. Dight, as evidence of reawakened in- 
terest in the association, said that every firm 
represented at the meeting took out membership 
papers. He said the membership drive would 
be continued and that another rally would be 
held May 21, when an effort will be made to 
get firms from every section of Long Island to 
send representatives. 

Speakers last Wednesday night included Sam- 
uel Feldman, Frank Weinstein, William Lucas, 
of the Eastern Millwork Bureau; William Mc- 
Farland, John Hand, Isaac Baer, Samuel S. 
Shub and Maurice KE. Biederman. Thomas 
Austin, of the Union Mill Co., was chairman of 
the dinner committee. 


Programs for District Meetings 


Programs have been announced for the ninth 
district meeting of the Illinois Lumber Mer- 
chants Association, to be held May 21, at Har- 
risburg, Ill., for morning and afternoon ses- 
sions. There will be an open session of the 
directors of the State 
association at 9:30 in 
the morning, to which 
all members are invited 
to be present. A dinner 
will be held at 12:30, at 
which A. C. Gauen will 
preside. The business 
session is to start at 
1:30 in the afternoon, 
Director Ray Durham 
presiding. President A. C. Gauen is to speak 
on ‘‘Credits’’, R. J. McBride, manager asso- 
ciation traffic bureau will talk on ‘‘ Transporta- 
tion Problems’’, followed by a chalk talk by 
A. W. Holt, Minneapolis, Minn., on the ‘‘ Holt- 
Bid Estimating Service’’; after which State 
Secretary J. F. Bryan will give his address on 
the “‘Mome Owners’ Club.’’ A district organ- 
ization will then be effected, and district chair- 
man and secretary elected. There will be gen- 
eral discussion by members and visiting dealers. 

There are fifteen counties in the ninth dis- 
trict, these being Perry, Franklin, Hamilton, 
White, Jackson, Williamson, Saline, Jefferson, 
Gallatin, Union, Pope, Hardin, Alexandria, 
Pulaski and Massac. 


The day following—May 22—the eighth dis- 
trict will meet at Effingham, IIl., of which dis- 
trict Fred C. Wenthe is director. The program 
is about the same as that for the Harrisburg 
meeting, except that Mr. Wenthe will preside 
at the business meeting. Dinner will be at the 
Benwood Hotel. 


The eighth district also includes fifteen 
meager which are Coles, Shelby, Cumberland, 
rg Crawford, Jasper, Effingham, Fayette, 

arion, Clay, Richland, Lawrence, Wayne, Ed- 
wards and Wabash. 


om the dealers in the district are invited to 
nan the district meeting whether mentbers 
of the State association or not. 





Louisiana Mill Managers Meet 


LAKE CHARLES, La., May 12.—The regular 
monthly meeting of the Louisiana Mill Man- 
agers’ Association was held in this city May 
10, with a fairly representative attendance. The 
meeting was called to order by C. C. Sheppard, 
of Oakdale, president. ; 

The program consisted of a general discus- 
sion of manufacturing problems followed by a 
roundtable discussion of prepared question- 
naires. A short talk was made by Mr. Shep- 
pard on standardization. 

Following the business session luncheon was 
served at the Majestic Hotel. A number of 
the visitors were taken to the Country Club in 
the afternoon for golf. 

Those present were: W. C. Garrett, Cravens; 
D. L. Hardley, Pearson; J. G. Donaho, Kansas 
City; P. H. Allen, Carson; A. T. MeDonough, 
Glenmora; F. T. Horam, Oakdale; P. A. Bloom- 
er, Fisher; F. E. Stewart, Bon Ami; L. W. 
McKellar, Elizabeth; M. Ruff, Fletcher; H. 
Rhodes, Slagle; J. O. Cuples, Emad; S. M. Lee, 
Elizabeth; Tucker Baker, Neame; James Craw- 
ford; Fullerton; J. W. Box, Oakdale; G. F. 
Kenner, Elizabeth; William Olcutt, Alexan- 
dria; Robert Carpenter, New Orleans; 8. W. 
Coates, Slagle; W. P. Weber, George W. Law, 
J. W. Lewis, C. E. Grigg and F. L. Getsinger, 
Lake Charles. 


To Continue Maple and Beech Publicity 

[Special telegram to AMERICAN LUMBERMAN] 

Detroit, Micu., May 15.—At a meeting of 
the Michigan Hardwood Manufacturers’ Asso- 
ciation held here today a resolution was unani- 
mously adopted to continue the maple and beech 
advertising campaign, and all those in attend- 
ance pledged the payment of assessments for 
this purpose upon the basis of 10 cents a thou- 
sand feet on shipments. At the same time 
President W. N. Wrape, of Bay City, called 
attention to the high quality of inquiries re- 
ceived from this codperative advertising, and 
stated that this work was being supplemented 
thru the employment of two engineers to make 
special studies and reports upon the particular 
requirements of industrial plants, architects and 
builders, with a view of pointing out the par- 
ticular advantages of northern hardwoods. 

W. H. White, of Boyne City, was selected as 
a representative of the organization upon the 
economics committee of the National Lumber 
Manufacturers’ Association. 

W. L. Saunders, of Cadillac, reported that 
there was a growing sentiment for legislation 
in Michigan providing for reforestation as evi- 
denced by a meeting this week sponsored by 
paper mills at Kalamazoo. Mr. Saunders, who 
was one of the speakers at this meeting, stated 
that in pointing out the position of lumber in- 
terests he had requested more adequate fire 
protection and reduction of taxes on cut-over 
lands as proper means for bringing about con- 
servation. He also discussed grading rules as 
particularly applicable to hardwoods and em- 
phasized the necessity for marketing of short 
lengths in line with the Government policy of 
conservation. 

A contribution of $100 to the Constitution 
Anniversary Association was authorized. It 
was announced that ‘the next meeting will be 
held early in July, when the secretary was re- 
quested to present a budget of association ex- 
penses. 


City Allows Use of Wood Shingles 


KALAMAZOO, MicH., May 14.—At a meeting 
of the city commission Monday night of this 
week, the city building code was revised to 
allow the use of wood shingles for roof con- 
struction outside the inner fire limits, thus re- 
versing the new building code which was to go 
into effect June 1, prohibiting wood shingles 
except for the repair of old shingle roofs, and 
then not over 50 percent of the entire area of 
the roof was to be replaced with new wood 
shingles. Local building material dealers put 
up a vigorous campaign against the enforce- 
ment of the new building code as it applied to 
wood shingles, and they are much pleased with 
the modification now effected. 
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om 
Deals FIRE! 


Fate deals the cards just as 
they come. The deck is not 
stacked, but in the great law 
of average, there comes a 
time when your card will 
spell the red word of FIRE. 


Fire inevitably means loss, 
which you alone must bear, 
unless you have provided 
adequate insurance against 
this emergency. 


Lumber Mutual Insurance 
Policies have behind them 
the financial strength to 
guarantee prompt payment 
of losses. In addition to real 
insurance at actual cost, they 
provide an inspection service 
and counsel in removal of 
risks that can actually pre- 
vent fires. 


Write any of these companies 
for special folder, “When Fate 
Deals Fire,’ and further infor- 
mation about the real protection 
of our Mutual Policies. 


Associated Mutual Lumber 
Fire Insurance Companies 


Central Manufacturers’ Mutual Insurance Co., 
of Van Wert, Ohio. 
Indiana Lumbermens Mutual Insurance Ce., 
of indianapolis, Ind. 
The Lumber Mutual Fire Insurance Co., 
cf Boston, Mass. 
Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio. 
Penasylvania Lumbermens Mutual Fire Insurance Ce., 
of Philadelphia, Pa. 
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West Penn LumberCo. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 

















| White Pine 





IDAHO 
MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 


ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














Sam, B.W.Cross Lumber Co. 


301 Oliver Building 
Pittsburgh, - © Pe. 


7 EFFICIENT 
— > 


White Pine,Yellow Pine, Hemlock & Fir 














MICHIGAN 








Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 














17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 


HARDWOOD Eyertasliig FLOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Obicago, Ill, 








Nylta Social Night Great Success 


New York, May 12.—The second social night 
of the Nylta Club, held last Wednesday night 
at the Aldine Club, 200 Fifth Avenue, was a 
howling success—and the word ‘‘howling’’ is 
used advisedly. More than two hundred mem- 
bers of Nylta turned out, the gathering being 
the largest in Nylta history outside the annual 
meetings. 

H. B. Coho, the Nylta secretary, said that the 
list of patrons of the ‘‘Social Night’’ would 
form an adequate basis for a ‘‘Who’s Who in 
the Lumber Business of New York.’’ Six 
vaudeville acts regaled the diners and more en- 
thusiasm was displayed, according to Mr. Coho, 
than at any previous assembly of the club 
members. Jack Paterson was chairman of the 
entertainment committee. 

Prof. Samuel Record of Yale addressed the 
regular Friday night meeting of the club in its 
rooms at 17 West Forty-sixth street on ‘‘The 
Spirit of Wood.’’ There was a big turnout 
here, too, evidencing the fact that enthusiasm 
for Nylta is gaining by ‘‘leaps and bounds.’’ 





BR. A. DAMP, 
Waukesha, Wis. 


Elected secretary-treas- 
urer of the Southeastern 
Wisconsin Retail Lumber- 
men’s Club at a meeting 
held in Milwaukee, Wis., 
last week. Mr. Lamp con- 
ducts the R. A. Lamp 
Lumber Co. He will co- 
operate with President 
John Behnken, of Lake 
Mills, Wis. [A report of 
the meeting of the South- 
eastern Wisconsin Retail 
Lumbermen’s Club ap- 
peared on page 59 of the 
May 10 issue of the 
AMERICAN LUMBERMAN.— 
EDITOR. ] 








Westmoreland Club Holds Meeting 


PITTSBURGH, Pa., May 13.—The Westmore- 
land County Lumber Club held a dinner last 
Friday night at the Y. M. C. A. in Greensburg. 
A feature of the meeting was the presence of 
ladies as guests. The principal addresses were 
made by Rev. Mr. Taylor of the Methodist 
Episcopal Church of Greensburg; A. M. Haines, 
of Connellsville; Homer M. Ruth, of Scottdale; 
H. H. Miller, of Greensburg, and Walter E. 
Hatch and W. B. Stayer, of Pittburgh, the last 
named being secretary of the Retail Lumber 
Dealers’ Association of Pennsylvania. Short 
talks were made by nearly all others present. 
C. E. Roland, of New Alexandria, president of 
the Westmoreland club, and former president 
of the State association, served as toastmaster. 
The meeting was arranged by President Roland 
and Samuel Stout, of the Greensburg Lumber 
& Mill Co. 


Business Talks Feature Club Meeting 


EVANSVILLE, IND., May 14.—The regular 
monthly meeting of the Evansville Lumbermen’s 
Club was held Tuesday night, May 13, with the 
largest attendance of the year. Gus Bauman, 
of the G. E. Bauman Hardwood Co., president 
of the club, was in the chair, and Frank Storton, 
of the Evansville Veneer Co., secretary and 
treasurer, was present. There were several vis- 
itors. 

Daniel Wertz, of the Maley & Wertz Lumber 
Co., chairman of the codperative committee, 
reported that business at this time was fair. 
He said that many prospective buyers are hold- 
ing back because of the fact that this is a 
presidential year, but he felt that if every man 
would ‘‘sit steady in the boat and not attempt 











to rock it that everything would turn out all 
right and that business will soon show it ig 
stable and things will move along very well,’’ 

Charles A. Wolflin, of the Wolflin-West Side 
Lumber Co., said that he wanted to endorse 
everything that Mr. Wertz had said and that 
he believed that this is going to be a good busi- 
ness year in spite of the fact ‘‘that a lot of 
politics will be discussed.’’ H. G. Harding, 
manager of the Evansville Veneer Vo.; Joseph 
A. Waltman, of the Evansville Band Mill Co,, 
and several others made business talks. 

A, Dimmitt, of the Maley & Wertz Lumber 
Co., member of the entertainment committee, 
reported that plans are being made for the an- 
nual summer outing, the date for which will be 
fixed later on. 

Welcome New Concern to Jackson 

JACKSON, Miss., May 12.—At last Thursday’s 
meeting of the Jackson Lumbermen’s Club 
talks were made by officials of the American 
Box Co., which is establishing a large factory 
here. W. M. Brockenbrough, president, out- 
lined the plans of the new company, which is to 
manufacture automobile export boxes. He said 
switch tracks were in to the new site and work 
was being pushed as rapidly as possible. He 
told why this city was chosen as the site for 
this large plant and of the quantity of lumber 
needed for its operation. M. D. Tucker, gen- 
eral sales manager E. 8. Evans & Co., of De- 
troit, Mich., manufacturers of motor loading 
devices, gave some figures relative to the con- 
sumption of lumber in his plant. 

C. E. Klumb, sales manager Finkbine Lum- 
ber Co., welcomed the American Box Co. to 
Jackson on behalf of the manufacturers. He 
said the coming of this plant to this city was 
an important event to the lumber industry in- 
asmuch as it showed that the large industrial 
plants of the North were finding it to their ad- 
vantage to move their manufacturing facilities 
nearer the source of supply of raw material, 
rather than pay freight on the unmanufactured 
article prior to manufacture into the finished 
product. 

E. O’Brien, sr., welcomed the new concern 
to Jackson on behalf of the retailers and 
pledged the codperation of the retail yards. 


Texans Hold Annual Golf Tournament 

Houston, TEx., May 13.—Playing consistent 
golf in all departments L. H. Atwell had the 
low score in the first annual tournament of the 
Lumbermen’s Club on the Houston Country 
Club course last week. His card of 75 was but 
three over par. He was out in 38 and home ip 
37. Second honors went to H. H. Thompson, 
who hada 79. Another trophy went to A. Barn- 
felt, whose 166 brought up in the rear. 

Some of the players were veterans at the 
game; others had never played a round before. 
In the arrangements of the two teams efforts 
were made to put a like number of experienced 
men on each side. The winning side was treated 
to a sumptuous feast at the Country Club fol- 
lowing the contest. 


Sets Annual Picnic Date 


PirrspuRGH, Pa., May 13.—The annual pic- 
nic of the wholesale lumber dealers and the 
retail lumber dealers of Pittsburgh will be heid 
Saturday, June 14, at Turner’s Park, Perrys- 
ville, Pa., near Pittsburgh. 

To Open Golf Season Next Week 

St. Louis, Mo., May 14.—The first tourna- 
ment of the season of the Lumbermen’s Golf 
Association of St. Louis will be held at Glen 
Echo Country Club next Tuesday, according to 
announcement made today by George P. Shean, 
of Mosher & Shean, secretary. This will be 4 
blind bogy tournament. The club expects to 
hold at least one tournament each month during 
the summer. The dues of the association are 


$2 a year and any golfer affiliated with the lum- 
ber industry is eligible. 


May 17, 1994 
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News of Forestry Activities 


Conference on Laboratory Work 


PORTLAND, ORE., May 10.—W. H. Gibbons, 
in charge of the office of forest products of the 
Forest Service, here, left May 7 for the Forest 
Products Laboratory, Madison, Wis., to attend 
a conference on the laboratory program of work 
called by Chief Forester Greeley. Aside from 
planning the work for the ensuing year, includ- 
ing new projects, the conference will consider 
in general terms the lines of work which should 
be undertaken during the next 5-year period. 
By this means Col. Greeley hopes to make the 
work of the Forest Products Laboratory and 
forest products research of the Forest Service 
generally the most effective, stated Mr. Gibbons. 

That he might be in a position confidently 
to present to the conference the wood utilization 
problems of the Pacific Northwest, Mr. Gibbons 
requested suggestions from a number of men 
on the several wood-using industries of this 
region. As a result of these discussions it 
has developed more or less clearly that the main 
objective of forest product research should be 
a reduction in the amount of so-called wood 
waste, as one essential part of a national forest 
program. ‘‘Obviously, a program of this sort 
must be well-rounded out, covering not only 
fundamental research, but also less fundamental 
work—research looking toward immediate appli- 
cation and extension activities which are so 
necessary in getting the results into actual prac- 
tice,’ Mr. Gibbons stated. 


To Take Motion Pictures 


ATLANTA, GA., May 12.—For the purpose of 
securing motion pictures for the Forest Ser- 
vice, H. R. Kylie, of Washington, D. C., will 
make pictures in Georgia this week in order 
to cooperate with the Georgia Forestry Asso- 
ciation. The pictures are to be exhibited thru- 
out the United States, and particularly in the 
South, to show the depleted forests, principally 
in the pine sections, and also to demonstrate 
the most feasible and practical means of pro- 
tecting forests from fires, perpetuation of the 
turpentine industry, reforestation by natural 
means and reforestation by planting. 


Urges Need of Science of Forestry 


In an address before the annual meeting of 
the National Academy of Sciences, Col. W. B. 
Greeley, chief of the Forest Service, urged that 
the academy undertake a survey of the forest 
problem as it presents itself today, and to di- 
rect the survey primarily toward ‘‘the scientific 
background or foundation that is so essential to 
an effective solution of this problem.’’ 

Col. Greeley recalled that the national acad- 
emy has played an important part in the an- 
nals of American forestry thru the report that 
it made at the request of the secretary of the 
interior in 1897 following an exhaustive in- 
vestigation which was virtually the foundation 
of the present national forest system. 


Gives Stand on Reforestation Policy 


Houston, Tex., May 13.—Lynch Davidson, 
Houston lumberman now campaigning for gov- 
ernor of Texas, is under fire because of his 
reforestation policy. His critics say he has not 
made provision for adequate fire protection, 
Which lumbermen agree is the most vital phase 
of reforestation. 

At Timpson, in the heart of east Texas, Mr. 
Davidson a day or so ago defended his stand 
on reforestation and urged the citizens of the 
piney woods ‘‘to join with one who claims this 
part of Texas as his birthplace in defeating 
the spirit of demagogy.’’ He declared that as 
4 matter of political expediency there are 
those who would destroy the political entity of 
the counties which depend upon timber for their 
life’s blood. He declared he was speaking from 
the standpoint of a lumberman and not as a 
self-serving politician. 

The Black bill now before Congress propo: 
that the Federal Government he om a oo 


over lands, Mr. Davidson said. There is likewise 
on foot in Texas a proposal that the State shall 
purchase the cut-over lands. I am determinedly 
opposed to both plans, for two reasons: First, 
it is a case of the Federal Government attempting 
to do for Texas what this State can infinitely 
better do for herself; and, second, because when 
the lands are taken over by the Federal or State 
governments they become nontaxable and as a 
consequence your county becomes unable, thru 
lack of revenue, to maintain its expenses. Either 
its political enitity is obliterated or it becomes a 
ward, so to speak, submitting to the charity of 
other sections of Texas. 

Mr. Davidson said he is opposed to the ex- 
emption of taxes in any form whatsoever. ‘‘I 
am for saving taxable values for Texas,’’ he 
declared. ‘‘I am for not only saving taxable 
values, but increasing taxable values.’’ 


State Examines Forestry Test Plots 


New York, May 12.—The New York State 
conservation commission is making a systematic 
and intensive study of tree growth in forest 
plantations that will be of great value in sup- 
plying data on which to predicate the growth 
and final yield of forests. The purpose of this 
work is to obtain accurate figures regarding the 
rate of growth and yield that can be secured 
from planted forests of various species and 
upon various classes of soils. The work was 
begun last year and sixty-nine permanent plots 
of one-quarter acre each were established in 
Herkimer, Oneida, Lewis, and Jefferson coun- 
ties. It is planned to examine each plot every 
five years. ‘‘ When it is stated that our climate 
is much more favorable than Europe’s for forest 
growth, and that a plantation properly made 
should give optimum conditions for growth not 
existing in natural forests, where the survival 
of the fittest is the rule, it will be appreciated 
how very unreliable our present knowledge is 
and how much value this study of growth will 
eventually be,’’ says the commission. 


PPS SS ELE ESS 


Change in Tax Bill Helps Forestry 


However disappointing to lumbermen the ac- 
tion of the Senate in eliminating from the tax 
bill any semblance of the Mellon plan, they will 
be interested to know that before the bill was 
finally passed and ordered sent to conference 
two amendments offered by Senator Moses, of 
New Hampshire, were adopted which are de- 
signed to adapt the Federal income tax to the 
requirements of reforestation. 

Senator Moses was an active member of the 
Senate committee on reforestation and has all 
along taken the position that while the Federal 
government is urging the State governments to 
adapt their taxation policies to the nature of a 
crop that may mature only once in a hundred 
years, it was only proper for the national gov- 
ernment to set an example to the limited extent 
possible. This the Moses amendments seek to 
accomplish. 

In brief, the two amendments permit (1) that 
in case of managed reforestation the taxpayer 
may deduct in any one year expenditures there- 
on not to exceed $15,000, ‘‘or 15 percent of the 
net income computed without the benefit of this 
provision, whichever is the greater.’’ Such ex- 
penditures, however, may be capitalized at the 
option of the taxpayer. In that case they will 
be added to the basis used in the determination 
of depletion, or of gain or loss; (2) one-half 
only of the net income resulting from the re- 
forestation management shall be used in de- 
termining the net income subject to tax. But 
this provision is limited only to trees left for 
seed, for further growth and to second growth 
timber. 


SA RBARBAREAAEBEAABAAaB: 


Lumberman Is Song Writer 

MINNEAPOLIS, MINN., May 13.—‘‘ Beautiful 
Summer’’ is the title of a song written by 
Albert J. Cousineau, bookkeeper of the Inter- 
national Lumber Co., lumber manufacturer and 
merchant, Builders’ Exchange Building, this 
city. Mr. Cousineau says that even lumbermen 
get poetical, and so he wrote a song about sum- 
mer—‘‘My Favorite Time,’’ the subtitle says. 
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Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 













buyers. 
We manufacture high 
quality lumber and 


ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go.., 


Band Mill and Yards: MOUND CITY, ILL. 
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Mouldings Cut 
True to Pattern 


There’s no guesswork in the 
manufacture of special pattern 
Hardwood Mouldings at our 

, plant. We take extreme care 
to reproduce the same design 
as submitted by the customer. » 
Can supply mouldings cut 
from kiln dried Ohio 


Soft O AK 


Textured 


Red and Sap Gum 


Our mixed car plan will ap- 
peal to you. Investigate. 


Also manufacture Stair Rail, Bal- 
usters, Blocks, Sills, Thresholds, 
etc. 

We invite inquiries from sash and 
door and interior finish Jobbers. 


THE SILVER LAKE 
HARDWaDD GMPANY 


MANUFACTURERS 
Cuyahoga Falls, Ohio 
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Jean LaRue 


“She’s dam’ good 
mans to deal wid!’’ 





Hardwoods! 


cars 4/4” Ist & 2nds Birch 
cars 4/4” No. | Com. & Sel. 
Birch 

cars 4/4” No. 2 Com. Birch 
ear 5/4” Ist & 2nds Birch 
~ 5/4” No. | Com. & Sel. 


ear 5/4 No. 2 Common Birch 
cars 6/4” No. | Com. & Btr. 
Soft Elm 

ear 6/4” No. 2 Com. 8S. Elm 
car 8/4” No. | Com. & Btr. 
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-—— N= 


= Soft Elm 
Says: | car 6/4” No. | Com. & Btr. 
Hard Maple 
4 cars 8/4” No. | Com. & Btr. 
Hard Maple 


The Adams-Thom 
was” Lumber Co. 











Good Woods Goods 








Write or 


“Korrect 


Northern 
Hardwoods 


Hemlock and 
Pine Lumber 


wire us for prices on 1" and 


thicker Birch, Maple, Elm and Basswood. 
We specialize in KILN DRIED lumber, 
either straight or mixed cars. 


MANUFACTURERS OF 


Make” ®'8CH 274 Flooring 


Kneeland-McLurg Lumber Co. 


PHILLIPS, WISCONSIN 
Morse, Wis.—Mills at—Phillips, Wis. 














5 cars 
{ car 
3 ca 
10 cars 
5 cars 
125 M’ 
30 M’ 
5 cars 
2 cars 
Soft 


{ car 
! car 
$ car 
2 cars 
{ car 
1 car 
33 M’ 
35 M’ 








For Quic 
| Shipment Rates Protected. 
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from our Fort Wayne, 
Indiana Yard, High 
Class Stock, Transit 





{” No. | Com. & Btr. Wh. Ash 
5/4” FAS White Ash 

”" No. | Com. & .Btr. Wh. Ash 
10/4” No. | Com. & Btr. Wh. Ash 
12/4” No.t Com. & Btr. W. Ash 
1” No. 2 Common Ash 

1” No. 3 Common Ash 

5 to 16/4” No. 2 Com. Ash 

2” No. 2 Com. & Btr. Southern 
Maple 

1” FAS Plain White Oak 

1” Red Cypress (Selects) 

1” Yellow Cypress (No. { Shop) 
6/4” Selects Red Cypress 

i” Red Gum FAS 

{” No. | Com. & Sel. Red Gum 
(” No. 2 Common Red Gum 

1” No. 3 Com. & Btr. Sap Gum 
6/4” No. | Com. & Btr. Sap Gum 
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12-223 General Motors Bldg., 


Lumber 
Company 
DETROIT, MICH. 
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t Cars— Mixed Cars or L. C. L. 


of the following woods: — 


ASH - BASSWOOD 

BIRCH - SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
U. S WISCONSIN HEMLOCK 


‘Sure Fit” MAPLE AND 


BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


Lumber Co. 





Gives Views on New England Situation 


Boston, Mass., May 12.—William Bacon, of 
the Davenport-Peters Co., for more than forty- 
three years a close observer of the lumber busi- 
ness, says that he sees three outstanding features 
in the New England lumber trade which are 
worthy of comment. These are the prosperity 
of retailers, the supplanting of eastern pine 
with Idaho white pine, and the rapid increase 
in the use of oak flooring, Here is the way 
Mr. Bacon sums up the situation: 


First I will speak of the almost universal pros- 
perity of the retail dealers—large sales, excellent 
net profits, enlargement of friendly association 
activities, brought new visions; exchange of ex- 
periences led to better knowledge of the handling 
of credits, sources of supplies and the cost of 
doing business. These are not matters of today, 
but for all time. 

Second I may place the changed conditions 
of the stocks of white pine in the retail yards. 
Until 1923 it was almost possible to conduct busi- 
ness with the much used barn board grades, shipped 
from Maine. Suddenly, realization came that 
practically no proper assortment of barn boards 
would be available. To meet the situation, New 
England, including Maine, is converted to the fact 
that in the white pine of Idaho we have a sub- 
stitute for Maine pine. Now one finds the widths, 
lengths and grades of Idaho white pine, suitable 
for any want, in the dealers’ sheds. 

Third, oak flooring. The intrinsic value, as re- 
gards beauty of wood, wearing qualities and prices, 
coupled with extensive advertising in daily papers, 
weekly and monthly publications by the Oak Floor- 
ing Manufacturers’ Association, has made the pub- 
lic familiar with its merits. The reliable manu- 
facturers have modern plants; it makes additional 
outlet for common grades, and the sales have 
moved forward literally with leaps and bounds. 
There is every reason to believe the users of oak 
flooring will steadily increase in number, and the 
popularity be maintained without effort. 


Increasing Facilities to Meet Demand 


New York, May 12.—J. B. Tisdale, presi- 
dent Tisdale Lumber Co., is an optimist of high 
degree, so far as the future of the retail lum- 
ber trade in the metropolitan district is con- 
cerned. The Tisdale company, one of the lead- 
ing lumber firms in Queens Borough, has just 
opened up a new yard covering six acres in 
Flushing. This, with yards in Richmond Hill 
and Astoria, gives the company facilities equal 
to almost any other firm in the outlying district. 

Already two large lumber sheds and an office 
building have been erected on the Flushing site, 


which will be further improved. A siding for — 


twelve cars has been installed and the property 
has a water frontage of 523 feet. Mr. Tisdale 
said that demands upon the business had neces- 
sitated the recent addition of six motor trucks, 
besides the thirty which the company has oper- 
ated regularly for sometime. The firm also 
uses between sixty-five and seventy horses and 
covers a wide area in Long Island outside the 
villages where the three plants are established. 

When asked for a statement about retail 
lumber conditions, Mr. Tisdale said: 


We did $450,000 business in April in lumber, 
trim and coal. We are ahead of last month’s busi- 
ness so far in May, and sales this year are well 
above those at this time in 1923. We are com- 
pelled constantly to add to our transportation 
facilities and it keeps us hustling to move the lum- 
ber as orders come in. We have many attractive 
orders to fill in the immediate future. 

My view of the lumber industry is that it is 
becoming more and more self-supporting. The 
workers in the mills are getting bigger wages than 
they ever got before. If you look into the industry 
you will find that the men who are getting these 
big wages are saving their money and putting it 
into homes that are helping the lumber business. 
I believe that in some sections the houses renting 
for $20 a room and up may be overdone. But as 
long as rents stay high and it pays a man to buy 
his own home, I have no misgivings for the lumber 
industry. Make it pay to build homes and people 
will build them. 

I have been in the lumber business for thirty 
years and see no warrant for pessimism in present 
conditions and I am preaching the other way. My 
warning has been to dealers, don’t overstock. I 
find now that many yards are cutting down on 
stocks and no doubt many of them have been over- 
loaded. But I don’t see any need for those yards 
with a big supply of lumber to fear a reduction in 
prices at this time. Many lumbermen feel when 
they buy lumber that they are buying it to keep. 
We don’t buy lumber with any such idea. We buy 
it to sell and we sell it. Every retailer should buy 
lumber with this same feeling. 


Mr. Tisdale said he had learned from build- 
ers that the vast majority of houses being built 
in the outlying sections at this time are sold be- 


fore completion and he had encountered very 
few builders who complain of inability to get 
rid of their houses. Personally, Mr. Tisdale 
said, he advocates building homes that cost be- 
tween $7,500 and $9,000, instead of those from 
$17,500 to $20,000, because there is four times 
the market for the cheaper structures. 


CAE AaAaaaAaAS 


Yards Located in Populous Areas 


NEw York, May 12.—Economy of yard space 
has been developed to a high degree by the 
Dykes Lumber Co., whose plant is situated at 
137 West Forty-fourth Street, in the heart of 
the retail stores district of Manhattan and only 
a few blocks removed from Forty-second and 
Broadway. 

There perhaps is no other yard in the coun- 
try in which greater ingenuity in piling is 
shown. The Brooklyn and Hoboken yards of 
the company are also located in thickly popu- 
lated areas and there too the utmost economy 
in piling is necessary to meet the demands of 
the trade. 

The Dykes company draws its supplies from 
warehouses located in 
West Thirty - fourth 
Street, Manhattan, and 
in Hoboken. It is a 
boast of the firm, how- 
ever, that it carries at 
all yards practically 
every item of lumber 





A. H. DYKES, 
President 
Dykes Lumber Co. 





used in repair and alter- 
ation work, together 
with a stock of mold- 
ings comprising more 
than five hundred va- 
rieties. 

The Dykes organiza- 
tion, aside from the fact 
its yards occupy comparatively little territory 
when judged by other yards in the district, is 
unique in many other respects. The company 
confines its efforts to a radius within ten blocks 
of each yard and extensive mail campaigns are 
directed mainly to these areas. 


The West Forty-fourth Street yard serves 
the theatrical and motion picture trades and 
‘‘Dykes Lumber’’ has established quite a de- 
mand for a stock of items known in this mar- 
ket as ‘‘theatrical lumber.’’ In many in- 
stances companies going on the road order 
Dykes’ lumber shipped along with their scen- 
ery, rather than take the risk of procuring what 
they want in cities along the route. 


‘“Prompt, Courteous Service’’ is the slogan 
of the firm, which has in each unit a staff of 
young men, thoroly conversant with the prod- 
ucts handled. A fleet of twenty-two motor 
trucks takes care of deliveries and each one has 
a specially constructed body to meet the peculiar 
requirements of the Dykes’ trade. 


Andrew H. Dykes, president of the company, 
is a member of the New York Lumber Trade 
Association and the Nylta Club, and he is an 
ardent advocate of codperation, especially as 
it applies to credits. Mr. Dykes is also an ac- 
tive Rotarian and abides by the watchword, ‘‘ He 
Profits Most Who Serves Best.’’ 


Opens Retail Department 


MiaMI, Fua., May 12.—The Lindsay Lumber 
Co., of this city, announces that it is opening 
a retail department at 1444 North Miami Ave- 
nue where it will handle a general line of 
building material for the retail trade. The 
company will continue its wholesale and ex- 
port business with the Bahama Islands and the 
West Indies and will maintain its office and 
sales force in Havana, Cuba, as has been its 
custom for several years. 
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Publicity Campaign Worth Emulating 


EvERETT, WASH., May 10.—Every city thru- 
out the country has some special feature about 
it which commends it to its neighbors and helps 
to spread its name thruout the surrounding ter- 
ritory and country. Tacoma, a near neighbor 
of Everett, has been ‘‘plugging’’ during the 
last year to make itself known as ‘‘ The Lumber 
Capital of America,’’ and this has been done 
thru an extensive publicity campaign which 
could be well emulated by other cities with 
equally successful results. 

The following editorial headed ‘‘How Ta- 
coma Advertises,’’? taken from the Everett 
(Wash.) Herald tells how Tacoma has done it: 


The Tacoma Lumbermen’s Club is sending out 
to the newspapers of the country a ‘“‘mat” illustra- 
tion of an immense log with an article telling 
about it and what is being done with it. This log 
which has been placed on a Chicago, Milwaukee 
& St. Paul flat car, is to be sent all over the 
country to show what Washington timber is like 
and especially to advertise the lumber industry of 
Tacoma. The cost of this display is borne by the 
Tacoma Lumbermen’s Club, while transportation 
and car are donated by the railway company. 
The picture of this log is further adorned with 
a small view of Tacoma surrounded by this cap- 
tion, “The Lumber Capital of America.” 

Tacoma, thru the codperation of its lumbermen, 
has been working at publicity of this sort for some 
time. Lumbermen have been instrumental in plac- 
ing considerable advertising for that community, 
the burden of which has been that Tacoma is “the 
lumber capital of America.’’ Everett, knowing its 
own lumber activities, reads such assertion with 
skepticism. But whether or not Tacoma can make 
good that claim with actual figures, it intends to 
do so thru the medium of publicity. If this state- 
ment is made often enough it will be accepted. 
And, whether it is true or not, the lumbermen of 
Tacoma surely show a commendable interest in 
their community and its upbuilding. Evidently 
they feel a real concern for the industrial growth 
and the prosperity of their city. Consequently they 
and their organization and its resources can be a 
tremendous factor in Tacoma’s future. 


To Wholesale Pacific Coast Products 


SEATTLE, WASH., May 10.—The latest addi- 
tion to the ranks of the Seattle wholesale lum- 
ber fraternity is the Hetherington Lumber Co., 
recently organized, with offices at 503 White 
Building. 

This concern was organized by Hale H. 
Hetherington, a young man well known in Seat- 
tle lumber circles and one who has had a broad 
and varied experience in the lumber manufac- 


turing and distributing business of the Pacific. 


coast. He expects to 
conduct a general whole- |— 
sale business, marketing 
Pacific coast forest 
products. 

Mr. Hetherington was 
born in Atchinson, Kan., 
thirty-eight years ago. | 
He comes from a family | 
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H. H. HETHERINGTON, 
Hetherington Lumber Co. 
Seattle, Wash. ; 








of bankers and grew up 
in that atmosphere, but 
shortly after leaving the 
University of Kansas he 
came to the Pacific 
Northwest, and immedi- 
ately went to work in a 
logging camp for the Hewitt-Lea Lumber Co. 
Mr. Hetherington passed thru the various stages 
from whistle punk and timekeeper in the woods 
‘o sales manager of that company, and then 
later handled the sales for another sawmill com- 
pany, eventually embarking in the manufactur- 
ing business with a small mill of his own. Later 
he bought, rebuilt and operated a small mill on 
the Fraser River which was a very successful 
operation, and then he was made manager of 
the lumber department of the Mainland & Island 
Lumber Co., which owns four large sawmills 
and considerable standing timber in British Co- 
lumbia. He then took charge of the Port Moody 
Lumber Co., owned by the same interests, where 


he rebuilt and began operating a fir sawmill 
with a capacity of 150,000 feet a day. 


Mr. Hetherington has been a successful and 
practical operator, as well as successful in the 
selling end of the business, and has an excellent 
reputation for square dealing and integrity, 
which has no doubt had a large part to do with 
the measure of success which he has already 
attained and which his friends and acquaint- 
ances in ‘the lumber trade bespeak for him in 
the future. 
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Lumberman Leads Successful Campaign 


PORTLAND, ORE., May 10.—A whirlwind cam- 
paign for funds to enlarge the work of the 
Y. M. C. A. was carried on here last week, 
resulting in securing pledges for close to $350,- 
000, under the leader- 
ship of Ralph H. Burn- 
side, president of the 
Willapa Lumber Co., 
here, and president of 
the local Y. M. C. A,, 
which by the way is 
one of the largest or- 





RALPH H. BURNSIDE, 
Portland, Ore. ; 
President Portland 
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ganizations of its kind 
in the world. Two hun- 
dred and fifty men 
volunteered their time 
for the campaign. The 
largest contributor was 
E. 8S. Collins, of the 
Ostrander Railway & 
Timber Co., who signedfor $50,000. Mr. Col- 
lins is noted for philanthropic work which he 
has carried on for many years in a quiet way. 
Not until recently did it become known publicly 
that Mr. Collins has been one of the most liberal 
supporters of worthy causes, for he always 
did it unostentatiously and with the wish that 
nothing be said about it. 








Californians Vote for Shingles 


SEATTLE, WASH., May 10.—At the Red Cedar 
Shingle Bureau, Arthur Bevan, assistant man- 
ager, the encouraging word was received dur- 
ing the week from Berkeley, Cal., that the orig- 
inal shingle initiative ordinance received the 
same vote May 6 as President Coolidge, both 
winning by a majority of 3,000 votes, in a hot 
fight. This verdict at the polls means that the 
shingle ordinance can be amended or repealed 
only by a vote of the people, and not by the 
council of Berkeley. Mr. Bevan, who spent six 
weeks in Berkeley following the fire, expresses 
the heartiest appreciation of the efforts of the 
California Redwood Association, R. F. Hammatt, 
secretary, and the California White & Sugar 
Pine Association, C. Stowell Smith, secretary, 
on account of their efforts to give red cedar 
shingles a square deal. 


Sells Interest in Chain of Yards 


Hastines, Nes., May 13.—A deal has been 
completed whereby P. M. Green, formerly of 
Aurora, Neb., and now of Los Angeles, Calif., 
C. E. Rogers and E. H. Byers, of Minden, 
Neb., and C. E. Byers, of the Byers Lumber 
Co., of Hastings, have purchased all of the 
interests formerly held by Hans Hansen, 
previously of Hastings, and now of Los 
Angeles, in the Byers Lumber Co.’s yards in 
Hastings, Minden, MHeartwell, Edison and 
Oconto, and the Glenvil Lumber Co., of Glenvil, 
Neb., the Ayr Lumber Co., Ayr, Neb., the 
Roseland Lumber Co., Roseland, Neb., and the 
Juniata Lumber Co., of Juniata, Neb. Head- 
quarters are at Hastings. 
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The LUMBER 
Department Store 


Our efficient handling of lumber 
is passed on to our customers in 
better service and consistent prices. 
Below is shown a part of our stock 
of three million LATH which can 
be loaded from any one of three 
switch tracks. Try us for 


Longleaf Pine, La. Red Cypress, Sitka Spruce, 
Douglas Fir, Washington Red Cedar, Tenn. 
Red Cedar, California White and Sugar Pine, 
Redwood, White Oak flooring, Maple, Beech 
and Birch flooring. 


Julius Seidel 


Lumber Co. 


MISSOURI 


ST.LOUIS, : : 

















, old 
‘Reliable 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 


Receivers. 
Sales Office: 


REED CITY, MICH. 


— 


Plant: 
Newberry, Mich. 
































HAND MADE 
We manu- 
facture 


CYPRESS | fein 
SHINGLES #" 


Stock 
Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 














JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 


Bassw »“Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 
Sales Office : 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 























Complains of Rates from Southeast 


WasuHinoTon, D. C., May 12.—The American 
Freight Bureau, as agent for the South River 
Lumber Co., has filed with the Interstate Com- 
merce Commission a complaint against the Nor- 
folk & Western Railway Co. and others, al- 
leging that unreasonable, discriminatory and 
prejudicial rates are applied on lumber from 
Cornwall, Va., to Boston, Mass., Lansford, Coal- 
dale, Muncy, Shenandoah, Montgomery, Glen 
Rock, Lock Haven, Sunbury, Watsontown and 
Williamsport, Pa. The rate to Boston is 38 
cents a hundred pounds, that to Glen Rock 25 
cents and to the other Pennsylvania destina- 
tions named 31.5 cents. 

At the same time, complainant states, rates 
from Hotchkiss, Va., to the same destinations, 
for a greater distance except as to Boston, are 
considerably lower. The Hotchkiss rate to 
Boston is 34 cents, to Glen Rock 23.5 cents 
and to the other Pennsylvania destinations 28.5 
cents. 

The commission is asked to issue a cease and 
desist order and to grant reparations on past 
shipments. 


Urges Early Storage of Coal 


WASHINGTON, D. C., May 12.—In view of the’ 


very large number of surplus coal cars reported 
available for immediate service by the railroads 
of the country, Secretary of Commerce Hoover 
has addressed a letter to national and State 
trade associations thruout the country, urging 
that steps be taken to impress upon consumers 
the wisdom of purchasing and storing coal now 
and thruout the summer in order to avert a 
shortage next fall and winter. 

Mr. Hoover calls attention to the efficient 
manner in which the coal supply was handled 
last year thru the codperation of the manu- 
facturing and distributing trades and the coal 
operators and distributors with the railroads. 
He bespeaks the same character of codperation 
this year in order that the usual fall car short- 
age may be avoided next fall, calling attention 
to the fact that a car shortage always has the 
effect of increasing the price of coal. 


Rapid Movement of Freight Cars 


WASHINGTON, D. C., May 13.—According to 
tabulations made by the Bureau of Railway 
Economics based on reports made by class one 
railroads, freight cars were handled more ex- 
peditiously during March, 1924, than during 
any other March. The average daily movement 
per freight car was 27.3 miles. This exceeded 
by three-tenths of a mile the average for March, 
1923, and by 3.3 miles the average for March, 
1920. 

In computing the average daily movement, 
account is taken of all freight cars in service, 
including all cars in transit, cars in process 
of being loaded and unloaded, cars undergoing 
or awaiting repairs, and also cars on side 
tracks for which no load is immediately avail- 
able. 

Freight traffic in March amounted to 36,420,- 
962,000 net ton miles, a decrease of 2,800,772,- 
000 net ton miles, or 7.1 percent, compared with 
March, 1923. Compared with March, 1920, it 
was a decrease of 1,431,090,000 net ton miles. 


File Answer in Naval Stores Case 


WASHINGTON, D. C., May 12.—Protestants in 
Investigation and Suspension Docket No. 1,900 
—Naval Stores Rates—have filed an answer to 
the carriers’ petition for a modification of the 
report and order entered by the Interstate 
Commerce Commission. 

Respondents excepted to the finding of the 
commission that rates on rosin from points in 
Florida south of the Jacksonville River Junc- 
tion line of the Seaboard Air Line should be 5 
cents higher than from Jacksonville and sug- 
gested that instead rates from that portion of 
Florida be made by adding to the present pro- 


portional rates to the Jacksonville a propor- 
tional beyond made 5 cents less than the loca) 
rates prescribed. They complained that the 
effect of the commission’s order in this respect 
would be to create a blanket adjustment from 
all points south of Jacksonville except stations 
on the Perry branch of the Atlantic Coast Line. 


Proposed Rates from Southern Points 


MEMPHIS, TENN., May 13.—The Southern 
Hardwood Traffic Association has received the 
final proposals of the carriers with respect to the 
revised rates on lumber from southern points to 
Eastern Trunk Line and Buffalo-Pittsburgh 
territories, covering all points on and east of 
the Mississippi and south of the northern 
boundary of Tennessee and North Carolina. 

It has also completed an exhaustive analysis 
of the changes in existing rates and has pre- 
pared a statement covering the old rates and 
the new. 

These rates, it states, have been considered 
by the Interstate Commerce Commission, which 
has fixed the basis from and to typical points, 
thereby determining the general level. The 
association points out, however, that in a rate 
adjustment affecting so large a territory the 
commission has left a great deal to the carriers 
in working out the relative adjustments. 

The association has asked its members for 
advices as to the effect the proposed rates will 
have on their business and the extent to which 
the proposed rates are satisfactory or unsatis- 
factory to them. 

It says that a great many reductions have 
been proposed and that while there are a nun- 
ber of advances the latter have, after numerous 
conferences between the association and the 
carriers, ‘‘been minimized to a point far below 
those originally proposed by the railroads.’’ 

The new rates become effective July 20, 1924. 


Wide Interest in Coast Rate Case 


SEATTLE, WasH., May 10.—The lumber in- 
dustry of the entire Pacific coast is watching 
developments in Interstate Commerce Commis- 
sion Docket 15,303, in which the hearing will 
begin at Los Angeles next Monday, and be 
continued subsequently at San Francisco. 

The case is known officially as Los Angeles 
Lumber Products Co. vs. the Southern Pacific 
Co., and the hearing will be conducted by Com- 
missioner B. H. Meyers. The petitioner asks 
for sweeping changes in lumber rates, citing 
that rates from producing territory in Oregon 
and California are much lower for a longer dis- 
tance than are lumber rates from San Pedro, 
Calif., for a shorter distance. 

As bearing on the controversy, it may be 
cited that the lumber rate from Portland, Ore., 
to Sacramento, Calif., a distance of 683 miles, 
is 28% cents a hundred pounds; while from 
San Pedro to Sacramento, 470 miles, it is 42% 
cents; and, the rate from Portland to Oakdale, 
Calif., 757 miles, is 34 cents; while the rate 
from San Pedro to Oakdale, 395 miles, is 4214 
cents. 

The instances just given are a fair illustration 
of the foundation on which the Los Angeles 
Lumber Products Co. is basing its petition and 
prayer for relief. 

The petition apparently takes the ground that 
the present rates, instead of being unduly dis- 
criminatory, are in effect unduly preferential; 
and on that account the hearing presents an 
unusual feature, in that it may be regarded as 
an effort to increase rates into a given terrl- 
tory. Heretofore, the practice has been to ask 
for a reduction of rates, rather than for an in- 
crease, as a means of removing alleged dis 
crimination. 

Another interesting phase is the contention 
that an assembling point, such as San Pedro, 
be placed on the same basis as a point of 
origin, as Portland. Heretofore it has been re 
garded as an economical proposition that the 
Interstate Commerce Commission can make rela- 
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tively low lumber rates from the forests; and 
in conformity with that idea there is now a 
great blanket of rates extending from the In- 
ternational boundary near Vancouver, B. C., 
to the Oregon-California line, one rate applying 
to the vast timber belt of the Pacific North- 
west as a point of origin. 

More than forty lumber enterprises in Ore- 
gon and California have become intervenors 
in Docket 15,503 in an effort to keep the rates 
where they are. 


Ask Reduced Pulpwood Rate 


Boston, Mass., May 13.—Contending that 
freight rates on pulpwood are too high, Maine 
lumbering interests are conducting a vigorous 
ease before the State public utilities commis- 
sion for lower tariffs. The move is backed by 
the pulp, paper and lumber_operators generally. 
Testimony before the commission was closed 
last Friday afternoon and briefs are now to be 
submitted by the opposing attorneys. 


Protest Lumber Road Extension 


New OruEANS, La., May 12.—Word comes 
from Mississippi that the Louisville & Nashville 
and Southern railway systems have filed with 
the Interstate Commerce Commission protests 
against the grant of a permit for the extension 
of the Mississippi Southern railroad from Kiln 





Tell your representative or write the 
forestry department that you are inter- 
ested in fire protection and are back of 
them in getting the desired results. Above 
all, you, yourself when on your vacation, 
carry out your desire to reduce the fire 
losses by training yourself and your fam- 
ily to watch camp fires. Don’t stop there 
but practice it in your daily life, because 
burning a residence containing 20,000 feet 
of lumber is just as bad as burning 400 
pine logs which took 100 years to grow— 
From recent address by Theo. A. Sparks 
before the Kiwanis Club at Winnipeg, 
Man. 











to Pass Christian, on the Mississippi coast. The 
Mississippi Southern is affiliated with the Hines 
lumber interests and now operates a line from 
Lumberton to Kiln. Its intention to extend to 
Pass Christian was announced some weeks ago, 
surveys have been made and rights of way ac- 
quired. The grounds upon which the protests 
are based is not stated in the current reports, 
but it is announced that a hearing will be held 
at Pass Christian on May 27. 


New Road to Open Timber Tract 


DuLutH, Minn., May 12.—A new railroad 
that will tap one of the largest tracts of virgin 
timber in the Northwest is under construction 
by the Twomey-Williams Co., of Duluth. The 
line starts at Big Falls, Minn., on the Minnesota 
& International railroad, and it is to extend 
about fifty miles west and north to Baudette on 
the Canadian National Railway. It will pass 
through a large tract of virgin pine, spruce and 
cedar lying north of Upper Red Lake. 


Nebraska Retail Change 


Hay Springs, Nes., May 13.—The Wood Lake 
Lumber Co. has changed its name to G. W. 
0’Halloran Lumber Co., and has increased its 
capital stock from $24,000 to $80,000. The 
general office of the company has been moved 
from Wood Lake to Hay Springs, with retail 
yards at both places. G. W. O’Halloran is 
Secretary-treasurer of the company, with head- 
quarters in Hay Springs. 


IT Is ESTIMATED that the furniture industry 
Consumes practically one-fourth of the hard- 
Woods produced in the United States every year. 


Standardization in .Many Industries 


More progress was made in the first quarter 
of 1924 by industries seeking codperation of 
the division of simplified practice, Department 
of Commerce, in squeezing waste out of indus- 
try than in any like period since the division 
was created. Many industries have reported 
big gains in stabilizing employment, improv- 
ing service to the consumer, increasing produc- 
tion at lower costs, both to the manufacturer 
and the consumer. 


This statement is made in a report submitted 
to Seeretary Hoover, who organized the division. 


W. A. Durgin, chief of the division, states 
that in addition to ten industries which the 
division has aided in putting simplification of 
variety into force, twelve others are nearing 
the completion of such a program. The division 
has received specific inquiries from 42 other 
groups, some of which embrace large numbers 
of manufacturers. 


Mr. Durgin states that one of the most im- 
portant simplifications undertaken—the pro- 
gram of which is still being extended—is that 
of the lumber industry. Recommendations be- 
ing put into force by manufacturers, wholesal- 
ers, retailers and others connected with this in- 
dustry offer a possible reduction of nearly 60 
percent in the number of finished yard lumber 
items. At the same time, he continues, they 
assure America’s home builders of ‘‘standard 
lumber and standard products maintained by 
the united force of the industry.’’ 

Mr. Durgin adds that further developments 
are planned by the lumber industry to simplify 
and standardize the many items entering into 
the lumber field. At the same time, experts 
from the division of simplified practice are 
studying the possibilities for the utilization of 
waste. These surveys are being made in the 
Northwest and in the southern States. 

The report indicates that July 1 will be an 
important date from the standpoint of simpli- 
fication, as on this date programs will become 
effective in basie standards of sizes and weights 
in the paper industry, the lumber industry, 
forged tools, blackboard slate and roofing slate. 


Many States Adopt Zoning Act 


In announcing the publication of the Stand- 
ard State Zoning Enabling Act, which when 
adopted permits municipalities to adopt zoning 
ordinances, the Department of Commerce states 
that within a year of its issue in preliminary 
form 11 States passed acts which were modeled 
either wholly or partly after it. Similar acts 
have been introduced in at least 4 other States, 
with more to follow. 


Home and Foreign Trade in Brief 


The Department of Commerce has sum- 
marized business conditions at home and abroad, 
based on latest available information, as fol- 
lows: 


DoMESTIC.—Production of crude petroleum in- 
creased during March over both the preceding 
month and March of last year, according to re- 
ports to the bureau of the census, Department of 
Commerce. ‘Tank-farm and pipe-line stocks on 
March 31, converted on the basis of daily con- 
sumption during March, were sufficient for 163 
days as against 160 days at the end of February 
and 133 for March ef last year. 

Production of gasoline in March amounted to 
743,248,292 gallons, an increase over both Febru- 
ary and a year ago, while stocks at refineries on 
March 31, reached a total of 1,571,000,000 gallons, 
representing an increase over holdings at the end 
of February and a year ago. Domestic consump- 
tion of gasoline increased about 13 percent over 
February demand and 4 percent over March of 
last year. Exports of gasoline declined during 
March. 

Consumption of wool by textile mills during 
March totaled 47,630,000 pounds, a decline of 6 
percent from or and 24 percent from March, 
1923. Woolen machinery activity in general de- 
clined from both the preceding month and March 
of last year. Knit underwear figures show in- 
creases over February and a year ago in produc- 
tion and cancelations, while new orders registered 





declines of 48 percent and 51 percent, respectively, 
from February and a year ago. 

Wholesale trade did not show as large a sea- 
sonal upsweep as usual in March; the weighted 
index relative to 1919 as 100 standing at 78 as 
against 77 in February and 85 a year ago. Busi- 
ness was relatively better in eastern and far west- 
ern districts than in the middle West or South. 


ForEeEIGN.—Favorable signs all along the line in 
Great Britain have renewed confidence and prom- 
ise better business, according to a cable from 
Commercial Attache Tower, British industry 
generally is active and unemployment figures are 
the lowest since 1920. Italy also reports indus- 
trial activity and reduced unemployment. Italian 
foreign trade figures show a very large reduction 
in the unfavorable trade balance compared with 
last year, owing entirely to increased exports. 
Sweden shows a 14 percent reduction in her un- 
favorable trade balance. Freneh pig iron and 
steel production continue to increase. Business 
in South Africa is good but expansion is: prevented 
by prospect of a possible early general election. 
Increase in both imports and exports is reported 
from India where business generally shows some 
improvement in spite of the approaching summer 
season during which many trading houses are 
accustomed to close. 


Legislative Threats Check Industry 


Julius H. Barnes, president of the Chamber 
of Commerce of the United States, today laid 
before President Coolidge the viewpoint of busi- 
ness on the economic needs now facing the coun- 
try. Mr. Barnes spoke on behalf of business 
organizations that registered their views at the 
chamber’s annual meeting in Cleveland. 

Following his conference with the President, 
Mr. Barnes discussed the legislative situation 
in its relation to business conditions, declaring 
there is a perceptible hesitancy in business in 
all directions, which can not be arrested until 
the present misgiving over harmful legislative 
measures is dispelled. 


Interior Department to Sell Timber 


Secretary of the Interior Work has approved 
new regulations for the sale of the ripe timber 
on the former Oregon & California Railroad 
and Coos Bay Wagon Road grants which have 
been revested in the United States as a part 
of the public domain. 

Located in western Oregon, mostly in Coos, 
Douglas and Lane counties, these timber lands 
include about 1,000,000 acres with a total stand 
of approximately 20,000,000,000 feet, board 
measure. Only the ripe timber is to be sold, 
according to the department’s announcement. 

Under the new regulations, the timber is to 
be sold at public auction or outery and con- 
ducted by the register of the district in which 
the land is situated. Sales will be made by the 
general land office thru its local offices at Lake- 
view, Portland and Roseburg, Ore., at dates 
to be announced. 


Japan May Use American Roofing 


Assistant Trade Commissioner P. P. Steintorf, 
who has recently returned from Tokio, states 
that there are probabilities that the Japanese 
earthquake will cause a large inerease in the 
sale of American roofing materials to Japan. 

Prior to the earthquake, he adds, the use of 
foreign roofing was confined to the modern busi- 
ness and industrial buildings in the larger cities, 
virtually all native style houses having either 
tile or thatched roofs. 

The earthquake proved conclusively that such 
roofs were entirely too heavy for the light frame 
construction of Japanese houses. There were 
numerous instances where houses with tile or 
thatched roofs collapsed while similar struc- 
tures having lighter roofs escaped with but 
slight damage. 

At the prcseat time permanent construction 
in the cities of Tokyo and Yokohama is pro- 
hibited pending the formation by the govern- 
ment of new building regulations and city plans. 
It is probable that these new building regula- 
tions will provide for lighter roofs. In any 
case the earthquake has created a desire on the 
part of private builders for such roofs in order 
to reduce the possibility of collapse. 
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Hardwoods 


E want to hear 
from a few more 
buyers who value uni- 
form quality and mill- 
ing in hardwood lum- 
ber. Tell us your re- 
quirements and we'll 
tell you what we 
can do. 











Four big trunk 
lines serve our 
four mills. 


SOUTHERN 
PINE LUMBER 
COMPANY 


BIG 

MILLS 
Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 
Stock, Kiln 
Dried Timbers 
upto 12K12-24" 








TEXARKANA, Big Timbers 
TEXAS For Export 
Daily Capacity Hardwood 
os Lumber 





























SOUTHERN 
PINE 
HARDWOODS 


HE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated. 


Beaumont 
Lumber 
O. 


BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres. 
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Motor Truck Accounting 


Far too little attention is paid to the matter of 
cost accounting on motor trucks in all lines of 
business, but this is of especial importance in the 
lumber industry because the product is relatively 
heavy and bulky and so costly to transport. Prop- 
erly analyzed, it is not difficult to know exactly 
what motor truck delivery costs. 

In any event, it is a question worthy of con- 
sideration of every motor truck user, and in order 
to establish a satisfactory base for computing the 
cost of motor truck operation the following in- 
formation should prove of great value. 


Figure Unit Cost Hauling 

Let us first consider the matter from the stand- 
point of the company which is at present operating 
one or more motor trucks and would like to deter- 
mine the complete unit cost of such hauling. This 
is, no doubt, the best way in which to explain the 
various items of cost which should be taken into 
consideration, and at the same time, methods of 
economizing on various phases of motor truck 
methods maintenance can be suggested. 

Each company’s requirements for figuring costs 
must necessarily differ, since conditions vary in 
each case. Yet all must include the following items 
when they represent expenses incurred or apt to 
be incurred in the concern’s hauling system: 

FIxeD CHARGES: (1) Amortization (reserve for 
depreciation) ; (2) Interest on investment; (3) 
Insurance: Fire, transportation and theft; Public 
liability and property damage; Collision; (4) 
Taxes; (5) Licenses. 


these costs and one that involves the least effort 
is to provide each driver with a monthly report 
form on which he may enter each day's requisitions 
for gasoline, oil, cup grease, kerosene, waste, etc, 
at the end of that day. This form should provide 
a space in which drivers’ and helpers’ wages can 
be inserted at the end of the month. 

Monthly totals of running expenses may be 
readily checked by garage receipts, invoices ete. 
It is important above all to minimize the amount 
of clerical work required of the driver, principally 
because many drivers are not capable of handling 
complicated systems accurately and because their 
full time is needed in making deliveries. In some 
cases, according to the size of the business and 
other conditions, it is sufficient to compile monthly 
records of running costs from the garage reports. 


Finding the Fixed Charges 


The fixed charges incidental to truck operation 
are those which, with one exception, do not vary 
from day to day—that is, they go on whether the 
truck is in use or not. This one exception is 
amortization (the reserve for depreciation). The 
other fixed charges are interest, insurance, and 
license fees. 


Amortization—Every manufacturer, regardless of 
how he expects to use his trucks or how many 
trucks he expects to have, should take amortization 
into account in figuring the cost of operation. This 
is the term applied to the practice of charging a 
certain sum against an investment for every unit 
that affects its life so that when the investment 





MAINTENANCE CHARGES : 
(1) Garage: Rent, heat, 





light, power ete.; (2) Re- 
pairs: Materials and 
labor; (3) ‘Tires; (4) 
Painting; (5) Overhaul- 
ing; (6) Overhead, ad- 
ministration require 
ments; (7) Battery re- 
newal and charging. 


RUNNING Costs: (1) 


Gasoline; (2) Oil; (3) 
Wages of drivers; (4) 
Grease, kerosene and 
waste. 





Selecting the Cost Unit 








Various units of operat- 
ing cost may be used to 
permit cost comparisons, 


Delivery equipment 


of Sugar House Lumber Co., Salt Lake City, Utah. 





and each has its special 

advantages. While a discussion of these different 
units and the reasons for them would reach lengthy 
proportions, it may be said in general that the 
standard basis adopted by the best motor truck 
authorities is the “cost per unit mile.” This is 
established by use of the following formula: 

Average 
round-trip distance 
X total units = unit miles. 





2 
Total cost 
————- = cost per unit mile. 
Unit miles 


The process of figuring this cost is relatively 
simple. The ‘unit’? referred to in the formula is 
the unit of load, and for example in the wooden 
box business this is either the per M feet for 
shook or the average number of made-up boxes. 
This method of applying the above formula would 
be as follows: Decide upon a definite period, say 
a month, to compute the cost; each day make a 
total of the number of miles covered; divide the 
number of round trips made and the number of 
miles covered; divide the number of round trips 
made in a month by 2, as it is presumed that on 
half of the trip the truck is empty—in any case 
this method allows for pick-ups, since frequently 
a truck discharges part of its load en route to its 
destination ; multiply this figure by the total units 
hauled in that month (obtained by adding the 
feetage or number of boxes handled) which will 
give the number of unit miles per month; the total 
operating cost per month, divided by this figure, 
gives the cost per unit mile for that month. 

Items under “running costs” are important as 
they lend themselves to effecting economies if they 
are closely watched. At the same time, they are 
perhaps the simplest of all to keep track of since 
they may be easily charged from day to day against 
each truck in accordance with the truck’s re- 
quirement. 

An extremely satisfactory method for recording 


is no longer in service, sufficient funds will be 
available to duplicate it. In other words, amortiza- 
tion is the reserve for depreciation. 

Several years ago it was the common practice to 
amortize motor equipment on a basis of time, but 
this method, according to the best authorities, is 
now practically obsolete. The accepted modern 
method of amortizing a motor truck is on the 
mileage basis. Expected mileage of each truck in 
question is determined, and then the original in- 
vestment is charged to the cost of operation at 
specific periods on a basis of the number of miles 
traveled. 

The estimated mile life of the truck varies, of 
course, with the quality of the truck and the 
use to which it is put. In the case of truly high 
grade vehicles, it has been found that 300,000 
miles has not been too high. Conservatism, how- 
ever, places the life of the average truck, for 
amortization purposes, at from 100,000 to 150,000 
miles. The amount of the investment is most com- 
monly figured on a net basis, that is, the total 
investment less the cost of tires, since it is ad- 
visable to consider tire depreciation as a separate 
item, 


[To be continued in a later issue of the AMER 
ICAN LUMBERMAN.—EDITOR. | 


Proving-Ground for Motor Trucks 


No word description can adequately portray the 
strenuous and severe kinds of work the motor truck 
is being called upon to perform in the logging and 
lumber industry, says the Mack Bulldog, published 
for motor truck owners and operators by the 
International Motor Co., New York. In fact the 
work done by motor trucks in the logging and lum- 
ber industry is a proving-ground for motor truck 
transportation, and machines that will stand up 
under the requirements there to be met are capable 
of anything that may be demanded, elsewhere, says 
a recent issue of that publication. 
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Let Your Light So Shine 


The rest of us, the best of us, 
Wilt wander now and then; 
That’s why I’m slow, the more I know, 
To judge my fellow men. 
The world we’re in is all akin; 
The world from day to day 
Has little need of any creed 
That turns its face away, 
That draws its cloak about its hide 
And passes on the other side. 


The creed worth while, indeed worth while, 
Is quite another kind: 
When someone slips a hand it grips 
That longs a hand to find. 
Christ did not die to save the high, 
He died the low to lift; 
The lights that stand upon the land 
Are for the ships adrift. 
I do not eare how good you are 
Unless your goodness shines afar. 


I’ve blundered, too, and wondered, too, 
And had my time of doubt; 

But someone came who did not blame 
But helped me work it out. 

To stand aloof is not a proof 
Of saintliness, at all: 

The saintly seek the ones grown weak 
And lift the ones who fall. 

Religion is no secret shrine: 

You have to let your light so shine. 


We See b’ the Papers 


Americans laugh at Rumania, but look at 
some of the manias we have. 


Seeing what they did to New York, why not 
call the Cardinals the Davids? 


Now we would like to see a race between 
Nellie Morse and Sparkplug. 

A woman likes to be told how well she is 
looking, a man how well he is doing. 


Prohibition has not failed; all that has failed 
is a lot of noisemakers to get their licker. 

An airplane took $400,000 from St. Louis 
to Springfield, Mo. Money does fly these days. 


An aviator reports that he found crops look- 
ing good. And, we suppose, farmers looking 
up. 

Our Mexican border is 1,744 miles long, and 
about as good pay as Mexican boarders usually 
are, 

If aviation is to be made safe for democracy, 
something will have to be done about our moun- 
tains. 


_ An American aviator bumped into a mountain 
2 a fog, which was annoying, to say the very 
east. 


German bank failures average one a day. We 
didn’t know that Germany had a Non-Partisan 
League. 

The income tax bill is bad, but, as the Irish 
soldier said about the war, it’s better than no 
bill at all. 

The C. & E. I. advertises itself as ‘‘the noise- 
less route.’’? It must be that it doesn’t carry 
any diners. 

_ But you ought to see what some other Amer- 
cans bump into some of these nights when they 
are going home. 

The homeopathic convention is meeting in 
Chicago, but it won’t find anything homeopathic 
about the hotel rates. 

There is a bullish sentiment in wheat, and 
also in a lot of these cards you see hanging 
over the desk of the boss. 


Ten New York shows are likely to be closed 
by an actors’ strike. This is the first strike we 
Were ever enthusiastically for. 


Europe is urging American tourists to bring 


their automobiles with them. Europe just can’t 
get over her taste for carnage. 


A Chicago tinsmith failed with liabilities of 
$1,732 and assets none. In other words, his 
assets seem to have been his dam. 


‘‘The House conferees on the income tax 
bill,’? begins a newspaper dispatch, ‘‘are 
Green—’’. We suspected as much. 

The United States is bounded on the north 
by Canada, on the south by Mexico, and on 
the sea by the LaFollette seaman’s act. 


A number of German department stores have 
failed, and, of course, all of them failed to de- 
liver something when they said they would. 


Last year 289,000 American school children 
were transported to school in autos. In fact 
about the only safe place for a child is in one. 


Our Canadian border is 3,898 miles long and 
our Mexican border only 1,744; but often it is 
the short fence that causes you the most trou- 
ble. 


The chief cause of business failures is ‘‘lack 
of capital.’’ And the new income tax bill 
might be called a bill to promote that very 
thing. 

Knowing the city of Seattle as well as we do, 
we know that nothing less than a mountain 
could have put an airplane named Seattle out 
of business. 


Bob Becker says that the hellgramite is a 
bug that lives in the larva state for a long 
time; but look at some of the bugs that we have 
in some of our other States. 


Which raises the interesting question as to 
what a husband’s affections are worth. Our 
observation has been that the depreciation in a 
husband’s affections after marriage is some- 
thing awful. 


And, by the way, which is our larva State? 
Sometimes when we read the election returns 
we think it is one State and another time that 
it is another. Anyway, hellgramite doesn’t 
half express it. 


We charge off 2 percent a month for the de- 
preciation on a car; but how much should a 
woman charge off on her husband? What is the 
trade-in value of a husband after, say, ten 
years, anyway? 

The Senate adopted a resolution directing the 
Interstate Commerce Commission to adjust 
freight rates to relieve the depression in agri- 
culture. Now we wish they would adjust Pull- 
man rates to relieve the depression we feel 
when we buy a lower. 


'sa@aa@aaaaaeaa. 


Reward 


Where are the trees we tumbled now 
And where the boards we made? 
The farmer drives the stubborn plow 
Where once we hacked the glade. 

Yes, here am I and here are you, 

Without a dime between the two, 
And in the cities houses rise 
While we lie out beneath the skies. 


Where are the hours of toil we spent, 
The winters hard and long? 
The weeks that came and weeks that went 
When you and I were strong? 
They, too, have vanished like the trees, 
And we are ragged at the knees; 
Yes, what have you and I to show 
For all our work of long ago? 


The farmer drives the stubborn plow 
Where once we hacked the glade, 

And yonder there are cities now 
That you and I have made. 

The barkeep took our stake away, 

The painted ladies got our pay, 
I’ve lost my vest, you’ve lost your hat, 
But none can rob us two of that. 





N.C. PINE 








Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
©, right and our quality 
ro unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


300% 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 
9th Floor Union 


Trust Building, 
Thin Ceiling— 


N.C.PINE oar’ specisit 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 








Major & Loomis Company 
HERTFORD, N. C, 


We're On the Job, 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourself by trying us on 


N. C. PINE 


Flooring, Ceiling, Roofing; Long and 
Shortlesf Yellow Pine, rough or dressed 


Car and Cargo Shipments. 


| Ellington & Guy, Inc.,"sicnisowo. vat 




















QUICK SELLERS—Thatis what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,%°fe: 


Virginia. 
Operating John L. Roper Lumber Co. 








Logging Ralph C. Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan ark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for lo - superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

° 431 So. Dearborn St. 
American Lumberman “Chicago. IL 
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Goldsboro 
N.C. Pine 


A General Purpose 
Building Lumber 











Since the days of the 
Pilgrims, North Caro- 
lina Pine has been the 
favored wood for all 
building purposes on 
the East Coast. We 
have steadfastly upheld 
its quality thru ‘perfect 
milling and careful 
grading. The modern 
equipment of our mills 
and our ideal location 
for rail and water trans- 
portation enable us to 
offer 


Jiffy Service 
to East Coast 
Buyers 


It has always been our 
policy to seek trade 
only from the territory 
we know we can serve 
promptly—either by rail 
or water. Many of our 
customers have been 
with us for years. This 
proves we deliver the 
kind of lumber they 
want and when they 
want it. We’ll do the 
same for you. 


Johnson & 
Wimsatt, 


WASHINGTON, D. C. 


























Business Changes 


ARKANSAS. Salem—Salem Lumber Co. succeeded by 
J. M. Harkelroad. 


CALIFORNIA. Calistoga—H. C. Thompson’s holdings 
taken over by Napa Lumber Co. which will operate 
under name of Calistoga Lumber Co. 

Hayward—kK. & L. Box & Lumber Co. moving to Niles 
on July 1. 

COLORADO. Crook—Loizeaux Lumber & Grain Co. 
sold to Crook Lumber Co. 

ILLINOIS. Dana—O. C. Marshall succeeded by L. M. 
Bayne Lumber Co. 

East St. Louis—B. Goedde & Co. have taken over 
equipment of Illinois Sash & Door Co. 

Hutsonville and Palestine—Otey-Sherwood Lumber 
Co.; Earl Sherwood purchased controlling interest of 
Harry E. Otey. + 

INDIANA. Indianapolis—Commercial Box Co. sold to 
Alex, Alexander. 

Ieesburg—Gilliam & Scoles Lumber Co. succeeded by 
Gilliam Lumber Co. 

Montpelier—W. H. Thornberg succeeded by Mercer 
Lumber Co. 

IOWA. Perry—A. D. Fransham reported to have pur- 
chased interest of C. D. and H. P. Marckres in the 
Marckres Lumber Co. and is appointed secretary-treas- 
urer and manager of company; old name will be re- 
tained. 

KANSAS. Olpe—Bradfield & Hathaway succeeded by 
J. H. Bradfield. 

LOUISIANA. Winnfield—Southern Tie & Timber Co. 
of Louisiana has been succeeded by Southern Tie & 
Timber Co. (Inc.), with Charles Gilstrap as president 
and general manager; deals exclusively in railroad 
cross-ties and track timbers. 

MASSACHUSETTS. Northbridge—Perry E. Day suc- 
ceeded by Day Lumber Co. 

MINNESOTA. Brainerd—Mahlum Lumber Co. suc- 
ceeded by Lampert Bros. 

Cokato—A. Pearson succeeded by Central Lumber Co. 


MISSISSIPPI. Gattman—Berthold & Jennings Lum- 
ber Co. succeeded by Gattman Planing Mill Co. 

MISSOURI. Liberal—Liberal Lumber Co. succeeded 
by Baldwin Lumber Co. 


NEBRASKA. Hastings—Announced that Hans Han- 
sen has sold his interests in the Byers Lumber Co., of 
Hastings, Minden, Heartwell, Edison and Oconto, and 
the Glenvil Lumber Co., of Glenvil, Ayr Lumber Co., 
of Ayr, Roseland Lumber Co., Roseland, and Juniata 
Lumber Co., of Juniata, to Charles E. and Ernest H. 
Byers, C. S. Rogers, of Minden, and Perley M. Green, 
of Los Angeles. All yards will be continued under old 
names, 

NEW YORK. Owego—J. E. Jones succeeded by Ar- 
thur Mead Planing Mill. 

NORTH CAROLINA. Clarkton—Hammer Lumber Co. 
succeeded by Elizabethtown Lumber Co. 

Durham—Trumbo & Roszel succeeded by R. J. Roszel 
& Sons. 

NORTH DAKOTA. Beach—Thompson Yards (Inc.) 
sold to Golden Valley Lumber Yard. 

OKLAHOMA. Chickasha—Kiowa Lumber Co. sold to 
Chickasaw Lumber Co., of Ardmore. 

PENNSYLVANIA. Philadelphia—Partnership between 
John T. Riley and Henry C. Riley, trading as Chas. 8. 
Riley & Co., 708-710 Fox Bldg., dissolved; business con- 
tinued at same address under name of Henry C. Riley 
who is authorized to settle all debts due to and by the 
company. 

Tamaqua—Mrs. Annie B. Schilbe, widow of J. A. 
Schilbe, has purchased all interest in the Schilbe lum- 
ber yard and planing mills ending a long period of 
litigation over the estate. 

TEXAS. Alpine—Alamo Lumber Co. succeeded by 
Howell Lumber Co. 

Austin—-Capital Lumber Co. succeeded by Reinhardt- 
Spillar Lumber Co. 

Kelsey (P. O. Gilmer)—Kelsey Lumber Co. succeeded 
by Irwin Lumber Co. 


Incorporations 


ALABAMA. Birmingham—Southern States Saw & 
Machine Co., incorporated; capital, $25,000; to deal in 
saws, mill equipment and woodworking machinery in the 
southern territory. 

Elba—Talbot-Higgins Lumber Co., incorporated; capi- 
tal, $10,000. m= 

CALIFORNIA. Los Angeles—Universal Crate Co., in- 
corporated; to manufacture crates. 

Santa Monica—Howie Bros., incorporated; capital, 
$25,000; sash and doors. 

GEORGIA. Crandall—Crandall Lumber Co., incorpo- 
rated; capital, $30,000. 

ILLINOIS. Chicago—Broad Ridge Lumber Co., in- 
corporated, 

Duquoin—Duquoin Home Lumber Co., increasing capi- 
tal to $40,000. 

East St. Louis—National Lumber & Creosoting Co., 
incorporated; capital, $20,000. 

INDIANA. Shelbyville—Van Dolsen-Porter Manufac- 
turing Co., incorporated; capital, $25,000; to manufacture 
furniture. 

MASSACHUSETTS. Boston—Broadbent & Hawkins, 
incorporated; capital, $50,000; wholesale lumber. 

MICHIGAN. Brighton—Loith & Ware Lumber Co., 
incorporated; capital, $20,000. 

Flint—Genesee Lumber & Coal Co., increasing capital 
to $100,000. 

MISSISSIPPI. Meridian—McGinnis Burdette Lumber 
Co., incorporated; capital, $25,000. 

MISSOURI. Greenville—Wadreys Door Lumber Co., 
incorporated; capital, $25,000. 

Missoula—Missoula White Pine Sash Co., increasing 
capital from $150,000 to $300,000. 


NEBRASKA. Grand Island—Nelson Lumber & Sup. 
ply Co., increasing capital to $250,000. 

Havelock—Cosandier-McMillen Co., incorporated; capj- 
tal, $125,000; lumber and building material. 

NEW YORK. Brooklyn—Manning Mill & Lumber Co,, 
incorporated; capital, $50,000. 

Jamaica—Oakwood Lumber Co., incorporated; capital, 
$10,000. 

NORTH CAROLINA. Asheville—Asheville Hardwood 
Co., incorporated; capital, $60,000. 

Oxford—Economy Millwork & Supply Co., incorpo. 
rated; capital, $50,000. 

OHIO. Columbus—Columbus Screen & Weather Strip 
Co., incorporated; capital, $10,000. 

OKLAHOMA, Tipton—W. W. Graham Lumber (o,, 
incorporated; capital, $25,000. 

OREGON, Kings Valley—Luckimute Lumber Co., in- 
corporated; capital, $10,000. 

Myrtle Point—Coos White Cedar Mills noted as hay. 
ing incorporated with capital of $5,000; should have been 
$50,000, one-half of which is paid in. 

SOUTH CAROLINA. Columbia—Congaree Cooperage 
Co., incorporated. 

Columbia—Citizens Lumber Co., incorporated. 

TEXAS, Kirbyville—Trout Creek Lumber Co., incor- 
porated; capital, $40,000. 

WASHINGTON. Seattle—Guarantee Millwork Co., in- 
corporated; capital, $20,000. 

Shelton—Reed Mill Co., incorporated. 

Seattle—Pacific Table Manufacturing Co., incorpo- 
rated; capital, $15,000. 

Spokane—Missoula White Pine Sash Co., increasing 
capital to $300,000. 

Tacoma—Pacific Table Manufacturing Co., incorpo- 
rated; capital, $15,000. 

WEST VIRGINIA. Kanawha City—Lobnitz Lumber 
Co., incorporated; capital, $5,000. 


New Ventures 


CALIFORNIA. Los Angeles—West Coast Hardwood 
Floor Co. has located at 5412 Hampton Court; Gilbert 
R. Anderson. 

Los Angeles—Doland Hardwood Floor Co. opened for 
business at 742 Tularosa Drive. 

Merced—Wernich Lumber Co. opening yard at 24th 
and J streets, with D. O. Wernich, formerly manager 
for the Hammond Lumber Co. at Watsonville, as 
owner. 

San Francisco—J. J. McKinnon has engaged in the 
flooring business at 431 Fulton street. 

San Francisco—Brown Disappearing Bed Co. opening 
office at 760 Market street, with M. I. Dow in charge. 

GEORGIA. Atlanta—New concern headed by J. R. 
Howard, for several years with the Atlanta Lumber 
Co., announced under name of J. R. Howard Lumber Co., 
office at 236 Peters street; will handle retail lumber and 
building supplies. 

INDIANA. Wolcottville—A. J. Cook will open lum- 
ber business in about two months; is now in ice and 
coal business here. 

KANSAS. Wichita—Isabel Conklin Lumber Co. re 
cently began commission lumber business. 

KENTUCKY. Paducah—Moses Bros. recently began; 
retail. 

LOUISIANA. New Orleans—Southern Lumber Sales 
Co. recently began; commission. 

Shreveport—Weaver Bros. Lumber Co. has purchased 
site on Greenwood road adjoining the Southern Pacific 
and will install lumber yard for storage purposes. 

MISSOURI. St. Louis—Albert C. Smart recently be- 
gan; Arcade Bldg.; commission; west coast lumber and 
shingles. 

NEBRASKA. Wood River—John W. A. Hoppel re- 
cently began; retail. 

NEW MEXICO. Logan—logan Lumber Co. recently 
began; retail. 

OHIO, Cincinnati (Elmwood Place)—Queen City Lum- 
ber Co., a Peter Kuntz yard, has begun business at 
4860 Spring Grove avenue. 

Cleveland—Aycock-Holley Lumber Co. of Jefferson- 
ville, Fla., recently opened wholesale office here. 

TEXAS. Castorville—L. M. Tondre & Sons recently 
began lumber business. , 

San Antonio—P. G. Owens Lumber Co. recently began; 
retail. 

WASHINGTON. Tacoma—Y. J. Morton recently be- 


gan; commission. 
a 
Casualties 


INDIANA, Fort Wayne—Frank E. Hilker, loss by 
fire, $30,000. ? 

MARYLAND. Cambridge—A. R. Lloyd stave mill 
near Rhodesdale damaged by fire. 

MISSISSIPPI. Lauderdale—Mill of C. M. Hart and 
lumber property of Dr. B. J. Wilson, J. E. Tartt, D. 0. 
Williams, E. J. Miller and E. Cahn, Jr., damaged by 
fire. 

OREGON. Astoria—Hammond Lumber Co., loss bY 
fire, $75,000; company will rebuild. 

Bandon—Camp equipment and quantity of logs of the 
C. & C. Cedar Co., burned with loss of $7,000 : 

Jugene—Booth-Kelly Lumber Co., loss by fire, $12,000. 

Rainier—Menefee Lumber Co., boiler room destroyed 
by fire. 

SOUTH DAKOTA. Bonesteel—Fire destroyed the = 
Klappal lumber yard with a loss of $30,000, partly 
covered by insurance. 

TEXAS. Call—Sawmill of the Kirby Lumber © 
damaged by fire; loss, $250,000. 

VIRGINIA. Portsmouth—Farmers Manufacturing Co, 
loss by fire in wood working plant, $40,000. 

WASHINGTON. Spokane—Crescent Box Factory 
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damaged by fire; loss, $55,000; partly covered by in- 


surance. 
BRITISH NORTH AMERICA 


ONTARIO. Alliston—Fire recently caused consider- 
able damage to the sawmill of Richard Murphy near 
here. Machinery totally destroyed; new equipment will 
be installed and repairs made. 


New Mills and Equipment 


ALABAMA, Alexander City—Porter Bros., completed 
establishment of plant for manufacturing various wood 
roducts. 
¥ Bay Minette—B. & M. Lumber Co., recently organized 
by Joseph Baldwin, of Laurel, Miss., and Henry D. 
Moorer, of Bay Minette, has purchased plant and will 
improve, adding planing mill machinery, dry kiln equip- 
ment etc. 

Birmingham—Alabama Ford Fore Door Co., incorpo- 
rated, with capital of $4,000; will establish plant for 
manufacture of a newly invented door for Ford cars. 

CALIFORNIA. Los Angeles—O. D. Brown is erecting 
sash manufacturing plant at 6251 8S. Manhattan Place. 

San Francisco—Fisher-McGafftney Body Co. taking fig- 
ures on erection of factory building to cost about 
$75,000. 

FLORIDA. Chipley—Abbott Bros. will establish lum- 
ber mill, including planer, capacity, 100,000 feet. 

Jacksonville—John H. Swisher & Sons, cigar manu- 


facturers of Newark, 0O., plan construction of cigar box 
factory in Jacksonville. 

Miami—W. C. Smith will establish furniture factory 
near here. ° 

St. Petersburg—Pinellas Lumber Co. building at Cen- 
tral avenue near 13th street. 

GEORGIA. Waynesboro—Vestal Lumber & Manufac- 
turing Co. will construct lumber plant. 

MISSISSIPPI. Hazlehurst—L. H. Yarbrough Lumber 
Co. will build a third mill in timber near here. 

NEBRASKA. Spalding—Chicago Lumber Co. making 
extensive improvements. 

NORTH CAROLINA. Shelby—Z. J. Thompson, lum- 
ber manufacturer of Shelby, sold interests in Thompson 
Lumber Co. and will build a lumber and millwork plant; 
cest, about $75,000. 

OREGON. Lakeview—Plant of Lakeview Box Co. 
nearing completion. 

SOUTH CAROLINA. Conway—Veneer Mfg. Co. re- 
building burned plant; will install $15,000 worth of 
veneer cutting machinery, all purchased, and equip- 
ment for machine shop. According to W. A. Stilley, 
secretary and manager, firm will install lathe equipment. 

VIRGINIA. Farmville—Taylor Mfg. Co. will rebuild 
plant damaged by fire with loss of $50,000. 

WASHINGTON. Tacoma—Washington Mfg. Co. plan- 
ning new sash and door factory. 





By most reports sash, door and millwork men 
are enjoying a good business. With the building 
season opening up in good shape, the demand for 
millwork products is keeping many plants operating 
at capacity, and prospects are that considerable 


business is in sight. Here and there concessions 
in prices are noted, but this is only in inactive 
sections of the country. Reports from the AMER- 
ICAN LUMBERMAN correspondents in several sections 
of the country follow: 


The Baltimore sash and door men are going 
ahead with their operations in a determined way, 
their resolution to resist any weakening of en- 
thusiasm and a yielding to a lack of confidence be- 
ing all the more strengthened by the diminished 
ease with which orders can be secured. Some con- 
cessions have been made, but they are not im- 
portant, and the margins of gain remain sufficiently 
large to enlist energetic canvassing of the users of 
mill products. 


Plants at Kansas City, Mo., report that business 
is only fair and that they are well satisfied to 
keep production around 75 percent of normal. 
When there is business in sight, price lists are 
ignored. Most of the business on hand and coming 
in is from the larger towns, very little now coming 
from the country. 


A fair volume of business for the season is 
reported by the door factories and planing mills at 
Buffalo, N. Y., but the lack of suitable weather 
for construction work has curtailed the amount of 
building going on this month. The outlook is con- 
sidered favorable to as much business this spring 
as a year ago. 

Sash and door manufacturing plants in the 
Merrill (Wis.) district are still several weeks be- 
hind in filling orders booked. Factories are operat- 
ing at capacity and the future is being looked to 
with considerable confidence. Competition is re- 
ported keen and production costs are given extra 
attention. 


The last week has shown a handsome increase in 
the orders placed with the Omaha (Neb.) sash and 
door factories. The mills are well stocked with 
orders and are busy at capacity production. The 
adjustment of the labor troubles has been a 
Stimulus to the betterment of the situation. 


There is a better demand for millwork, including 
Sash and doors, since the building season in Colum- 
bus, Ohio, is now under way. Mills have booked 
considerable business and all are busy on orders. 
Prices are steady. 


The Millwork Bull Pen 


Around many sash and door jobbing houses 
one can find usually somewhere in some out of 
the way corner a sort of museum or curiosity shop 
that by some is called the bull pen, and by others 
the junk pile. Here there is an accumulation of 
odds and ends, leftovers, misfits and damaged items 
in millwork which have been put aside and ne- 
glected until seemingly they are of no value and 
only taking up space that ought to be used for 
Something else. And in a smaller way one finds 
Something of the same thing around the sash and 
door stock of the retail yard and in out of the 
way corners of local planing mills. 

To some people these places are as interesting 
and attractive as a display of antiques in furni- 
ture and painting and, often they contain valu- 
able relics. From the commercial standpoint, how- 
ever, they are waste piles, and that is the point 


that needs a little attention. A lot of good stuff 
goes to waste by being piled away and neglected 
whereas if trotted out where it would get atten- 
tion it would be marketed profitably, and instead 
of a junk pile or curiosity shop there would be 
a profit and a cleaner warehouse. 


This idea was laid down to a retailer operating 
a small planing mill as well as carrying stock 
sash and doors one day when he was in the right 
mood to appreciate the idea and act upon it, and 
he got busy. Some six months afterwards that 
retailer told an interesting story. He said that 
when he went into his bull pen accumulation he 
made a tentative inventory and found he had 
about $1,400 worth of stuff that seemingly was 
going to waste. He sorted it out, cleaned it and 
got it out front where not only would visiting 
carpenters and contractors and other customers 
see it, but where it would be in plain sight of 
himself. By and by places were found to fit some 
of it in, visitors found an appeal in some of the 
pieces and bought them, and before the year was 
out, he had not only realized on all this accumula- 
tion of leftovers and odds and ends, but his em- 
ployees learned things and had acquired habits of 
handling this stuff which put a permanent and 
positive end to junk pile accumulations. 


The first thing to consider in an undertaking of 
this kind is how you came to have these accumula- 
tions. You will find that some of it is stuff that 
is damaged some, misfits, and some is leftovers. 
If it is a door that is damaged or is defective 
in some way, then instead of piling it aside to 
accumulate dust and depreciate it should be set 
out for attention and be repaired and put in good 
shape for marketing or for use. The same thing 
applies with any other defective stock. If it can 
be repaired, send it to the repair bench and have 
it attended to. If it is spoiled beyond repair, 
then put it in line to be cut up and worked into 
something else. 

Odds and ends constitute an interesting feature 
when looked at aright, and if one will take the 
interest he should in them and keep them out 
where they will attract attention, instead of piling 
them away in a dark corner, there is a chance 
to get a profit out of them and also keep the 
place from accumulating junk. 


Sash and Door Man on Trip Abroad 


ATLANTA, GA., May 12.—Advices have been re- 
ceived here by C. B. Harman, secretary-treasurer of 
the Southern Sash, Door & Millwork Manufacturers’ 
Association from P. F. Conway, Danville, Va., 
president of the association, who is on an extended 
trip abroad and who expects to be absent for three 
or four months. Mr. Conway cabled Mr. Harman a 
few days ago from Edinburgh, Scotland, saying 
that he was having a very pleasant and interesting 
time and that he would return in ample time for 
the August meeting of the association. 


Don’T USE aluminum paint on house radia- 
tors as it reduces their effectiveness about 15 
to 20 percent, says the Bureau of Standards, 
but you don’t need to remove aluminum paint, 
because it is the surface that counts, so to get 
as much as one-fifth more heat, it is necessary to 
only cover over the aluminum paint with non- 
metallic paint. 
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The best known and most 
generally used wood on the 
Atlantic Coast for many 


years has been North Caro- 
lina Pine. 


Its adaptability to the di- 
versified needs of builders 
makes it a quick seller for all 
dealers. 


We can furnish any quan- 
tity you require on short no- 
tice. Get in touch with us 
now. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Bidg. 
GEO. W. JONES, Megr., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., 
E. D. WOOD, Manager 


PITTSBURGH: (Oliver Building, GEORGE 
L. CAMP, Manager 
DAILY CAPACITY 
II 5 vices one eucedcadacssnans 400,000 feet 
SEE acawncdbanssckanctuncaeerete 600,000 feet 
MILLS 


Wallace, N. C. 


Franklin, Va. Arringdale, Va. 
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Longleaf and PINE 
Short Leaf 


Rough, Kiln Dried 
Finish our specialty. 
“Nature Quality” 


Have never had 
a complaint. 





Dressed Shed Stock 
and Dimension and 
Rough Timbers also. 


Haynes-Spann 


Alskana Lumber Co. 


Alabama 
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SYHUNTER 


SWIFT. HUNTER LUMBER Co. 


ATMORE, ALABAMA 


Longlea Shed Stock 


Dimension 
Rough and Dressed Small Timbers 

















Framing, Sills 





Swift Lumber Company 


WARNERTON, LA. 


Shortlea DIMENSION 


SHED STOCK 




















M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 











Thin Ceiling Spocialesis 


%” and %” CEILING. 
%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 























Bookkeeping Systems for Retail Lumber Dealers 

The Prize Winning Systems submitted in a national 
contest conducted by the AMERICAN LUMBERMAN. 
Postpaid, 35 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


Australian Softwood Imports 


[Special Correspondence to AMERICAN LUMBERMAN] 


PertTH, WESTERN AUSTRALIA, March 28,—That 
1923 was a busy year for the lumber yards of Aus- 
tralia is proved by the return issued by the Common- 
wealth statistician of the imports of softwoods, 
amounting to 466,634,160 superficial feet, as com- 
pared with 274,247,337 superficial feet for 1922. The 
very large increase has caused some dismay among 
the Australian sawmillers and merchants directly 
interested in the disposal of native lumber, and 
has had a strengthening effect on the movement to 
induce the Government to grant them more pro- 
tection; but just now the Government, or rather 
the tariff board which deals with all these ques- 
tions, has its hand full with what are confessedly 
larger questions, the general policy of which af- 
fects the Government’s very existence. Politics are 
somewhat disturbed. The Prime Minister has just 
returned from a long sojourn in the United King- 
dom, and there are many loose ends among his sup- 
porters and the principles upon which they were 
elected, and severe squeezing from the labor- 
socialist party is causing them to think more of 
their political lives than the adjustment of tariffs. 
Importunate Australian manufacturers are throng- 
ing the doorway of the tariff board, and all can not 
be appeased at once, so this question of more duty 
on imported lumber is likely to be left on the door- 
step for some time yet. 

There is a new wave of labor-socialism spreading 
thru Australia. The splits and bad blood en- 
gendered by the war are dying down and the rad- 
icals are closing their ranks. <A general election 
in Western Australia a few days ago has resulted 
in the virtual defeat of the National Government, 
so that labor is likely to rule for the next three 
years. It will affect other Australian States. 


March Lumber Exports and Imports 


WASHINGTON, D. C., May 12.—During March, 
exports of wood and its manufactures had a total 
value of $12,342,454, compared with $10,690,116 
in March, 1923. For the nine months ended with 
March the exports had a total value of $115,967,- 
311, against $81,026,653 for the nine months 
ended with March, 1923, an increase of approx- 
imately 43 percent. 

Imports of wood etc., into the United States in 
March were valued at $9,798,680, compared with 
$8,850,373 for the same month last year. For the 
nine months ended with March imports aggregated 
$87,762,926, compared with $82,070,898 during the 
same period ended with March of last year, an 
increase of approximately 7 percent. 

In compiling these figures, the lumber division, 
Department of Commerce, worked out the details 
as follows: 


“March exports of logs and round timber in- 
cluded 14,430,000 feet of cedar, 1,928,000 feet of 
Douglas fir, and 162,000 feet of southern pine. 
Exports of hewn and sawn timber for the same 
month included 42,277,000 feet of Douglas fir, of 
which 53,000 feet were ‘treated.’ The principal 
markets for the ‘untreated’ were, Japan, 23,984,000 
feet; China, 10,357,000 feet; Australia, 5,064,000 
feet; Mexico, 916,000 feet; British South Africa, 
853,000 feet; and the United Kingdom, 708,000 
— The ‘treated’ stock went to Panama and Can- 
ada. 


“Southern pine exports of hewn and sawn _tim- 
ber amounted to 13,870,000 feet, of which 157,000 
feet were ‘treated.’ The principal markets for the 
‘untreated’ were the United Kingdom, 8,581,000 
feet; the Netherlands, 1,979,000 feet; Belgium 
1,040,000 feet; Italy, 474,000 feet; Cuba, 463,000 
feet; and Brazil, 347,000 feet. The ‘treated’ went 
mostly to England and Mexico. Other timber 
items included 2,623,000 feet of cedar. 

“Railroad ties numbering 183,799, composed of 
139,954 softwood and 43,845 hardwood, were 
exported this month. Of both kinds, 67,524 went 
to Canada, 64,711 to Mexico, 24,829 to Honduras, 
and 14,728 to Guatemala. During the month, 
87,852 linear feet of piling and 1,394 poles were 
also exported. ‘ 


“Lumber—boards, planks and _ scantlings—ex- 
ported during March amounted to 153,337,000 feet. 
Southern pine was the largest species with 55,989,- 
000 feet. The principal markets were the River 
Plate, 19,839,000 feet; Cuba, 12,506,000 feet; 
Mexico, 4,744,000 feet; United Kingdom and Ire- 
land, 3,155,000 feet; Belgium, 2,194,000 feet; 
Canada, 1,962,000 feet; The Netherlands, 808,000 
feet; Panama, 602,000 feet; Dominican Republic, 
584,000 feet ; Spain, 535,000 feet; and Italy, 516,- 
000 feet. Douglas fir was next in importance, with 
50,576,000 feet, the principal markets for which 
were Japan, 21,147,000 feet; China, 10,233,000 
feet; Peru, 6,139,000 feet; Australia, 4,704,000 
feet ; Chile, 2,496,000 feet ; Mexico, 1,681.000 feet ; 
Cuba, 1,320,000 feet ; and the United Kingdom and 
Ireland, 814,000 feet. Other March exports of 
softwood lumber included 8,559,000 feet of western 


hemlock, of which 4,788,000 feet went to Japan and 
2,071,000 feet to China; 3,150,000 feet of red- 
wood, 2,940,000 feet of spruce, 1,623,000 feet of 
white pine, 907,000 feet of western yellow pine, 
and 587,000 feet of cypress. 


“Of the hardwood lumber exported during March, 
oak retained its position in first place with 14,293. 
000 feet ; going principally to the United Kingdom 
and Ireland, 7,485,000 feet; Canada, 5,921,000 
feet; the River Plate, 973,000 feet, and Belgium, 
817,000 feet. Other exports of hardwood lumber 
included 3,549.000 feet of gum, 2,748,000 feet of 
poplar, 1,672,000 feet of mahogany, 966,000 feet 
of ash, 925,000 feet of walnut, 763,000 feet of 


- chestnut, and 333,000 feet of hickory. 


“Cooperage exports included 1,359,985 tight and 
3,231,715 slack staves, 239.716 sets of heading, 
96,039 sets tight and 5,726 sets -slack cooperage 
shook, and 16,397 empty barrels, casks and hogs- 
heads. There were also exported 9,708,072 feet 
box shook, of which 1,436,733 feet were southern 
pine and 395,230 feet western hemlock. Durin 
the month 3,322,054 square feet of plywood an 
veneers, 2,792,000 lath and 1,979,000 shingles were 
also exported. Other items included 547,000 feet 
of hardwood flooring, 19,140 doors, 1,387 sash 
- blinds, and 326,984 linear feet ef moldings and 
trim.” 


Parquetry of Southern Pine 


WASHINGTON, D. C., May 12.—Practically all over 
Europe where Southern pine is imported one finds 
very attractive parquet flooring made of this 
material, says Axel Oxholm, chief of the lumber 
division of the Department of Commerce, in a 
report from Paris, where he is at present engaged 
in studying the French lumber market, It is ex- 
tensively used in public buildings, hotels, offices 
and the better class of private homes. Strangely 
enough, southern pine parquetry flooring is sold 
at about the same price as European oak, largely 
on account of the unfavorable rate of exchange 
which has prevailed during the early part of 1924. 

It is astonishing, says Mr. Oxholm, that southern 
pine parquetry flooring has not been used to a 
larger extent in the United States, and it is even 
more surprising that our exporters and sawmills 
have not found it to their advantage to dispose of 
lumber shorter than 9 feet for parquetry in these 
foreign markets. One important consumer of 
southern pine in France stated that some time ago 
he had asked his connections in the United States 
to furnish short lengths of southern pine, but 
that the quotations received represented an in- 
crease of about 15 percent over those on the usual 
commercial lengths of 10 feet and over. 

Flooring strips, 1x4 or 1x3 are planed, tongued 
and grooved in lengths varying from 11% feet, 2 
feet, and 24% feet. Only in exceptional cases 1s 
vertical grain material used, the rule being that 
flat and vertical grain are mixed. The pattern 
may vary a great deal, and sometimes the border 
shows attractive designs of varicolored pine or 
even hardwoods. In no case was it noticed that 
this stock had been imported in short lengths, or 
shipped cut to size from the United States. Some 
parquet factories or carpentering establishments 
were sawing the stock from commercial lengths of 
flooring strips imported from the States, but in 
many cases, particularly in France, the parquet 
flooring strips were cut from heavy sizes of square 
edged timber. 

There are many other excellent uses for short 
lumber of softwoods in most of the European coun- 
tries already accustomed to taking a certain per- 
centage of such stock from exporters other than 
American. There seems to be a particularly good 
market in France for short lengths of American 
softwood lumber for interior finish ete., provided 
that a reasonable discount can be settled upon for 
this stock. The problem should not offer serious 
difficulties because there are large quantities of 
short stock in the Uaxied States of perfectly good 
lumber for which our mills can not find a profitable 
market at home. 


Dah hhh he hahah ha) 


Shanghai Overstocked with Lumber 


WASHINGTON, May 12.—In a cablegram to the 
Department of Commerce, G. C. Howard, assistant 
trade commissioner at Shanghai, China, states 
that there are heavy overstocks of softwood at 
that port, estimated at 65,000,000 feet, against 
33,000,000 feet a month ago. About 15,000,000 
feet more were due to arrive last week. Demand is 
below normal on account of slight building ac- 
tivities in Shanghai. In March, 30,000,000 feet of 
Douglas arrived. At Tientsin, building is active 
and lumber sales are about 100,000 feet a week. 





AccorDING To Government reports hardwoods 
destroyed in forest fires average 500,000,000 
feet annually. 
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New Bulletin on Exhaust Fans 


The Northern Blower Co., of Cleveland, Ohio, 
specialist in ventilation equipment for industrial 
plants, is distributing to the trade Bulletin F-1002, 
illustrating and describing its line of ‘‘Norblo”’ 
exhaust fans, which are designed to meet varying 
conditions and hard work imposed upon them, 
“Norblo” exhaust fans are built according to stand- 
ardized templates and jigs, states the company, 
each fan being subject to a severe inspection at a 
high speed and perfectly balanced before placed 
in stock. The fans are built so they can be re- 
versed and changed for any hand or discharge 
that may be required. Both inlet and outlet cast- 
ings are tapped and cap screws furnished so pip- 
ing may be securely fastened. 

“Norblo” exhaust fan housings are built of the 
best quality heavy steel plate. The sides are riveted 
to angles; the scroll sheet is fastened to angles 
with cap screws and is removable. Proper selection 
as to weight and thickness of material for the 
different sizes of fans secures a structure rigid 
and free from vibration. The wheels are built up 
on a spider of a heavy structural tee iron cast 
into hub, and steel blades cut and formed to 
templates are securely and accurately riveted to 
tee irons and to cone shaped back plate. Every 
wheel is perfectly and accurately balanced before 
mounting. 

The bearings are self aligning, self oiling, and 
are fitted with two rings to each bearing, carrying 
a copious supply of oil to the bearing surface 
from the unusually large oil reservoirs below. They 
are lined with the best grade of white metal with 
oil grooves to provide proper lubrication over the 
entire bearing surface on the shaft. Felt washers 
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Demonstration in Rock Creek Park, Washington, D. C., showing American portable 
sawmill, driven by Fordson tractor, salvaging surplus timber 


are fitted in grooves on each end of the bearing, 
keeping the oil in and the dirt out. The bearing 
cap is held in place by four cap screws with 
nuts and lock nuts. The bearing is supported by 
the aligning bolt to knee brackets fastened to the 
pedestal, and can be removed and rebabbitted with 
the least amount of work and without taking out 
the fan wheel. The shaft is carbon steel care- 
fully turned and ground to exact size, the diameter 
of shaft being large to eliminate deflection and 
assure smooth running. Tapered gib keys well 
fitted to key-seat are furnished. 


Sixteen Pages of Interesting Material 


The May-June issue of the Simonds Guide for 
Millmen, published by the Simonds Saw & Steel 
Co., of Fitchburg, Mass., in the interests of the 
owners, operators and employees of sawmills, 
Planing mills and woodworking factories in gen- 
eral, and in the interests of those using Simonds 
Products in particular, contains sixteen pages of 
interesting material. The front cover depicts a 
forest scene in which two men are sawing a fallen 
tree with a crosscut saw. Other features include 
an article on the business outlook by Alvan T. 
Simonds, president, of the Simonds company; ex- 
tract from the report of the Senate select com- 
mittee on reforestation submitted to the Senate 
Jan. 10, 1924, as issued by the National Lumber 
Manufacturers’ Association ; illustrated article on 
Making Saws for the World's Largest Mills;” an 
account of a band saw filer’s visit to the Simonds 
saw factory in Chicago, and an article on “The 
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Running Balance for Molding Machine Knives,” by 
Dan Cunningham. 


New Issue of Woodworking Magazine 


A new illustrated story of thrilling woods ad- 
ventures in Maine, entitled “Journeys with an 
Indian,” by William Lyman Underwood, is among 
the many features of the latest issue of Yates Qual- 
ity, an international magazine for woodworkers and 
timbermen published by the P. B. Yates Machine 
Co., of Beloit, Wis. There is also another instal- 
ment of “Cryder of the Big Woods,” by George C. 
Shedd, together with valuable information on ar- 
echitecture and interiors; short articles on inter- 
esting people and things with exclusive photo- 
graphs and items from all parts of the world ete. 
On the front cover is pictured a head rigger bound 
upward to top a spar tree. The center pages of 
the magazine show the Yates C-55 electric molder, 
the latest addition to its well known line of wood- 
working machinery. Many other products of the 
company are also illustrated and described. 
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Demonstrates Utility of Portable Mill 


WASHINGTON, D. C., May 12.—To illustrate the 
practicability of the small sawmill for salvaging 
the surplus timber of public parks, reservations, 
farms etc., the American Saw Mill Machinery Co., 
of Hackettstown, N. J., recently staged a demon- 
stration in Rock Creek Park, Washington, by saw- 
ing about 15,000 feet of board lumber into various 
commercial sizes with one of the company’s small 
portable sawmills driven by a Fordson tractor. 
This exhibit was largely as a demonstration to at- 
tachés of the forestry department, seven members 

of which were pres- 

“72 wi” 2 7 ent, in addition to 
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ties. A number of 


BS gesycn tony similar plants have 
ris. been located in pub- 
lic parks, such as 

Central Park, New 


York City; Belle Isle 
Park, Detroit, Mich. ; 
Niagara Falls reser- 
vation etc., and 
these small portable 
sawmills are used 
quite extensively on 
Indian reservations, 
forest reservations, 
as well as on rec- 
lamation and_ im- 
provement projects. 
The American Saw 
Mill Machinery Co. 
states: “We have 
placed a number of 
these small mills as 
tie outfits on Govern- 
ment reservations, 
and have been advo- 
cating the use of 
small sawmills in the 
manufacture of railroad ties on forestry reserva- 
tions rather than the tie-hewing process. On some 
of these jobs, of course, the side lumber which may 
be manufactured along with ties is of no great 
value, but on the other hand there are many 
locations where the side lumber is a very valuable 
byproduct. Some of our reports from the State of 
Washington have shown that in the manufacture 
of 100 railroad ties about 1,000 feet of good board 
lumber is obtained, and that in the operation of 
these small mills the side lumber obtained almost, 
if not quite, pays the operating expenses. Again 
in selling the tie stumpage from Government 
reservations, it is desirable to sell the large trees 
as well as the small trees, and tie hewers pass up 
the large trees because they can not very well 
make ties from them by the hewing process. On 
the other hand, sawn ties can be made from both 
large and small trees. The general manager of 
one of the largest lumber corporations remarked 
recently that ‘our forests are wasted when ties are 
hewn.’ The small sawmill easily moved and 
quickly set up, is an ideal tie maker. A Pennsyl- 
vania operator stated recently that the sale of 
slabs for fuel alone paid the cost of operation, in- 
cluding the hauling of the logs to the mill.” 


The front cover illustration of the May issue of 
Disston Crucible, a magazine for millmen published 
monthly by Henry Disston & Sons (Inc.), of Phila- 
delphia, Pa., depicts an Asiatic gouging chips from 
a camphor tree. A number of interesting articles 
on the use and care of saws also appear in this 
number, together with other valuable data. 




















Longleaf 


“ST-AND-BY” 


Yellow Pine 
Y° U can expect 

“ Real Service ” 
on rush orders sent to 
us. Our 3 mills cut 60 


million feet annually. 


We know that your customers 
will be pleased with our longleaf, 
close grained “ST-AND-BY” 
Yellow Pine. Send us your order 
for Dimension, Flooring and 
Ceiling. 


Write for quotations. 


INTERIOR 










TRADE 
ST-AND-BY 
MARK 






EXPORT 


ST. A‘umaer co. 


.MILLVILLE, FLORIDA 
MILLS IN FLORIDA: 
Fountain 


Millville Bay Harbor 


























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


, For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger -Sullivan Lumber Co. 


CENTURY, FLORIDA 




















Cummer Gypress Co. 
Mills: Jacksonville and Sumner, Fla. 
LUMBER 
Cy Preie a ecoeen 
| Shingles and Lath 





Sales Office, 280 Madison Ave., New York City I 
TE 











Surface Measure 


ESTIMATOR 


A new publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

anels, doors, sash, blinds, door and window 
rames,etc,etc. Send for circ containing 
sample pages. 


Pocket Size (474 x 6%4”") $5.00, Postpaid. 











431 So. Dearborn St., CHICAGO, ILL. 
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ROUGH OR DRESSED 


| MOULDINGS, LATH, 
| SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. dessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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SOFT ON 


vecow POPLAR sano 


4 Cars 4/4x7to17’ FAS. Poplar, average not less 
than 10” in width, 50% or more 14 and 16 ft. 
lengths. 

1 Car 8/4x10 and wider FAS Poplar, average about 
14%” in width, 50% or more 14 and 16 ft. 
lengths. 

3 Cars 8/4x8 and wider, average about 1314’ in width, 
50% or more 14 and 16 ft. lengths. 

1 Car 8/4 Saps and Selects, Poplar, regular widths 
average not less than 10” in width, 50% or 
more 14 and 16 ft. lengths. 

1 Car 8/4x12 and wider Sap and Selects Poplar, 
average about 15” in width, 50% or more 
14 and 16 ft. lengths. 

2 Cars 8/4 x 4to9’’ No. 1 Common and Select. 


Wire for delivered Prices. 


E. B. Smith Lumber Co. . 


MACON, GEORGIA 


DOWNER 


LUMBER 
_ CO. 


Valdosta, Ga. 
Established 10 Years 

















Manufacturers and Wholesalers 
Longleaf and Shortleaf 
Yellow Pine 


R. R. Timbers, Yard Stock 
Georgia Rooters 


3 Mills 


BEST BOOK IN THE L?JMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ ,ust published. Here is ‘‘the 
lumberman poet’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago, Il. 
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MEMPHIS, TENN. 


May 13.—Hardwood demand from building trade 
interests is somewhat larger. Planing mills, sash 
and door interests and flooring manufacturers are 
all buying with greater freedom. ‘There is also 
a fairly active demand from furniture manufac- 
turers. Automobile manufacturers, however, are 
buying in lessened volume as compared with the 
first quarter of 1924. There is a fairly active 
general miscellaneous demand. Export inquiries 
indicate a good potential outlet but foreign in- 
terests just now are, like domestic buyers, striving 
to secure lumber at prices unattractive to the 
majority of owners. Meantime, there is more 
or less keen competitive selling, with the result 
that the tone of the market is none too good. 
Offerings of dry lumber are being absorbed about 
as fast as they are ready for shipment. The 
quantity on sticks is admittedly much larger, rel- 
atively, than that ready for immediate shipment, 
but green lumber stocks are of smaller volume 
than usual at this time of year. Between heavy 
rains in the lower valley area during the last fort- 
night, which are interfering rather seriously with 
logging, and the indisposition of the larger manu- 
facturers to operate their mills at capacity under 
present market conditions, the quantity of lumber 
being manufactured daily is considerably below 
normal, 

Walker L. Wellford, general manager Chickasaw 
Cooperage Co., Memphis, and also president South- 
ern Hardwood Traffic Association, is receiving 
hearty congratulations on his elevation, for the 
fourth time, to the presidency of Associated 
Cooperage Industries. 


BAY CITY, MICH. 


May 13.—There has been considerable improve- 
ment in the hardwood market during the last week. 
Increase in both orders and inquiries indicates more 
interest than has been displayed in the last thirty 
days. The automobile body manufacturers state 
that they are receiving releases daily on their con- 
tracts, and in view of their limited purchases dur- 
ing the last few weeks must, of necessity, replenish 
their stocks. The interior finish manufacturers 
also report an active demand, and these factories 
are operating to full capacity, with orders al- 
ready booked for several months in advance. The 
future furniture industry is still very inactive and 
is proceeding cautiously until after the mid-summer 
exhibition. Box manufacturers in the Saginaw 
Valley are still operating to full capacity, but re- 
port a decline in their orders during the last two 
weeks. The maple flooring industry is operating 
to full capacity, and reports show a marked im- 
provement in sales and inquiry. 

Hardwood mill stocks are in very favorable posi- 
tion. Reports for April indicate a shortage in 
the high grades, in comparison with previous years. 
There is very little dry stock, and altho the 
amount is increasing it will require sixty days’ 
drying weather to put this lumber in condition. 


LOUISVILLE, KY. 


May 13.—The hardwood market has been rather 
slow, but a few good orders at good prices were 
reported by local producers and jobbers in the last 
few days. ‘The automobile and furniture lines 
continue a bit dull. The movement as a whole is 
in small lots. Production is better, as logs are 
in good supply. Principal quotations at Louisville, 
inch stock, are: Walnut, FAS, $215; selects, $160; 
common, $117. Poplar, FAS, $110; selects, $80; 
common, $55. Chestnut, $110 and $65. Basswood, 
$80 and $55. Ash, $105 and $65. Cottonwood, $55 
and $45. Quartered or plain red gum, $80@85 
for FAS; common, $45@48. Sap gum, quartered, 
$55@57 for FAS; and $45@47 on common; plain 
sap, FAS, $52@55; and common, $40@42. Quar- 
tered white oak, Kentucky and Indiana, FAS, $145; 
common, $88. Quartered southern white oak, FAS, 
$125; common, $75. Quartered red oak, Ken- 
tucky and Indiana, FAS, $115; common, $70. 
Southern quartered red oak, FAS, $90; common, 
$65. Plain oak, Kentucky and Indiana, white, 
$105 and $68; red, $100 and $65. Southern plain 
oak, white, $85 for FAS and $58 for common; red, 
$83 and 56. 

Edward F. Devol, formerly with the I. B. Wilcox 
Co., Louisville, has taken charge of the lumber de- 
partment of the Star Wood Products Co., Louisville. 

The Louisville Hardwood Club, starting June 3 
will hold its weekly meeting at the Louisville 
Country Club. 

Colgan Norman, of E. B. Norman & Co., has an- 
nounced that the company this week is starting to 
cut timber on the recently purchased Black tract, 
near its mills in Louisiana, recently purchased in 





one of the largest southern timber deals of the 
year. 

Secretary John M. Pritchard, of the Hardwood 
Manufacturers’ Institute, made a talk before the 
regular meeting of the Louisville Hardwood Club 
on May 6. Mr. Murray, his assistant, also spoke, 

The Swain Roach Lumber Co., Louisville, com- 
posed of W. C. Roach and D. W. Lewis, formerly 
with the Wood Mosaic Co., has established offices 
at 314 Coleman Building, to wholesale hardwoods 
as well as softwoods. Mr. Roach is a son of C, J, 
Roach, of the Swain Roach Lumber Co., Indian- 
apolis, Ind., which controls plants in that city 
and at Seymour and Crothersville, Ind. 


CINCINNATI, OHIO 


May 13.—The Lumbermen’s Traffic Association, 
which has been launched by Theodore Davis, for- 
merly Cincinnati manager of the Southern Hard- 
wood Traffic Association, is rapidly being organized. 
The new association has the backing of a number 
of Cincinnati lumber firms and is recruiting its 
membership from the lumber shippers of the Ap- 
palachian region, including Ohio, Kentucky, West 
Virginia, Virginia, Tennessee and the Carolinas. 
Mr. Davis will be the active manager. 

Cincinnati lumbermen golfers will be well rep- 
resented at the National Lumber Golf Association 
tournament at White Sulphur Springs early in 
June. A committee consisting of J. C. West, E. M. 
Bonner and W. H. Hopkins is in charge of the 
Cincinnati arrangements, and hopes to include 
every good golfer among the lumbermen of Cin- 
cinnati. 

The convention of the American Hardwood In- 
stitute at Louisville the latter part of last week 
and of the National Hardwood Lumber association 
at Chicago the early days of this week have kept 
the ranks of representative Cincinnati lumbermen 
depleted. As a result the gatherings at the lum- 
bermen’s luncheon table at the Business Men’s 
Club have been rather lean for the last several 


days. 
ATLANTA, GA. 

May 12.—From the Mississippi Valley eastward 
to the Atlantic coast practically all hardwood mills 
have been forced to curtail production due to re- 
cent heavy rains. Mills, however, are producing 
as much as they can, for domestic demand quick- 
ened a little last week. To some extent the bad 
weather has affected construction, but contractors 
furnish the main hardwood business. The larger 
southern cities are active in home building, tho 
rural construction has declined, as farmers are 
busy. In such cities as Atlanta, Birmingham, 
Savannah, Macon etce., retail yards are enjoying a 
steadily growing demand, that is fast depleting 
yard stocks. Last week witnessed a little better 
buying by retail dealers. Wholesalers are not as 
yet among the active buyers. Shipments of hard- 
woods by southern carriers have improved since 
the first of the month, and as a whole the market 
appears to be stronger, tho still more or less 
spotty. Some reductions in hardwood prices have 
been noted lately, but most items are unchanged. 
There has been some quickening of demand from 
furniture trades, but buying still is cautious and 
for immediate wants. 

Reductions of $1 to $3 are noted in several 
items, principally oak, poplar and plain sap gum, 
with quartered red gum and plain red gum hold- 
ing at the same level as a week ago. Quotations 
on poplar average $106 for 4/4 FAS; $110 to 
$111 for 5/4 and 6/4, and an average of $121 for 
8/4. Smaller mills are shaving prices as much as 
$2 and $3 on what little stock they have on hand. 
Plain sap gum prices are $1 under those of last 
week, for both better and common grades, running 
about $55 to $56 for 4/4 FAS, up to $60 for 8/4. 
No. 1 common, 4/4 appears to average around $40, 
with 5/4, 6/4 and 8/4 showing a range up to $47 
and $48. For No. 2 common, $23 to $24 seems the 
average for 4/4 running $1 to $2 higher for the 
5/4, 6/4 and 8/4. Both red and white plain oak 
have declined about $2 since May 1, tho there 
has been little change in quartered. Substantially 
the same prices also prevail as on May 1 for 
quartered red and plain red gum. 

There has been no further reduction in buying 
by the automobile trades, neither has there been 
any improvement. Some elm, maple, ash and sap 
gum is being taken, sufficient at any rate to keep 
prices from going downward, with quotations 
steady. 

Primary demand is from the building trades, 
with the sash and millwork plants actively in the 
market. Flooring plants also are more active, 
and with the millwork industries represent the 
largest consumers of southern hardwoods. Floor- 
ing mills in the Southeast also report an upward 
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movement in prices the last few days, most show- 
ing an increase of $1 to $2 since May 1. Larger 
mills report a decline in foreign sales. Mills are 
disinclined to shave prices to the level foreign 
buyers are offering. However, a fair amount of 
export business still is being booked by some of 
the largest southern mills. 


EVANSVILLE, IND. 


May 12.—Bad weather has interfered some with 
hardwood shipments. Furniture factories are being 
operated on fairly good time and are liberal buyers 
of lumber. Some of the large wood consuming 
plants in Evansville, however, are pretty well 
stocked up. Automobile manufacturers are not buy- 
ing as liberally as they were a month ago. Rail- 
roads are sending in a good many inquiries. Plan- 
ing mills report that they are getting a good deal 
of repair business. Logs are coming in more freely 
than they were a month ago, and logging opera- 
tions in western Kentucky are being resumed on a 
large scale. A good many logs also are being as- 
sembled at Boonville, Ind., a few miles east of 
here, and included are many walnut logs and wal- 
nut stumps that will be used in piano and musical 
instrument manufacture. Cooperage manufacturers 
report that their trade has been rather sluggish. 
Box manufacturers have been enjoying a good 
trade. Lumber prices continue steady. 

Theodore E. Rechtin, of the Rechtin Lumber Co., 
Evansville, has returned from a trip to its yards 
at Tennyson, Ind., and Sebree, Ky. 

Carl Wolflin, associated with his father, Charles 
A. Wolflin, of the Wolflin West Side Lumber Co., 
has been seriously ill at his home here of pneumo- 
nia. 

Gus Bauman, of the G. E. Bauman Hardwood 
Co., has returned from a business trip. 


MERRILL, WIS. 


May 12.—Continuous rains have marked the last 
ten days in upper Wisconsin, and have materially 
delayed construction work. 

The white pine market has been slow, but prices 
have not weakened very much, prospects being that 
the demand will increase shortly. No. 1 common 
pine, 6-inch and wider, 4/4, is quoted at $65 at 
mill, No. 2 at $50, No. 3 at $38, and No. 4, which 
is fairly firm, at $30. C select and better is 
quoted at $125 in 4/4, and $160 for 5/4 and 6/4. 
No. 1 shop, 5/4 and 6/4, is selling at $95 and No. 2 
at $82 at mill. Norway pine dimension stock, 2x4- 
and 2x6-inch, is $32, mill; 2x8-inch, $34; 2x10- 
inch, $37, and 2x12-inch at $38. Lath, 4-foot No. 1 
white pine, are $9.50, mill; No. 1 mixed pine, 
$8.50; No. 2 mixed pine, $7.75, 32-in. mixed, $3.50. 

The Great Western Paper Co., Ladysmith, Wis., 
has purchased two million feet of logs from the 
Flambeau River Lumber Co. 


DETROIT, MICH. 


May 12.—While there is continued building activ- 
ity on a large seale thruout this section, local re- 
tailers are not showing an inclination to build up 
large stocks, in spite of steadiness in prices which 
has continued for the last several months with 
practically no marked changes. It is freely pre- 
dicted, however, that there will be a decided im- 
provement in large quantity buying during the next 
thirty days, due to the arrival of more favorable 
weather, which has given a widespread impetus to 
all kinds of building operations. Cedar shingles are 
showing greatly increased activity. 

Detroit Hoo-Hoo will stage a banquet and con- 
catenation at the Union League Club on Thursday 
May 22, which is expected to be the largest event of 
its kind ever held in this section. George H. 
Howenstein, of the Detroit Lumber Dealers’ Asso- 
ciation, is in active charge of arrangements. 


COLUMBUS, OHIO 


May 12.—Hardwood trade is still quiet,- altho 
some manufacturers and jobbers profess to see an 
improvement. Buying on the part of both dealers 
and factories is confined to immediate wants. 
Dealers trade is slightly better, as they have been 
able to move stocks. Prices are steady and there 
is no effort to cut prices to force trade. M. W. 
Stark, of the American Column & Lumber Co., re- 
Ports a steady trade at the reduced levels which 
have prevailed for some time. Prices are generally 
frm. F. B. Pryor, sales manager W. M. Ritter 
Lumber Co., reports a quiet trade in hardwoods, 
with prices firm. Shipments are prompt and 
there is no accumulation of stocks. Low grades are 
Moving especially well. 

Southern pine trade is rather quiet. Dealers, 
who are now able to move stocks off their yards, 
are buying only what they need for the present. 
Prices on certain items have weakened. The Dod- 
dington Co. is having a good run of business at its 
four retail yards, altho figuring for the future is 
not as brisk as formerly. W. L. Whitacre, of the 
Ww. L. Whitacre Lumber Co., says trade in southern 
Pine is quiet and dealers are going slow in placing 


orders. The John R. Gobey Lumber Co. is having 
a fair demand for southern pine. 

The Modern Show Case Co., on Goodale Boule- 
vard, will add a dry kiln to its new plant. 

The Blk River Coal & Lumber Co., of Dundon, 
W. Va., which has maintained a western coal sales 
office here for years, will soon open a Columbus 
lumber sales office. H. S, Jacoby, of Dayton, Ohio, 
will take charge about June 1. 

The organization of the recently incorporated 
Eureka Avenue Lumber Co., of Columbus, was 
effected by the election of J. M. Andrew, president, 
and O. H. Crafy, vice president and secretary. 
The company, which is capitalized at $50,000 will 
soon open a retail lumber business. A large shed 
is being erected and a modern office is to be 
started soon. A full line of lumber will be carried. 


MILWAUKEE, WIS. 


May 13.——Retail yards are providing the prin- 
cipal demand. Wholesale activity is confined largely 
to filling hand-to-mouth replenishment orders from 
retailers, only meager orders coming from industrial 
sources. Birch and hard maple are among woods 
in most demand, but buying is apparently being 
held off largely until the arrival of new dry stocks. 
Reports from the northern producing sections in- 
dicate that such dry stocks will not be on the 
market for another thirty days, because of delays 
occasioned by recent rains. The automobile in- 
dustry is not an active factor in the market, and 
most other industries are buying less than would 
ordinarily be expected. Demand for box factories 
is not as good as it was some time ago, but low 
grades of birch and maple in suitable strips are 
being consumed by various industries for crating. 
These items are scarce, and consequently hold firm 
in price. Flooring stocks are beginning to move, 
with the inerease in building activity. Country 
retailers are calling for red cypress to cover farm 
demand. Prices are holding their own in all lines, 
but birch, basswood and hard and soft maple may 
decline. Expectation of lower prices is causing 
many buyers to hold off. Building activity at 
Milwaukee continues to grow. 

Splendid development during the first three 
months of 1924 was reported at the quarterly 
meeting of the board of directors of the Retail 
Lumbermen’s Mutual Insurance Co., held here 
May 14. ‘The principal business consisted of 
routine matters and the reading of reports. An 
increase of 16 percent in the premium income dur- 
ing the first quarter, was reported by Don S&S. 
Montgomery, secretary. The total amount of in- 
surance now in force with the company is $3,- 
131,447, an increase of $877,175 over the $7,254,- 
212 in force on Jan. 1, 1924. 


JACKSONVILLE, FLA. 


May 12.—The hardwood market lacks “pep.” 
Buyers are continuing their “hand to mouth” buy- 
ing. Consumers admit that they need lumber, 
but offering of lower prices causes them to witb- 
hold purchases. The building trade is about the 


only group that is buying to any great extent. | 


The sash and door trade and planing mills are very 
active. Hardwood flooring manufacturers are do- 
ing a fairly good business. Furniture manufac- 
turers have eased up a bit in their buying, but 
they have been buying for immediate needs only. 
Factories are busy and none have normal hardwood 
stocks. Automobile manufacturers art still operat- 
ing at about 80 percent of normal. The export 
market presents a very hopeful outlook. Overseas 
buying is not quite so brisk as a few weeks ago, 
due to demand for price concessions. Prices are as 
follows for 4/4 stock: Plain mixed oak, FAS, $88; 
No. 1, $58; No. 2, $42; No. 3, $21. Red gum, 
FAS, $74: No. 1. $45; No. 2, $28; No. 3, $22. 
Sap gum, FAS, $53: No. 1, $42; No. 2, $23; No. 3, 
$18.50. Poplar, FAS, $110; No. 1, $58; No. 2, $40; 
No. 3, $27. 


BUFFALO, N. Y. 


May 14.—Building permits for this city during 
April numbered 1,259, with costs of $2,531,000. 
This is a loss from last month, but is slightly 
ahead of April last year, when the number of 
permits was 1,101 and costs were $2,520,000. 

A handball league has been formed among the 
wholesale and retail lumbermen who are members 
of the Buffalo Athletic Club and games are played 
twice a week. The following are the players: 
Ashton MeNeil, Fleming Sullivan, L. N. Whissel, 
Eugene W. Carson, Oliver Veling, C. W. Bodge, 
Milton Hronek, Herbert Hill, George Summers and 
Edward Gemmill. Mr. McNeil is chairman and 
manager, and he and Mr. Bodge are in the lead. 

Ganson Depew, president of the Goodyear Lum- 
ber Co. and of the Buffalo Lumber Exchange, has 
contributed $5,000 to the joint charities and com- 
munity fund campaign as a memorial to his son, 
Ganson B. Depew. The quota for lumbermen this 
year is $17,500. Henry E. Mallue has been added 


to the retail committee, of which Fleming Sullivan 
is lieutenant. 

A. T. McKenzie, of the Charles Nelson Co., San 
Francisco, and Earl Stoddard, of the Grand Ronde 
Lumber Co., Perry, Ore., visited here last week. 

S. H. Peek, an East Aurora lumberman, has re- 
turned from a winter vacation on the Pacific coast. 
The announcement is made of the engagement of 
Mr. Peek’s daughter to Walter G. Zapf, head of 
the Zapf Lumber Co., East Aurora. 

Peaseville, in the Adirondacks, has become a 
deserted village, the last family having been 
moved from the former prosperous lumber town. 
It is situated north of Sarana¢ Lake and the last 
marketable timber in that section has been cut. 

Charles BE. Lee, who has for some time been 
a traveling representative of the Paepcke-Leicht 
Lumber Co., has taken a similar position with BE. 
Sondheimer & Co., of Memphis. 

The village of Hamburg, this country, this week 
dedicated a Road of Remembrance as a memorial 
to the boys who lost their lives in the World War. 
The road has a mile stretch of elm trees. 
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Our daily capacity of 
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stocks at all times to 
meet your Rush Needs. 


WRITE US TODAY 


Columbus v..3Sthithve. 
\ ‘assis: Lumber Company J 
























4x4 to 

18x18—10 to 70 ft 
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Moulding, etc.,in all grades. 
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Finish Your New House With 


Red Gum 


Fill it with 
RED GUM 
FURNITURE 
America’s most 
beautiful wood 












Gum 
Cottonwood 
Sycamore 


Red Oak 
Willow 


We have it. 


S. B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 
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HAMMOND,LA. i crr 
Manufacturers of Long and Shortleaf 
Southern Pin eLumber 











C.H. Moore, Pres. Kilburn Moore, Vice-Pres.  G. W. Law, Sec. & Treas. 
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Long Leaf Yellow Pine 
Calcasieu Lumber 
‘WESTLAKE LOUISIANA 
















RUSTON, LA. 


Manufacturers of 


 Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
Mills at 


Office, 
CANDY, LA. RUSTON, LA 











Poitevent & Favre ») 
Lumber Co. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
\ ** Poitevent’”’ Mandeville. La, 
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Accounting System for Retailers This, book is a re: 


articles that itt ially f — esate 
cles that were written especially for the - 
LUMBERMAN. It covers every point that might come up 
in an accounting system for a retail lumber yard. 
It is thoroly indexed so that any item may be referred to 
uickly. In attractive paper binding with colored cover 
sign. Postpaid, $100. Special Price on Quantity Orders. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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TACOMA, WASH. 


May 10.—Inspection at the mills of car material 
manufactured for middlewestern car builders was 
advocated by the Tacoma Lumbermen’s Club in a 
resolution adopted at the regular meeting last 
Wednesday. The resolution, addressed to the West 
Coast Lumbermen’s Association, asks that organ- 
ization to get in touch with the car manufacturers 
and attempt to come to some arrangement for mill 
inspection. A similar resolution was adopted at a 
meeting, held Tuesday, of the manufacturers who 
turn out car material. At the club meeting the 
matter was discussed at length. The suggestion 
was made that if the car manufacturers do not 
eare to accept Pacific Lumber Inspection Bureau 
certificates they might establish their own inspec- 
tion service. The lumbermen professed to be will- 
ing to agree to almost any proposition which would 
save the expense and trouble of a recheck at the 
delivery point. The resolution as finally adopted 
was proposed by J. G. Newbegin. It was also 
suggested that Ernest Dolge, president of the 
West Coast association, call on the car manu- 
facturers on his way home from Washington and 
put the matter up to them. 


John Dower, president of the John Dower Lum- 
ber Co., reported that he had received a reply 
from the National Retail Lumber Dealers’ Associa- 
tion to the club’s invitation, extended by him, to 
hold the 1925 convention of the association in 
Tacoma. The association, Mr. Dower declared, had 
taken the matter up at a recent meeting of the 
board of trustees but had not taken definite action. 
The matter will now go over to October. The 
club instructed the secretary to prepare a formal 
invitation in the shape of resolutions setting forth 
the advantages of Tacoma as a meeting place. Mr. 
Dower will attend the October meetin, of the as- 
sociation trustees and will urge the acceptance of 
the Tacoma invitation. 

A resolution, asking the Great Northern railway 
to reconsider its recent order withdrawing the 
Oriental limited from thru service to Tacoma, was 
unanimously adopted. 

Water shipments of lumber from the Tacoma 
mills fell off considerably this week. The lumber 
carriers at the Tacoma docks during the week in- 
cluded the following: Port dock, Willfaro, 600,000 
feet (part cargo) Atlantic coast; Atlantic City, 
1,000,000 feet (part cargo) Japan; K. J. Lucken- 
bach, 1,000,000 feet (part cargo) Atlantic coast; 


Lake Frances, 400,000 feet (part cargo), California, - 


and Commercial Spirit, 1,000,000 feet (part cargo) 
Atlantic coast. St. Paul & Tacoma Lumber Co., 
Lake Frances, 1,000,000 feet (part cargo), Cali- 
fornia. Dickman Lumber Co., Atlantic City, 1,000,- 
000 feet (part cargo), Japan, and Lake Frances, 
300,000 feet (completing), California. Puget 
Sound Lumber Co., Willfaro, 1,400,000 feet (part 
cargo), Atlantic coast. Wheeler, Osgood Co., 
Brookdale, 400,000 feet (part cargo), California. 
Tidewater Mill Co., Artigas, 750,000 feet (com- 
pleting), California. Terminal dock, Geisha, 
250,000 feet (part cargo), California. Baker dock, 
Ohioan, 2,500,000 shingles and cross arms (part 
cargo) Atlantic coast, 

Lumber shipped to a port dock for foreign or 
interstate shipment but remaining on the dock 
on March 1 is not subject to assessment for gen- 
eral taxation, according to an opinion by the 
State attorney general. The question arose over 
a shipment of lumber from Grays Harbor and con- 
veyed to the port dock here for loading. The at- 
torney general holds that the material had ac- 
tually started on its way to a foreign country and 
was not subject to local taxation. 

A total of 54,962,000 feet of lumber was shipped 
over the Tacoma docks during February. Of this 
amount 28,753,000 feet was domestic shipments, 
and 26,208,000 feet went to foreign countries. 
These figures do not include 439,100 feet of cross 
arms and 3,734,000 feet of box shook shipped on 
ocean carriers. A total of 57,328 doors and 6,021,- 
000 shingles was also shipped. The report shows 
145 deep sea vessels calling here during February, 
and 159,648 tons of cargo with a value of $7,984,- 
000 was taken from the port during the month. 

Another cut in the price of logs has been made 
this week by some of the logging companies operat- 
ing in the Tacoma district, tho the reduction has 
not yet become general. The new prices are $13, 
$17 and $24. This is a reduction of $2 on No. 1; 
$3 on No. 2, and $1 on No. 3. Many of the camps 
which have not met these prices expect to close 
down rather than cut their price lists further, 

A complete cessation of operations by the 
Cascade Timber Co. and Mineral Lake Logging 
Co. is planned during the next ten days. The 
two big companies will have cleaned up all their 


down timber by May 15, and do not expect to re- 
sume operations until the market improves. 


A warning that the next few days will see a 
serious increase in the fire hazard on the Pacific 
coast has been received by Tacoma lumbermen from 
the Washington Forest Fire Association. The 
loggers are specially urged to take extreme pre- 
cautions while burning slash. The warning was 
sent out following a prediction by the weather 
bureau of a period of low humidity and dry winds, 


The suit filed by the Federal Government in 
Portland this week to restrain the operations of 
the alleged “trust” among the door manufacturers 
is not taken very seriously by the Tacoma sash and 
door men. The Wheeler, Osgood Co., the Buffelen 
Lumber & Manufacturing Co. and the Peterman 
Manufacturing Co. are the three Tacoma firms 
named as defendants, and the Pacific Mutual Door 
Co., also of Tacoma, is alleged to be the selling 
representative for all the manufacturers included 
in the suit. The contention of the Government 
that the door manufacturers operate under a price 
list which destroys competition and unfairly holds 
up prices is scouted by the local manufacturers, 
W. R. Ripley, treasurer of the Wheeler, Osgood 
Co., declared that the list is merely used as a 
basis for figuring prices on different grades of 
doors, and as a convenience for both buyer and 
seller. He pointed out that nearly every organiza- 
tion of manufacturers operates under a_ similar 
arrangement, and that competition between the 
different individuals is not affected by the existence 
of the list. .John Buffelen, president Buffelen Lum- 
ber & Manufacturing Co., declared the allegations 
regarding the existence of a door trust to be ab- 
surd, and pointed out that the competition from 
door manufacturers in other sections of the country 
would make such an organization impossible, 


Fatal accidents in the industries of the State 
broke all records during April, according to the 
report of the department of labor and industries. 
There’ were forty-seven deaths reported from in- 
dustrial accidents, of which twenty-nine occurred 
in the logging and lumbering industries. The total 
number of accidents during the month was 3,431, 
an increase of 27 percent over last April. The 
increase is attributed to greater industrial activity. 


Yancy Morton, formerly assistant to J. G. 
Startup as buyer for the Thompson Yards (Inc.), 
of Chicago, has opened a buying office on his own 
account and will make his headquarters here. Mr. 
Morton was formerly buyer for McPhee & Mc- 
Ginnity, of Denver, Colo. 


Purchase by A. L. Card, Tacoma, of the ma- 
chinery and equipment of the old Olympia Box & 


* Package Co., Olympia, which ceased operations in 


1921, was announced this week. Mr. Card bought 
the property at a receiver’s sale and plans to use 
it in the establishment of a factory in Tacoma or 
Puyallup. 

The Pacific Table Manufacturing Co., a new 
addition to Tacoma’s long list of furniture fac- 
tories, has filed articles of incorporation. The new 
company is capitalized at $15.000. The incorpora- 
tors are C. J. Blucher, H. J. Johnson and Axel 
Johnson. 

The addition to the Tacoma Veneer Co.’s plant 
here was completed this week. The work was 
done by Walesby Construction Co., which is also 
building additions for the Tidewater and Puget 
Sound mills, 

The new mill of the Busy Lumber Co., near 
Olympia, was wiped out by fire last night. The 
company was organized only three months ago, and 
had just completed the construction of a small 
sawmill, There was no fire protection, and when 
discovered the blaze had attained such _ propor- 
tions that all efforts to save the mill were use- 
less. The loss is estimated at $10,000, with no 
insurance. George Kelly, Antone Arnold and Dora 
Arnold are the owners. 


The main plant of the Peterman Manufacturing 
Co. was threatened by a fire last Saturday when 
a bursting boiler pipe in the boiler house set that 
structure on fire. The loss was estimated at 
$5,000, partly covered by insurance, ‘The Peter- 
man plant was completely destroyed by fire two 
years ago and a new mill has only recently been 
completed. 

Two other local mills were threatened by fire 
last week. Last Saturday morning the fuel de- 
partment of the Puget Sound Lumber Co. took 
fire. Damage was estimated at $2.500. Last 
Monday a fire started in the slab conveyor at the 
Ernest Dolge (Inc.) mill. Not much damage was 
done. 

The Pacific National Lumber Co. has just com- 
pleted an order for twenty-four huge timbers, to 
be used in the construction of barges at Kanauga, 
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Ohio. These big sticks are 124 and 128 feet long, 
§x14- and 8x18-inch. 


LOS ANGELES, CALIF. 


May 10.—Conditions in this territory show a 
slight improvement. With virtually no new out- 
preaks of the hoof and mouth disease in ten south- 
ern California counties reported last week, and the 
lifting of the quarantine in most places, the out- 
look for the immediate future is very bright. The 
drastic Arizona embargo, permitting only paper 
and matches to enter the State from California, 
was lifted this week and the list of permissible 
products now includes barrels, boxes, sawdust, bas- 
kets, commodities from new wood, lumber and any 
furniture not upholstered. 

The expected slowing up of intercoastal lumber 
trade toward the end of April failed to materialize, 
according to charter market reports made public 
today, and May business is being done at the same 
firm rates as in April. Prospects are that June 
will see the same conditions, the report states. 
During the period from May 2 to May 7, inclusive, 
lumber boats carrying 17,550,000 feet of lumber, 
with an approximate value of $708,000, docked at 
the port of Los Ang: les. 

April building permits for Los Angeles totaled 
$13,224,568, as compared with $15,352,944 for the 
same month last year. April building figures of 
fifty cities in the Pacific Southwest, including Los 
Angeles, show permits issued having an estimated 
valuation of $24,310,872, as compared with $26,- 
440,668 for the same month in 1923. Most of 
the loss of $2,129,796 was in Los Angeles. Forty- 
nine cities outside of Los Angeles report April per- 
mits with an estimated valuation of $11,096,304, 
as compared with $11,504,726 for April, 1923. For 
the first four months of 1924 building operations 
in the Pacific Southwest show a slight gain over 


ter of 1923, and 100 percent over the first quar- 
ter of 1922. 

Henry H. Ketcham and H. P. Brady have en- 
gaged in business under the name of the Colby 
Lumber Co., with mill at Colby, Wash., and offices 
here. They will handle Atlantic coast schedules, 
including industrial business. Mr. Ketcham until 
recently was in charge of the Atlantic coast de- 
partment of the Nettleton Lumber Co., and Mr. 
Brady, who has been on the Coast about a year, 
was formerly secretary of the A. C. Dutton Lum- 
ber Corporation, at Poughkeepsie, N. Y. The part- 
ners were classmates at Yale, 1914. Mr. Ketcham 
will leave May 22 on a business trip to Boston, New 
York, Philadelphia and Baltimore. He will be 
absent several weeks. 

Charles F. Swartz, of Clark Bros., of Olean, N. 
Y., widely known for more than forty years as 
manufacturers of high grade sawmill machinery, 
was in this city during the week, in connection with 
a tour of the Pacific coast. Mr. Clark has been 
absent from Olean for two and a half months, dur- 
ing which he has been reéstablishing offices and 
placing himself in close touch with the lumber in- 
dustry of the west Coast. 


Frank Burns, manager of the DeVeuve-Burns 
Underwriting Co. and the Lumbermen’s Indemnity 
Exchange, has left for London. 

J. G. Wallace, of the Wallace-Ballord Lumber 
Co., Minneapolis, Minn., is in Seattle, conferring 
with R. S. Edgerton, manager of the Coast offices 
of the company. ‘ 

C. H. MacDonald, manager of the Los Angeles 
office of L. H. Ives & Co., is spending a month at 
its headquarters in this city. 

J. F. Archer, president Archer Blower & Pipe 
Co., left during the week for Los Angeles, where 
he will confer with the manager of the branch 
office in that city. A. C. Archer, manager, is now 








Shipment of piling from North Vancouver, B. C., 


to Chicago over the Canadian Pacific lines. Two 


cars are utilized for each load of poles 





the corresponding period last year. Of the fifty 
southern California cities reporting for April, 
twenty-two show an increase over the same period 
last year. San Diego leads the list of cities out- 
side Los Angeles with a total of a little over 
$1,500,000. Building operations in Los Angeles 
for May have made a very good start. Up to and 
including May 5, 708 permits with a valuation of 
$2,037,474 were issued. May is always a good 
month for building, but is generally not as good as 


June. 
SEATTLE, WASH. 


May 10.—A softening of the log market is one 
of the changes in the fir lumber situation, as the 
week closes. Fir prices are not attractive, and 
no millman is keen to take on new business on the 
present basis. Notwithstanding the curtailment of 
logging operations, which are now restricted for 
most part to bucking timber that is down, the op- 
erators in the Olympia district are willing to sell 
at $13, $17 and $24, as compared with $14, $20 
and $26 elsewhere on Puget Sound. While there is 
at least a month’s supply of logs in the water, the 
Most recent reduction will have a tendency to 
Make log curtailment more effective. In some 
camps, there will probably be wage readjustments, 
while others will disband their organizations, un- 
til conditions improve. 

Red cedar shingles are substantially unchanged 
from last week, althu some operators profess op- 
timism on account of a feeling that demand has 
improved slightly and that better prices are on 
the way. Shingle logs are steady on the $18 base. 

A building survey by S. W. Straus & Co. places 
Seattle in the lead among West Coast cities for 
the first quarter of 1924. During that interval 
Seattle showed a total of $7,710,625, a gain of 70 
Percent as compared with the corresponding quarter 
of 1923 and 82 percent over 1922. At the same 
time seventy-one Coast cities, with a total of 
$129,426,312, gained 8 percent over 1923 and 57 
Percent over 1922. Nine Washington cities, includ- 
ing Seattle, gained 48 percent over the first quar- 


at Toledo, Ore., arranging for an additional blower 
system in the plant of the Pacific Spruce Corpora- 
tion, 

E. W. Benson, of Miller & Benson, has returned 
from a two months’ absence in the Orient, during 
which he visited Kobe, Shanghai and Manila. 


BELLINGHAM, WASH. 


May 10.—The cargo trade is not as brisk as it 
was, reports a local manufacturer whose dealings 
are chiefly with California, but he has no plans to 
announce for curtailment, and his company’s Bel- 
lingham plant is operating two shifts. He re- 
ports conditions in California as being worse. Cargo 
shipments this week were: Bloedel Donovan Lum- 
ber Mills, Wéillfaro (part cargo), 500,000 feet, 
Atlantic coast; George L. Olson, 1,300,000 feet, 
San Pedro; Kaisha Maru, 600,000 feet, Japan; 
Whitney Olson, 1,500,000 feet (loading). Morrison 
Mill Co., Blaine, Lochtay, 1,000 tons shook, Aus- 
tralia. This company will ship 1,000,000 feet of 
shook from its Bellingham factory on the Makena 
within the next day or two. E. K. Wood Lumber 
Co., Lochtay, 300,000 fect, Australia; Olympic 
(loading), 1,700,000 feet, San Pedro. Part of the 
cargo will be lifted at the company’s Anacortes 
mill. Bellingham Sash & Door Co., Willfaro, 100,- 
000 feet, Atlantic coast. Puget Sound Sawmills & 
Shingle Co., the Makena will lift a Hawaiian 
order, and the Barbara C. will load for California. 
3oth are due this week end. 

Final figures on April’s cargo business shows 
the following shipments by companies, exclusive of 
shingles and lath and small parcels of box shook 
to California: Bloedel Donovan Lumber Mills, 14,- 
552,000 feet; E. K. Wood Lumber Co., 5,800,000 
feet; Puget Sound Sawmills & Shingle Co., 3,400,- 
000 feet; Morrison Mill Co., 1,075,000 feet. 

Permission has been granted the Bloedel Don- 
ovan Lumber Mills by the War Department to 
extend its docks 175 feet. The work will be under- 
taken in the immediate future. The dock also will 
be widened and room will be made for two more 
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LaRED Products 


you are not experimenting with inferior, untried 
lumber. Our grades of lumber and shingles are 
manufactured to meet the needs of the most exact- 
ing buyers, and we offer them with the assurance 
of absolute satisfaction and dependability. 


Let us take care of your next order for 


Red Cypress 
Tupelo, Fir, Spruce, 
Hardwoods, Hemlock, 


Yellow Pine, 
Cedar Shingles and Siding 


Try our ““‘LaRED” Brand of Premium Cedar 
Shingles. 
“* LaRED ” Supremes—The 100% Shingle. 

“ LaRED ” Extra Clears—100% Clear, 85% E. G. 
“LaRED” Special Extra Clears — 100% Clear, 
50% and better edge grain. 

“LaRED ” Star A Stars—Real Stars. 


/ LOUISIANA RED exe 


of New Orleans 
Entire Fourth Floor, 
Poydras Building, 
New Orleans, La. 


| When you Place an Order for 
| 


Genuine 
| Louisiana 
| 
| 
| 





| 
| 1018-19 White Bldg., 
| Seattle, Washington. 




















BUYERS will find our band sawn 

hardwoods well manufactured. 
Grades guaranteed under rules by 
National Hardwood Lumber Association. 


HARDWOODS 


We solicit your inquiries. 


Bonita Lumber 
Company, Inc. 
BONITA, (Morehouse Parish) LA, 











HAND MADE 


CYPRESS SHINGLES 
and CLAP BOARDS | 


Manufactured in all sizes and lengths. 
Samples on request. 


Gulf Coast Timber Co.,Inc.,"tccisane” 




















MANUFACTURERS OF 


Powell “one tear 


LUMBER Yellow Pine, 
COMPANY Moulding and Plaster Lath 


t Barham, La., 
Lake Charles, Mills at Barham, La., and 


~ Leesville, La. 
Louisiana Capacity 300,000 feet daily. 


Logging Ralph C Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for ma timber owners, 
etc. Cloth, $4.50, postpaid. 
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“COLD FEET” 


Is a dangerous disease. 

Easily caught and passed along to others with 
no more justification than mere rumor. 

Have you got. it or did you ever catch it? If so, 
wasn’t it much like the old man’s troubles, ‘‘most 
of which never happened?” 

All facts obtainable disclose a larger volume of 
business so far this year than last; then why 
worry over the balance of the year upon nothing 
more substantial than, “it is said;’’ ‘‘Presiden- 
tial year; ‘‘political agitation;’’ ‘‘radicalism;”’ 
“oil scandals,’’ or “foreign complications?” 


Foreign conditions, improving; crop prospects 


fine; building permits highest ever. 
Our maxim, ‘‘good grades at current prices and 
Try us. 


“2G 501 FI 


always a square deal.’”’ 


i 





718-19-20-21 White Bldg. 
S. L. Johnson, Manager 


Ho, 


| 
Timber Surveys 
and land valuations. 
fire damage, 
and timber trespass~ 
claims, 


Successors to Great Lakes Forest ourvey 


Chamber of Conumerce Building 
Milwaukee Wisconsin 
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N. WILLIAMS & LICK 


The Coupon Makers 
FORT SMITH, ARK. 
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WARREN AXE & TOOL CO. 
WARREN, PA. 
Were awarded highest 
ioe atone pce GRAND PRIZE 


ALSO ALASKA-YUKON: PACIFIC EXPOSITION 


AXES-LOGGING TOOLS 282.280" FoRGINGS. Daily fac- 


torycapacity 3500Axes & Tools 





vessels. Dredging operations alongside the com- 
pany’s piers have been completed. 

The log movement on the Milwaukee, Great 
Northern and Northern Pacific has slumped to 
one hundred cars, and for the first time in many 
months the Great Northern’s receipts are as great 
as those of the Milwaukee, which a short time ago 
was handling seventy-five to eighty cars a day. 
Its daily average now is about forty cars. The 
Buffelin Lumber & Manufacturing Co. closed its 
camp today for an indefinite time, and the St. 
Paul & Tacoma Lumber Co.’s camp is down to 
permit the burning of slashings. The Columbia 
Valley Logging Co. and the Hoff & Pinkey Logging 
Co. are the only concerns that will be shipping 
on this line next week. The slump is due In part 
to an unsatisfactory market. The chief shipper 
on the Great Northern is the Puget Sound Saw- 
mills & Shingle Co. Vice President Joseph G. 
Earles stated upon his return from the camp this 
week that its daily receipts from its camp and 
nearby camps average forty cars, and so far as he 
knows will continue to do so indefinitely. 

The Loughboro Shingle Co. has completed the 
removal and setting up of its shingle mill in 
British Columbia, and it will soon operate. For 
the present the company will not build its projected 
sawmill, says A. W. Knight, one of the directors, 
who went to Loughboro Inlet this week to inspect 
operations. 

One side of the cargo plant of the Bloedel Don- 
ovan Lumber Mills is closed today on account of a 
derailment on the Milwaukee Railroad, which re- 
sulted in destruction of a waste flume, causing 
delay in loading carriers. It is possible one side 
will be closed for a week, says General Superin- 
tendent John McMahon. 


KANSAS CITY, MO. 


May 13.—The lumber market seems to be be- 
coming increasingly a buyer’s proposition, with 
sales managers somewhat doubtful about how long 
it will take to hit bottom. Some of the western 
mills have advised representatives here to wire in 
any offer they get and they will immediately advise 
whether it can be accepted. Southern pine mills 
are not turning down any business, and their aver- 
age is now said to be well under $30. Some of the 
western pine mills are making low prices on spe- 
cials to move out accumulated stocks, and the gen- 
eral idea among manufacturers appears to be to 
bite at anything in sight. This policy has brought 
more business to the western mills than, they have 
been getting of late. Demand has been quite 
spotty, but some of the southern pine mills say 
it is becoming more general. However, there is 
considerable caution behind all the buying, which 
results in orders being held down to actual needs, 
even tho more frequent ordering is necessary. 
Country trade is comparatively small, and _ in- 
dustrial demand is slow. 


PITTSBURGH, PA. 


May 13.—Prices are inclined to be soft, and lum- 
ber of all kinds is in plentiful supply, shipments 
having been speeded up by better weather in the 
South. Wholesalers are receiving a good bunch 
of orders every week. Retail yards are busy thru- 
out this region, but the retailers, having bought 
heavily, are now feeling their way. There is a 
tendency on the part of some buyers to hold off for 
lower prices. While the market is inclined to drag, 
wholesalers find business and shipments virtually 
up to last year’s. The first four months of last 
year established a record, and the business for the 
first four months of this year is only 2% percent 
less. 

Secretary Wm. B. Stayer, of Retail Lumber Deal- 
lers’ Association of Pennsylvania, spent last week 
in Westmoreland County, where he found house 
building business good, but industrial business poor. 
The miners are working again on the 1917 scale. 

Ii. V. Babcock, of the Babeock Lumber Co., who 
has been recuperating at French Lick, Ind., is much 
improved and is expected home the latter part of 
this week. 


PHILADELPHIA, PA. 


May 12.—Continuous rain here for nearly a week 
has slowed up retail business, because it: has held 
back building operations, and wholesalers find 
trade has slumped off somewhat. Heavy shipments 
from the South have caused lower prices on several 
pine and hardwood items. The market, generally 
speaking, is considered as _ good. Philadelphia 
yards are not suffering from a dearth of orders, and 
building prospects promise continued activity. If 
the present plans materialize in the outskirts of 
Philadelphia, there should certainly develop a 
great demand for lumber within two months. The 
suburban yards are busy, but they have great 
amounts of lumber and have reduced their buying. 
Building in the suburbs is very satisfactory. Re- 
tailers in the New Jersey section have not as large 


orders as earlier this year. They are not buying 
heavily, but only what they need. Some orders 
for mill shipment are being placed, but very few 
for deferred shipment. Prices are lower than they 
were three weeks ago. Hemlock is quoted to the 
yards at $38 base, Philadelphia rate. Some conces- 
sions below this price have been made on short 
lengths and widths that are not good sellers. In 
southern pine there have been reductions. Prices 
to the yards are as follows: Roofers, 1x6-inch, 
$30.50; 1x8-inch, $31.50; 1x10-inch, $32, and 
1x12-inch, $32.50. Dimension, 10- to 16-foot, D4§ 
¥%,-inch scant, is quoted: 2x3- and 2x4-inch, $33. 


NEW YORK, N. Y. 


May 12.—Lumbermen who have their ears close 
to the ground feel that they can sense a clarifying 
of the market situation in the metropolitan dis- 
trict, but there were few if any outward signs of 
a strengthening. There are many firms, wholesale 
as well as retail, who say without the least hesita- 
tion that they are perfectly satisfied with the man- 
ner in which lumber is going. ‘The wholesalers of 
such a frame of mind, nevertheless, are without 
exception dealers in west Coast products. Fir 
continues to move in splendid volume with prices 
unshaken, and the same is true of hemlock. Cy- 
press is slow, but prices have not been shaved in 
the least. Southern pine and North Carolina pine 
are weak, while eastern spruce continues to figure 
but slightly, arrivals having dropped off to a min- 
imum. Wholesalers of southern lumber are espe- 
cially hopeful that they have seen the worst of 
conditions that have severely taxed their patience 
and a few of the distributers reported an improve- 
ment. The majority, however, said that prices 
are so unsettled as to make exact quotations im- 
possible. Millmen are reported to be discouraged 
and an unusually light volume of shipments, con- 
sidering the time of year, is coming thru. 

An explanation of the situation was given the 
last week by a number of distributers. It is that 
the retailers have become fearful that the build- 
ing activity will fall off and they will be left with 
big stocks on their hands. Figures on building 
just compiled show that this year is abreast of any 
other in the city’s history as regards new construc- 
tion—New York being practically the only center 
in the country that is showing an increase. J. A. 
Mahlstedt, president Mahlstedt Lumber & Coal 
Co., sounded a big note of optimism, which was 
anything but in tune with the wails heard else- 
where. Mr. Mahlistedt safd that in Westchester 
County there had been no slump of any kind 
whatever and that his yard was as busy as it could 
be and destined, apparently, to remain that way. 
“T hear much of depression in the West and in New 
England,” Mr. Mahlstedt said, “but for West- 
chester County I can say things never looked 
better.”” In Westchester, Mr. Mahlstedt said, con- 
struction this year will far surpass any previous 
season and he thinks there is no chance in the 
world of supplying all needed buildings in the 
space of several years. The same conditions pre- 
vail in the outlying sections of Brooklyn, J. B. 
Tisdale, one of the most prominent retail lumber- 
men of Queens, says he has not the least misgiv- 
ing. Mr. Tisdale feels that a big lumber movement 
for all retail dealers is assured for five years longer 
at least. Vast open spaces in Queens and in the 
adjacent Long Island territory are being cleared 
for housing projects, some of which will eclipse 
anything in this line that has gone before. 

One wholesaler of Canadian spruce said last 
week that the buying season was just opening up, 
and he expected a good volume of lumber to be 
offered in the immediate future. He admitted that 
stocks at the mills were short. In his opinion 
as to a buying movement, he stands alone among 
the distributers, because a number of other East- 
ern spruce handlers are distinctly pessimistic, 
feeling that eastern spruce is destined to cut but 
little figure on the market here for the rest of the 
spring and during the summer season. George 
Harvey of Stetson, Cutler & Co., said spruce prices 
are weak for domestic consumption, but that ex- 
port demand is strong and prices holding up well. 
He said the South American trade has been espe- 
cially satisfactory. Mr. Harvey expressed no 
alarm at the shortage of spruce shipments. East- 
ern spruce lath enjoyed a remarkable turnover 
last week, at a time when wholesalers were begin- 
ning to worry. Enormous quantities of lath have 
arrived in the last month. Prices are holding 
very strong, but have not advanced in the slightest 
in recent days. 

The weakness in western pine, which has been 
pronounced for a month or more, has been re- 
flected in northern pine, but in both prices have 
remained unchanged for the last two weeks. The 
effect of the weakness has been severely to cur- 
tail arrivals of lumber. Northern pine is especially 
scarce, 

Ford C. Close, of the Close Lumber Corporation, 
reports a delay in arrivals of Swedish lumber, but 
expects the first cargoes to be coming forward in 
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the very near future. Mr. Close said a solid bridge 
of ice connected Sweden and Germany at the close 
of the winter, the season being the coldest in one 
hundred years. As a result, all boats were frozen 
in and the American import trade has suffered a 
serious setback as a result. Mr. Close says he has 
large orders already placed and expects a good 
season. 

Eustace B. Thornton, in the lumber business in 
this city for the last fifteen years and on his own 
nook for the last four years, has just purchased the 
puildings at 270-272 West Nineteenth Street. The 
structures are three story and there is an ex- 
tension of the lower floor which will enable Mr. 
Thornton to keep all of his lumber under roof. 

The Wright Lumber Co. has just put its new 
yard on Thirty-eighth Street, between Tenth and 
Eleventh avenues, into operation. The site com- 
prises ten lots. A steamheated warehouse and a 
private garage have been completed and other 
buildings are in process of construction. The 
yard is one of the handsomest in the Manhattan 
area. 
I. Feldman & Son, dealers in sash, doors and 
trim in the Greenpoint section of Brooklyn, have 
just completed the construction of a new warehouse. 
The firm reports ‘‘good business.” 

The Olympic Pine Lumber Co. has moved its 
office to 154 Nassua Street. 

The Dimension Co., of Lockhart, Ala., recently 
opened a New York office at 30 Church Street for 
the distribution of southern pine. H. W. John- 
son is in charge. 

Chester J. Hogue, manager West Coast Forest 
Products Bureau, left Saturday for the west Coast. 
He expects to be gone about six weeks. 

Messrs. Vetter and Williams, of the Louisiana 
Red Cypress Co., New Orleans, La., were calling 
on the New York trade for several days last week. 

J. H. Burton, head of the J. H. Burton & Sons 
Co. (Ine.), is expected shortly from the South to 
visit his New York office. 

John Bossert, of Louis Bossert & Sons, Brook- 
lyn, has returned from a winter vacation in the 
South, much of his time having been spent in 
cruising in Florida and Gulf waters. 

John Bair and W. L. Maitre, general manager 
and sales manager respectively of the Jackson 
Lumber Co., Lockhart, Ala., were New York visi- 
tors last week. They voiced satisfaction with the 
outlook and said there was no great volume of 
lumber on hand at the mills. They agree that 
business is good. 

H. L. Bratnober, of the Central Warehouse & 
Lumber Co., Minnesota Transfer, Minn., spent sev- 
eral days in the city last week. Mr. Bratnober 
was accompanied by his wife and is combining 
business with pleasure. 

Mr. George, of Graves, Manbert & George, Buf- 
falo, was in New York last week on business. 

Frank McNally, of the A. Sherman Lumber Co., 
has invited a number of New York City, Long 
Island and up State lumbermen to_ spend a week 
in fishing at the Grandshue camp of the company 
in the Adirondacks. The local contingent will 
depart May 22. Mr. McNally said his list had not 
been completed. 

A. H. (Johnny) Roth, one of the most active 
Nlyta members, has been ill for some time. Mr. 
Roth was convalescing after an attack of influenza, 
when complications developed. His illness has 
broken in on a fine record of attendance at Nylta 
meetings. Mr. Roth is associated with C. E. Ken- 
nedy (Inc.) 

Herman Bayer, son of Jacob Bayer, is being con- 
gratulated by his friends on the recent arrival of 
a son. Jacob Bayer is one of the city’s veteran 
retail lumbermen. He was recently the guest of 
a number of west siders at a birthday party. 


BALTIMORE, MD. 


May 12.—State Forester F. W. Besley, of Mary- 
land, announces that more than 500,000 trees of 
twenty-seven different species have been planted 
during the last four weeks at the State forest 
nurseries at College Park, Md. Of these approx- 
imately 100,000 will be ready for forest planting 
next year, while the others will take three to four 
years. Seeds which will produce about 300,000 
trees also have been planted. Among the varie- 
ties planted are oak, ash, locust, elm, pine and cy- 
press, 

The Baltimore Hub Wheel & Manufacturing Co. 
has leased a new factory building at 222 North Gay 
Street, this city. 

George F. M. Hauck, head of Thomas J. Shryock 
& Co. (Ine.), this city, got back last Monday from 
4 trip to sawmills in North Carolina, where he went 
to take up stocks. 
~ George T. Garrity and his brother, James T. 
7arrity, have formed a firm to engage in the North 
Carolina pine trade. Both got much of their ex- 
ee with Wehr & Edwards (Inc.) George T. 
‘arrity left this corporation years ago and has 
since then been representing various mills, while 


George T. Garrity left a week ago. The latter has 


been succeeded by Frank Ing. 


WARREN, ARK. 


May 12.—Arkansas soft pine demand has been 
light, and the tendency of prices is downward. 
The decreases are not large, but sufficient to keep 
the dealers in a state of hesitancy. Manufacturers 
are unable to account for the quietness of the 
market, as there is every indication that it should 
be good, and the general opinion is that it will be 
more active in the next week or so. Inquiries are 
being received in good volume from the dealers. 
Step ladder people are making a few inquiries. 
Car siding is a slow mover. Weather has not 
hampered production this week. Shipments are 
normal. There is plenty labor available, but it is 
not satisfactory. 

The hardwood market continues quiet. Prices are 
off considerably. Some stock is moving, but at un- 
satisfactory prices. Items most in demand are sap 
gum and the better grades of oak. Hickory, which 
has been a good mover, is very quiet. A number 
of the hickory dimension mills in this vicinity are 
down. Hardwood flooring is moving at fair prices. 


JACKSON, MISS. 


May 12.—Demand for southern pine last week 
was spotted, not only as to items but as to con- 
suming territories. Total business placed, however, 
was quite satisfactory, and most mills reported 
sufficient to cover available stock, altho in most 
cases orders were below production. During last 
week premiums were paid in many cases for quick 
shipment of such items as 8-inch No. 2 shiplap, 
No. 1 common, dimension ete. Other items could 
not be sold to advantage. The average sawmill, 
cutting good quality stumpage, can hardly get 
over $30 a thousand for sawmill average, which 
leaves very little for stumpage at present operating 
costs. Stocks at the sawmills and in retail lumber 
yards are low. The mills can go along for months, 
they state, making sales of only 75 to 80 percent 
of their cut, without accumulating heavy stocks. 
The demand for flooring is increasing and prices 
on the rift grades are very strong. Some conces- 
sions are noticed in the lower flat grades, which 
are used more for sheathing. Dry sheathing lumber 
and dry dimension are also in good demand for 
quick shipment. Railroad material is quiet. Timber 
business which has come thru during the last 
couple of weeks has taken care of the mills in this’ 
section very nicely. Export demand is somewhat 
better. 

The hardwood market is still in a slump. Price 
cutting has caused considerable curtailment in 
buying. The building trades are buying actively ; 
millwork plants and planing mills are especially 
active. Flooring plants are very busy. Automobile 
factories are buying less than they were two weeks 
ago. The export market looks better. 


ATLANTA, GA. 


May 12.—Bad weather has again slowed up pro- 
duction at southeastern mills. A quickening of de- 
mand is noted from several consuming sources, 
principally the building trades. Export trade has 
fallen off, as foreign buyers are asking concessions 
the mills are unable to give. Smaller plants con- 
tinue to accept prices below market for a quick 
cash turnover, and the general price situation there- 
fore is somewhat unstable. Even larger mills show 
a tendency to grant concessions. 


Demand from the millwork plants and building 
trades is fairly active, tho there is still room for 
considerable improvement. Prices for many items 
in southern pine have declined the past week, 
tho in some instances slight increases are noted. 

Altho southern flooring mills are reported buying 
more actively and flooring demand has been quite 
active of late, some rather sharp declines have 
been noted in pine, but hardwood flooring has 
advanced. B&better 1x4-inch pine shows decline 
of around $3 as compared with last week, selling 
at around $42 or a little less. No. 1 common is 
$40 to $41, a reduction of nearly $2, while No. 2 
common is about $1 off, averaging around $19; 
No. 3 common remains at $12.50@13. 


Ceiling has advanced a little, 1x4-inch B&better 
having gone up about $1 and No. 1 and No. 2 
common $1 to $2. Some other sizes, however, 
have declined several dollars. Roofer prices 
have continued to decline steadily, and are $1 to 
$2 below last week’s level. No. 1 common 1x6- 
inch ranged from $41 to $42, in some cases $40 
and even less; while No. 2 common has dropped 
to an average of about $21, tho buyers shopping 
around are able to get it for less. Some mills 
are asking up to $22. No. 3 common is about $16. 
The 1x8-inch No. 2 are about $23.50 to $24.50, 
with the average at $24. 

No. 1 pine shingles, 4x18, are about $4.50, and 
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Spruce 


Ladder 


We make a ladder for 
every purpose. 


Extension Ladders 
Single Ladders 

Fruit Ladders 

Painter Ladders 

Mason Ladders 

Paper Hanger Ladders 
Household Step Ladders 
Extension Trestles 
Painter Trestles 

Window Cleaner Ladders 





We pay the freight. 


Company, 


{ W.BABCOCK 
BATH, N. Y. 
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trouble and LONG FIR Siding and 
money on Shingles. 
every order. TIMBERS Tell us your 
It always § needs now. 
satisfies. JOHN D. COLLINS 
HEMLOCK LUMBER CO. 
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MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
Beetpald. American Lumberman, 431 So. Dear- 
orn St., Chicago, Ill. 


No. 2 $1.75 to $2. Cypress No. 1, 4x18, are $5.75 
to $6, and No. 2 around $3. 

An advance of $2 to $2.50 is noted in B&better 
rough finish, 1x6- to 12-inch being $50 to $51, 
and tending upward. A steady increase in sales 
to millwork plants is largely responsible. 

The builders of the Wilson Dam at Muscle 
Shoals, Ala., placed one of the largest lumber 
orders of recent months last week, amounting to 
1,000,000 feet of southern pine, for about $30,000. 
Successful bidders were Kaul Lumber Co., Birming- 
ham, Ala. ; Shepard Lumber Co., Montgomery, Ala. ; 
Elledge Lumber Co., Corinth, Miss. ; Acme Lumber 
& Coal Co., Birmingham; the Jones Lumber Co., 
Eufaula, Ala., and Hines Yellow Pine Co., Lumber- 


ton, Miss. 
NORFOLK, VA. 


May 12.—There has been very little demand for 
North Carolina pine, either air dried or kiln dried. 
The retail yards are buying very little stock, for 
they say business is quiet, and they depend on mills 
for quick shipment. Much stock is being offered 
by mills, altho generally they are not disposed to 
cut prices. Some are inclined to accept firm offers 
at lower prices than last lists. Some of the small 
mills are needing funds badly now, and are ship- 
ping stock which can not be sold even at a sacri- 
fice. There has been more rain which will delay 
air drying. A good deal of the air dried lumber 
now being received is 


SHREVEPORT, LA. 


May 12.—The volume of business continues good, 
but the market is somewhat slower than a week 
ago. Shipments are moving with great regularity, 
and plenty of orders are coming to the mills. There 
would be no complaint to find if prices were better, 
If prices should go much lower, it is not improbable 
that the mills will slow down production. The 
weather last week has been favorable, and logging 
and mill operations are going on splendidly. Build- 
ing operations in this section continue active, 
During the week just closed the Shreveport total 
was $106,826. 

R. T. Moore, local banker and member of the 
Peavy-Moore Lumber Co., was elected a director 
of the Chamber of Commerce of the United States, 
representing the fabricated products department, 
at its recent annual convention in Cleveland, Ohio, 


LAKE CHARLES, LA. 


May 12.—Southern pine buying continues to be 
hand to mouth, most orders specifying immediate 
shipment. Southern markets call for a great dea} 
of building material, and there is a good demand 
from Texas and Oklahoma. The call for railroad 
stocks continues to be very weak. Dimension is a 
little stronger than it was ten days ago, and there 
is a good market for timbers. Most common grades 





badly stained. 
There has been very Dear Sir 


little inquiry for 4/4 edge i 


a. Saar aes ae got notice’ from shreceport lumber co 
engi = that this order must be ship by the 20 ar 
ing offered. Band sawn ‘they could not take it i will say this much 
stock is weak. Edge 4/4 it all cut but 15 pec and_ logs is all hear 
No. - . a eid to cut it and the roads and the bridges 
SaRey Slee Se: Se is all washed up but my order 
ee ee pons calls fear 30 days this will make it 4/27 /* 
quiet. There is some de- and i will have it all cut and loaded 
mand for 4-, 4%4- and 5- out in time » say there will be 
inch widths, but these are over 20. 000 feet and i cant put this on 
far from active. Prices one car what shal i,do make two cars of 
Hrd tenga it say you necer come as you promist 
quiet. Edge 5/4 and you would sey if you are coming you come 
thicker, No. 2 and better next week as the other fellos has nekt week 
are not being inquired for. get the money and if he daunt i will 
Nos. 1 and 2 bark strips have to dance or loose it this is one 
a aremmgiel gn Mon — bargain say i will, let you Iimow 

ce 4 uoted, 1¢ 
a ‘aaaens trade does what place i oon get to the 
not appear interested in r,r, tomarrow as i , will write tuesday 
No. 2 and better miscuts. where iwill load , at i, will load 

Sales of 4/4 edge No. 1 out in time 
box, rough and dressed, yours as ever 
have been very small, 


many box makers stating 
they are pretty well taken 
care of. Virginia box 


Letter received from a Louisiana commission buyer and salesman of 
lumber from a small sawmill operator in Mississippi 





makers are picking up a 
car or two here and there at attractive prices but 
will not buy heavily, for they say business is poor. 
No. 1 4/4 stock box has been very quict. Some 
air dried 10-inch is being sold at lower prices. 


‘Edge 4/4 No. 2 box has not been active, altho 


some large mills are offering at much lower prices. 
Box plants can buy No. 1 air dried nearly as cheap 
as No. 2 kiln dried. No. 2 4/4 stock box is being 
sold in single carlots, but is far from active. Prices 
vary more than for some time. Edge, 5/4 and 6/4, 
box is very quiet, with 5/4 more easily sold than 
6/4. Box bark strips, 4/4, have not improved in 
demand, and much stock is being offered. 

Sales of flooring and partition were lighter, 
while there was some improvement in the sale of 
yYe-inch ceiling. There is a fair demand for Nos. 
1 and 2 bark strip partition. Prices of dressed 
stock are not as strong as several weeks ago. The 
mills are accumulating surplus stocks. Air dried 
and kiln dried roofers are very quiet, with a wide 
range in prices. Rough and dressed framing have 
not been in good demand recently. 


HOUSTON, TEX. 


May 12.—Another heavy rain four or five days 
ago will give a further setback to hardwood logging 
operations, but will hardly check pine logging. 
Production is almost normal and exceeds shipments 
only by a small margin. Concessions are made in a 
few items of common stock, but at the same time 
items of which there is a scarcity are stiffening. 

An educational campaign on costs of lumber, 
cement and other building materials will be con- 
ducted by the Houston Builders’ Exchange for the 
benefit of contractors and subcontractors, it was an- 
nounced at its semimonthly meeting. President C. A. 
Thanheiser announced that a membership campaign 
also will be conducted from May 15 to May 30. 
Authority was given Secretary Franklin O. Thomp- 
son to secure new quarters for the exchange, con- 
sisting of a general office, plan. room, assembly 
hall and conference room. 


of lumber are fairly active and mixed cars are in 
good demand. The export demand remains about 
the same. Recently the northern and eastern mar- 
kets have begun to show signs of life, there hav- 
ing been a great many more inquiries. Actual book- 
ings, however, have not been heavy, and with ship- 
ments moving out in record time and production 
close to normal, most mills find their unfilled or- 
der files shrinking rapidly. Wholesalers buy in 
small lots, tho some of them are seeking future 
business on present prices. Prices have lost a 
little strength with the easing off in the demand. 
The reductions have been slight. Production in 
this territory is holding close to normal. Several 
of the larger plants are putting in some overtime 
in an effort to round out their stocks. Weather con- 
ditions have been highly satisfactory for the last 


two weeks. 
WINNIPEG, MAN. 


May 12.—Prices being quoted by wholesalers and 
also by some representatives of big Coast mills 
have been lower than for some time. It is said 
that dimension, delivered in Winnipeg, has been 
quoted at $28.75. These cheap quotations have not 
created more business, as buyers place orders only 
as they receive them from yards. These prices 
have seriously affected northern spruce quotations, 
the prairie market having weakened considerably, 
but not quotations on United States business. Busi- 
ness on the prairies has not opened up. Country 
retailers are still carrying large outstandings. In 
Manitoba there is practically no country business, 
owing to the serious crop failure last year. Sas- 
katchewan and Alberta trade shows some improve- 
ment. The building programs of western cities is 
not very large. There is practically no elevator 
construction work. Seeding is going te be very 
late, particularly in Saskatchewan and Manitoba, 
owing to unfavorable weather. 

Donald Konantz, secretary North American Lum- 
ber & Supply Co., is leaving the early part ef next 
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week on an extended business trip to the Pacific 
coast. 
Herbert Paterson, sales manager Union Lumber 
Co., expects to make a trip to the eastern States. 
R. G. Winton, sales manager Pas Lumber Co., 
has returned from an extended trip to eastern 


points. 
DULUTH, MINN. 


May 13.—Inquiry for northern pine lumber is 
said to be showing improvement. Fresh eastern 
inquiry for box and No. 3 and better northern 
pine lumber was received last week. Sales of 
300,000 feet of box lumber, and of a lot of No. 3 
and better northern pine lumber for Buffalo de- 
livery, were put thru by a jobber. Another op- 
erator reported a sale of several carlots of Norway 
pine lumber for Chicago shipment, and he had an 
inquiry for 500,000 feet of the better grades. A 
steamer is expected to arrive at Duluth this week 
to load a cargo of No. 3 and better northern pine 
lumber for Buffalo, N. Y. The improvement in 
inquiry for box lumber is considered to reflect 
greater confidence in certain lines of manufactur- 
ing. Shipments of lath and shingles have been 
showing improvement lately and these items are 
firm. Quotations in all lines of northern pine lum- 
per are being held steady at the basis made effective 
three weeks ago. All the northern pine in mill 
yards, and the amounts that.will be produced this 
season, Operators believe, will be required before 
this year is out. 

An easier tendency has been noted in the pulp- 
wood market lately. The paper mills claim to be 
getting long on supplies and refuse to accept de- 
liveries in excess of contracts. Practically all the 
pulpwood and other woods materials produced 
over this territory last winter is claimed to have 
been brought out of the woods in spite of the lack 
of snow, thru the use of motor trucks. Two cargoes 
of pulpwood were loaded in Duluth this week for 
Muskegon (Mich.) delivery. 

Building permits issued in Duluth during April 
numbered 319, value $484,692. 

Charles Matson, Duluth sales agent Virginia & 
Rainy Lake Co., has been granted a six months’ 
holiday, and will leave shortly upon an auto trip 
to Seattle, Wash., and other Pacific coast points. 
Mr. Matson is popular in Duluth. His place will 
be filled during his absence by Charles Hasbrook, 
who has been with the company’s Virginia head- 
quarters. 


SACRAMENTO, CALIF. 


May 10.—A special meeting of the United Cham- 
bers of Commerce of the Sacramento Valley has 
been called by T, E. Harper, of Corning, president, 
for next Saturday in Sacramento to consider meth- 
ods of codperating with the Forest Service in the 
prevention of timber fires this summer. Discon- 
tinuation of the air patrol, and the unusually dry 
winter, have made action by civic bodies impera- 
tive, Mr. Harper says. 

A forest fire is reported sweeping over a wide 
area on Five Mile Creek, north of Bly, in the 
Klamath Indian reservation. The Klamath Forest 
Protective Association has dispatched a ranger to 
the scene to learn whether private timber is threat- 
ened. 

Klamath Falls lumbermen are looking for in- 
creased logging operations in that section follow- 
ing the sale of four units of Klamath Indian 
reservation timber on May 15 and June 5. The 
timber wiil be sold in units small enough to allow 
all Klamath lumbermen to bid. The four units of 
timber to be sold are Trout Creek, Squaw Flat, Long 
Prairie and North Marsh. 

An influx of labor from Oregon and Washington 
has eliminated all possibility of a labor problem 
this season. Wage cuts have been announced in 
several sections. Representatives of the ‘mills in 
Plumas County met in Quincy recently and agreed 
on a general 10 percent cut. This cut is partly 
attributable to curtailment of box shook activities. 

The Mutual Lumber Co., Spring Garden, and the 
Clio Lumber Co., Clio, both Plumas County con- 
cerns, have announced they will not operate this 
Season, but will ship last year’s output. The D. L. 
& G. Lumber Co. also will ship from stock. 

The Hobbs-Wall lumber mill at Crescent City, Del 
Norte County, after being closed down for four 
years, was recently overhauled and is again in 
operation. The 12-inch band saw has been replaced 
with a 16-inch saw. The mill has been shipping 
oo steadily, having had on hand a large reserve 
stock, 

The box factory owned by the Growers’ Packing 
& Warehousing Co., at Chelsea, at the lower end 
of Lake Ewauna, which was destroyed by fire two 
weeks ago, may not be rebuilt. 

The Hutchinson Lumber Co., at Oroville, will put 
a4 third saw in operation tomorrow, assuring a 
half million feet of lumber every twenty-four hours. 
Flood conditions at the Hutchinson mill pond re- 
sulted in the western embankment giving way with- 
out warning early yesterday. A torrent of water 


swept thru the break, taking with it approximately 
1,000,000 feet of lumber. The break did not affect 
mill activities, as the pond was an auxiliary re 
cently constructed. 

H. D. Mortenson, president of the Pelican Bay 
Lumber Co., was elected president of the Klamath 
Falls (Ore.) Chamber of Commerce this week. 


SPOKANE, WASH. 


May 10.—Demand is light in comparison with 
production. Prices, however, have shown no fur- 
ther decline, except that western pine shop has 
suffered a straight drop of $5. 

Today is the hottest May day here in fourteen 
years, the temperature being 88. The streams are 
low, it is difficult to get logs out, and there are a 
few small forest fires. 

Work is progressing on the new package room of 
the Humbird Lumber Co., Sandpoint. This build- 
ing is 820 feet long and 78 feet wide. A crane 
travels the entire length, and has a transverse mo- 
tion which permits a parcel to be picked up in any 
part of the building and loaded in a car with a 
minimum loss of time. 

O. Z. Brewer, president Brewer Pine Box Co., 
returned this week from a three months’ combined 
pleasure and business trip to the East. 

1. N. Tate, assistant general manager Weyer- 
haeuser Sales Co., left this week for the Hast. 

H, C. Culver, president Sandpoint Lumber & Pole 
Co., with main offices at Troy, Mont., is visiting 
Spokane. He came north last week from Los An- 
geles, where he spent the winter. Frank Culver, 
vice president and manager of the company, with 
offices at the Troy mill, spent several days in 
Spokane this week. 

J. R. Wotring, of the Baird-Harper Lumber Co., 
Warland, Mont., was a Spokane visitor this week. 


EVERETT, WASH. 


May 10.—Everett mills are cleaning up their 
order files, and are not inclined to take on any 
large volume of new business. 

The Norwegian ship Sierstad has cleared for 
Japan from this port, with 6,600,000 feet of lum- 
ber, which is said to be the largest single shipment 
ever placed on one boat. The greater part of the 
cargo was loaded on the Columbia River. The 
Weyerhaeuser steamship Hanley is in port, to load 
4,500,000 feet of lumber for the company’s yards 
at Baltimore. The Pomona, sister ship to the 
Hanley, is scheduled to reach here May 21. The 
last of nineteen barges for the Weyerhaeusers will 
be launched at Mill B next week. The fleet of 
barges has been built since October, 1923, making 
a record for that type of construction. 

The curtailment of log production by the Sauk 
River Lumber Co. is practically complete. There 
is no falling or bucking, and all construction is at 
a standstill. There are only skeleton crews in the 
woods. A good effect of the shutdown of the 
camps has been to reduce the fire hazard to the 
minimum. Two weeks ago the woods were very 
dry, and numerous brush fires sprang up. A heavy 
rain soaked the forest floor, putting out the fires; 
and in the meanwhile the logging crews have made 
a thoro clean-up of the woods. The situation with 
respect to forest protection was never better than 
it is today. 

The Parker Lumber & Box Co., Harry Massey, 
manager, will start next Monday, after a shutdown 
of a month. The plant has been overhauled, and 
a motor has been installed in the resaw operation. 
The mill has a capacity of 120,000 feet in eight 
hours, making the high average of 1,250 feet a 
man. The plant will run on fir. 

The fifth formal commemoration of Mother’s 
Day by Weyerhaeuser employees, will take place 
tomorrow afternoon at the First Baptist Church. 

J. F. Pixley, treasurer of the Parker Lumber 
& Box Co., is at his old home in Columbus, Ohio. 


SAN FRANCISCO, CALIF. 


May 10.—There is a steady demand for lumber in 
San Francisco and neighboring territory, with 
enough building under way and in plan to keep 
the retail yards busy. Prices are a little bit weak, 
but curtailment of Douglas fir production is ex- 
pected to help the situation. A number of steam 
schooners are tied up. Commission men and mill 
agents have numerous inquiries, altho buyers fre- 
quently object to paying prices that would give the 
mills a profit. 

The export situation is practically unchanged, 
with buying light and Japan not doing much. The 
Douglas Fir Exploitation & Export Co. has been 
making light sales, but Australia is expected to do 
more buying when prices have been stabilized. The 
Redwood Export Co. has been making parcel ship- 
ments, and, as Australia is a good consumer of red- 
wood, an increased demand for clears is probable. 

The Lassen Lumber & Box Co.’s white pine mills 
at Susanville are now producing about 225,000 feet 
a day, which is less than capacity. Curtailment 
will be observed if there is danger of serious over- 
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Half Million Feet 
" Soft Old Growth 


White Pine 


Let us quote you ona 
sample car, rough dry, 
or worked to pattern. 


PacificStates Lumber(Co. 


| 
TACOMA, . . WASHINGTON 






AGENTS: 


S.B. Marvin, - 
G.A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. - . P. O. Box 774, Omaha 
Frank Probst, - P.O. Box 1187, Fargo, N. D. 
O.G. Valentine, - - - Denver, Colo. 
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We Reach All Markets 


with equal facility inasmuch as we have 
access to all transcontinental lines, so 
you need not hesitate to send us your 
orders for 


Vertical Grain and Flat Grain 


FIR FLOORING 
Grain” Fir Stepping quantity 
Fir Lumber, Hemlock Boards and Shiplap. 


The uniformity of our quality, millwork 
and grading will bring you repeat orders. 
Let us prove it. 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 


L General Office and Mills, EVERETT, WASH. 





518 Peoples Gas Bldg., Chicago | 
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Lumber Company 


SPOKANE, WASHINGTON 
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SHOP AND 
SELECTS 


Our 
Specialty 
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superior plank 
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Practical Specialists 


Pacific Coast Lumber Products 





DRYAD, WASH. 
N.P.Ry., C.,M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U.S. A. 
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Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 
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Fred W. Roblin Lumber Co. 


Northwestern Bank Bldg., 


PORTLAND, ORE. 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guide to 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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production. Fair shipments of lumber and pine box 
shook are being made. 

The Red River Lumber Co., Westwood, is making 
a fair cut of white and sugar pine. It finds a little 
improvement in demand. It is still making good 
shipments, with a fair assortment. Stocks are not 
too heavy. 

Chas. R. McCormick & Co., this city, are making 
moderate shipments of Douglas fir to San Fran- 
cisco, San Pedro and other California ports. Altho 
prices are low, on account of local and general con- 
ditions, improvement is looked for. The McCormick 
mills at St. Helens, Ore., are curtailing output. 

The Union Lumber Co. is making a normal output 
of redwood at Fort Bragg, with good shipments to 
the various markets, taking everything into con- 
sideration. 

The Holmes-Eureka Lumber Co.’s steam schooner 
Katherine, engaged in the redwood lumber trade 
between Hureka and California ports, will be laid 
up for repairs as a result of the collision with the 
President Lincoln in San Francisco Bay May 3. 
The lowest bid for repairs was $14,792. 


PORTLAND, ORE. 


May 10.—That the congestion of freight and 
shipping in Japanese ports has been relieved, and 
that buying of lumber in the Pacific Northwest 
has been resumed to some extent, was reported here 
today. J. W. Kuhl, local manager for the Douglas 
Fir Exploitation and Export Co., stated that dur- 
ing the week orders placed with the company’s 
various branches on the Coast aggregate 17,000,000 
feet, the bulk of which will go to Japan and Aus- 
tralia. An encouraging sign is the entry of the 
latter country into the market after having been 
out of it for some time. But for the still some- 
what unfavorable exchange rate, Japan would un- 
doubtedly be buying in larger quantities right now 
with prices down at what manufacturers regard as 
bedrock, 

The regular monthly meeting of the trustees of 
the Douglas Fir Exploitation and Export Co. 
is scheduled for Seattle May 29. 

E. H. Robinson, sales manager H. P. Dutton 
Lumber Co., this city, a few days ago closed a 
contract for the entire supply of lumber that the 
City of Detroit, Mich., will require during 1924. 
Its Westlake (Ore.) mill cuts both fir and spruce. 

J. B. Knapp, who specializes in book shook and 
containers, says that for the present the demand 
for his line of goods is poor, owing to the hoof 
and mouth quarantine against California and the 
frost scare in the Inland Empire, but he looks for 
a return to normal soon. He says no doubt the 
frost did do some damage to fruit, but he is in- 
clined to thing it not so serious as first reported. 

¥. J. Sharp, statistician for the Western Pine 
Manufacturers’ Association, is the proud father of a 
baby girl that arrived at the Sharp home a week 
ago. 

More than sixty students in the school of forestry 
of the Oregon Agricultural College, Corvallis, Ore., 
are now on their annual ten days’ forestry trip. 
They camped first at Lowell, twenty-five miles 
from Eugene, and then took a logging train to 
their new camp at Oakridge, Ore., where George 
W. Kelly and associates are establishing a large 
sawmill. The engineers of the party will run a 
logging railroad for the Balderlee Lumber Co., and 
timber cruising and topographic mapping will be 
done by the general foresters of the school under 
the supervision of Federal Forest Service officers. 


ABERDEEN-HOQUIAM, WASH. 


May 10.—A total of 347,841,773 feet of lumber 
for the first four months of the year indicates that 
1924 may exceed the high record of last year, when 
880,605,362 feet was shipped from Grays Harbor 
by water. Sixty-one vessels called and sailed dur- 
ing April, ten of them to foreign ports with 17,- 
472,780 feet; forty-two to coastwise ports carry- 
ing 45,250,000 feet, and seven to east coast ports 
with 10,917,772 feet. Two vessels sailed for 
Hawaiian ports with 1,737,923 feet of lumber, mak- 
ing a total for April of 75,378,475 feet of water 
shipments from the Harbor. Foreign shipments 
have been the outstanding feature of business on 
the Harbor this year. Shipping has been slack at 
the port terminal since the first of May, but it is 
believed that it will pick up soon and that May 
exports will equal those of last month. 

At the spring meeting of the Loyal Legion of 
Loggers & Lumbermen, District No. 5, held in 
Hoquiam recently, arrangements were made for a 
discussion of the present wage scale on Grays Har- 
bor at a meeting called in Hoquiam today. Plans 
for the improvement of the field and employment 
services were stressed. 

E. K. Bishop, president E, K. Bishop Lumber Co., 
was elected vice president of the Chamber of Com- 
merce at a recent meeting of the board of trustees. 

J. J. Fordney, son of Congressman Fordney of 
Michigan, has arrived in Hoquiam with Mrs. Ford- 
ney. Mr. Fordney is here in connection with the 


Fordney timber holdings in Grays Harbor County, 

Col. Roland H. Hartley, candidate for governor, 
and Joseph Irving, both of Everett, have been on 
the Harbor for several days. Mr. Irving is well 
known in the logging industry, and Mr. Hartley is 
connected with several shingle and sawmill enter- 
prises. 

William S. Westover, of Whites, general manager 
White Star Lumber Co., is a candidate for the 
State legislature to succeed Harry B. Dollar, of 
Malone. Mr. Westover is the son-in-law of the late 
Senator John R. O’Connell, long a political and 
business leader of this section. 

Mrs. Henry W. Bale, wife of Henry W. Bale, of 
the Bale Logging Co., was elected regent of Robett 
Gray chapter, Daughters of American Revolution, 
at its recent annual meeting. 

Oscar Sather, formerly of the Sather Lumber 
Co., left May 9 for Petersburg, Alaska, where he 
will make his home. 


JACKSONVILLE, FLA. 


May 12.—The movement of southern pine in- 
creased slightly during the week, altho sales are 
decidedly less than had been expected. The 
market is not brisk, and there is a gradual reaction 
on prices, altho the larger mills are holding close 
to lists in effect for the last two weeks. The large 
mills furnishing mixed cars of dressed stock and 
railroad and car material are doing a fair volume 
of business at unattractive prices. The small 
circular mills are feeling the lack of demand, as 
they depend largely on orders for rough small tim- 
bers and mill run boards. The weather has been 
ideal this week, and logging is being carried on 
with very little difficulty. However, the incentive 
to produce a large amount of lumber is lacking. 
Mixed car business continues to be the leading 
factor. Florida continues to be the best market. 
April was a remarkable building month for the 
State, permits for Miami, Miami Beach and Tampa 
alone totaling $4,498,307. 

Shed stock moved somewhat better this week in 
straight cars, most of the demand, however, being 
for lower grades. B&better 4-inch flooring is hold- 
ing close to the price obtained a week ago, while 
No. 1 common is off 50 cents to $1, prices running 
from $36.75 to $39. No. 2 common was in good 
demand, the movement having increased. The aver- 
age price obtained by the large mills remains $18. 
Some sales are being made, however, at $16.75 
and $17.50. Sales made to the retail trade are at 
$20 to $21. No. 3 common was very slow, with 
no notable change in price. B&better 3-inch is 
selling at $50 to $53, to the wholesale trade, the 
demand being exceedingly slow for this grade. 
No. 1 common is holding firm at $41. No. 2 com- 
mon is bringing an average of $18 in mixed car 
shipments, but straight carloads are being bought 
at $17 and $17.50. No. 3 common is a slow seller 
at $11. No. 2 common, 6-inch, is selling at $20 
to $21, having declined an average of $2 during 
the week. No. 2 common, select 6-inch, is being 
sold to the Florida retail trade at $26. 


Thin ceiling is extremely slow. Stocks are large 
at the remilling plants, and some operators report 
they are unable to move stock at reduced prices. 
The average prices being obtained by the repre- 
sentative mills for 1x4-inch are: B&better, $42; 
No. 1 common, $37; No. 2 common, $19. These 
show a reduction of $3 on B&better and No. 1 
common during the last two weeks, and a decline 
of $1 for No. 2 common. Sales of 9/16-inch B&bet- 
ter ceiling are mostly mixed car orders, the aver- 
age price being $33; No. 1 common, $29 to $30; 
No. 2 common, $16.50 to $17.50; No. 3 common, 
$7 to $8. Bé&better 7/16-inch is selling in carlots 
to the wholesale trade at $25 to $26; No. 1 com- 
mon, $21 to $22; No. 2 common, $12 to $13. Only 
an occasional order for partition is received, and 
the few mills that stock this item are holding prices 
close to those asked three weeks ago. 

The demand for bevel and square edge siding is 
very slow and prices are not as firm. Novelty 
siding moved in about the same volume as last 
week, and very little change in prices is noted. 
Considerable stock is to be found in the sheds at 
the mills, except at southern Florida operations. 

Florida continues to be the best market for kiln 
dried finish, and some improvement is noted in the 
demand from other sections. Prices remain prac- 
tically unchanged. 

The demand for kiln dried longleaf roofers was 
a little stronger this week, the average price for 
1x6-inch No. 2 common being $23. Air dried roofer 
sales are not large, and prices are not as strong, 
6-inch selling for $20.50; 8-, 10- and 12-inch, 
$21.50 to $22. Weather conditions in the roofer 
producing territory have been ideal but, on account 
of slow demand, production is far below normal. 


Small dimension, 2x4- and 2x6-inch for small 
frame construction, is mostly in demand. Prices 
are holding up well. Orders for timbers have run 
more to the larger sizes this week, considerable 
orders having been booked for 12-, 14- and 16-inch. 
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Prices are very unsatisfactory, 12-inch selling as 
low as $30 at mill. The car companies are buying 
in small lots only, and for the most part decking. 


Cypress demand from the northern and eastern 
markets is still very light, but the Florida buyers 
are taking large amounts of this wood for building. 
Mill stocks are in fairly good shape, but there is 
no surplus. The weather has been ideal for log- 
ging. Car supply is adequate, and there is no 
shortage of labor. There have been few changes 
jn prices, altho one or two items have receded 
slightly, notably No. 1 common, box and peck. 
Prices f. 0. b. mills taking a Live Oak, Perry and 
Gulf Railroad rate are as follows: 


4/ 5/4 6/4 8/4 
BNE: 216 hn w is $105.00 $110.00 $112.00 $120.00 
err 95.00 100.00 105.00 110.00 
Factory select 60.00 75.00 80.00 85.00 
Oe er 38.00 50.00 58.00 65.00 
eae 23.00 24.00 24.00 24.00 
| aaa 16.00 17.00 17.00 17.00 
Clear heart 98.00 103.00 107.00 115.00 
eres 95.00 100.00 105.00 110.00 
. Seer 85.00 90.00 95.00 100.00 
- SSS 75.00 80.00 85.00 90.00 
Ne vtec ge nue 65.00 72.00 77.00 83.00 
No. 1 common 40.00 47.00 50.00 53.00 
No. 2 common 34.00 36.00 36.00 36.00 


NEW ORLEANS, LA. 


May 12.—Demand continues backward for the 
time of year, with the trade restricting its tak- 
ings and apparently inclined to “shop around” for 
bargains. Price weakness is reported with re- 
spect to southern pine and hardwood lists and 
sundry items thereof, tho cypress quotations are 
represented as firmly held practically thruout the 
list. Southern pine bookings showed increase for 
the week, but still lagged behind production and 
shipments. No featurable change in hardwood de- 
mand was reported, and the same holds true of 
cypress reports, 


Conservation Commissioner Dudley Berwick an- 
nounces that the Louisiana Summer School of 
Forestry will open on June 16 next and continue 
for three weeks. The school camp will be estab- 
lished near Bogalusa, La. Three courses will be 
taught. Field instruction will be given in the 
forests of the Great Southern Lumber Co., which 
has actively codperated in this summer school work 
since it was initiated several years ago. 

Roger E. Simmons, of the American Pitch Pine 
Export Co., has been appointed a member of the 
arbitration committee of the New Orleans Associa- 
tion of Commerce. R. J. Fine, New Orleans man- 
ager for the Hirsch Lumber Co., heads the com- 
merce association’s membership committee and is 
leading a highly effective membership drive this 
spring. 

Plans for the annual meeting of the Southern 
Cypress Manufacturers’ Association, to be held 
here May 21, are practically completed, and in- 
dications point to a large attendance and an in- 
teresting session. 

R. H. Downman left last week for Battle Creek, 
Mich., for a stay of several weeks. Mrs. Down- 
man accompanied him. From Battle Creek, Mr. 
and Mrs. Downman will go to the west Coast, and 
they are planning a visti to Europe later in the 
summer. 


MACON, GA. 


May 12.—The shortleaf air dried southern pine 
roofer market continued inactive last week, and the 
few roofers sold have brought $20 and $21 on a 
Georgia main line of freight. Buying from some 
sections may be called fair, while some other 
sections say little if any roofer lumber is required. 
The manufacturers, while they have not many or- 
ders on their books, seem reluctant to take on any 
great amount of business. The wholesalers report 
that the yards believe the market will drop still 
further, and keep out of the market except for 
stock absolutely needed. The 8- and 10-inch roofers 


are moving with a little more freedom than 6- and’ 


12-inch, and prices are a little firmer. There is 
4 considerable number of inquiries for 4-inch, but 
prices offered are such that the manufacturers 
show no disposition to take on any of this business. 


Most 2-inch dimension orders booked call for 
Specified lengths of the different items. Very few 
cars of one width and length are being sold. 

Kiln dried shortleaf finish has dropped during 
the last two weeks $2 to $4 on the B&better 
grades, and in some cases as much as $5 on the 
No. 1 common. 

Some of the air dried roofer mills that work 
Novelty siding report that prices for this class of 
lumber remain somewhat firmer than for the 
Tegular roofer grades. 


Prices on air died roofers, D4S, D2S and CM on 
shiplap, Georgia main line rate of freight, are as 
follows: 1x4-inch, $15.50 to $16: 1x6-inch. $20 


to $20.50; 1x8-inch, $21 to 1x10- and 
1x12-inch, $21 to $21.50. 
No. 2 common and better dimension stock, air 


dried, D4S 44-inch scant or standard, is quoted: 


$21.50 ; 


10-16’ 18’ 20’ 
yo eer erie ee $21.00 $23.00 $24.00 
BE caw nwa deews« 19.00 20.00 21.00@22.00 
2x8, 10- and 12”.. 20.50 22.00 23.00@23.50. 


The 2x3-inch is quoted: 9-foot, $22.50; 10- and 
16-foot, $22. The 2x4-inch 9-foot is $20.50 and the 
10-foot, $20. 

Finish, kiln dried rough shortleaf, B&better, 6- 
to 12-inch, is quoted: 4/4, $42 to $43; 5/4 and 
6/4, $46.50 to $48. 


LAUREL, MISS. 


May 12.—Southern pine mills report the book- 
ing of a fair amount of business. Shipments have 
been very good, but prices are still inclined to be 
somewhat weak. All business placed is for rush 
shipment, and the dealers generally appear to be in 
need of all the lumber they have purchased, indicat- 
ing that retail stocks are small and that demand, 
with the passing of winter, is beginning to develop. 

M. K. Bissell, of Escanaba, Mich.; C. J. Winton, 
of Minneapolis, Minn.; Ben Alexander, and W. H. 
and S. B. Bissell, of Wausau, Wis., were in Laurel 
last week looking over the operations of the 
Wausau Southern and Marathon lumber companies, 
in which they are all interested. 

Other recent visitors here were Maj. Charles 
D. M. Houghton, of New Orleans, and James Mc- 
Kamy, of Mattoon, Il. 

S. H. McLaughlin, sales manager Wausau 
Southern Lumber Co., is on a trip to Mobile and 
New Orleans. 


HATTIESBURG, MISS. 


May 12.—D. L. Rush, who has been operating a 
small mill near New Hebron, Miss., will close down 
this week and move his mill to Rawls Springs, hav- 
ing exhausted his timber holdings at the present 
site. 

The Appolonia Lumber Co., Pelahatchie, Miss., 
has placed its sawmill on both day and night 
run, 

The Hattiesburg Sawmill Co., of this city, re- 
sumed operations last week, after making repairs 
at its sawnftill plant and moving the logging camps 
to a point near the center of its logging operations. 


VANCOUVER, B. C. 


May 10.—Export lumber circles were this week 
somewhat warmed up over an announcement that 
Japan was making preparations for another bond 
issue, this time of $150,000,000, which would be 
floated on the New York market, with Canada 
again asked to take a share. Canadian lumber 
exporters and shipping men expect that a share 
of the business created by floating a new loan 
will be turned their way. Australian business is 
picking up materially. All available space on the 
Australian liner Makura is taken up for this trip, 
and several parcels of lumber are included. The 
next vessel of the line due in port is already 
booked full, and the West Nilus, now loading on 
this coast, is taking out a full cargo for Aus- 
tralian and New Zealand ports, much of which is 
lumber. Exporters expect that demand in Aus- 
tralia will begin to show improvement as the season 
advances, 

East Kootenay timber production for 1924 is 
looking like a 150,000,000 cut, states Norman 
Moore, of Cranbrook, district forester. Compared 
with the record production of 1923, this will rep- 
resent a decrease of about 30,000,000 feet. Strikes 
in the logging camps in the winter, and the snow 
roads breaking up a month earlier this spring were 
contributing causes, but the slack market in sight 
undoubtedly influenced output. Demand for lumber 
from the prairie provinces, the chief market for 
mountain mills, is now very light. The United 
States demand has dropped to a vanishing point 
for the moment, and eastern Canada never is a 
factor in the market for Kootenay timber except in 
a limited way. Long cedar poles and railway ties 
are the two items in demand which have been help- 
ing out the industry. The output of railway ties, 
both sawn and hewn will be about as usual, the 
total value for the year approximating $750,000. 
In April sixteen sawmills were in operation in the 
East Kootenay district. Indications are that by 
the end of May there will be thirty mills operating. 
Some of the smaller mills, now running on tie 
contracts, will clean up by the end of June. 

The Genoa Bay Lumber Co., on Vancouver Island, 
closed down its big export mill this week, for an 
indefinite period. During the week a barge took 
out 200,000 feet for shipment by rail to United 
States points, and the Canadian Prospector sailed 
for Shanghai with 1,300,000 feet loaded at the 
mill, The mill is controlled by the interests which 
own the Cameron Lumber Co., Victoria, B. C. 


(Concluded on page 98) 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 749 Railway Exch. Bldg. 
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Growth 
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Now’s the Time to Try 


H. J. Anderson 
Lumber Co. 


OUR SPECIALTIES: 

Pacific Coast Hemlock 
Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 

Main Office: 
No. 1106-1107 Northwestern Bank Building, 
PORTLAND, ORE. 


Mail Address, Cable Address, 
L P. O. Box 1058 HJAND 
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Geo. T. 


MICKLE 


Service 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 





Quality 


Lumber Co. 


PORTLAND, OREGON . 
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By HENRY SOLON GRAVES 
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Tells how to manage timber properties along the 
) most profitable lines. Valuable to timber owners 
$ ormanagers. A very practical book, worth many 
j times its cost to the man who wants a guide to 
] reaping highest profits in timber management. 
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Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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CALIFORNIA 


~~ White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 














Sen Ronee §6CHICAGO, ILL. 


Tel. Harrison 1295 








COOS BAY 
LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 
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LOS ANGELES OFFICE: 
806 Central Building 


























H. B. Hewes, C. D. Terwilliger: 
President Sec.-Treas. 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman Asst. Sec. 
© Treas. 


J. H. McWilliams 





ALIFORNIA 
White Pine 


BOX, SHOP and CLEARS 


Tell us your needs today. 





Clover Valley Lumber Co. 


LOYALTON, CALIFORNIA 











MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 








Machine Molder Practice 


A manua! on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical edie who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman “! $9; Desbom St. 


Chicago, IIL 























Alfred Holzman, has removed his office from 
111 West Washington Street to 160 North La 
Salle Street. 


Auber Smith, manager of A. B. Smith & Co., 
Paducah, Ky., spent a few days of this week in 
Chicago, looking over conditions in this lumber 
market. 

J. W. Taylor, of the Taylor Lumber Co., Corinth, 
Miss., this week brought his wife to Chicago, to 
place her in a local hospital. Mrs. Taylor has been 
ill for some time. 


Hugo Nelson and L. M. Baldwin, inspectors for 
the Western Pine Manufacturers’ Association, 
Portland, Ore., were in Chicago during the week 
on association business. 


The Chicago sales office of the Von Platen-Fox 
Co., of Iron Mountain, Mich., has removed from 
329 Peoples Gas Building to 1412 Straus Build- 
ing. G. S. Cortis is in charge of this office. 


O. J. Leonard, lumber wholesaler at Dubuque, 
Iowa, called on friends in the local trade this 
week, and reported that the lumber business in 
his section of the country are rather quict at this 
time. 

J. M. Morgan, of the Forest Lumber Co., Merid- 
ian, Miss., while in this city this week on a busi- 
ness mission expressed his conviction that the lum- 
ber market would soon recover from the lull which 
it is at present experiencing. 


John A. Bryden, of the Springfield Lumber Co., 
Springfield, Ill., is laid up with a crippled leg, as a 
result of injuries sustained some years ago. Mr. 
Bryden has suffered considerable trouble ever since, 
and is soon to undergo an operation on his leg. 


R. G. Kaiser, manager of the Chicago office of 
the Weyerhaeuser Sales Co., has been spending 
some time in New York City and other eastern 
lumber distributing centers, calling on the trade 
and looking over current and prospective condi- 
tions. 

Adolph Pfund, secretary of the National Retail 
Lumber Dealers’ Association, has recently visited 
retail lumbermen in a number of eastern trade 
centers, including Boston, New York City, Phila- 
delphia and Washington, D. C., in the interests of 
standardization. 


A. T. Hale, who for the last year has been in 
charge of the Chicago sales office of the Dress 
Manufacturing Co., Jacksonville, Fla., has been 
assigned to New York City, and will hereafter act 
as the company’s representative there. The Chi- 
cago office has been closed. 


L. Clark Schermerhorn, prominent retail lumber 
dealer of DeKalb, Ill, was in Chicago this week 
transacting business. Trade in his section is 
pretty quiet, he said, but he believed a_ pick-up 
would soon oceur, now that weather conditions are 
due to become more reliable. 


Hamilton R. Large, manager of the white pine 
department of the Germain Co., Pittsburgh, Pa., 
passed thru Chicago on Friday of last week on a 
business trip to northern consuming centers, and 
returned to this city during this week, to attend 
a meeting of sash and door manufacturers. 


W. A. Leach, of the Leach Lumber & Tie Co., 
Poplar Bluff, Ark., was a recent business visitor 
in this city. Mr. Leach specializes in railroad 
materials, and said that demand for such is quiet 
at this time, but that there are prospects of some 
gradual improvement. 


A. A. Henry, president of the Metropolitan Lum- 
ber Co., returned this week from a business trip to 
New York City, Washington, D. C., and other east- 
ern points. Charles D. Bull, seeretary-treasurer 
of the same company, has recently returned from 
Los Angeles, Calif., where he has spent six weeks 
visiting his son, who is engaged in the oil business 
in the southern California metropolis. 


C. M. Rohne, of the Western Forest Products 
Corporation (Ltd.), Vancouver, B. C., arrived in 
Chicago this week, via Kansas City, Mo., while 
on a general business trip for the purpose of look- 
ing over lumber trade conditions and prospects. 
After calling on a number of local firms he left 
for the East, where he expected to spend two 
or three weeks. 


John M. Lyon, of La Harpe, IIl., is laid up with 
a severe attack of sciatic rheumatism. Mr. Lyon 
is a director of the Illinois Lumber Merchants’ 
Association and president of the Western Illinois 
Lumbermen’s Club. Because of his genial smile and 
cheerful disposition, “John” is a general favorite, 


and it is hoped that he will soon be entirely re- 
covered. 


William E. Swanger, secretary of the American 
Saw Mill Machinery Co., of Hackettstown, N. J., 
was a welcome visitor at the offices of the Ammri- 
CAN LUMBERMAN on Tuesday of this week. Mr. 
Swanger is making a business tour of this section 
of the country, finding things rather quiet in his 
particular line at this time. He spent a short time 
at the Chicago office of the company and then left 
for Minneapolis. 


O. C. Censky, sales manager of the Roddis Lum- 
ber & Veneer Co., Park Falls and Marshfield, Wis., 
was a Chicago business visitor recently. He stated 
that tho demand for northern hardwoods has 
fallen off materially, and at present can not be 
described otherwise than as dull, the market holds 
firm. He looked for an early improvement in the 
general business situation, and consequently in the 
demand for lumber. 


E. J. Stuhr, president and treasurer of the 
Stuhr & Gerard Lumber Co., Minneapolis, Minn., 
called on friends in the local trade this week. 
This company is a large manufacturer of northern 
lumber and lath. Mr. Stuhr said that business at 
the present time admittedly is quiet, but he held 
high hopes for the near future, believing that 
building has only been delayed by the unfavorable 
weather conditions that have featured the spring, 
and that the next thirty days will witness a great 
stimulation in that field. 


N. E. Holden, veteran lumberman of Danville, 
Ill., returned last week from an extended stay in 
Florida, where he went the early part of February 
for his health. His many friends in the industry 
will be glad to know that Mr. Holden is much 
improved and expects soon to visit Chicago. He is 
well known in lumber circles because of his ac- 
tivity in the Illinois Lumber Merchants’ Associa- 
tion, of which he was a president for two years, 
and because of the fact that he was the originator 
—and for many years the publisher—of the IIli- 
nois Year-Book. 


H. J. Fletcher, who for the last year and a half 
has been connected with the Chicago sales office 
of the Germain Co., of Pittsburgh, Pa., during the 
last eight or ten months as its manager, has re- 
signed from this position and has left for a three 
weeks’ trip among the southern mills, for the pur- 
pose of making a thoro survey of manufacturing 
and stock conditions. His future plans are to be 
announced later, No successor to Mr. Fletcher 
has as yet been named, but J. H. Austin, jr., vice 
president of the company, arrived here this week 
to look after affairs until a new Chicago repre- 
sentative has been selected. 


W. F. Huntting, of the Huntting & Merritt Lum- 
ber Co., Ltd., Vancouver, B. C., with Mrs. Huntting 
enjoyed a few days’ visit in Chicago last week, 
where they endeavored to mix a little pleasure 
with considerable business. Mr. Huntting reports 
that the company’s several shingle mills are running 
to capacity. While here, he conferred with W. J. 
Howell, the company’s eastern representative, who 
has headquarters in Columbus, Ohio. The Huntting 
& Merritt Lumber Co. has set some big records 
in train load shipments of red cedar shingles, and 
right now is specializing on what it calls a 50-year 
shingle—provided they are laid with zine coated 
nails. The zine coated nails are acknowledged to 
be essential to most any kind of a roof that should 
last forty to fifty years, and good shingle salesmen 
are constantly urging lumber dealers to provide 
the zine coated nails with every sale of shingles. 


Returns from Trip Around World 


Distinguished visitors in Chicago during the lat- 
ter part of last week were Capt. and Mrs. Robert 
Dollar, of San Francisco, Calif., who passed thru 
here on their last leg of a six-month trip around 
the world. Capt. Dollar, founder and president of 
the Dollar Line of steamships and a prominent 
figure in the lumber world, is now an octogenarian, 
recently having celebrated his 80th birthday anni- 
versary at his birthplace, Falkirk, Scotland. He 
is hale and hearty, and as active as a man some 
decades younger. 

Jovial and humorous as usual, Capt. Dollar 
spoke of the sea he loves so well, and of shipping, 
his age-long hobby. Coming to this country as 4 
boy, he started work in the northern lumber camps 
while still of tender years, and thru his untiring 
energy and indomitable will rose to international 
fame as a shipping prince, who has a hundred 
ships under his command, as well as a large num- 
ber of other interests. His sea experiences have 
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been nothing short of marvelous, and have been 
the themes of many a stirring sea story written 
by his friend, the well known author, Peter B. 
Kyne. 

‘apt. Dollar showed great interest in the bill 
for the exclusion of the Japanese from this coun- 
try. “I am really neutral on the question of 
Japanese exclusion itself,” he said. “It is not so 
much the bill itself that.concerns me, but the way 
it was done is bound to bring to the surface the 
smouldering hatred that has lain dormant in the 
minds of the Japanese since I visited their country 
twelve or fourteen years ago on the commission 
that negotiated the ‘gentlemen’s agreement’ after 
Japanese had been expelled from American schools. 
We have no leg to stand on in the bill. The 
Japanese should not be permitted to enter this 
country indiscriminately, but why can they not be 
allowed a 2 pereent quota? It’s really a tempest 
in a teapot, and does not mean so much to Cal- 
ifornia as the public has been led to believe. I 
am a California resident, and the Japanese have 
never bothered me there. They have their separate 
quarters and schools and seem to be a hard-work- 
ing, honest people.” 

Capt. and Mrs. Dollar were accompanied on their 
round-the-world trip by their grand-daughter, Miss 
Margaret Dollar Dickson, and her chum, Miss 
Dorothy Sharp. 


Lumber Yard in Museum Building 


Enough lumber to*stock a fair sized retail lum- 
ber yard might hardly be expected to be found in a 
museum, but such is the fact in the Field Museum 
of Natural History, Grant Park, Chicago. A recent 
bill of lumber bought by the museum included 
76,868 feet of white pine, 1,530 feet clear white 
oak, 13,160 feet yellow poplar, 260 pieces of 
quartercd oak for panel 
ing and various amounts [ — 
of other species, some of 
which are never heard of 
in a retail lumber yard. 
Among these is_ balsa 
wood, which is very light 
and soft and is carved 
into models of the bodies 
of birds and animals over 
which the skins are 
stretched and mounted. 

The museum has a very 
complete, modern carpen- 
ter shop, where the cases 
and cabinets used for ex- 
hibits are made. There 
are sometimes as many as 
fifty carpenters employed. 
Each of the five main de- 
partments of the museum 
has a smaller carpenter 
shop of its own, specially 
fitted to the needs and 
requirements of that de- 
partment, and there are 
two or three carpenters 





Timber Land Company Issues Bonds 


First mortgage siaking fund bonds to the amount 
of $550,000 have been just issued by the Conti- 
nental Timber Land Co., of Oregon, secured by 
about 39,000 acres of virgin timber lands in Linn 
and Lane counties, Oregon, owned outright by the 
company, in which lands it has invested more than 
$2,690,000. The timber is understood to be of 
good quality and heavy stand. The issue has been 
bought by Baker, Fentress & Co., Chicago, who are 
offering the bonds jointly with the Detroit Trust 
Co. 


Railroad Makes Unique Exhibit 


The Great Northern Railway Co. on Wednesday 
and Thursday of this week held an interesting 
exhibit at the Union Passenger Station in Chicago, 
illustrating the progress of railroad transportation 
during the last sixty-five years. The railroad’s 
newly equipped Oriental Limited, one of the finest 
trains so far designed, which will make its maiden 
trip from Chicago to the Pacific coast on June 1, 
was on those days placed open for inspection, and 
alongside it was to be seen the first train on the 
St. Paul and Pacific—now the Great Northern 
Railway—consisting of locomotive No. 1, the Wil- 
liam Crooks, built in 1861, two passenger coaches 
of the same date, and a sleeping car of 1859, the 
oldest “Pullman” in existence. Those inspecting 
these two widely contrasted trains were numerous, 
and officers of the railroad were on hand conducting 
the visitors thru the trains and answering their 
manifold questions. 


Some Causes of Trade Dullness 
The causes of the present lull in general busi- 
ness conditions, with particular reference to the 
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who work in these de- 
partment carpenter shops. 
Some of these men have 
been with the institutionfor many years and are 
really artists, more than craftsmen. 


Brings “‘All Outdoors’? to Chicago 


One of the most comprehensive exhibits pre- 
sented at the Outdoor Life Exposition being held 
in Chicago at the Coliseum, May 12 to 17 inclusive, 
is that presented by the land department of the 
Langlade Lumber Co., of Antigo, Wis. The com- 
pany’s headquarters are at booths No. 59 and 60 
and it is showing a number of attractive mounted 
specimens of wild life native to that part of Wis- 
consin. Included in the exhibit also are a number 
of suggestions for out-door .vacation activities, 
and sports for both summer and winter. The col- 
lection of mounted specimens has been lent the 
company for exposition purposes thru the courtesy 
of Game Warden H. W. McKenzie. Among outdoor 
suggestions there are presented some rustic furni- 
ture, made by the company’s own “wood butcher,” 
and some full sized specially made log cabins suit- 
able for camps. 

J. R. McQuillan, secretary and general manager of 
the Langlade company, is in charge of the exhibit, 
assisted by L. A. Maicr in charge of the company’s 
land sales department. These two gentlemen are 
assisted by Miss “Antigo’’ and Miss “Langlade 
County,” two young ladies of Antigo, who were 
Winners in a popularity contest conducted recently 
by the Antigo Daily Journal. 

As the chief purpose of the exhibit is to sell 
Chicago a vacation in the northern woods, a fea- 
ture of the main exhibit is a miniature lake which 
abounds with game fish native to that section of 
Wisconsin; a band of Indians in rough tepees is 
another wild touch. There are a number of back- 
woods gnides present. 


Main carpenter shop in basement of Field Museum 


lumber market, are interestingly discussed in the 
latest bulletin issued from the Milwaukee (Wis.) 
office of F. W. Shepard, secretary of the National 
Association of Commission Lumber Salesmen. Mr. 
Shepard has this to say: 


“The movement of lumber, according to the best 
information obtainable, continues in a state of 
morbid drowsiness. In fact it seems sluggish, and 
somewhat broken down in sections. 

“The only trade journal that seems unfriendly 
to Commission Lumber Salesmen recently comment- 
ing on methods of marketing, asserts commission 
men are responsible for the drop in prices, and then 
offers a sovereign panacea for all the ills. 

“We believe it is generally agreed by all prac- 
tical students of lumber affairs that when more 
lumber is produced than consumption demands, 
prices fall, and it seems that production is at the 
point of turning out more than will be absorbed, 
unless the proposed curtailment plans carry, but 
which may not materialize according to present 
indications. 

“Sectional bad weather, temporizing over tax 
reductions, preconvention politics, clap trap, and 
oil seandal has caused a break of public con- 
fidence, and a hesitation in the general consumption 
of lumber products, only to be reflected in order 
files all down the line. 

“Considering the sensational break in the west- 
ern log market and the slashing of pay-rolls, soft 
wood prices are doing well to avoid all indications 
of stampede, yet predictions which are buttressed 
by sensible arguments say that the last half of 
the year may see a general lowering of all prod- 


ucts. 

“This office does not pose as an authentic market 
prognosticator but the above briefly suggests con- 
ditions as we gathered them to meet requests made 
upon us; and since we ventured so far we would 
like to offer a personal opinion, that if maga- 
zine advertisers would divert moneys spent in ad- 
vertising branded lumber, to inform the public 
concerning conditions, and promoting a building 


campaign,.they would be striving and possibly gain- 
ing a real goal; also, it might be a reasonable sub- 
stitute of less cost than curtailment of operations.” 


Will Hold Sales Convention 


BELOIT, WIS., May 13.—The entire sales force 
of the P. B. Yates Machine Co. will be brought 
together, June 1 to 7 inclusive, at the company’s 
American plant in this city. This firm is one of 
the largest manufacturers of woodworking ma- 
chinery in the world. An intensive seven days’ 
program of lectures and study has been arranged 
and it is the plan that the well posted experts of 
the sales organization will thus be better equipped 
than ever before to serve all users of woodworking 
machinery in their various territories. This con- 
vention is a part of the P. B. Yates Machine Co.’s 
program for broadening and extending its already 
vast activities and services among American 
woodworkers and lumber mills. 


Adds Reversible Shaper to Line 


A recent addition to the Crescent line of wood- 
working machinery manufactured by the Crescent 
Machine Co., of Leetonia, Ohio, is the new Cres- 
cent single spindle reversible shaper, which is self 
contained with ball bearings. In this machine the 
company has embodied some unique features of 
construction that will make it especially desirable 
for use where constant and accurate production are 
demanded. Complete particulars regarding this 
new addition to the Crescent line will be sent to 
interested parties by the company. 


Enjoined in Use of Similar Trade Mark 


The following announcement has been made by 
the Chas. A. Schieren Co., 30-38 Ferry Street, 
New York City, the well known manufacturer of 
“Duxbak” belting: 


“As a result of a recent suit brought about by 
the Chas. A. Schieren Co. for infringement of its 
well known ‘Duxbak’ trade mark, the district court 
of the United States for the southern district of 
Ohio has enjoined the Allied Belting Co. from the 
use of a trade mark similar to that of the trade 
mark ‘Duxbak’ as shown 
herewith. The Allied Belt- 
ing Co. has been further or- 
dered to promptly destroy all 





infringing labels, placards, 
and other publicity matter 
earrying any infringing TRADE MARM , 


marks of the above trade eg. U.S. Pat. Off, 
mark. The order was _ wit- 


nessed by the Hon. William H. Taft, Chief Justice 
of the United States, on March 21, 1924.” 


Natural Regrowth of Douglas Fir 


In Bulletin No. 1200, entitled ‘‘ The Natural 
Regeneration of Douglas Fir in the Pacifie 
Northwest,’’ are given the results of compre- 
hensive studies of the conditions affecting the 
natural reproduction of Douglas fir in that 
region. The bulletin is by J. F. Hofmann, silvi- 
culturist of the Wind River forest experiment 
station, and it constitutes a very valuable con- 
tribution to the literature of forestry at a time 
when interest is keen in that subject. 

A striking fact with respect to Mr. Hof- 
mann’s treatment is his consideration of forests 
as a crop; all his studies conforming closely in 
method to those that would be made if corn or 
cotton instead of trees were the subject. Cli- 
mate, soil, altitude and latitude, prevailing 
winds, competition with other trees, tolerance 
to shade, effects of fires, methods of logging 
and other conditions affecting the growth of 
crops of Douglas fir trees are discussed in agri- 
cultural fashion. Numerous illustrations eluci- 
date the text and many tables amplify it. 

While bulletins of the sort here discussed 
must be technical and more or less uninterest- 
ing to the average reader, yet Mr. Hofmann 
has in Bulletin 1200 produced a work that pos- 
sesses an interest that will carry any reader a 
long way toward a fair knowledge of the essen- 
tial facts of Douglas fir regeneration. It may 
be said in passing that, while forestry bulletins 
can hardly be expected to become ‘‘best sell- 
ers,’’ yet the cause of forestry will be vastly 
advanced by making them interesting to the 
public generally, as well as technically correct 
and instructive to lumbermen and foresters. 
Copies of Bulletin 1200 may be obtained from 
the Superintendent of Documents, Government 
Printing Office, Washington, D. C., at 25 cents 


a copy. 
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Latest Reports on Lumber Prices } 





The only changes in prevailing prices during 


MICHIGAN HARDWOODS 


the last week are on 4/4 and 5/4 FAS soft elm, which show a slight decline. 





The following list 











represents present values, f.o.b. Michigan mills: 
FAS Selects No. 1 com. No.2com. No. 3 com. FAS Selects No. 1 com. No.2com. No. 3 com 
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4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 § re re 55.00 “ ° 33.00 $26.00@28.00 10/4 110.00@115.00 95.00@100.00 80.00@ 85.00 45.00@50.00 re eee 
5/4 80.00@ 85.00 65.00@ 70.00 60.00 32. 35.00 28.00@30.00 12/4 115.00@120.00 100.00@105.00  85.00@ 90.00 50.00@55.00 «6 Bis.ec 
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6/4 130.00@135.00 116 00116 00 20.000 86.00 co oy - res tree 8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
8/4 1380.00@135.00 110.00 F J J R —_ 
10/4 135.00@140.00 115.00@120.00 00@10 ae 8... (orn mr) oe. 16’ 29-24 
12/4 140.00@145.00 120.00@125.00 100. 00@ 108: 00 60.00@62.00 ee 2x 4” $33.00@35.00 $32.00@34.00 $33.00@35.00 $38. Soto. 50 $40. 50@42. 50 
2x 6” 28.50@30.50 29.50@31.50  32.00@34.00 37.50@39.50  39.50@41.50 
so5eee SRY ey cee Cee eee 
x10” A J A - 7 .00. 4 K 
4/4 $ 68.00@ 70.00 $ 58.00@ 60. +4 $ 42.00@ . 00 $25.00@28.00 +F8 0022:00 2x12”  33.00@35.00 fe. 36.00  35.00@37.00 ss-30@40.50 40. O42. 5 
6/4 85.00@ 90.00 72.00@ 75. 00 58.00 60-00 33.00@35.00 20.00@22.00 No. 1 H B $18. 
Tee ee eee eas eg ae eee ent ne enoivooe anedtalh £20" os aaa idl 
4 é 7 n° : ¥ ie Smee ix 4” $28.00@30.00 $29.00@31.00 $31.00 33, ° . 50 37.50 $30.00@32.00 
12/4 115.00@120.00 100.00@105.00 —90.00@ 95.00 60.00@65.00 .....@..... | IX Gm F3h-20G30-00 #1'50@38.00 tees 000933.0 poset peyote 
— 1x 8”  32.50@34.50  33.50@35.50 35.00 a7. 00 39. 30 41. 50 34.00@37.00 
1x10” 33.50@35.50 34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
4/4 $ 70.00@ 75.00 .++@....-6 $ 45.00@ 47.00 $25.00@28.00 $16.00@18.00 | 1x12” 34.50@36.50  35.50@37.50  37.00@39.00  41.50@43.50  36.00@38.00 
8/4 ace ee] SS Serr ged yes RBH yes Lope] yer shiplap 7 Foe, — oy see of No. 1 boards. ° , 
F a eee if 3 : R A : — prices o Cs) oards, for merchantable deduct $3 d for No. 
Hh Bg Rg ee ee ee age | ante cx rou, cc 
K r ea is R ee em 1‘ rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
12/4 95.00@100.00 +ee@....-. 75.00@ 80.00 45.00@50.00 eee oe. $18@20 “— 
_ — Memphis, Tenn., May 12.—Following are av- 
St. Loui ™ sensi s s, f. ; Ss: Pgs ~ 8 
ouis, Mo., May 13 “Surrent quotations on southern hardwoods, f.o.b. St. Louis erage quotations on logs in Memphis, and at 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 points in the Memphis territory, based on av- 
Qtrd. red . erage dimensions, 14-inch and up in diameter, 
; QUARTERED RED OAK-— and 12- to 16-foot in length: 
BAS ....... $ 80@ -* $ 85@ 87 $ 88@ 90 ere $110@115 $125@130 $135@140 
No. 1 com 51@ 5 c 55@ 57 58 60 INO. 1 COM... «6 68 70 T4@ 77 T7@ 78 F.o.b. cars 
No. 2 com 30@ 31 32@ 34 36@ 38 No. 2 com..... 44@ 46 50@ 53 57@ 60 Delivered Memphis 
Qtrd. red, S.N.D. 
FAS 59@ 60 60@ 61 2 PLAIN WHITE OAK— Memphis _ territory 
ag ET ls @ 62@ 63 PAS «a ; 88@ 8 112@115 120@122 Variety— Per M Per M 
Sree 46@ 48 47@ 48 No. 1 com, an 
No. 2 com 29@ 30 30 39 a4 . OS A 56@ 57 62@ 64 70@ 72 —. and white oak........ 4 = 4 = pr ” 
: No. 2 com..... 36@ 389 40@ 42 44@ 46 | BUM ceceeeeesesececereeece 0 ° 
— @ No. 3 com..... 20@... 24 26 24@ 26 Poplar TLevy TTT eee ee ee 35 to 38 2 = . 
pee 5 16 2 84 88 90 . ~ ye. | MANOR iv soca id Gi arson s.6 015.50: Core oO 
a, com 45@ 46 53@ 54 58@ 60 Sound wormy.. 35@ 36 44@ 45 50@ 52 | Ach (i3" ‘and up).......... 49 to 60 39 to 49 
No. 2 com 30@ 31 32@ 33 35@ 387 PLAIN RED OAK— Hickory (12” and up)..... 40 30 
Plain sap eS No. 1 com poe 83@ 85 108@110 118@120 Logs are classified by buyers here roughly a8 
WAR . oe oe 54@ 55 56@ 57 58@ 59 Nos. 1 and 2, and the foregoing price range is 
No. 1 com 40@ 41 42 Sr ae 56@ 57 62 64 70@ 72 
ah poems 23 i = = rit +4 “tum. 36@ 39 40@ 42 44@ 46 ne to cover the average prices paid for 
CoTToNwoop— POPLAR— 
Yee 53@ 54 57@ 59 - a 105@108 110@112 120@122 The difference in variation as between dellv- 
No. 1 com..... 41@ 42 44@ 45 ...@... Saps and sel.. 75@ 76 80@ 82 85@ 87 | ered prices and f.o.b. prices is based on the dis- 
No, 2 com..... 36@ 37 39@ 41 ...@.. No. 1 com..... 55@ 56 57@ 58 58@ 60 | tance the logs are hauled, and the weight of the 
QUARTERED WHITE OakK— a : — a . =. 6 al = @ = 34 be timber. Oak, ash and hickory are drawn from 
| See 185@140 140@150 150@155 : By fore wider distances; while gum, poplar and elm can 
No. 1 com d Sort MarLy— be profitably drawn into Memphis only from 
gel. ........ 75@ 78 80@ 85 95@100 Log run... 49.50 67.50@72.50 75.50@77.50 | nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, 


Ohio, May 12.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 








4/4 5/4&6/4 8/4 HicKkory— 4/4 5/4&6/4 8/4 BrecH— 4/4 5/4&6/4 $8 oak tn 
- | JS Sr ee -- $ 95@105 $ 95@105 FAS seescsese@ 75 $ 75@ 80 

Quasrsase Warts Ose No. 1 com..... oe. aa 70 ag 70 No.1 com..... be 50 50@ 55  55@ 60 
FAS .........$130@140 $140@150 $150@160 Ie & COeeces sce Q@eee 35 40 35 40 No. 2 com..... 28 33 33 38 33 38 
Selects ....... 100@105 105@110 110@115 MaPLp— 4/4 5/4&6/4 8/4 10&12/4 16/4 
a 70@ 75 80@ 85 83 4 ) eee wadeae aa waeawe wees $78@ 83 $95@100 $100@105 $110@115 whe 
No. 2 com..... 45@ 50 55@ 60 60 No. 1 com.. danecddadacweeneues 55@ 60 65@ 7 15 80@ 85 oou@heas 
Sound wormy.. 45@ 50 55@ 60 65 70 wan 3 com tees ds adsestewscaan anne 35@ 38 388@ 43 43@ 48 50@ 55 «oe@Qees 

AK— HITH ASH— 

— 0 $110@115 oh ee --$ 90@ 95 $105@115 $115@120 $125@1Z0  $155@160 
sam... a ae Oa No. 1 com. and sel......... ossenses 55@ 60 75 75@ 80 95@100 95@100 
Som... pO ae heeled Be ness tinantecenenceunndeen 50@ 55 65 70@ 75 90@ 95 95@100 

oS ee ee See tee bo ere ere CCC peken ae 35 35 40 45 45 50 50 55 

PLAIN WHITE AND ReD OaAK— 

PES ces --$110@115 $115@120 “ss @12 

Beleets 222217: gq 85° 90g 95 * 95 100 VALLEY HARDWOODS 

No. 1 com..... AY : ere :  Cinci i: 

No. 2 — 45 50 50 55 50 55 Cincinnati May 12.—Average prices on peniggig ee Valley yom oods store oi 
0. com..... — OTTON WOOD— / 

Sd. wormy:!!: 48@ 52 57@ 60 57 60 | “Qtr, rea a prance eS FAS, 6” & wdr.$ s5 58 $ 20@ 8 - ve 
BasswooD— 1) oe * 500 88 90 $ go 68 $ et aa No. icom..... OG 4 3@ 30 1g: 
eer $ 80 85 $ 85 95 $ 95@100 atrd et a 0@ No. 2 com..... 36@ 38 ae 

No. 1 com..... 50 55 a 60 65 F red sap, UARTERED WHITH OAK— 
No. 2 com 32@ 3437 40@ 45 AS cee ceee 58 65 @ 
sah Meiggapiaciata No lecom... 45 48 55 i 2) Preece $125@130 $130@135 $135@140 

CHESTNUT— Plain red: WOON a ds oe 95@100 a = 105@116 
ME i gaeee tans $10: > ees Mag tt $115@120 | J. eee 83 88 95@100 100@110 No. 1 com..... 65 70 75 80 
WO; 2 COM... 85@ 90 @ yet = Po No. 1 com 45 50 55 60 65 70 No. 2 com..... 42 47 52 57 
No. 2 com..... 60@ 65 7a 8 5 ap: 

No. 3 com... 18@ 20 20@ 21 20@ 21 Bxbds., 13-17” 55@ 60 ...@... ...@... | QUARTERED Rep Oak— 

Sd. wormy and Plain FAS 6” Wee ‘danes --.-$110@115 re Pee 
No. 2 com... 28@ 30 32@ 34 33@ 35 & wider... 53 58 55 60 55 60 No. 1 com..... 60 65 ee ae 

Sd. wormy and _ : com... = = = $ = pa No. 2 com..... 38@ 43 «e@hees 
No. 1 com. & o. 2 com... 
better ..... 35@ 36 87@ 38 39@ 40 | Marte— PLAIN WHITH AND RED Oax— 

BIEcH— Spot worms N.  edadeea --$ 85 90 $105@110 $110@115 
1: D., log run. $, 45 $ 60 $ 70 Selects ..... .- 65@ 70 72@78 78@ 85 
jf | nero $115@120 $120@125 $130@135 Sorr ELmM— 4/4 5/4 6/4 8/4 No. l com..... 55 60 60 65 65 70 
No. 1 com, and | | ere $68 $78 $83 385 90 No. 2 com..... 40@ 45 45@ 48 45@ 50 

sel, ....2+2. 7 75 75 80 75 80 No. 1 com.. - 53 58 68 75 No. 3 com..... 21 23 23 26 26 30 
No. 2 com..... 383@ 388 38@ 43 40 No. 2 com...... 25 27 30 32 Sound wormy.. 35@ 38 40@ 45 45@ 50 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars floor- 
ing mill basis, during the week ended May 10: 


MAPLE— 


Clear No. 1 Factory 
ixl’h” Neleieciehra aaa $75.20 $69.95 eewke 
pipratertaneseais 85.45 79.10 36.00 
ey" Deewana aes 96.12 79.74 44.73 
err ere 89.93 85.28 50.03 
axle" Ce ee Melman 63.50 50.10 ven 8 
Reheat reer 60.20 ee 
» Ea 
SUM retiree tvnilaie wes 89.90 73.40 
. ll re 60.20 wave 
BircH— 
MR io eind xe ciens 84.99 79.95 
ll RR eet 60.00 wage 





OAK FLOORING 


The following are average carload prices, 
Memphis base, obtained for oak flooring during 
the week ended May 3, as reported by the Oak 
Flooring Manufacturers‘ Association: 


J8x144" 338x214" %x1¥%y” %x2” 


Clr. qtd. wht....$145.00 $147.53 $100.70 $106.50 
Ome Gta. TOG... ccves ar 86.75 anaes 
Sel. qtd. w&r.... 74.17 88.43 wis axes 
Clr. pln. wht.... 88.57 99.53 66.73 70.02 
Clr. pln. red.... 83.75 93.97 63.07 62.92 
Sel. pln. wht.... 65.76 83.18 60.39 61.00 
Sel. pln. red.... 69.14 83.93 53.60 54.75 
No. 1 common.. 49.83 58.22 40.07 42.42 
No. 2 common.. wa 24.76 snces sana 

14x114"” x2” 5X14” fsx2” 
Clr. qtd. wht.... $134.25 $135.50 
Sel. qtd. w&r. 98.32 ade 
Clr. pln. wht aes, 89.08 88.12 
Sel. pln. wht....$ 74.23 80.53 74.43 
Sel. pln. red.... ..... 72.67 aaes 
No. 1 common... 46.70 54.44 46.97 








OAK FLOORING STRIPS 


Chicago, May 13.—The following are carload 
Prices f.0.b. Chicago, on ;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





a Red 

CI Qrt Plain Qrtd Plain 
; SC eee $155, 50 $ 93.50 $123.50 $ 88.50 
AIC’ re 

a 198. 30 78.50 98.50 73. 50 
RT OE ee RT eT ER 348.50 





BLACK WALNUT 


Cincinnati, Ohio, May 13.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


. 4/4 5/4 6/4 8/4 

FAS ..... $215@220 $225 0230 $230@235 $240@245 

Selects ©...°155 160 160@165 170 

m1... 110 120 135@14 0 
eevee 50052. 50 55@57.50 35@87. 50 60@62.50 





The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 
Factory 

Tank FAS Selects Shop Box Peck 
4/4....$118.50 “_ 50 $ = $51.50 $34.50 $27.50 
a 123.50 50 36.50 29.50 
6/4.... 126.50 116. 50 $9. 50 36.50 29.50 
8/4.... 135.25 124.25 97.25 35.50 30.25 
10/4.... 141.25 130.25 103.25 80.26 ..... ceooc 
12/4.... 141.25 130.25 103.25 80.25 
16/4.... 146.25 135.25 108.25 


Boards, Rough 


42.50 

No. 1 No. 2 No. 3 

1x4 to 12”, rardom lengths. .$53.50 $44.50 $36.50 
Finish, S2S, Random Lengths 


Clir.heart A B Cc D 
1x4 to coh - $109.00 $104.00 $ 94.00 $84.00 $74.00 


1x2 to 11 
spec. wdths. 109.00 104.00 94.00 84.00 74.00 
BAUS”  keceus 116.00 112.00 102.00 93.00 81.00 


For 5/4 add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 
add $3; for 8/4, add "$6. 


Bevel Siding 


A B Cc D 
%"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


B_ Cé&bdtr. 
Mar S6Gt 3” MOO ices ccus $57.75 $48.75 $47.25 
4x8”, from 1%” stock..... 75.75 66.75 64.25 
For 10-inch, add $5. 
Lath 
No.1 No. 2 
RD  adckénandnnosdacaeeeveucaundd $9.25 $8.25 
RED CYPRESS— 
Old Grades— 


Factory, Rough 


No.1 No.1 No.2 
AS Selects Shop common common 
$ 55.0 $50.00 $40. 


4/4.. $108. 00 $ 90.00 7 0 .00 
5/4.... 110.00 95.00 70.00 50.00 40.00 
6/4.... 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 185.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 95.00 dane wea 
16/4.... 145.00 130.00 100.00 wan’ 
Boards, Rough 

No. 1 com. No. 2 com. Peck 

it AD RIG kccces $55.00 $44.00 ieee 
BSA skagen eeaaneas 2. 48.00 mdiie 

I? aul RUSKUSRRES WEEKS a a $28.50 

YELLOW CYPRESS— 
Factory, Rough 

No.1 No.1 No. 2 

FAS Selects sho com. - com. 

DS PCE $ 90.00 =. 00 $46.00 $89.00 35.00 

Ti, eS 100.00 77.00 59.00 41.00 37.00 

if 100.00 75.00 59.00 41.00 7.00 

i ae 105.00 85.00 68.00 44.00 38.00 


Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 


TO hwicwnvee $75.00 $44. 00° $37.00 wae 
Ot - 75.00 44.00 37.00 ahaa 
Pe Gandacaes 77.00 44.00 38.00 duane 
DME” ccicccoee 85.00 54.00 45.00 annie 
ED” SRG: kcas wcacs er wea $29.00 

' 





Cincinnati, Ohio, May 12.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


| + aaah Selects, rough fre 
Gi weaddedadcdeacdddadddetuadenad $74. 
OL cniddeceddddaddeatecadedanae 84.25 61.25 
Ofer cccdatidacce dswaaddaceeddedes 87.25 64.25 
DPE edd apckdedadsdudssectdddadaws 95.00 712.00 
\  eemene Rough— No. 1 com. No. 2 com. 
Side ddeadkcawdsedequedavicer $51.25 $42.25 

ain $18 or S2S— 

Cl ae 

Hea Cc 
ron erro $107.4 80 $102. 50 $021 50 $82.50 $72. 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50, 
YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
FAS Sel. shop No.1 No. 2 
CTL CEC CCE $80@ 90 $65 bs $37@42 $33 $25 
5&6/4 .... 85@ 95 75 52@58 38 27 
SAG acicans 95@100 85 57 ws 41 30 
Boards— No. 1 com. No. 2 com. 
pe OR ePrrereecrer rec rece $40. 0 = 00 
BRNO GU EF <6 o deccvccccccccces 47.00 38.00 


St. Louis, Mo., May 13.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 

Tank Selects Shop Box 
CC rer ere. $115.75 $ 75.75 $48.75 $30.75 
DE ccccésewiwades 120.75 85.75 60.75 32.75 
OME ide ctedeneaue 123.75 88.75 63.75 32.75 
DEO veeckacwecaxd 131.75 96.50 71.50 31.50 
a 7S ee 136.7 102.75 77.25 anne 
Lh, ere 136.75 102.75 77.25 om 
CT a ren 141.75 107.75  . aa 
PCM FONG 61 E 6 ccccdccacacsuduccucecded $24.75 
Common Rough— No.1 No.2 No.3 
n> | NL gePPrPPerrrceere core $52.75 $43.75 $31.75 
EEE cepsdeaededaduauneawe 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 


Finish, S1S or S2S— 
oe 


$107 00 $1021 00 $ 92. 00 $ 82 ro $ 7, 00 


1x4—10” . 





.. 114.00 110.00 110.00 79.00 
127.00 122.00 112.00 104.00 ..... 
137.00 132.00 122.00 115.00 
Bungalow Bevel Siding— A B Cé&btr. 
WIE wide dudcteueescducenes $74.75 $65.75 OMS. 25 
DM Wavtédcévacuniaasdnaas 79.75 70.25 68.25 
reeny Siding— A B Cc D 
Pan dimaaeaenides $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No. 2 
FAS Select shop com. com, 
CL BOCLC CeCe $ 78 $62 $40 $35 $28 
OP acekcnuas 80 70 55 39 31 
CEE bil cucwdans 89 70 55 39 31 
réuedvanes 90 75 62 41 32 
5. |. eee 110 82 74 a wa 
Boards— No.1com. No. 2com. 1” random 
SS adakidvcwedas $38.00 $31.00 aku 
WT  aexdoccwesees 40.0 32.50 
BMY iawn Kaeeaaake 41.00 33.00 waded 
REM  cekwaknhadeud 49.00 35.00 eidues 
Wey SERS cakes cece $20.00 








t 
t 
i 
3 
i 
t 





a ese 


7 


90 


AMERICAN LUMBERMAN 


May 17, 1994 





SOUTHERN PINE 


Jacksonville, Fla., May 12.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended May 10: 
















































Week ended— May 10 May 3 Week ended— May 10 May 3 Week ended— May 10 May 3 Week ended— May 10 May 3 
Flooring Ceiling * Boards Boards 
1x4 gg geod ery. $45.70 a ixd Ba&&better ......8%. 42.65 46.00 B&better— No. 2 common— 
Se a ee = 38.21 40.4 J 9 ‘ 13 .. 46.6 54.00 ee ‘ 
No. 2 com........ 18.69 19.07 ~ al lahat aj rent oS Dees: a >a’ Been ve. 21.25 21,00 
1x3 No. 1 sap rift.... ..... 72.23 eo er SAR ERS S ; “"t  Bpermavrienes 48.94 48.87 | 1x6 D4S ........eeeees 23.00 26.22 
apo ae: ao 53.00 51.20 %x3% B&btr. ........ 38.63 BM ORO EES: ss rt:mumaa es eretee 48.00 ctees TRG PR 66080 beeenes 20.80 , 
No. 1 com, flat.... 42.55 46.00 No. 1 com.,..... SOE copes b ME ai snsnatateans 48.32 61.25 | 1,49 pas 27.00 30.04 
No. 2 com. Gat... 18.18 19.00 No. 2 com 19.00 17.00 EP OOS. k6.ss- os co pweus 50.00 aonee ee ee ee 3 
No. 3 com. flat.... 11.00 12.00 N : 5 eae 8.00 ‘ TRA! ADRES ie, ce 'wisisieiewssinixie 51.93 53.07 No. 3 common— 
ZO NO, 1 COM.6 66065 41.50 oom i reves | Axle D4s ee 55.42 51.33 ‘ 17.50 18 
No. 2 com.i.ii 12! 18.00 75x3% B&btr. ........ 87.00 26.50 | re ag ee cettt eee — Meta wane 
. = 9) 5 DD cece ecevees sees x6 | i 
Siding No. 2 com...... 13.50 | 5/4x8 D4S coe... i le. — ero - 
Novelty, 1x6”— aneneien No. 1 common— ‘i Roofers 
4 WR EES oi -s555s5 wap as ‘iine 42.00 
eee ae | co aso | Ut DEB ooeceeeses ence 42:00 41:50 | 1x6 No. 2 common.... 28.08 21.60 
No. 2 common........ 24.04 24.99 | 1x18 No. : iaaa ig 4.50 | 1x5 DAS cercrececccees 49.00 47.00 No. 3 commen.... 17.37 
No. 3 common ........ 10.00 10.62 | 4x18 No. 2 pine........ 1.74 2.00 1x6, DAS ote ee eee eeeees ares tees 
x SD ceovcccscccece va, 7] 

Square edge, %x6"— — Soeee WE vcsccecce., vases 51,00 Lath, Std. 4-Foet 
eer: eee artition ange ite , ; : 
No. 1 common........ 25.40 27.00 No. 2 common— Wo.. 1 Kin. dried... 3.79 3.67 
No. 2 common........ 14.40 11.50 ix4 No... 2: com........ 20:80 EES DOG ceceaseseseses 21.50 WO. 2 BSCR 6s cov icics 3.20 3.14 

The following f.o.b. mill prices are taken from sales made during the week ended May 10 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. la. Miss. Mo. La la. Miss. Mo. 
Flooring Boards, 818 or 82S Shortleaf Timbers 
—_ ‘ NO) 35 SRS 8 I oes aiso ees sige aes 45.50 No. 1 rough, 20’ & under: 
ccutlinedh queanplibeaanent cas ae eee 1x8”, 14 and 16’ 34.41 sa ae We ssacctespucreaa ces 21.54 
"eae ake abated oe “61,00 Other lgts are 7 34.49 Plaster Lath | 
D eRe hein ¥eiem ies Ses eb 58.00 1x10”, 14 and 16’.... 34.71 epee : at 
"Sh gedaan bre 33,31 x10”, Other sists; .. ii66 39.84 a 1, %., 4 PD cionnascnnn ces 8.52 3.58 
ad seeeeeeeeees sees coee : x12”, 14 and 16°.... 44:06 DRE Aa MINES Oe BBE SAT cleats ite sage f ; 
= Babette mane 7 ane Other Igts...0. snes 52.88 Byrkit Lath 
ae aes sida oe unt’ oa et one S| eee 18.00 15.55 
Ni Di. danaeseds ss 20.00 19.33 26.86 1x10” yh ee 8 grererrerres creer 18.00 16.94 
1x4” KG Dabetter 55 athlete's 72.00 74.56 76.07 ixi2 vd 2824 Re GH WOROR 6 6:056cexeaee ° 16.45 
4 baba Seaees aed dae 74.00 wee No. 8 (all. lengths): sai i Car Material 
PEE «20S ally i lalallala “fed . Pa on « - "RC 18,42 (Al x anc a 
at ‘eencmnebempnaesicr: er ae 1x10” 19.07 Bé&better, 9 and 18’...... 49.00 
ere tererees cae beh seen 08 — 30.1 eo +. ie, SEOt kery 42°31 
BB. B ensoreresen athe ode st ei wa oo | Reena enon: 37.31 
No. g iii r ttt — 12.75 =< No. 2, 1x6” No.2, Random «.s0.cse<s ; 23,30 
ine? Ne: 2, Oy -Mawiscscsss 22.71 : Car Decking 
Shiplap No. 1, 2”, 9'3", 9'6" ete.. 28.00 
Ceiling No, 4, 228", ae 10’ 5.3.5 86:67 Pa Heart face, 9’ 3”, OG” BtG.5). sccer 38.98 
Othe 4 ee sacs D. 
iy x4” 9 ged Sa-einuees wee ereee nem opr 1x10”, 14 pole re i) : Car Sills 
see eveserseesece tess oo. ( xr Jgts..... ¥ 4G 
%x4” B&better ............ “yea: $8.04 | no 2 (10 to 209: 38.00 | s4s, on aie ia 
NO. 1D wees e cere eee eens 34.17 ve 33.95 RAB acs aeietns 23.57 22.75 23.54 Up to 9”, 34 to 36’ e870 
te tees ; 0.20 om epee anenets 24.11 23.60 23.55 Up to 10”. 88 to 40’ ... 42.00 
No. 3 (all lengths): ; nf 
Partition a ae jes. 19.19 en ne ee "Ga - : — 
i ” ar ramin 
Ix4 & 6” B&better ........ 45.81 ne rte ied 18.89 | 9” & under, 20’ & und. in Leese 25.68 
v0, : Eten ewnninets ote Dimension, S181E 10 & over, 20’ & under ivives, cfdcnle, Smee 
1x6” B&better 1222222221! 5:14 T Nos 0910" | odes 28.84 tees TASB noite 
IO”. iocinrleraste 26.75 woos 25,82 | 90% hrt., 7x16 & 8x16", 

Bevel Siding DRO days biscs ete aa 28.06 26.34 27.60 : 26 tk » 28’ tty eee e ee eeees 59.33 
sal ila ~— 18 & 20 5: 30.81 30.00 31.45 n.. up to | ee Rn an 
x URE, 6k00ss0 00508 28.24 , 2) Oe occ ee eeu aaa Oe UE cccccccccusctees sse6s S0008 e8ees \ 

5@x6” B&better .........005 43.00 2x 6”, 10° granites 27.00 cases. 2b2b sine 
‘See a 25.00 24.41 24.61 i , 
Drop Siding Sat saan 7 24.88 25.85 a ee » 20 52.50 
s bp oR)" ps | 32 2 5 29. {_ MRC e Troy o. eeeee etere eeeee vaew 
ix4 or 6” B&better......... ee 42.00 44.45 > a © pr aves ae “ 7 ee No. 2. Wa". GO! and wider. aces «acca Gsvnce Gear 
ie eee 39.45 39.78 39.47 Dx tS IO? oiacic ce sie: aes side: Cgatngep Ta Ties 
NO, 2 cee se se eereeeeee 30.93 25.24 30.40 By cceulenics 25.00 25.50 25.61 | 6x8”, 9’, No. 1 Sq.H&S.... ..... thas. toon SS 
te NG? cice aes . 26.30 25.76 26.30 | 7x9”, 9’, 90% heart........ iasine Candee: cocee: eee 
Finish 18. & 20’.... 2706 27.50 30.24 
a rough; — 40° to 20’. 29.06 Pete aces 
> « ” , 6) 

1x8” me Genes = CROSS TIES 

1x6 and 10” MOPS eects 30.50 25.57 31.61 , 

1x12 . 18 & 20’.. 30.50 26.75 32.83 St. Louis, Mo., May 13.—The following cross 

1%4x4 to 12”........ sees 10° to 20’. 35.50 acne one tie prices prevail, f.o.b. St. Louis: 
ee surfaced: ra. a ad | | CO ea cpesin esiiee. SOME Untreated 

ES | a rn ee COO vss ae” écmubawnics 31.00 27.08 31.45 White Southern 

BE Sutysinn stanaeesivens 57.00 wee ~4 Pa ee a ot eng a Oak_ Sap Pine 

SN Oso veinigihaveatewwme saws 57.46 54.92 207. 33.33 f ; . : 

steerage entreaties 56.68 55.32 10’ to 20°... 36.28 as... | Ee & Pe . Sie tees... «.+: a8 er 

lsb-and 18”...... Fsoniene 66.89 5:00 | No. 2;.:2e 4%) 10? ccccasccs 24.00 asec, Coen O. 4, (Xo, & , o-iInch Iace...... 1 97 

erate: *... 68.60 68.29 MDF sive eteiniers.s 22.20 23.00 22.60 | No. 3, 6x8”, 8’, 8-inch face...... 1.30 87 

1 eee 75.83 79.94 ee ease 23.86 24.50 24.69 | No. 2, nt 8’, 7-inch face...... 1.20 77 

|e eae ee 63.12 18 & 20’. 27.00 26.50 27.24 No. 1, 6x6”, 8’, 6-inch face...... 1.10 

8/4 & B/Ax4"..........60, 49.61 ox 6” 7 to 20°... 25.87 oan," Red oak and heart cypress ties, 15 cents less 
© surfaced: ae at "1S ee ek ie 19°86 20°28 21.00 than white oak; sap cypress, 20 cents less than 

St -..caCakee rae ewes 43.00 fine in Sane woe RH 99° white oak. 

ARs teneetecennnes wes. 62.00 ice” oe an'50 S00 Switch Bridge 

1x5 and |e Sec ae 47.00 nee io .. ° eed - - 24.00 Ties Plank 

Fee MMRRENRER SERN NEOS — a, en mere sins isc, 2281 | White oak .........seeeeeeeees $51.00 $48.08 

9 oo . 
is Gasing onl Mane ie sp dS Bases eed 92.50 aus TRO. OO 65,5016 si0ice0 0's areceecareuawe 9. 
eam, | eres nt Rees geeee 25. sence oat 
ee 64.50 64.93 ol ee 22.50 25.39 
Ries Osc cccccscocees 69.85 74.41 a ‘ooo ae Sas axes HARDWOOD DIMENSIONS 
Jambs & 90°12 .! 26.48 2400 fad Chicago, May 13.—Actual sales of short hard- 
oo ” nee 2x12”, 10" ....h...:. 93°95 _... 24:56 | wood dimension were made this week at the 
TH, 1% & Bat & OFT, 84.00 16° L200) Bano a e 
. 18 & 20’... 30.50 wtcce 2600 Furniture stock— Plain Oak Gum 
Fencing, 818 10’ to 20’. 83.25 ioe oo "EEE .. $55.00 yy 
BOs A, AER” sds ansewins 5.25 cesee | NO. 8, 2xdT cece eee e ones : : so0e | ZUGXOIGRIO” oo ccc cece eaiciente 60.00 . 
Other lgts..... eae 36.04 i Me 14.00 sees geese 1 Ox2x30" 10. .00. winrinhaataen 65.00 60.00 
1x6", 16" oe aoees sees 35.00 aces 2x4 £0 12". .ceeseeee sence erees vo 14.68 | 916x21x30" .......04. eeeves 80.00 y+ 
ther Igts..... cake 37.62 . SRARGT .cvse0s be eiewe 5a are 85.0 ° 
No, 2 -, lengths): - Longleaf Timbers Chair stock 
« eteee N Ss . 9} “ay b. 2 4 int n 
se 18.27 17.61 | No. 1, Sq.E&S S48, 20 lnk? gel wehet & 18"...<-<.. 2 55.00 
MOT. Wuetiusiees ese vic 21.45 22.70 21.48 and under: * ” 60.60 
No. 3 s. lengths) : 8” 26.50 94 | 14%x4” and wider x 19”...... 60.00 85.00 
hE TERT 14:08 <<.5. 14.80 10” ..e.. 83.01 | 2x4” and er x 19”........ - | 00 70.00 
ize” Seo Wi wasn stags 17.21 ae” 39.00 39.76 | 1x214x40” sthaticents Greneal 0.00 . 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended May 10: 





Flooring Dimension 
Edge grain— 1x3” 1x4” No. 1 No. 2 
le ae a res lee $77.50 | 12, 14 10, 18, 12, 14, 10, 18, 
MADOEIEE ooc5ceceees $80.25 75.00 16 20 16 20 
Dec aa oie 71.50 | $28.00 $30.00 2x 4” $25.00 $26.50 
eee eee dees aus 59.00 25.00 5°86 2x 6” 21.50 23.00 
in— 26. : x 8” ls eaeate 
"alee eee 55.50 45.50 | 27.00 ..... 2x10" 24.00 25.50 
Nos bo sscws i a 43.50 38.50 29.00 30.50 2x12” 26.00 28.50 
i aR re 25.50 26.00 $2S&CM—Shiplap 
Casing and Base No. 1 No. 2 No. 3 
B&better | 1x 6” .........$36.75 $22.75 ..... 
ean me $75.00 oe Qaethenees 34.50 25.00 $20.25 
Ee ebeggedernnn Samet RN vaxenanas ochen 25.50 20.50 





Ceiling and Partition 





Fencing and Boards 
Clg. Clg. Clg. Part. No. 1 No. 2 No. 3 
A” 56” a %” 1x £ nine ag =e = yi) 
? ‘ EEO sadcuudus \ ls 
No. 1 oe er? Ct 35.00 24.50 19.50 
No. 2 ..... 18.00 Grad 1) 37.00 24.50 19.75 
ao SUS” esxceds -- 50.00 27.00 20.50 
Finish—Dressed Lath 
“a” No. 1 No. 2 
Te —— a ee $4.25 $3.15 
RO GS sidcccdcccccase GREG) “seca 
ily: MK Eh nnenducns 68.00 ssc. Mettings 
1%, 1%, 2”x4 to 8”... 72.00 ...0. 154” and under..22 percent discount 
1%, 1%, 2”x5, 10, 12”. 77.00 aaa 1%” and over...18 percent discount 





NORTH CAROLINA PINE 


Norfolk, Va., May 12.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 











Edge, rough— Nos. © Oseeo $31 00@36 es $a8 eat a ‘aalbo@a.0 No. 2 & better 

Me Coane iee Wa Kwee ee A 7 i a 26.0 7.00 00 00 . ” ( ” 

Oe os tea coh aes 57.00@60.00 39.00@41.00 27.00@28 , Lath, No. 1.9 5.35@ 6.00 Rosters, ¢ seneegens De Tne 
6/4 eee ee ee 60.00@63.00 41.00@43.00 _ -00@28.( 00 eeee ~ eeee ae... ‘s. 29. 00@32. 00 10” " 30.50@31.50 10”, 66.00 72.00 

Bl i aealiaiae 63.00@66.00 — 45.00@47.00 1Deeree  seees @.-..- | Sizes, 2”... 23.00@z6.00 12”. 31.50@32.50 12”. 72.00@79.00 
oug — ae , 

OF WiidiNeaui eink 60.00@62.00 41.00@43.00  29.00@30.00  25.00@26.00 Finished widths— No. 2 & better No. 3 No. 4 
SY craacupneiaies 2.00@64.00  44.00@46.00 30.00@31.00 26.00@27.00 | p +321 Wiel Se 
errant sien 68.00@70.00 48.00@50.00 31.00@32.00 26.50@27.50 | Flooring., })x2i% and 37 rift.....--. 1ee 158000 $43:00048-66 +i 36 8. 

Bark strips, Nos. 1 & 2.$37.00@38.00 Bark strip partition, COUN “Wr cence cninwcecedeccenuade 34.50@36.00 26.50@27.50  17.00@18.25 
| > Ee 17.00@18.00 ROMS ..E Ge awesecenewde $43.00@45.00 We encchindndseéedankeueane 35.25@38.50 29.00@30.56  18.00@19.50 
CU FOR BOGE cccecanes 11.00@11.50 DRRUIEMONS (00 scdadécencuaaacawenaes 49.50@61.00 43.00@49.50 27.00@30.00 
~ ae Minn., May 12.—All northern pine items are steady. Broader inquiry for box lumber and the medium grades has developed. Prices f.o.b. 
julut ollow: 
CoMMON BoakDs, RoucH— Fancine, Rouego— 
6’ 8’ 10’ 33° 14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
No.1, 8”.....+.---$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Pe ee .- $52.00 $55.00 60.00 2.00 $61.00 
NO cescnccces GEOG 63.00 69.00 71.00 66.00 71.00 71.00 1S cree 37.00 41.00 42.00 44.00 44.00 
Ee cccccovcss Guee 68.00 75.00 76.00 70.00 75.00 75.00 FUG Madeeseesncqavews 26.00 28.00 29.00 30.00 0.06 
eS rr 40.00 47.00 49.00 47.00 53.00 65.00 GP De Recdicteccecutdena 50.00 53.00 65.00 61.00 -06 
DU ccehetouns See 43.00 50.00 60.00 47.00 63.00 55.00 WO Mesecseedecedea e- 32.00 35.00 39.00 45.00 27.00 
No. 8, a Perr e rr eras popes oS ped Peed pap 63.00 PRO Macccecasesseanwes 27.00 27.00 29.00 30.00 29.00 
0. ceccccccce ‘ £ : ls 5 0 35.00 ” - Qn 
10”.......... 31.00 33.00 35.00 35.00 35.00 35.00 35.00 Be A, COGS RD: SN SEND SE S's CE Ss ee 
12”. 22.2.2... 83.00 34.00 36.00 36.00 36.00 36.00 36.00 5” fencing same as 6”. 

For all white ge Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 

Boards 6 to 2u’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S81 or S2, add 75 cents; SISIE, add $1. 

For S1 or S2, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 

Drop siding, grooved roofing and O. re Shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 

Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 

No. 1 Pincn Sturr o~ “” ’ 
6° 10° 12” 14° 16° 18° 20’ SIDING, 4 AND 6” 4 — > ao o e 
$29. 00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 
28.00 30.00 30.00 29.00 31.00 33.00 33.00 POE’ o cctetucces $48.00 SED Ue Sccdedcsicndesscuds 0.00 $20.00 
30.00 31.00 33.00 32.00 32.00 35.00 35.00 OF dcccatuucseanccewes 41.00 41.00 ae C&better . = 00 40.00 
. ope + 38.00 36.00 35.00 38.00 33.00 BP hctkcadenennnenaes -. 33.00 33.00 
9x14”..... 39.00 pe anes pres = b+ > 4 = bs a Siding may contain not to exceed 20 percent of 4- and 9-foot. 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
or S48, add §3. 





Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





WESTERN PINES 














[Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
a FOR, OA, SR Tine SNS Portland, Ore., May 13.—The following are Spokane, Wash., May 14.—Current quotations 
are average prices, May 1 to 10, of California | ¢6 p. mill, and f.o.b. Chicago shop, prices: f.o.b. mill on western and Idaho pines and white 
Pines, f.0.b. mill, those on common being for Boards, $2S fir are as follows: 
l-inch stoek only and including no other thick- = _* WESTERN WHITE oe ~~ re. No c 
. ° . No. 1 3 ° . 
nesses: 1x 4”, 10 to 16’ oe eeeeeeeeeeeceee eee $29.00 $20.00 er $39.50 $30.00 $20.00 pee - 
1x 6”, 10 to 16 ecccccccccccccese ecee 30.00 22.50 CN eee Sa 39.50 31.00 22.50 
California White Pine Mixed Pines 1x 8 and 10 ve peeeeeecesesenseseees . 27.00 22.50 0" aetna 39.50 25.00 21.50 ..... phe 
N 1x12”, 10 to 16’ ....cccese gressceeess 20G «620.00 1 46" S606 Wie TEGO  nvcae -ceods 
| pad 2 clr...$ = cis ——e an 1x13” and wider, 10 to 16 eoces Ky -_s 12” aries 39.50 26.00 22.00 $ii86 6588 
TECCECCS CRE By B sédeceeses : ° 4” and wider. .. eqe ' ls 
D select ....-..- Be75 | NO . ‘ . - 
No. 3 clear..... 58.70 No. 3 cain cidiees 3 68 Eel? GG WINER sxc skccdevcncduccuus $18.00 $9.00 WesTeRN Pine SHor, S28— 
Inch shop ...... —— a ee ee Factory 1 No.2 No.8 Com. 
No 2 shopeii, arog NO 8 qiecwsess 1190 ai ats wor wpe | Sf & 6/4. -- $5850 sf 50 $2650 $16.50... 
No. 3 shop. ..... 21.15 No. 2 dimen. ne 18.90 n A 6 o" and 8”, 10 to 20’... a8. 00 $6 $66. 00 0 $48. 00 iA areas re sin seek cae 
P ” ie See See eees : 1X10” ..ccccccccccccccccccccecs . DAHO WHITE PINE— 
ahaee eee ag Beveled Siding— EMEA sdccdcscncccccoese ecdeose Gee a0 72.00 No. 1 No. No. 8 No. 4 No. & 
D&btr., stnd. .. 65.95 Bé&btr. ........ . 41.10 | 1x13” and wider.............. ; 98.00 93.00 77.00 $54. 00 $38. 00 See iin sane 
No. 3 clear, stnd. 63.90 C. ..:.. sensens 36.60 | 5/4, 6/4x4” and wdr., 10 to 20’ 96.00 91.00 79.00 1.55.00 39.00 26.00 ; 
Shop, stnd. ..... See UK. tstcandseneas 30.00 | 8/4 and wider.......++++++eers 98.00 93.00 81.00 . 53.00 35.00 26.00 od 
ane 56.00 35.00 26.00 ..... deeew 
Sugar Pine White Fir Shop S2S, f. o. b. Pe“ er *s seid 69.50 38.00 27.0 sii'és $'siie 
oO. ” and wider. ..... ° e i 
Nos. 1 & 2 clr... 134.20 GRO ncceceees GEE | ppp cet G6icesccrene uaa $33.00 $43.00 $33:00 | Wuite Fim, 6 To 20-Foor, Inca— 
Roelect Pere ‘ bay . btr. ee eet 19.30 8/4 ec eccccccccseccce ecccoce 63.00 53.00 33. a ™ . $23°00 $28 00 et] PF Bmmes 
clear...... . No. 1 dimen.. 22.30 Above prices are for shipments of No. 3 an OD 2 cccccces oeere 
gh seeeee = ° No. 2 dimen. 18.10 better shop. For straight cars of specified grades, No. 3 xensieea 0.00 22. 00 23.00 24. 00 sia'és 
eoecoe ° a O. © coveceee eeoee eoee le 
0. 2 shop...... 37.20 Douglas Fir 
No. 3 shop...... 23.35 Ca&bt 
Nos. 1 & fein, 908 Gomer fd coc: WEST COAST LOGS 
PEMD csceana'e'sie j 4 Eases 1 
D&btr., stnd 73.25 ne Ae 4 oe visti 25.05 [Special telegram to AMpRICAN LUMBERMAN] Everett, Wash., May 10.—Log quotations are: 
a ce stnd. = s Dimension ..... 26.55 — Ore., May 13.—Present log quotations Fir: No. 1, $24@26; No. 2, $17@20; No. 8, 
Export : $13@14. 
Cedar Cedar: $15 to $20. Ms lo nl 
Australian ..... 60.25 ‘. " Cedar: Rafts containing shingle logs only, 
Miscellaneous .. 35.15 oth wa Gr: $32, S31 and S16. Quotations nea $18 base: 25 cents added for each 1 percent of 
: » $1 d $19. lumber logs. 
Mix. sie er pio. : jas og . Sa jason po pn ener on Hemlock: No. 2, $18; No. 3, $13. 
and 6/4....... 20.50 32” mix. pine... 2.25 Hemlock: $14 to $16. Spruce: No. 1, $27; No. 2, $21; Ne. 3, $16. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., May 13.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 
Te Nos 2 CHORE siscikccskae $51.00 $46.00 $47.00 
On Bosom pecene abe sow 40.00 30.00 siesta 
Slash Grain Flooring 
1x4” No. 2 and better . 28.00 23.50 27.00 
MO. 1B otiesas ewes Seb es Ee 21.00 oe ae 
1x6” No. 2 and better .... 33.00 30.00 
Ol & x woah Sacha 30.00 seams 
Stepping 
No. 2 clear and better...,. 66.00 years 
Finish No. 2 and Better 
Se i | rr 57.00 51.00 56.00 
Casing and base.......... 61.00 58.00 sbewie 
Ceiling 
5x4” No. 2 clr. & btr. . 26.00 19.00 25.00 
eR er er: 20.50 18.50 siesee 
1x4” No. 2 clr. & btr. . 27.00 25.00 
No. 3 clear ........ 26.00 Seca 
Drop Siding 
1x6” No. 2 clr. & btr. ... 34.00 29.00 29.00 
a eS nr 26.50 24.50 spies 
No. 1 Common Boards and Shiplap 
BE BO occ os eee eer 19.50 16.00 17.50 
BEM | fiuWar anna ncnesok 19.00 18.00 
Dimension, No. 1 Common S4S 
eae”, U2 and 28" 2. cess 16.50 14.50 
Plank and Small Timbers, No. 1 Common 
axa’, 12 to 16" B48. 2.00.5 20. = 19.50 19.50 
$xi8”, 12 to 16° S48....... 21. 
Timbers, 32’ and Under, ac 1 ‘Common 
21.00 


Dee OS. Bio keelasls sa sinew eee 27.00 


{Special telegram to AMERICAN LUMBBERMAN ] 


Portland, Ore., May 13.—Fir prices today, mixed 
car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


Re SN) ORD 6s 6c MAK eben esnasemneneyeseee $53.00 
No. : DOORE ios waniiius susSnnGGakiosbaet 47.00 
PE BERD on dei sswaes ca ceweae soe eae 31.00 
1x3 and 14x4” = 2 clear and better...... 50.00 
On een 35.00 
Slash Grain Flooring 
axe” No. 2 cloar an@ better ...cescsevccece 27.00 
ee ee errr er eee 23.00 
2x6” No, 2 clear and Detter. ..:0.06000s000 30.00 
END. PHOIDOE. Sis ci dbaech wamsxesbeuecwawe 26.00 
Vertical Grain Stepping 
1% and 14%” No. 2 clear and better........ 65.00 
Finish 
INO, 2 OIOAP BNA BOGE sais ivicsscdvsiewed Saxeds 55.00 
Ceiling 
56x4” No. 2 clear and better ..........0..- 25.00 
Pee BONES cus cos enn chd aaeeneeenee 18.00 
xt” No. B clear and Wetter oo... cccicccvces 27.00 
NOs MOGIORL cases secasenanesunsse ecu 23.00 
Drop Siding and Rustic 
rxe” No. 2 clear and better «cs sicssiics 30.00 
PE BRE 9 ses rn oko ae se Swkee ees oa vie 25.50 
Boards 
ORL: ibatt cs as ack kesh ak ces see teee $16. ee 50 
PES AS sieceuars Pobs Ss aeA eRe RSE Sasa ek eoee 3.00 
Dimension—2x4-inch, S4S 
ae ae Ne Gch Cicndecios Cenc cee koaee 15.50 
oe Sasa ees ans once eet 12.00 
Timbers 
SUED ls 0 6596 dace bunkers beneioceus ee chucwws 19.00 
en AR eo nien cise eG esis eee mere 21.00 
Miscellaneous Items 
SORE OPMIR CRON isso 0.4.00 ,00 0K 0900846 ea wo 15.00 


Fir lath, dry 


COPS e eee eer eee ereesereseseeese 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., May 13.—The following are 
prices for mixed cars prevailing here today: 


EON ERAS Sas aes esssabhicanSaesaceeeeet $73.00 
RE A AILS 55 sv:a. 5 cae oaew ee aee oo 62.00 

ROW PAI, SRG oo 55 oss se suencoeunaowos 33.00 
WERGicksctsnnccoeewebaksercese 34.00 

BODEN 256 deGoswssk setae Sub raweheskusenes owe 5.00 
BROLOEY HUDOKE 2" 5. ssioan es ciaakasweneen 30.00 
Lin sGEwSsKc ken wareeie ene 35.00 

Dera xds GNiskohukbbweneaneen 35.00 

PABA beck sbasbesaasenbate 37.00 

PUTED SO? Swans sens oeuewen 46.00 

Common rough dimension................. 24.00 
SOK TNMBCT, NENOON. 6 6.06 5 006 cicsiclooticseaicte 19.00 
BIC VAIO 6.6056hctexwexceronae 20.00 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, Ya-Inch, SiS1E 





r-—Clear—_, —*A'’— “Bp” 
3°’. ’ oe , a. , 8’ -20’ 3’ -20’ 
o akeswesicee $33.25 $438.25 $30.25 $40.25 $29.25 
Be sdugawexee 34.25 44.25 82.25 42.25 34.25 
So Guvusw oes $3.25 43.25 31.25 41.25 33.25 
Random Shop, Rough or S2S, 5” and up, a 
” ” ” ” y"” ” ” §”- 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86. $0 
Finish—Rough, S2S or S4S 
Clear. \~ “At ~ 
l-inch— 3-4%’ 5-7’ 8-20" 3-446’ 5-7’ 8-20’ 
weanee 52.50 $62.50 $88.50 $47.50 $57.50 $83.50 
 scdaeee 52.50 62.50 94.50 47.50 57.50 89.50 
So” uwcnee 59.50 69.50 96.50 54.50 64.50 91.50 
GO . sgaeuse 54.50 64.50 94.50 49.50 59.50 89.50 
3 to 6” be.00 G2.50 .c0ve 49:00 BTB0 oo. 
 -eicmmaiere 74.50 74.50 94.50 69.50 69.50 89.50 
Or deveuws 85.50 85.50 98.50 80.50 80.50 93.50 
Ae snaaeee 87.50 87.50 98.50 82.50 82.50 93.50 
© 40-18" 66:0 608: Ce 89.50 
Yu & 14%-inch— 
re $59.50 $69.50 $95.00 $54.50 $64.50 $90.50 
ar ceria 59.50 69.50 101.50 54.50 64.50 96.50 
BS -ssaewse 66.50 76.50 103.50 63.50 73.50 100.50 
Be eae tie 61.50 71.50 101.50 56.50 66.50 96.50 
3 to 6” 59.50 69.50 ..... 56.50 66. wasecs 
ce eens 81.50 81.50 101.50 78.50 78.50 98.50 
BO? : beuiveris 92.50 92.50 105.50 89.50 89.50 102.50 
O acauses 94.50 94.50 105.50 91.50 91.50 102.50 
dee | ae ee 97.50 
2-inch— 
Pe xsigneete $57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
a” Sosseue 57.50 67.50 99.50 52.50 62.50 94.50 
BS ssaleaae 64.50 74.50 101.50 61.50 71.50 98.50 
C? seanins 59.50 69.50 99.50 54.50 64.50 94.50 
3 to 6”... 57.50 67.50 ..... 64.50 64.50 ..... 
So ssesens 79.50 79.50 99.50 76.50 76.50 96.50 
Bn nvoueunee 90.50 90.50 103.50 87.50 87.50 100.50 
epee 92.50 92.50 103. ‘ 89.50 89.50 100.50 
4 to 137.. jsece, ee 95 


suk as 22’ and ‘24’, add $6 ne 4 20°: 26’-32’, add 


Bungalow Siding, S1S1E 





c-——Clear——_7 scan 
3’-7’' = 8’ -2 3’-7’ § 8°-20" 
$55.25 $58.25 $53.25 $56.25 
59.25 62.25 57.25 60.25 
. 73.75 76.75 71.75 74.75 
75.75 78.75 73.75 76.75 
77.76 80.75 75.75 77.15 
Wide Clear Finish, Rough or S2S, Random, 8’ -20’ 


a” 14;1% 2” 3” 4” 5” 

14”, ..$117.50 $124.50 $122.50 $127.00 $131.00 $134.50 

”... 122.50 129.50 127.50 132.00 136.00 139.50 
18”... 127.50 134.50 132.50 137.00 141.00 144.50 
20”... 182.50 139.50 137.50 142.00 146.00 149.50 
22”... 137.50 . . 147.00 151.00 154.50 
24”... 142.50 149.50 147.50 152.00 156.00 159.50 
26”... 147.50 154.50 152.50 157.00 161.00 164.50 
28”... 152.50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 


Clear and Tank, Rough or S2S, 8 to 20’ 
Width— 


Thickness— So” 8” 30° 2” 6-12 
Feb es seh Sooke keeete a9 7 $113 sii4 $112 
S Snswaserbusseauawee 116 #117 #118 119 # £117 


Add, for 22-26’, $6; for 26-31’, $14. 





RED CEDAR SHINGLES 


Seattle, Wash., May 10.—Eastern prices f.o.b. 


mill are: 

Per Square Per M 

4 bunches 4 or 5 bunches 

First Grades, Standard Stock 
SUxtra Stars). 6/2 .< esicas ccs $1.80@1.88 $2.20@2.35 
PURATS BtOTS, 6/2. vives ccacee 2.08@2.12 2.55@2.65 
FURATO, CIGOTE occ ksciiccacess 2.20@2.28  2.70@2.85 
BOTIOONE, DY 2» siapcwsaeeccade 2.85@2.97 3. a 70 
ee re eee 2.48 3.4 
Pertections. «..00. re re 3.25 4. 40 
First Grades, Rite-Grade Inspected Stock 
ikive, Stare, 6/2 ..660566.08 % es. 96 $2.35@2.45 
metre. BEATS, 6/2... 6.2 .02e0 2.70 
TURUTS, CICATS ovis ects cases 3 40@2.48 by i 10 
PERIOCCIS,. B/S. os c0sscddriiove 2.89 
BUONO, 6.5.6096.046%asca vows 2.55 
Se re 3.25@3.29 7 10@4.45 
Second Grades, Standard Stock 
Common stars, 6/2 .....6< eis ty 00 $1.10@1.25 
Common stars, 5/2 ....... 1.08@1.21 1.30@1.45 
Common clears .......... 1.48@1.65 1.80@2.00 
British Columbia Stock, Seattle Market 

Ph. CICRAGIB): 6.s:siss:cvieucesnae'eee.s $3.40@3.50 
I AAD, WS.) 6.60% 5.00 20% $3.05 3.80 
PENS. 665565 oeloehacouea os 3.27 4.50 
POTIOCHONE 66 650806005000 3,46@3.24  4.70@4.80 
XX 6/2, 16” ae) - ccaceesoes. Sina sTO 
Ak DUB; 20" (1S. T5.) cerned ; 1.68 2.05 





ee 


POPLAR 


Cincinnati, Ohio, May 12.—The following are 
average prices, Cincinnati base, on ‘‘soft tex. 
ture’”’ poplar, from Virginia, West Virginia, Ken. 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VAaLLEY— 
4/4 5/4&6/4 8/4 
Pea pk os aie $105@110 $110@115 $115@12 
Saps & selects... 70@ 75 80@ 85 85@ 9% 
IO. 2) COM. ossacces 53@ 58 58@ 63 63@ 6 
No. 2 com. A..... 34@ 36 40@ 45 0@ 45 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 
Sort TexturE— 
LD) SOE TCR TCE “eS art} de +15 gin 
ag] & select ; 85@ 9 it fe 
No. 1 com......--. 65@ 20 170@ 75 175 
NO. 2 COM. A... 40@ 45 45@ 48 48 a 
No. 2: com, B..... 26@ 28 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, May 12.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No, 2 

Clear Select com. com. 

Oe aeeeipheurie $60.00 $50.00 $30.00 ey 00 
 p:nadorlerete Vai 60.00 50.00 30.00 20.00 
Be eaaaawackuce 55.00 48.00 25.00 19.00 


Louisville, Ky., May 13.—Demand for poplar 
siding is reported as improved, by producers as 
well as sales agents, for better weather has in- 
creased consumption in the building trades. 
Prices are steady, no change having been posted 
for some weeks. Local quotations: 


Clear Select No. 1 com. No. 2 com. 
6-inch.... $62.00 $50.00 $32.00 $22.00 
5-inch.... 60.00 50.00 30.00 20.00 
4-inch.... 50.00 47.00 24.00 18.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, May 12.—The following are 
average prices today f.o.b. Cincinnati: 
Shingles 
Best Primes Economies 
A yireus ones eeees ee a 4 $2.7 eee 
Me Svc since Sse. Hosein weet 4.85 $3.70 
ae wpead< ears ot GbE 5.45 4.10 
DO wkcccenneewe keane ws 6.95 5.45 4.10 
Lath, 4-Foot, 3%x1//-Inch 
THO: Views ccc 904 eSROee ARO Beceeccsevewed $7.90 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


Buffalo, N. Y., May 12.—Northern pine trade is 
dull for this time of year. There is not as much 
activity manifest in lower grades as_ several 
weeks ago, for industrial plants in many cases 
are said to be running light. Wholesalers do not 
look for any material decline in prices right away, 
as mill stocks are not heavy and prospects are for 
a rather lighter cut than was expected, due to 
unfavorable logging conditions. 


Boston, Mass., May 13.—There has been a little 
improvement in the northern pine trade here. 
Increased building activity is certain to bring 
retail yards'into the market before long. Trade 
in shop lumber is about fair. Prices are com- 
paratively easy as competition with other spe- 
cies is keen. Water cured eastern white pine, 
band sawn, square edge, full thickness and well 
manufactured, is offered this week at $55 for 
1x4-inch and up; $60 for 2x4-inch and up, and 
$65 for 8x6-inch and up, running 50 percent or 
better No. 2 barn and better. 


New York, May 12.—Northern pine is moving 
slowly, prices having been cut within the last 
month to meet reductions in western pines. 
There have been no price changes for the week, 
however. Specialties alone are moving in any 
considerable volume. There is quite a bit of 
lumber on the market. 


EASTERN SPRUCE 


Boston, Mass., May 13.—There has been little 
change in the New England market for eastern 
spruce since the first of the month, Retail 


yards are busier than they were in April but the 
yardmen are cautious about buying more lum- 
ber until they have further reduced stocks. Some 
wholesalers report a little more interest in di- 
There are more sales of distress lum- 


mension. 
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ber, which unsettles quotations. More business 
is being done in dimension at $45 base than a 
week ago. Quotations: Dimension, rail ship- 
ments, f.o.b. Boston, 8-foot to 20-foot lengths; 
88-inch and under, $45 to $46; 9-inch, $46 to $47; 
10-inch, $47 to $48; 12-inch, $49 to $50. Provin- 
cial random, 2x3 to 2x7, $35 to $36; 2x8, $41 to 
$43; 2x10, $42 to $44. New England random, 
2x3 to 2x7, $386 to $37; 2x8, $43; 2x10, $44 to $45. 
Covering boards, 5-inch and up wide, 8-foot and 
up long, D1S, $37 to $38; matched, clipped, 10- 
to 16-foot, $42 to $43. Furring, 1x2, $38 to $39. 


New York, May 12.—The eastern spruce mar- 
ket is in a chaotic state, due to lack of arrivals 
occasioned by unsatisfactory prices. Some deal- 
ers say that there are evidences of a “selling 
season’’ at the mills, which may bring some 
lumber to this port, but none of them expects 
a volume commensurate with needs. 


HARDWOODS 


Chicago, May 14.—No change has occurred in 
the hardwood market. Demand is reported by 
some distributers to be a trifle stronger than 
during preceding weeks, but the majority have 
noted no increase. All, however, are hopeful 
for an early betterment, especially as encourag- 
ing reports from the automobile industry are at 
hand. Building interests continue to be the 
leading market factors. Some increase in buy- 
ing by furniture interests has been reported 
lately, but the movement of box lumber has been 
reduced, the box plants finding demand for their 
product much poorer. Prices on southern hard- 
woods have shown some further declines here 
and there, but those on northern species remain 
firm. 


New Orleans, La., May 12.—Demand is a shade 
quieter, and prices do not show improvement. 
Furniture and automobile interests are buying 
cautiously and in small lots, but oak flooring 
manufacturers are doing a little better. On the 
whole, domestic demand is of unsatisfactory pro- 
portions and there is some indication that pro- 
duction may be slowed down a bit until buying 
regains its stride. Mill stocks are not over- 
large and dry stocks still rule broken in assort- 
ment. * 


St. Louis, Mo., May 13.—Conditions in the 
southern hardwood market during the last week 
have not changed much. The volume of in- 
quiries is small. Production in the South is re- 
ported to be at about normal. Mills are not, 
however, showing any tendency to make conces- 
sions. Retailers’ stocks are reported light. 


Buffalo, N. Y., May 12.—Quiet is reported at 
the wholesale hardwood yards, without much 
change in conditions from a month ago. Prices 
are inclined to be weak in some woods, tho no 
great changes in quotations are noticeable. Oak 
and maple are doing fairly well. Buyers are re- 
stricting orders to small lots. 


Cincinnati, O., May 13.—There is some im- 
provement in the hardwood market, especially 
in woods that go into the building line. How- 
ever, business is not up to expectations, but the 
volume is greater than in April, and there is a 
little better feeling in evidence. Some price 
shading is reported in connection with individual 
sales, but there has been no general attempt to 
stimulate buying by marking down quotations. 


Omaha, Neb., May 13.—Altho the local hard- 
wood market has registered reductions of $1 to 
$2 during the last week on gum, oak and cotton- 
wood, it is somewhat firmer at this time follow- 
ing an increase in the number of inquiries. 


Boston, Mass., May 13.—More inquiries from 
the automobile makers are commented upon as a 
cheering indication of improving business in 
hardwoods. Retailers also show more interest. 
Several good yard orders have been placed 
Within a few days and others are contemplated. 
The finish mills should be coming into the mar- 
ket more actively before the end of May. Well 
manufactured dry stock is none too plentiful. 
Flooring is moving more slowly than usyal at 
this season. Retailers show some lack of con- 
fidence in prices, and confine their purchases to 
actual requirements. Quotations, FAS, inch: 
Ash, white, $115 to $125. Basswood, $95 to $105. 
Beech, $80 to $85. Birch, red, $140 to $150; sap, 
$120 to $130. Maple, $105 to $115. Oak, white, 
plain, $115 to $125;-quartered, $150 to $165. Pop- 
lar, $125 to $135. Flooring, }#x2%4 clear: Beech 
and birch, $88 to $90; maple, $98 to $108.50; oak, 
white, plain, $111 to $114.50; selects, $93 to $98.50. 


Houston, Tex., May 13.—Hardwood logging was 
8iven a further setback by heavy rain of four 
or five days ago. There is little demand at 


present, and shipments are being made on 
previous orders. Prices have declined slightly 
in a few instances, but on the other hand the 
scarcer items bring a more attractive figure 
than formerly. 


Baltimore, Md., May 12.—Hardwood demand 
does not come up to what it was early in the 
year. Industries and other activities that call 
for hardwoods are evidently going ahead at a 
pace almost as fast as before, but a disposition 
exists to hold back orders as long as possible. 
Inquiry also is rather spotty. Quotations, how- 
ever, are not affected to any marked extent. 
The export movement is fairly steady, with 
some indications of expansion. 


Kansas City, Mo., May 13.—There has been a 
slowing down in demand for hardwoods and 
some further slipping in prices. Oak and gum 
have eased off in price and are said to show 
some weakness. Retailers appear to be fairly 
well stocked now and not much more buying 
is expected until stocks begin to move out. 
Industrial consumers have been buying very 
closely of late so that a good many of them 
have no great stocks on hand. 


Columbus, Ohio, May 12.—Hardwood trade is 
still quiet but there are no signs of reductions 
in price on staple stocks. Retailers are buying 
for present needs and factories are following 
the same policy. Concerns making boxes, im- 
plements, automobiles and musical instruments 
are the best customers. Retail stocks are fairly 
good. Shipments aye prompt as a rule and are 
about equal to production. The lower grades are 
in the best demand. Prices of oak at the Ohio 
River: 

No. 1 No. 2 No. 3 
FAS 


com, com. com. 
Quartered ......$150 $90 $55 “a 
EE etecudaw daa 115 75 53 $21 


New York, May 12.—The situation in the hard- 
wood market has failed to improve in the slight- 
est degree for the week. Prices all along the 
line are uncertain and for the time of year an 
unsatisfactory volume of lumber is moving. The 
shortage of chestnut is more pronounced than 
that in any other variety and here prices have 
held firmer than elsewhere. Maple and oak 
flooring have felt the effect of adverse condi- 


tions. 
FIR, SPRUCE, CEDAR 


Chicago, May 14.—Further weakening of prices 
featured the Douglas fir market this week. De- 
mand is dull from Chicago yards, and duller 
from the country trade, say distributers, who 
also report a strong competition for every order 
placed. The market this week averages 50 cents 
to $1 lower than last week, but some mills have 
cut prices even further in order to obtain orders. 





Buffalo, N. Y., May 12.—Some weakness con- 
tinues to be shown in the fir market and trade 
has not improved recently. Buyers are inclined 
to look for concessions when placing orders, and 
mixed-car business is about all that can be done. 
It is not easy to fill some of the mixed-car re- 
quirements, as mill stocks are broken. Among 
the weakest items are vertical grain flooring 
and dimension stock. 

Omaha, Neb., May 13.—With an increased de- 
mand for Douglas fir, the market is somewhat 
firmer. Inquiries during the last week have 
shown a considerable increase, and sales are re- 
ported better. 





San Francisco, Calif., May 10.—While there 
has been no material improvement in the fir situ- 
ation, there is a steady demand in San Fran- 
cisco, with moderate stocks and yards buying 
for immediate requirements. There is very little 
speculative buying. The undue publicity given 
to the epidemic of hoof and mouth disease in 
California, with the quarantines imposed by 
other States, has affected demand for lumber, 
and altho shipments from the Northwest have 
been curtailed somewhat, this market is not ab- 
sorbing as much as it was a while back. 


Boston, Mass., May 13.—Demand for Douglas 
fir has been fair to good during the last week. 
Prices hold about steady. Arrivals of Pacific 
coast lumber have been substantial so far this 
year, but sellers have been able to offer it at 
such an attractive price differential, as compared 
with eastern and southern lumber, that buyers 
have given such stock the preference in many 
cases. For fir schedules of not more than or- 
dinary difficulty, scant sizes, the going price is 
$34.50 to $35.50, ship’s tackle, Boston. Fir boards 
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Used by Timber Cruisers 


The boys who do 
their cutting in 
“green’’ wood use 
BLACK DIAMOND 
Files to keep their 
hatchets, saws and 
axes in trim. 
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G. & H. BARNETT CO. 
1078 Frankford Avenue 
Philadelohia, Pa. 


Owned and Operated by 
NICHOLSON FILE 
COMPANY 


Providence 
R. 1. 


“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 
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The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 


representa- PoTee: COMPANY 
tion y ou haan SuiLome 
ought to —- 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 


Established 1857 
Engravers PlateMakers Die Embossers 
CHICAGO | 


1108 South Wabash Avenue 
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are being offered at a wide range of prices. For 
No. 1 common with not more than 15 percent of 
No. 2, most sellers are getting around $31.50, 
ship’s tackle, Boston. 


Kansas City, Mo., May 13.—A larger volume 
of business in fir was placed here last week as 
a result of the policy of a number of mills of 
taking whatever business was offered where 
stocks would permit. How long this can con- 
tinue fir men don’t know, but they are expect- 
ing most mills to shut down until the market im- 
proves. 


New York, May 12.—Fir, of all items in the 
lumber scale, is moving smoothly, but here, too, 
an uncertainty in prices exists, the range being 
from $34 to $42 delivered by truck and lighter. 
The spread in prices is said to be mostly due to 
the grade of the product. Desirable lumber is 
in heavy demand at fixed prices, while undesir- 
able lumber is hard to get rid of at any prices. 
Enormous cargoes are arriving. 





ETTING big 


logs down from 

high plateaus situated 
thousands of feet above 
sea level, was one of the 
problems confronting 
Pacific Coast loggers 
until Willamette point- 
ed the way. 


There are more Wil- 
lamette equipped in- 
clines out West than all 
other makes. 


YHLLAMETTE 





[1RON & § 





Manufacturers of 


LOGGING 
MACHINERY 


PORTLAND, ORE. 














Let “Handy Andy” Swing 
Hard Prospects to YOU 


Often a little extra service 
brings a big order in spite of 
difference in price. “Handy 
Andy” has influenced many a 
big order and will do it for you. 


PUT HIM ON YOUR 
PAY ROLL 


Let him get the cement order 
and the balance of the business 
that follows. Costs you only a 
few cents per customer, returns 
justify the investment which is 
small. , 


“Most practical business-getter and good-will 
builder I ever got hold of’’, says one dealer. 
Write today for exclusive rights for your town. 


Handy Andy Cement Mixer Co. 


A. O. Hewitt, Pres. TERRY, MONTANA 














CYPRESS 


Chicago, May 14.—No change in the cypress 
market is reported. Trade is still restricted, re- 
tailers doing little buying and only a fair volume 
of business coming from industrial consumers. 
Prices are being firmly held to previous lists, as 
there is no great pressure for business by the 
mills. 





New Orleans, La., May 12.—Cypress demand 
continues to hold its own and prices rule un- 
changed and well held, but the market lacks 
“pep.”’ Current business volume is variously 
rated from ‘nice’”’ to ‘“‘fair.’’ Mill stocks are not 
unwieldy and production continues at normal 
pace in the effort to build up assortments. 


St. Louis, Mo., May 13.—Prices in the red and 
yellow cypress markets have not changed during 
the week. There is a fair demand for red cypress, 
but very little activity in yellow cypress, except 
a small business in No, 2 common. 


Cincinnati, O., May 13.—The cypress market 
is a little more active. The country is making 
inquiries and some business has developed. 
Prices retain a steady tone. 


Omaha, Neb., May 13.—Mill stocks of cypress 
are lower now than they have been at any time 
this year, due to increased orders. Prices hold 
firm. 


Boston, Mass., May 13.—There continues a bet- 
ter demand for cypress from industrial sources 
than from retail yards. Mill stocks now appear 
to be in fair shape and manufacturers are mak- 
ing prompt shipments of practically all items, 
even in badly mixed assortments. Quotations 
show a comparatively wide range. Several 
sellers are willing to concede a little on selects. 
Quotations: FAS, 4/4, $98 to $105; 5/4 and 6/4, 
$103 to $110; 8/4, $108 to $121; 12/4, $130 to $136. 
Selects, 4/4, $78 to $93; 5/4 and 6/4, $88 to $98; 
8/4, $95 to $101. Shop, 4/4, $53 to $63; 5/4 and 
6/4, $65 to $71; 8/4, $75 to $85. 


Baltimore, Md., May 12.—Cypress buyers still 
complain that they can not get thoroly seasoned 
stocks as there is no time for mills to hold them 
for sufficient drying because of the urgency of 
the inquiry. At that producers appear to be 
busy, evidently finding enough takers to main- 
tain operations at capacity. Prices remain 
steady. 


Kansas City, Mo., May 13.—Cypress is the one 
wood here that shows any firmness in prices, 
with commons especially firm. Demand was re- 
ported improved last week, but cypress men say 
they have to go out and dig for orders. Owing 
to low stocks of common, mills are reported to be 
shipping green, or only part dry, stock. 

New York, May 12.—Many firms are refusing 
steadfastly to reduce prices, even tho admitting 
the market is slow and dull and that prospects 
for an early recovery are anything but bright. 
A good deal of lumber has come thru in recent 
weeks, but wholesalers find difficulty in dispos- 
ing of it. 


HEMLOCK 


Chicago, May 14.—Box interests have slowed 
down their operations materially and the move- 
ment of low-grade lumber to these interests has 
been much curtailed. There is little or no retail 
demand for this wood. Prices appear to be hold- 
ing steadily to former levels. 


Buffalo, N. Y., May 12.—The hemlock trade 
has been on a rather quiet basis recently, owing 
to the unfavorable weather to a large extent. 
Prices are easy, and some concessions are re- 
ported on certain sizes of dimension, which have 
not been moving well. A good deal of competi- 
tion from other woods is being felt. 


Boston, Mass., May 13.—Hemlock is in slightly 
improved demand, altho prices look a shade 
easier. Some sellers say request for western 
hemlock is fair to good. Competition of lower 
priced western stock has had a weakening in- 
fluence on northern and eastern hemlock, how- 
ever. There are some northern clipped boards 
now offered at $37, but the price generally asked 
is $388. For eastern lengths the general range 
is $28 to $40, with random lengths quoted at 
$36.50. Plank and dimension are quiet. 


New York, May 12.—For the first time this 
spring an uncertainty prevails in the price sit- 
uation, no two dealers quoting the same sched- 
ules. Large shipments have arrived recently, 
but comparatively little unsold lumber is lying 
idle in wholesalers’ hands. Dealers believe that 


— 


a late spring and early summer demand “will , 
clarify the market and have the effect of steady- 


ing prices. 
WESTERN PINES 


Chicago, May 14.—The market for western 
pines remains very slow, and prices are weak, 
Shop lumber is reported to be quoted on the 
Chicago market at $33, $43 and $55, but con- 
sumers apparently are not interested in these 
low prices. Retail demand is dull and distrib- 
uters say that prospects are uncertain. 


San Francisco, Calif., May 10.—While demand 
for California white and sugar pine is not up to 
normal, mills are making fair shipments on back 
orders. There is not much sale for white and 
sugar pine shop, as eastern buyers and mills do 
not seem to agree upon prices. There is some 
demand for commons. The outlook for pine box 
shook is now more favorable, with the fruit 
crops developing, altho shook prices are low. 


Omaha, Neb., May 13.—There has been some 
easing up in the western pines market. Altho 
prices remain the same, demand is not satisfac- 
tory. Dealers are well 'stocked. 


Boston, Mass., May 13.—Demand for western 
pines is rather slow and prices are inclined to be 
soft. Retailers are fairly well supplied with 
stock for immediate needs and are following a 
very cautious buying policy. Idaho white pine 
is doing relatively better than other western 
pines and the market now looks steady at the 
latest price revision. Wholesale quotations on 
Idaho white pine, f.o.b. Boston: 


1x6 1x8 1x10 1x12 
No. 1. COM ...:.5 $70.50 $69.50 $72.50 $86.00 
INO. 2 COM... 6. 54.50 52.00 52.00 54.50 
No. 3 com..... 41.00 42.50 42.50 43.50 


Kansas City, Mo., May 13.—Demand for west- 
ern pines has been slipping some and prices also 
are easier. Mills which have surplus stocks have 
been pushing it with concessions and there has 
been enough of this to weaken prices. Indus- 
trial consumers have been the best buyers. 


New York, May 12.—Western pines may be 
said to be the leader in the uncertain tendency 
of all varieties of lumber. Concessions are be- 
ing made in prices. Arrivals have been unsea- 
sonably light in the face of untoward conditions 
in the market, and no sign of improvement in the 
immediate future is seen. 


REDWOOD 


San Francisco, Calif., May 10.—The redwood 
market holds up pretty well, altho affected 
somewhat by depression in other lines. Prices 
on narrow stuff in the clear, sap and standards 
grades and siding, 8 to 20 foot lengths, were re- 
duced April 24. Widths up to six inches were 
included in the changes on the Domestic Cargo 
List. Production is continuing at about a nor- 
mal rate. With a normal eastern and foreign 
demand, mills should be able co dispose of their 
clears during the year. 


Buffalo, N. Y., May 12.—Redwood has shown a 
decline during the last week, amounting to about 
$2 in some grades, including bevel siding. In 
some items prices are unchanged. An improve- 
ment in demand is looked for under the new 
schedule of prices. 


Omaha, Neb., May 13.—A drop of $2.50 has 
been noted in several redwood items during the 
last three days, following additional quotations 
from the mills. Industrial demand still features 
the market. 


Boston, Mass., May 13.—Industrial demand for 
redwood is about fair, but retailers show little 
interest at present. Yards in this vicinity are 
fairly busy this month and in view of the amount 
of stock they are moving it is only a question of 
a few weeks when they will have to do quite 4 
little buying. Eastern wholesale yards now have 
only moderate stocks. Late advices from the 
producers speak of well rounded assortments 
and some accumulation of stock. 


Kansas City, Mo., May 13.—Some inerease in 
demand has followed recent reductions in red- 
wood, but the volume is considerably under what 
mill representatives here should get, they say. 
The bulk of the orders are coming from in- 
dustrial consumers. 


New York, May 12.—Redwood is standing just 
where it was a week ago, which is $5 under 
schedules that prevailed three weeks ago. Dis- 
tributers are discouraging shipments from the 
mills on the ground that there is ample lumber 
in storage here to meet any eventuality in the 
next two or three months. 








> © 


— PD © es ce 


=< 


— «ee Oo « 64DlUSe 


ae ee ae ae ee 





tern 
eak, 

the 
On- 
1ese 
rib- 


and 
D to 
ack 
and 
3 do 
ome 
box 
ruit 


ome 
ltho 
fac- 


tern 
> be 
vith 
ga 
ine 
tern 
the 

on 


x12 

6.00 
4.50 
3.50 


est- 
also 
ave 
has 
lus- 


be 
ney 
be- 
ea- 
ons 
the 


00d 
ted 
ces 
rds 
re- 
ere 
rgo 
or- 
igri 
eir 


ha 
put 


ve- 
ew 


1as 
the 
yns 
res 


for 
‘tle 
are 
ynt 
2 a 
ive 
the 
nts 


in 
2d- 
lat 
ay. 
in- 


ast 
ler 
is- 
she 
er 





May 17, 1924 AMERICAN LUMBERMAN 








NORTH CAROLINA PINE 


Buffalo, N. Y., May 12.—North Carolina pine 
demand is backward, tho it is said by whole- 
salers that a few days of good sunshiny weather 
would get retailers’ stocks considerably reduced. 
There are good prospects for building. Not 
much change has taken place in prices lately, 
but edge stock is $1 to $2 lower in some cases. 


Boston, Mass., May 13.—Demand for North 
Carolina pine has been growing a little the last 
few days. Retail yards are buying cautiously 
to replace lumber now moving in more season- 
able proportions. There is a fair amount of 
interest in shop lumber. Prices show fewer 
weak spots. It is doubtful this week if any 
really desirable rough edge, 4/4 under 12-inch, 
ean be found at less than $61. Shortleaf roofers 
are steadier than a short time ago, but low 
prices taken for occasional transit cars are a 
disturbing influence. Low range of quotations 
on shortleaf flooring, 1x4: A rift, $89; B rift, 
$81; C rift, $68; B&better flat, $54. Partition, 
B&better, }f-inch, $54.25, 


Baltimore, Md., May 12.—Developments of the 
last week have not been of a character to give a 
materially different aspect to the North Caro- 
lina pine trade here. Calls for stocks are on a 
relatively limited scale and available supplies 
attain proportions that rather exceed require- 
ments. The weather is interfering with the ab- 
sorption of stocks, and box makers also report 
that calls for packing cases have fallen off. 
Prices show little change. 








New York, May 12.—With the New York mar- 
ket dull and listless, shipments have fallen off 
to a large degree in the last ten days. Prices 
continue weak and concessions numerous. Some 
dealers say the market is in better shape than 
a week ago, and they see a chance of recovery. 


SOUTHERN PINE 


Chicago, May 14.—Wholesale trade in southern 
pine in this territory remains greatly restricted, 
and the market is showing more weakness than 
a week ago. A fair amount of building is under 
way, but its volume is not what was expected 
for this time, tho expectations are general that 
there will be a notable pick-up in this field with- 
in the next thirty days. Retailers are moving out 
a good deal of lumber, but still have good stocks 
on hand, and in view of the uncertainty of the 
outlook will not commit themselves for anything 
they are not in absolute need of. Their orders 
therefore are mostly small, for sorting-up pur- 
poses, and are placed only after considerable 
shopping around. Industrial demand also is 
quiet, all consumers taking a conservative atti- 
tude. 


New Orleans, La., May 12.—Mill reports indi- 
cate an encouraging gain in orders booked, but 
production and shipments continued in the lead 
and close to a parity. Tho reports rate many 
mill stocks as subnormal in volume and broken 
in assortment, demand is not yet sufficiently 
developed to stiffen prices, which are rather 
weak and perceptibly sagging in spots. Busi- 
ness continues short of what was expected for 
mid-May. 


St. Louis, Mo., May 13.—Shipments of south- 
ern pine, due to unsetled weather in the South, 
fell off somewhat during the last week, while on 
the other hand, sales showed some increase. 
Prices have remained firm, with very little 
change from a week ago. Inquiries continue 
small, indicating that the retailer is still buy- 
ing very conservatively. Many dealers are de- 
pending on transit cars for present requirements. 


Buffalo, N. Y., May 12.—The southern pine 
market has shown a declining tendency of late 
and stocks in various items are evidently fully 
up to the needs of the trade. Retailers are buy- 
ing lumber as needed, and their stocks have not 
been running down as fast as expected this 
month, owing to wet weather. This condition is 
particularly noticeable in the country districts, 
where farmers are two weeks or more behind- 
hand with spring work. 


Cincinnati, O., May 13.— Business is some- 
what improved in southern pine, but most of 
the current orders are for immediate needs, for 
which transit cars are depended upon to a great 
extent. Prices are steady. Sentiment is brighter 
than it has been, tho business is not as active as 
it should be at this season. Retailers report an 
excellent business in building material. 


Omaha, Neb., May 13.—Local yards have never 
been better equipped with southern pine stock 
than et present. Demand is lighter, and due to 
higher prices many prospective orders huve heen 



























‘*‘Buy a Moore and get the Best” 





Battery of Moore Dry Kilns ideally located to handle the 
output of the Pioneer Lumber Co., Elrod, Alabama. 


Chosen On Merit 


The Pioneer Lumber Co., Elrod, 
Ala., had heard other millmen tell 
about the fine results obtained with 


Moore Moore Moist Air Dry Kilns. They 


investigated this process and decided 
Moist Air that it was the best for drying their 


© Southern Pine. You, too, will choose 
Dry Kilns Moore Kilns if you consider merit 
and performance. 


Write for catalog today. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. “~ 2 Fully Equipped Plants. “ North Portland, Ore. 































WHE clever dealer is he who allows 
LONG LIFE Oak Flooring to 
carry the burden of advertising 
his unbranded and unseen build- 





EO VE. 
I) 


ing products, knowing full well that an 
| enthusiastic customer will laud his hard- 

wood floors to all visitors and then allow 
the praise of his beams and rafters to go 



















unsung. 


Mark you this, that a lumber dealer is best 
known by the kind of Oak Flooring he 
keeps! 


FLOORING 
THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 


{ THIRTIETH IN AN ADVERTISING SERIES 
PRODUCED IN OUR OWN OFFICES 
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Bradley-Miller 


frames of genu- 








ine white pine 
are made ina 
variety of sizes 
to fit every 
opening. 


RADLEY- MILLER frames come to you in com- 


pact bundles. The average workman sets one up 
They cut building costs and save 


in seven minutes. 
valuable time. 


You can order the frames in mixed car shipments with 
lumber and mouldings, thus lowering freight costs and 


providing for rapid stock turnovers. 


Bradiey - Miller & Co. 


Bay City, Michigan 


Eastern Frame Representative: 


A.D. MOORE, P. O. Box 867, New Haven, Connecticut. 


Bradley Miller 


Aye'fo FF RAM 
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Shippi 100 M 
i 50 M 
PPINS = 20M 
DRY=> ** 
| 14M 

150 M 

200 M 

200 M 

100 M 

200 M 

100 M 





Write us. We'll 
deliver the goods. 


TIPLER LUMBER CO., Tipler, Wis. 


Basswood, 


We have several 
million feet of 


Northern Hardwoods 


(Winter Cut) 


Birch, Elm and Maple 


5/4 
1” 

5/4 
6/4 
7/4 
1” 

5/4 
6/4 
6/4 
5/4 
8/4 


Piano Key Basswood 

End dried White Maple 

End dried White Maple 

End dried White Maple 

End dried White Maple 

No. 1 Common and Better Basswood 
No, 2 Common and Better Basswood 
No. 2 Common and Better Soft Elm 
No. 3 Common Soft Elm 

No. 2 Common and Better Rock Elm 
No. 2 Common and Better Rock Elm 








transferred to Coast woods. Prices, however, 
show a slight tendency to slump. 


Boston, Mass., May 13.—Southern pine demand 
the last few days has been more seasonable, 
Retail yards are more inclined to replace what 
they are selling. Quotations on longleaf flooring 
are steadier. Roofers are still more or less er- 
ratic, and some transit cars have gone at modest 
prices. Some very high grade kiln dried stock, 
1x8, has sold here at $37, Boston rate, and or- 
dinary air dried roofers, 8-inch, are offered down 
to $32.50 at water points. High range of quota- 
tions on longleaf flooring, 1x4: A rift, $102; B 
rift, $97; C rift, $87.50; B&better flat, $65. Parti- 
tion, B&better, 34-inch, $60. 


Houston, Tex., May 13.—The southern pine 
situation for the most part is unchanged, altho 
some sections of the North apparently are com- 
ing into the market stronger. One large batch 
of orders was placed the other day at a better 
figure than any recent business has brought. 
There are some surplus stocks of common grades 
and price concessions have been made in a few 
cases. Shipments are almost up to production. 





Kansas City, Mo., May 13.—While manufac- 
turers report that demand for southern pine is 
better and that May business probably will equal 
the volume of January, prices continue very 
weak. Buying is reported to cover the list, with 
dimension having an especially good call at pres- 
ent. Southern and southwestern States continue 
the best market, but the eastern territory and 
especially the Lake States are coming in a little 
stronger each week. 





New York, May 12.—The southern pine market 
continues weak and prices are being shaded to 
get business. One large dealer said: ‘The 
southern pine market is weak and that goes 
without qualifications.’’ This opinion is shared 
by the majority. 


SHINGLES AND LATH 


New Orleans, La., May 12.—Cypress shingle 
and lath market is featureless, with prices un- 
changed and firm. Shingle stocks are being built 
up against future requirements, with current 
sales sufficient to prevent undue accumulation. 
Straight car orders for lath find occasional ac- 
ceptance, but mixed cars still have preference 
and there are no reports of over-accumulation. 


St. Louis, Mo., May 13.—In the shingle market, 
which continues very quiet, clears are quoted at 
$2.20 and stars at $2.70. Lath continue at about 
$6.20 for No. 1 and $5.20 for No. 2, f. o. b. St. 
Louis. 


Buffalo, N. Y., May 12.—The shingle market 
has shown little variation in prices lately. Extra 
clears are quoted at $4.45, all-rail, and clears, 
$3.81, while British Columbia XXXXX are $5.51. 
Demand continues on a small scale, with little 
noticeable improvements so far this month. 
Building prospects are good, but work has been 
held back lately by rainy weatner. 


Omaha, Neb., May 13.—Dealers are well 
stocked with shingles, altho demand is not up to 
expectations. Clears are offered at $2.80 and 
stars at $2.30. <A slight increase has been noted 
in orders from rural districts. There is no change 
in the lath situation. 


Boston, Mass., May 13.—The New England 
market is quiet for both eastern and western 
makes of shingles. Prices are barely steady. 
White cedar shingles are offered at $5.40 to $5.75 
for extras and $4.75 to $5 for clears. The best 
makes of British Columbia red cedar shingles, 
are offered at $5.51 to $5.56 and possibly less. 
Lath demand is quiet and buyers are very cau- 
tious, altho there have been no further price 
cuts the last few days. Some wholesalers con- 
tinue to quote $7.75 for 114-inch spruce lath, but 
competitors are shipping to New York points at 
$7.50, Boston rate. Some recent transactions 
in 15-inch lath at $8.25 are reported, but the 
range of actual business this week is thought 
to be $8.35 to $8.50. Demand for 15-inch west- 
ern hemlock lath is reported to have improved 
within a few days and $7 to $7.25, ship’s tackle, 
Boston, is the price range for actual bsuiness. 
Spruce clapboards are quiet, but prices are 
steady at $120 for extras and $115 for clears, as 
production is light and dry stocks rather scarce. 


Kansas City, Mo., May 13.—Shingles are 1n 
sympathy with lumber and last week prices 
slipped off further, stars now being offered here 
at $2.20 and clears as low as $2.65, tho generally 
sales were at $2.70. Demand for siding remains 
slow, both in redwood and red cedar. Some 
white pine siding is being sold and white pine 





ture 


eral 


sto 








land 
able, 
what 
ring 
} @r- 
dest 
ock, 

or- 
own 
ota- 
2; B 
urti- 


pine 
tho 
om- 
atch 
stter 
ight. 
ades 
few 
mn. 


fac- 
e is 
qual 
very 
with 
res- 
inue 
and 
ittle 


rket 
d to 
The 
Z0es 
ared 


ngle 

un- 
yuilt 
rent 
‘ion. 

ac- 
nce 


ket, 
d at 
90ut 

St. 


rket 
xtra 
ars, 
D.51. 
ittle 
nth. 
een 


well 
p to 
and 
oted 
inge 


land 
tern 
ady. 
$5.75 
best 
ples, 
less. 
cau- 
price 
con- 
but 
s at 
ions 
the 
ught 
est- 
oved 
okle, 
1eSs. 
are 
3, as 
urce. 


e in 
rices 
here 
rally 
ains 
ome 
pine 





May 17, 1924 AMERICAN LUMBERMAN | 97 





lath are being offered here around $4.75 for No. 
1, Lath demand is fairly good. 


Columbus, Ohio, May 12.—Shingle demand 
shows signs of improvement as the building 
season advances. Continued rains have inter- 
fered with outside work, however, and dealers 
are slow in placing orders. Retail stocks of 
shingles are not heavy. The bulk of the business 
at this time is coming from rural dealers. Coast 
receipts take care of current demand while 
transit cars are not numerous. Prices are 
steady at former levels with red cedar extra 
clears quoted at $5.10 and extra stars at $4.45. 
Lath trade is quiet, with prices well maintained. 


New York, May 12.—Eastern spruce lath are 
coming into theirown. With building operations 
getting to the lathing stage an enormous turn- 
over was reported in all sections of the metro- 
politan district for the last week. An abnormal 
supply of lath were piled up in wholesale yards 
when the demand put in its appearance and most 
of the surplus stocks were quickly wiped out. 
There has been no advance in prices to date, 
but an upward turn is forecast for the near 
future. Shingles have not kept pace with de- 
mand for lath, but red cedars are going well. 


Houston, Tex., May 13.—Demand for lath 
improved considerably during the last week, 
and quotations are $3.50 and $2, mill basis. 
Shingles of both grades remain unchanged, and 
prices are about the same as for the last month. 


MAHOGANY 


Boston, Mass., May 13.—Some expansion in 
demand for mahogany for inside finish, paneling 
and built-in fixtures is reported this week. Furni- 
ture trade is a little slow. Some good business 
has been placed by railroad car builders and 
more is being negotiated. Log stocks are mod- 
erate and prices steady. Wholesale quotations 
on air dried plain mahogany, f.o.b. Boston, log 
run for figure: 

4/4 5/4,6/4&8/4 10/4&12/4 


NO eaditens swe evap $220 $225 $230 
Mer’ COM ccs ces 170@175 175@180 185@200 
ey CON cc cecics 115 125 135 


No. 3 com., broken lots only at $55. 


BOXBOARDS 


Boston, Mass., May 13.—The New England 
market for boxing and crating lumber shows 
little change this month from what it was in 
April. There has been no weakness of quota- 
tions, as log production for box lumber was 
curtailed this season and stocks are only normal 
or less. Very good square edge pine boxboards, 
inch, are offered at $40. Round edge pine, inch, 
is offered at $32 to $34, and some extra desirable 
stock is quoted at $36 to $37. Mixed lots of 
inch range from $25 to $30. 


TIMBER LAND SALES 


WHITESBURG, Ky., May 13.—At First Creek, in 
Perry County, C. EB. Pendleton and others have 
purchased a tract of splendid hardwoods and it is 
announced that active development of the timber 
will be begun within a month. In the Beaver 
Creek section, J. W. Hall, of Wayland, Ky., closed 
4 deal on about 1,000 acres of hardwood timber, 
known as the Martin tract, and it is believed 
development will start on that tract about the 
middle of June. Two mills will be installed. Kelley 
& Smith closed a deal on a good boundary of tim- 
ber at Smithsboro, in Knott County. This timber 
Consists mostly of oak, poplar and chestnut. De- 
velopment will start this summer it is announced. 


_Euraw, ALA., May 13.—The Gosa-Steele Lumber 

0, has purchased all timber holdings of the Deal 

Lumber Co. and the Pioneer Lumber Co., in Greene 

County, Alabama. The holdings are estimated to 

contain about 75,000,000 feet of timber. The com- 

ens to begin early development on 
act. 


prcREOLA, Ou10, May 22.—The Hocking Valley 
roducts Co. has sold the timber on a tract of 
1572 acres near this place to Dr. W. H. Parker, 
Homer Goddard and Grant McPhee, who will cut 
It during the summer and fall. 


bee MANSVILLE, IND., May 12.—The Stimson Lum- 
er Co., of Huntingburg, Ind., has purchased a tract 
ot timber near Pelzer, Warrick County, a few miles 
cast of Evansville, and this timber is now being 
cut and the logs will be shipped to the company’s 
mills at Huntingburg. 


LARGE DEPARTMENT STORES and other institu- 
tions having elaborate display windows favor 
erican walnut for backgrounds, as it does 
hot create a glare from reflected light, and the 
nehness and beauty of the wood form an appro- 
Priate setting for high class merchandise. 

















“Have Your Men There Monday” 


6§(50T to notify the men, you know,” said the contractor over the phone 
to his lumber retailer. “Are you positive you'll have it for me?” 


“Absolutely,” was the return. “Just received word from the Ritter Traffic Depart- 
ment that your car passed the junction yesterday. Have your men there Monday.” 


““A real lumber dealer to do business with,” said the contractor to a customer 
. . “ . . 

in his office as he hung up. “Always count on him. He’s never failed me 
yet in either product or service.” 


That is just what every consuming buyer trade: A complete assortment of the finest of 
is looking for— dependable lumber and un-' Appalachian hardwoods, consisting of over 
failing service. But unless the retailer’s 20 varieties, excellency in manufacture, 
manufacturing connection is right, he vim On 13 band mills located tributary to five 
cannot give it. great independent railways, and positive 


, : nce of delivery: 
It is most important where you buy assurance of delivery 


your lumber. Here are some of the 
advantages we offer the retail lumber 


Consult our representative or write us 
for further particulars. 





en ee 


W. M. RITTER LUMBER COMPANY 
America’s Larget Producer of Hardwoods 
General Offices: 115 East Rich Street, Columbus, Ohio 


RITTER fiarbwoos 


“GENUINE” HILL WHEEL TYPE BELT DRIVEN DRAG SAW 


HEAVY, SERVICEABLE and 
SUBSTANTIAL MACHINES 








Forlarge, medium orsmall logs. 


We also makethe Wheel Type 

Steam Driven Machines and 

Direct Acting Steam. 

Your competitors are using 

HILL DRAG SAWS because 

ray years they have lead the 
eld. 








Write for bulletin. 


Complete Equipment for Mills 
: vn f Any Desired Capacity 
A ZOO MICHIGAN o y Pp 
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BRITISH COLUMBIA 


RED CEDAR SIDING 

































































Add Selling Value to Every Home 


Today when all builders are seeking the most durable 
building materials and when homes are changing hands 
so often, it pays to give builders the best quality siding. 


British Columbia Red Cedar Siding is the most 
beautiful and durable siding on the market. 


Right now we would like to hear from a few more 
dealers who are interested in 

4” to 8” Clear “A” Bevel Siding | m Straight 

8” to 12” Bungalow Siding Cars. 


Our name is stamped on all siding. Order direct or specify siding with 
our name on it to be shipped in mixed cars with shingles from your 
favorite B. C. shingle mill. 


Thurston - Flavelle, Ltd. 


PORT MOODY, B. C. 
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Millmen Know This — Mill 


ry Millmen who are using “ENTER- 
fA ah PRISE” Saw Mills can tell you how 
te “ economically they operate, how they 
cut fast, true and long. They can tell 


you from actual experience what you 
can expect from an “ENTERPRISE.” 


Let us give you all the facts about 
“ENTERPRISE” Saw Mills. Send for a free Catalog 
and other particulars at once. 


The ENTERPRISE Co. 


1030 Main Street, COLUMBIANA, OHIO 



















News Letters 


(Continued from page 85) 
TUSCALOOSA, ALA. 


May 13.—Wholesalers as well as milimen are 
taking advantage of the present quietness in the 
market to catch up with old orders. Not many 
cancelations are reported, as most of the old 
orders are based on about the present market 
prices. Stocks at the small mills are badly broken, 
and there does not seem to be any disposition to 
fill these stocks in. These mills are offering such 
stock as can be shipped promptly. Some of them 
are holding to old prices and moving very little 
stock, while others are willing to follow the market 
and dispose of such stock as can be moved 
promptly. Some operators have withdrawn from 
the market, and are depending on old orders al- 
together. Special orders are still hard to buy 
from either small or large mills, and there hag 
been no marked depression in prices on high grade 
shed stock and rift flooring. The main decline 
has been in No. 2 common and better short 
dimension and common boards. A few larger mills 
have unloaded at less than market value. 


ELKINS, W. VA. 


May 12.—Demand for hardwood in West Vir. 
ginia has shown no tendency so far to recover 
from the slump of the last few months, and if 
anything orders are more scarce than they were a 
few weeks ago. The fact that there is so little dry 
stock to be had, is regarded by lumbermen as an 
important factor in preventing prices from sagging, 
and in deterring manufacturers of lumber from 
making price concessions, for, as a rule, mill men 
are in no hurry to move their stocks. Hence prices 
are fairly well stabilized. Even tho demand is far 
from brisk, many operators report a satisfactory 
line of business thru long established connections. 

M. M. Brown, long known in lumber circles in 
northern West Virginia, is preparing to enter the 
mining business, having just completed negotia- 
tions for the purchase of a large plant in the New 
River field of West Virginia. A few years ago 
Mr. Brown organized the Spring Creek Lumber 
Co., and sold his plant and holdings about a year 
ago. 

J. A. Viquesney, former State game warden, of 
Belington, W. Va., is the principal figure in the 
newly organized Viquesney Timber & Ore Co., 
which has an authorized capital of $10,000,000. 
Head offices are at Cleveland, Ohio, and branches 
at Belington and White Sulphur, W. Va. The 
company was formed to develop large timber tracts 
in Greenbrier and Pocahontas counties, W. Va. 
Tentative plans call for the rehabilitation of the 
White Sulphur and Huntersville railroad. Its 
holdings consist of about 17,000 acres of land 
and timber, and in addition it has contracts on 
about 24,000 acres. 


BOSTON, MASS. 


May 13.—Some improvement in the lumber de- 
mand is reported by several wholesalers this week. 
Retailers are more willing to consider replenishing 
the stock they are delivering to the builders, but 
they are over-cautious. Spots of weakness are 
easier to find than signs of strength. Yet reports 
from the building industry are very encouraging 
thruout this section. In March, for instance, build- 
ing permits granted in thirty-seven Massachusetts 
cities aggregated $16,072,256 in value, comparing 
with $13,620,286 the previous year and with $9, 
863,977 in February. There is more interest in 
eastern spruce, but prices are no firmer, dimension 
still being offered at $45 base, and random at the 
low quotations of the first of the month. The mar- 
ket for northern and eastern boards is barely 
steady. Lath prices have gone no lower, but the 
market cannot yet be called steady. ‘There is & 
wide range in prices of hardwood flooring. Some 
northern mills are offering clear stock at $10 or 
so less than the most confident of the western 
manufacturers will take. Quotations on the best 
makes of longleaf pine flooring keep about steady, 
altho shortleaf prices are wabbling. The best 
authorities agree that what change has taken place 
during the last week is in the direction of im- 
provement. 

Principal lumber arrivals: Schooner Ronald 0. 
Lougmire, Bear River, N. S., 179,992 feet spruce 
and 845 bundles spruce lath, Godfrey Lumber Co. 
Melville Dollar, Vancouver, B. C., 79,160 feet 
dressed fir and 18,668 feet rough fir, for Hall Lum- 
ber Co., and 87,799 feet rough fir, 160,000 fir 
lath and 64,800 hemlock lath for Pacific Lumber 
Co. 

B. M. Randall, of St. Croix Paper Co., which 1s 
also operating a lumber department, says that if 
there is any one phase of the lumber situation in 
New England today where confusion reigns supreme 
it is, without doubt, that affecting the manufae- 
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turer of wood box shooks. “The thin or resawed 
shook,” he declares, “is being displaced by many 
shippers in favor of the ‘fibre’ or ‘pulpboard’ con- 
tainer.” 

William Bacon, of the Davenport Peters Co., 
regards the three outstanding features in the New 
England lumber market during the past year to be: 
first, the outstanding prosperity of retail dealers 
in this territory; second, the great gain in the 
quantity of Idaho white pine used in place of 
eastern pine and some other species, and, third, the 
greatly increased consumption of oak flooring. 


LUFKIN, TEX. 


May 12.—The demand for hardwood in this 
territory has fallen off slightly in the last week 
or so, and there is a slight tendency to reduce prices 
on certain items. While production is now on the 
way to normal, several heavy rainfalls in the last 
week or two. have retarded it somewhat. However, 
manufacturers remain optimistic. 


OMAHA, NEB. 


May 15.—The bricklayers’ strike, called April 
1, is settled. They demanded an inerease of 10 
pereent to their regular wage scale of $1.25 an 
hour, but failed to get their demands. Building 
trade conditions are expected to return to normal. 

Lawrence Dodds, president Dodds Wholesale 
Lumber Co., who has been confined to his home for 
several weeks, will undergo an operation. Mr. 
Dodds, following his relapse, has shown little im- 
provement, altho his condition is not considered 
critical. 

The Temple MeFayden Co. is constructing a lum- 
ber yard, the total cost of which will be, when 
completely stocked, $50,000, according to Temple 
McFayden, president. The yard is at Fifty-fifth 
and Center streets, in what is becoming one of 
the most fashionable residential districts. 


TORONTO, ONT. 


May 12.—Wholesale and retail lumber dealers 
are buying as little stock as they can get along 
with. Ontario has experienced an unusually wet 
spring, which bas had a noticeable effect on trade. 
Building activity shows signs of life, but it is noth- 
ing as compared with ordinary building operations 
at this time of year. Consequently, among the re- 
tailers, there is very keen competition, and prices 
are frequently Deing cut. There is a good demand 
for the low grades of lumber and lath, and it is 
possible to make a fair margin upon them, but 
there is no demand for the high grades. Consider- 
ing the small volume of trade, most of the yards 
are carrying large stocks. Dry stocks of last year’s 
cut of hardwoods are practically off the market. 
Nearly all shipments are from this year’s cut, 
which has been in pile since the early part of the 
year. Drying conditions have been good in some 
parts of the country, and stocks are now in fairly 
good shape. In other sections, on account of the 
abnormal amount of snow last winter, the mills 
are just beginning to get under way, having been 
held back by the high water. The demand for the 
better grades of hardwoods is limited but prices 
are fairly firm. The lower grades are in good 
demand and are bringing good prices. Hardwood 
shipments during the last month have been about 
normal for this time of year, with perhaps a larger 
amount of the new cut going out than in former 
years, 

While the first forest fire has been reported in 
the Algoma district, there is, according to district 
foresters, little danger of fires spreading at present 
owing to recent rains. 

Maj. R. B. Herron, of Toronto, who is a well 
known lumberman and who spent several years 
building bridges for the Northern Construction Co. 
along the route of the Canadian Northern Railway 
in New Ontario, has been awarded the contract 
for building a wood bridge near Pt. Colborne. It 
is estimated that three-quarters of a million feet 
of timber will be used, and British Columbia fir is 
to be the principal wood. 

P. W. Gardiner & Son, Galt, Ont., have com- 
pleted the building of a new lumber storage shed, 
100x160 feet, 24 feet in height. The structure 
will have piling space for approximately 1,000,000 
feet of lumber. A railroad siding runs thru its 
center. 

F. J. Cummings, manager Kingston Road Lum- 
ber Co., Toronto, has resigned on account of ill 
health. Alex McClyment, assistant manager, has 
taken over Mr. Cummings’ duties for the time 
being. 

KE. D. Warner, formerly of the north yard of 
the Kingston Road Lumber Co., has joined the 
Selling staff of the Edmund Hind Lumber Co., 
Toronto. 

Aird Flavelle, of Thurston-Flavelle (Ltd.), Pt. 
Moody, B. C., spent a few days recently calling 
upon the trade in Toronto and other cities. 

A. BE. Clark, president Edward Clark & Son 
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It Visualizes 
the Manufacture 
and the many 
Economies of 
using 


CROWLEY 


“Semi - Set- Up” 


FRAMES 


HY do up-to-date dealers 
and yardmen in the East 
and Middle West come across the 
continent for their CROWLEY 
FRAMES? Because they save 
labor, frame investment, space and 
time— and give more satisfaction 
on the job. The net saving is in 
lowered costs! This new book 
tells the whole profitable story; 
write; it’s free! 


THE CROWLEY CoO. 
P.O. Box 2113 Spokane, Wash. 





“Blue Print Book”’ 





Write for the 


Crowley 
Frame 
is the 
Short 
Cut 
From 
Forest 
to 


Window § 








- 
OF INTEREST TO THE 


Interior Trim Manufacturer: 


40,000 ft. 1x6” & Wdr. Sel. & Btr. Birch 

20,000 ft. 5/4x6” & Wdr. Sel. & Btr. Birch 
20,000 ft. 6/4x6” & Wadr. Sel. & Btr. Birch 
20,000 ft. 8/4x6” & Wdr. Sel. & Btr. Birch 


We guarantee 20% 10” & Wdr. and 50% 14 & 16’ lengths 


15,000 ft. 1x10” & Wdr. FAS Birch 

15,000 ft. 5/4x11” & Wdr. FAS Birch 

20,000 ft. 5/4x11” & War. Sel. & Btr. H. Maple 
15,000 ft. 6/4x11” & Wdr. Sel. & Btr. H. Maple 
15,000 ft. 8/4x11” & Wadr. Sel. Btr. H. Maple 


“DEPENDABLE LUMBER” 


Stack Lumber Company, 
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Let us have your 
inquiries on 
special hardwood 
items. 


ESCANABA, 
MICHIGAN "a 
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i: The cement used is our 
j own special make. Laps are 
joined under intense hy- 
draulic pressure. They will 
not curl, loosen or separate. 


A Belt is 


No Stronger than Its 
Weakest Lap” 





ATLANTA, GA. 
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‘MOLONEY | 


Si mi‘ 


Good a Generation Ago 
—Still Better Today 


ACK in 1897, when the Moloney 

Belting Company first opened its 

doors, the pre-determined policy of 
the company was to produce leather belt- 
ing so good that it could be depended upon 
regardless of the conditions under which it 
was to operate. 


Saw mills, planing mills, textile mills— 
every industry where belting is used—put 
Moloney to test, and discovered that it 
was good belting. It was not long before 
the inherent high quality of Moloney Belt- 
ing was generally recognized—its tough- 
ness, pliability, strength — its amazing 
ability to resist the deteriorating effects of 
steam, fumes, heat, cold, dampness — its 
long wear. 


For Belting Insurance 
SPECIFY 


MOLONEY 
Leather Belting 


Today Moloney is even better belting than it was 
twenty-seven years ago. The rich experience that 
years alone can bring and the improved processes 
that follow constant study of belting problems and 
uses——this is present-day insurance of quality and 
dependability. 





Try Moloney Leather Belting for your hardest 
drive—put it to the severest test. Then, and only 
then, will you appreciate what Moloney Belting 
means to you in terms of reduced operating costs 
and increased production. 


Write us about your belting problems, 
Our engineers are always at your service. 


Moloney Belting Co. 


124-138 North Franklin Street «. CHICAGO 


NEW ORLEANS, LA PORTLAND, ORE. 


(Ltd.), hardwood dealers, Toronto, and Mrs. Clark 
have just returned from a business and pleasure 
visit to Great Britain and France, 

W. J. Lovering, wholesale lumber dealer, Toronto, 
who spent the winter in California, has returned 


OBITUARY 














A. E. WILSON, for many years a prominent 
Michigan and then southern lumberman, founder 
of the Wilson Cypress Co., of Palatka, Fla., died 
at the home of his daughter, Mrs. Caroline Wil- 
son Alder, at Montclair, N. J.,. on May 10. Mr. 
Wilson had been ill for two years and his death 
was not unexpected. He was nearly 84 years 
old. Mr. Wilson was born in Wisconsin and 
began his lumbering career at Saginaw, Mich.. 
as a manufacturer of white pine lumber, in 
1874. He moved to Florida about 34 years ago, 
and about a year later bought out the Tilghman 
& Sons Lumber Co. He organized the Wilson 
Cypress Co. and was vice president and general 
manager until about four years ago. He also 
became interested in other Florida ventures and 
was a stockholder in the Selden Cypress Door Co., 
and the Florida Woodenware Co., of Palatka. For 
several years he was president of the Putnam 
National Bank of Palatka. Mr. Wilson is sur- 
vived by two sons, Ralph B., of the Wilson 
Lumber Co., of Portland, Me., and F. H. Wilson, 
managing director of the Wilson Cypress Co., of 
Palatka; two daughters, Miss Mabel C. Wilson, 
of Montclair, N. J., and Mrs. Caroline Alder, also 
of Montclair, and several grandchildren. Funeral 
services were held on Monday, May 12, with in- 
terment in Montclair cemetery. 





IRA PERRY SMITH, who died in San Fran- 
cisco, Calif., April 22, following an operation, 
was well known in the East as well as in Cali- 
fornia, where he was prominent in the lumber 
business for many years. He was a native of 
Wisconsin. Nearly fifty years ago he became one 
of the founders of the Moore & Smith Lumber 
Co., of Stockton. He went to Brazil for an Eng- 
lish syndicate, about 1907, and took charge of 
the construction and operation of a large mill on 
its holdings. He was connected with that opera- 
tion for six years. On returning to California 
five years ago he took charge of the Dwinnell 
Lumber Co.’s plant at Macdoel. He met with 
an accident while in the redwood lumber busi- 
ness in Humboldt County last year and was 
recently in poor health. Mr. Smith is survived 
by his widow, Mrs. Josephine Smith, and a 
daughter, Mrs. John E. Broman, who resides in 
Brazil. Funeral services were held in San Fran- 
cisco, April 24. With the passing of Mr. Smith 
the lumber industry lost a man of sterling worth 
whose friendship and counsel were sought by 
many. 


WILLIAM GRACEY, who passed away re- 
cently at his home in Allendale, Ontario, was 
widely known in the lumber trade. He was 
born in Vaughan township in 1852 and in 1874 
he moved to Egbert. He was at that time en- 
gaged in farming, in connection with which he 
operated a sawmill. After being some years in 
the lumber business at Innisfil, he went to Rainy 
River. On his return he started a sawmill at 
Cookstown and in 1900 moved to Barrie and 
opened a plant at Mill Road, about seven miles 
north of the town. In 1911 he moved to Allan- 
dale, where he conducted a coal and wood busi- 
ness and ran a mill at Big Bay Point until his 
death. Mr. Gracey is survived by his wife, three 
sons and three daughters. 


MISS LULA WEAVER, sister of W. B. Weaver, 
manager of the Jone mill and operator of the 
Panhandle Lumber Co., Ione, Wash., was killed 
in an auto accident near that place. It is 
thought that the glaring headlights of another 
car coming from the opposite direction was the 
cause of the car leaving the road and overturn- 
ing down the steep bank. Miss Nellie Weaver, 
16-year-old daughter of W. B. Weaver, and the 
driver, O. A. Underwood, were pinned under the 
car but were unhurt. Miss Weaver was thrown 
clear of the car and was unconscious when 
picked up. She did not regain consciousness. 
She was 30 years old. 


JOHN ALLEN, 62 years old, a retired lumber- 
man of the Dickenson County, Virginia, border, 
died at his home, ‘‘Allendale,”’ Friday morning, 
May 9, after a long illness. Two sons succeeded 
him in the lumber business two years ago. | 
wife and several other children also survive 
him. 


WILLIAM THORPE, 51 years old, a widely 
known lumberman and sawmill operator, died at 
his home near Smithsboro, in Knott County, 
Kentucky, Monday, May 12, after a short illness 
of pneumonia. He leaves a wife and several 
children. 


ALFRED HARRIS, a_ well-known lumber 
dealer of Gahanna, O., died at the age of 73 at 
his home recently. He had been in the lumber 
business for many years but had retired several 
years ago. 


WILLIAM C. STUART, brother of John C. 
Stuart, vice president of the Kotcher Lumber 
Co., of Detroit, Mich., was drowned on Tuesday, 
May 13, near Riverside, Ontario, when the auto- 
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mobile in which he was driving with a com- 
ganion plunged down a 50-foot embankment into 
the Little River. His companion, Edward Mul- 
ins, Was also drowned. 





JOHN C. WHARTON, prominent attorney of 
omaha, Neb., and president of the Omaha Lum- 
per & Coal Co., died at his home on May 7, fol- 
jowing an attack of heart trouble. He was presi- 
jent of the Bankers’ Savings & Loan Associa- 
tion and was a former postmaster of Omaha. 


HUGH STEWART, whose death was an- 
nounced in last week’s issue of the AMERICAN 
LUMBERMAN, stood high in the affections of his 
associates in the business, and the following 
tribute has been sent out to friends and acquaint- 
ances by George S. Long, general manager of 
the Weyerhaeuser Timber Co., of Tacoma, 
Wash., With which Mr. Stewart had been con- 
nected for SO Many years: 
“Mr. Stewart died suddenly of heart failure, 
saturday evening, April 26th, 1924, at his home 
in Tacoma. For the past four months his health 
was impaired and the gravity of his condition 
was partially recognized. é 
“While yet a boy he attracted the attention 
of Mr. Frederick Weyerhaeuser by his industry, 
accuracy and faithfulness. A rare feeling of 
esteem and friendship existed between them and 
when the Weyerhaeuser Timber Co. was organ- 
ied, in 1900, Mr. Weyerhaeuser made but_one 
request of the managing officer: that Hugh 
Stewart be made the chief accountant. He was 
« installed and many added duties were en- 
trusted to him until there were no responsibili- 
ties too great to place in his care. A modest, 
inselfish man. untiring in effort, the very soul 
of honor, kindly, courteous and faithful to the 
trust reposed in him, his going brings sadness to 
is all, for we have lost from our ranks a genuine 
man and a friend. 
“WEYERHAEUSER TIMBER CO., 
“George S. Long, General Manager.”’ 


TROUBLE AND LITIGATION 


SACRAMENTO, CALIF., May 10.—The tangled af- 
fairs of the lumbering department of the Glenn 
(ounty Farm Bureau were aired at a meeting of 
members in Orland this week. The department 
was organized a few years ago to obtain cheap 
lumber for farmers. No financial statement as to 
the condition of the organization has been rendered 
since 1921. Those at the meeting were informed 
that a note for $3,000 is due, with cash assets to 
meet it of only $312.98. Bills receivable totaled 
$1,225, with some accounts doubtful. An assess- 
ment was voted on the entire membership to meet 
the outstanding indebtedness and a committee 
named to liquidate the affairs of the department. 








Victor1a, B. C., May 10.—Upon the application 
of W. fT. Johnston, who owns half of the stock in 
the concern, Chief Justice Hunter has ordered the 
Pitt River Shingle Co. to be wound up and has 
appointed W. E. Hodges provisional liquidator. 
The company, which owns and operates a mill on 
Pitt River, near Vancouver, B. C., is perfectly 
wlvent, having assets in excess of $60,000, of 
which $22,000 is cash in the bank. The petition 
was opposed by J. H. McLean and G. D. McKay, 
president and manager of the company, respect- 
ively, who own the other half of the stock. There 
ippears to have been a disagreement with regard 
0 the management of the concern. 

VierorrA, B. C., May 10.—Special damages ag- 
sregating $13,000, against the Comox Logging & 
Railway Co., in connection with the Merville fire 
have been awarded by Justice D. A. McDonald. 
These inelude only personal injuries received dur- 
lig the fire. ‘The property damages of 51 claimants 
til remain to be awarded. Merville was settled 
y returned soldiers under the Soldiers’ Re-estab- 
lishment Board and was completely wiped out by 
forest fire in 1922. The fire originated from 
sarks from the company’s engines, which were not 
)tvided with adequate spark-arresters. Merville 
'80n Vaneouver Island. 

Corry, PA, May 13.—Haniel Clark & Son (Inc.) 
ast week went into receivership, the Security 
Tust and Savings Bank, Erie, Pa., being appointed 
‘othe position. The company has for many years 
‘arried on a wholesale hardwood and planing-mill 
hisiness here and at Union City. Liabilities are 
‘laced at $600,000 and assets, $800,000. 


PREBBLE ALAABEBAAAA: 


Recent Patents 


ite following patents of interest to lumbermen re- 
jlly were issued from the United States Patent Office. 
its may be obtained from R. E. Burnham, patent and 
ie mark attorney, Continental Trust Building, Wash- 
~ pe D. C., at 20 cents each. State number of patent 
3 name of inventor when ordering. 

ah, 734. Marking device for lumber. Henry H. Pay- 
sit, Everett, Wash., assignor to Weyerhaeuser Timber 
“y Same place. 

491,735. Lumber marking device. Henry H. Pay- 


pt, Everett, Wash., assignor to Weyerhaeuser Timber 
Same place, 





01,947. log raft and means of launching same. 


at D. Davis, Vancouver, B. C. 
92.001. Sawing machine. Alfred M. Signalness, 


r Bend, Ore. . 


92,093. Swaged saw tooth shaper. Walter C. Barn- 
ry Seattle, Wash. 


uf 7182. Saw swage. Edward P. Armstrong, Port- 


2,190, Weatherboarding. William HE. Aycock, 
rie, Ga., assignor to Aycock Wood-Brick Veneer 
7, ame place, 


i? 317. Setworks. Charles W. Willette, Seattle, 


























Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. ; 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks, 
75 cents a line for four consecutive weeks. 
ht words of ordinary length make one 
ne. Count in signature. 
ge a counts as two lines. 
oa lay except the heading can be ad- 
Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received idater will be placed. 
under heading Too Late to Classify. 





WANTED—SAWDUST AND SHAVINGS 
We are in the market for an unlimited amount of saw 


dust and shavings. Shipments to be made over a period 
of eight months. State what kind of material you 
have, how much dry or green, price f. o. b. your 
shipping point and how consistent you can make 
shipments. 


Address “C, 14,’’ care American Lumberman. 


WANT LUMBER? 


Yeu can get what you want by advertising under the 
headings of Wanted—Lumber and Shingles. We reach 
the people. AMERICAN LUMBE » 431 8. Dear- 
born St., Chicago, Ill. 


anton= aint 
ANION: CTO: 
Sites SESE OB OOL LOONIE Rong Ba 








FOREST ENGINEER 
An established company, on the Pacific Coast, engaged 
in examining and dealing in timber lands, requires a 
trained forest engineer with sales ability as vice-presi- 
dent. He will be required to take a substantial interest 
in the company. 
Address “F. 19,’’ care American Lumberman. 


WANTED 
Yard foreman for double band hardwood mill in West 
Virginia. Must know grades thoroughly and be familiar 
with mountain hardwoods. Address: C. CRANE & COM- 
PANY, Cincinnati, Ohio. 


WANTED—HARDWOOD INSPECTOR 
Thoroughly capable of grading hardwoods according to 
National Association rules. Permanent position at yard 
of band mill, good town. Give us full particulars as to 
experience, references, salary expected and when avail- 
cg SILVER LAKE HARDWOOD CO., Cuyahoga 
Falls, O. 


IF YOU ARE THOROUGHLY EXPERIENCED 











’ In retail lumber merchandising, are a hustler ana can 


gi¥e good references, we have a_ position 
our Seattle, Washington, office. 
months, $125 per month. 


for you in 
Salary for first three 
For next nine months, $150 per 


month. Salary thereafter will depend upon your own 
ability. KNEISLEY LUMBER COMPANY, 5015 Rainier 


Ave., Seattle, Washington. 


WANTED—ENERGETIC 
Capable and experienced dry kiln operator to handle 
new battery of Moore Hardwood Kilns. Give full de- 
tails first letter with references. Good salary. Excellent 
town and living conditions. Long life mill. 
Address “F. 6,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Sash and door estimator and biller in. State salary and 
experience in first letter. 
BUHAI MANUFACTURING CO., 
2422 West 22nd Street, Chicago, Ill. 


WANTED—A BOOKKEEPER AND ESTIMATOR 
For retail lumber yard in central Ill. city of 3,000 pop. 
Must be thoroughly competent in both lines, accurate 
and able to figure from plans. No cigarette smoker. 
State fully experience, age, if married, salary expected, 
ete, Address “E. 7,’ care American Lumberman. 


WANTED 
First-class sales manager wanted for retail yard han- 
dling lumber and millwork in Northeastern New Jersey 
and doing five to six hundred thousand dollars annual 
business. Write giving full information as to qualifica- 
tions, references and salary wanted. 
Address “E. 1,’ care American Lumberman. 


WANTED—SCALER AND INSPECTOR 
Must be competent man, who thoroughly understands and 
is able to ship National grades. Mill is located in Wis- 
consin and manufacturs northern hardwoods, hemlock, 
maple and birch flooring, lath and shingles. Give expe- 
rience, references and all details in first letter. 
Address “K. 114,’’ care American Lumberman. 


WANTED—FIRST CLASS 
Plant superintendent 150 M capacity yellow pine mill. 
Give age, references and salary first letter. 
Address “EB. 22,’’ care American Lumberman. 
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WANTED—SETT 


ER 
For Lane Circular Mill. Apply KENYON LUMBER 
COMPANY, Hudson Falls, N. Y. 


MILLWORK ESTIMATOR 
We have a position open for a competent estimator fa- 
miliar with Cost Book ‘‘A,’’ and having ability as a 
salesman to close contracts and handle matters with 


customers. 
LUMBER COMPANY, Knoxville, 


CHAVANNES 
WANTED—MANAGER 
For a walnut department in an old, well established, 
highly rated financially, lumber organization. Must be 
thoroughly acquainted with both the buying and selling 
end of the business. 
Address “F. 30,’’ care American Lumberman. 


WANTED A COMPETENT ENGINEER 
To take charge of power house. Must be able to main- 
tain upkeep of power equipment. Location one of the 
best small cities in Upper Wisconsin. 
Address “RF, 26,’’ care American Lumberman. 


OPPORTUNITIES FOR RELIABLE 
Young men to work up in a growing Retail Chicago 
yard. The sales and office and yard force will all need 
more good help. 
Address “FR. 34,’’ care American Lumberman. 


OPPORTUNITY FOR LIVE MANAGER 
Willing to do all round work in small town yard, may 
secure financial interest if can show record of success- 
ful management. Business two to three thousand 
monthly and increasing. 

Address “F, 20,’’ care American Lumberman. 


STENOGRAPHER FOR WHOLESALE 
Lumber office. Northwest side of Chicago. Position 
requires some billing and switchboard work. Pleasant 
surroundings and good opportunity. 

Address “1D. 29,’’ care American Lumberman. 


WANTED 
Superintendent for new double band mill operation in 
West Virginia. Must know lumber manufacture thor- 
oughly. 
Address Kk -6" 





Tenn. 




















care American Lumberman, 





WANTED—HEAD SAWYER 
For right hand band mill, able to file saws and grade 
hardwood; $45 per week. 
W. H. COOK LUMBER CO., Warsaw, Ind. 
MEN WANTED 
Experienced sawyer, block setter and other mill men, 
circular mill located in Southwest Virginia. Good wages 


to good men. 
“F. 48,’’ care American Lumberman. 








Address 





ESTABLISHED COMMISSION FIRM 


Requires services first-class salesman, full knowledge 
yellow pine, preferably acquaintance with Chicago trade. 
Reasonable salary and percentage profits to right party. 
Give full experience and references first reply. 
Address “FR. 49,’’ care American Lumberman. 


A WELL KNOWN WHOLESALE FIRM 
Has a good proposition to offer to a live wire yellow 
pine salesman to represent them in the best portion of 
Tennessee and Kentucky territory. One now working 
in that territory preferred. All applications strictly 
confidential. 
Address “F, 14,”’ care American Lumberman. 


WANTED—BY ONE OF THE LARGEST 
Hardwood dealers in St. Louis, an experienced lumber 
salesman for city position. In replying, give full ref- 
erences, age, salary expected. 

Address “BE. 30,’’ care American Lumberman. 


WANTED—SALESMAN 
To sell Yellow Pine in West Virginia, Ohio, and Eastern 
Kentucky on a profit sharing basis. Young man pre- 
ferred. References required. 
Address “E. 14,’’ care American Lumberman. 


AGENTS WANTED 
Exclusive territory to handle established Patent Car 
Stake Pocket. Attractive proposition. 
HARRY P. BOURKE, Escanaba, Mich. 
See display advertisement. 


WANTED 
By large Wisconsin manufacturers of northern woods, 
an experienced salesman for Chicago and vicinity im- 
mediately. One experienced in selling yard, factory and 
industrial trade. Only A No. 1 man considered. 
Address “DD. 35,’ care American Lumberman. 




















WANT A GOOD SALESMAN 


Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMBRI- 
CAN LUMBERMAN, 431 8. Dearborn St., Chicago, Ill. 

















FILER WANTS POSITION 
18 years experience on bands and circulars. Please state 
what you have. South preferred. 
Address “F, 18,’ care American Lumberman. 





WANTED—MILLWORK ESTIMATOR 
Mig 4 can read plans, bill into factory and use Cost 
00 cn 7" 
BAXTER SASH & DOOR CO., Duluth, Minn. 





EXPERIENCED SASH AND DOOR MAN 
Wants position as manager of millwork department of 
large lumber com A 


pan 
Address “F. 4,’? care American Lumberman. 












AMERICAN LUMBERMAN 





May 17, 19% 











SALES MANAGER 
Wanted position as sales manager for southern pine mill. 
At present employed as assistant sales manager for large 
company. Will consider anything in sales department 
as must make change. Have good commission connec- 
tions and can get top of market for product. 

Address “F. 17,’’ care American Lumberman,. 


WANTED—CONNECTION 
As auditor, manager or assistant manager. Have had 15 
years experience in the lumber business. Experienced 
aus line yard auditor and all phases of the retail business. 
Can report for duty on short notice. 
Address “EF. 15,’’ care American Lumberman. 


SAWMILLS, ATTENTION 








Are your stocks of Hardwoods and Short Leaf Pine 
moving to your satisfaction? Being well acquainted, 


and knowing the trade of New York and vicinity, also 
having trade outside of New York, I am in a position 
fo sell a large volume of lumber. Would handle on 
commission basis. Unquestionable trade and bank refer- 





ences, 
Address “PF. 3,’’ care American Lumberman. 
ATTENTION OF SOUTHERN YELLOW PINE 


WHOLESALERS AND MANUFACTURERS! 
In need of high grade sales executive. Young southern 
lumberman, now sales manager on Pacific Coast, re- 


turning south this summer, desires permanent connec- 
tion as sales manager (or assistant sales manager 
larger firm). Dest of references. 

Address “PF. 2,’’ care American Lumberman, 








WANTED—TO MAKE CONNECTION WITH 
Concern having excellent selling organization and a 
large wholesale business to represent them in one of 
the leading short leaf short dimension producing cen- 
ters in Northern Mississippi. Have had eight years’ 
experience. 

Address “KE. 32,”’ care American Lumberman. 


POSITION AS FOREMAN 
Or superintendent of sawmill by man first class in every 
detail; good on grades and maintenance and a result 
getter. First-class reference. 
Address “©. 16,’ care American Lumberman. 
LOGGING RAILROAD SUPT. 


Wants position Hard or Soft wood operations; well ex- 
perienced in all lines of legging. Can handle both rail- 








road and logging equipment; best of reference; can 
invest some money. 
Address “A. 20,’’ care American Lumberman. 





CANADIAN LUMBER BUYER 
With 10 years lumber experience, purchasing Spruce, 
Pine and Hardwood in Quebec, New Brunswick and 
Nova Scotia car or cargo shipments, desires permanent 
position in that capacity or as Canadian representative 
for American firm desiring connection. Salary and 
commission basis, nothing but high class proposition 
considered, give full particulars in first instance. 
Address “KE. 9,’’ care American Lumberman. 


POSITION WANTED BY 


Thoroughly experienced lumberman. 32 years old, sin- 








SAW MILL FOREMAN 

37 years old, 17 yeurs’ experience. Can superintend 

all repairs and construction. References. Double mill. 
Address “FE. 54,” care American Lumberman., 


SALESMAN WITH TWELVE YEARS 
Experience selling lumber and millwork, is desirous of 
locating in south or west account of wife’s health. What 
have you to offer? 

Address “RK, 5O,’’? care American 


SAW MILL CONNECTIONS WANTED 
To represent on commission basis, catering to both in- 
dustrial and yard trade in Cleveland and surrounding 
territory. Will sell white pine, yellow pine, hardwoods 
and West Coust stock. Twenty years’ experience around 





Lumberman. 





retail yards. Man 36 years old with clean habits and 
good character. Dest of references. 
Address “EF. 33,7? care American Lumberman, 





WANTED—POSITION WITH SOME GOOD 
Lumber concern as asst. supt., mill foreman or yard 
foreman. Experienced in all branches of the manufac- 
turing of lumber. Lest of references. 

Address “7. ,"* American 


LUMBERMAN—MIDDLE ACE 


care Lumberman. 





tetail and manufacturing experience, highest refs., 
oper for position. Can make investment, 
Address, “ER 24.’ care American Lumbermuan, 








POSITION AS YARD MANAGER 
In Detroit or Cleveland preferred by man who knows 
hardwoods and softwoods. Can handle men to get re- 
sults. Am married, 36 years old, clean habits. Twenty 
years’ experience in different branches of retail yards. 
gest of references. What have you to offer? 
Address “EF. 32,’’ care American Lumberman. 


WANTED—POSITION BY AUGUST 1ST 
Now employed as Manager of Retail Lumber Yard and 
Hardware Store, desires change. 36 years old, and 
have built buildings and sold building material and 
hardware for 18 years. Can handle any kind of book- 
work. Best reference, Nebr. or Eastern Colo. preferred. 

Address “EK. 45,’’ care American Lumberman. 


WANTED—TO MAKE CONNECTION WITH 
Yellow Pine Manufacturing or Responsible Wholesale 
Concern to represent them in Pennsylvania and New 
York States; fifteen years’ established trade; employed 
at present. 

Address 








“KF. 46,’’ care American Lumberman. 


LUMBERMAN WITH 
Several years’ executive experience logging, sawing and 
inspecting Northern Hardwoods desires to make a change 
about July Ist. Possesses selling ability and three years’ 
office management experience; am conversant with traf- 
fic matters, 
Address “EK, 47,” care American Lumberman, 
EXPERIENCED RETAIL LUMBERMAN 
Wants position as Yard Manager, Estimator or 
man. Best reference. 
Address ee,” ee 


WANTED—POSITION 








Sales- 


American Lumberman, 


AS SECOND MAN 


care 











gle Protestant; six years stump to market experience In retail yurd in Middle West. Young man, single, 
in Ohio hardwoods. References. who knows lumber. ; 
LUMBERMAN, 26 8. Findlay St., Dayton, 0. Address “FR, 42,’ care American Lumberman. 
WANTED—POSITION ACCOUNTANT—AUDITOR 

With retail lumber concern as assistant to manager. In Chicago, exp. in wholesale, retail and mfg., wishes 
Past experience, forestry education, seven years’ expe- responsible position. References and bond. 
rience logging. Prior to this, four years’ experience Address “FR. 37,’’ care American Lumberman., 
bookkeeping. 

Address “E. 26,’’ care American Lumberman. CONNECTION WANTED WITH WHOLESALE 





GENERAL MANAGER 
Whose experience has covered every phase of manufac- 
ture of high-class millwork, including estimating, sales, 
cost, plant layout so as to eliminate waste labor and 
increase production with lowest possible overhead is 
open for a position. Only a position that requires a 
high-class man will be considered. 
Address “BE. 27,’’ care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 
Wants situation. 15 years’ experience with National 
rules. Age 44. State wages in first letter. Can report 
on short notice. Best references. 

Address “E. 28,’’ care American Lumberman. 


SALES MANAGER WANTS SITUATION 
Fifteen years’ experience buying and selling Y. P., 
hardwoods and fir, yagd, R. R. and industrial trade, 
with wholesaler or manufacturer; where expert knowl- 
edge, extensive acquaintance with consumers, producers, 
and superior ability required. Location preferaby Chi- 
cago. 

Address “BE. 23,’ care American Lumberman. 


BOOKKEEPER AND ACCOUNTANT 
24 years old. Married. One child. Thoroughly expe- 
rienced and capable in all branches of lumber account- 
ing from stump to car. In present position four years. 
Good reason for desiring change. Reliable, honest, 
ambitious. Go any place where living conditions and 
salary are right. What have you to offer? 
Address “1, 23,’’ care American Lumberman. 


SASH AND DOOR SALESMAN 
One with 20 years’ experience as salesman in estimating 
and sales management wishes to make change. Prac- 
tical experience in handling all kinds of special mill- 
work as well as stock material. 
Address “D. 37,’’ care American Lumberman. 


COMPETENT OFFICE MAN 
Desires new connection, with chance for advancement 
based on ability, integrity, and aggressiveness. Seven- 
teen years’ lumber manufacturing and wholesale ex- 
perience. Thoroughly familiar cost accounting and all 
office routine; at present employed as office manager of 
large manufacturing corporation. Very best of refer- 
ences. Am married and 36 years old; clean habits. 
Address “DP. 16,’? care American Lumberman. 




















BEST WAY TO GET EMPLOYMENT 


Advertise in the Wanted—Employment columns of the 
a LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, ‘. 





Lumber Company prefer one having established access 
to Northern stocks, to sell crating and industrial spe- 
cialty stock on split basis; can furnish convincing proof 
of ability to get profitable results. 
Address “FEF. 35,’’ care American 


LUMBER STENOGRAPHER WANTS POSITION 


Lumberman. 








In loop or Northside lumber office. Experienced in 
wholesale and retail lumber work, billing, car tracing, 
ete. Available June Ist. 
Address “RK. 36,’’ care American Lumberman, 
WANTED 

Position by experienced yellow pine mill operator. 
Have twenty years’ experience from stump to car. 
Eighteen years with one plant, as general manager, 


daily capacity 100 M feet. Can get results with mini- 
mum cost. Good reference furnisned. 
Address “KE. 18,’’ care American Lumberman., 


STENOGRAPHER—OFFICE CLERK 
Young married man, several years’ experience hard- 
wood mill office, shipping, invoicing, etc., desires 
change. Prefer manufacturing. Would consider sales 
office work. References. 
Address “EB, 19,’ care American Lumberman. 


DO YOU WANT A MECHANIC? 


You can get good mechanics by advertising under head 
of Wanted—Mill Mechanics. Send your ads to the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Tl. 


WHEN YOU WANT EMPLOYEES 
Advertise in the Wanted—Employees column of the 
ee LUMBERMAN, 431 S. Dearborn St., Chi- 
eago,. ITIl. 


SINGLE MAN, 29 YEARS OF AGE 
Wishes position as bookkeeper. Twelve years’ experi- 
ence in wholesale lumber offices, Best of references. 
Can report any time. 
Address “BH. 16,’’ care American Lumberman. 


WANTED—MANAGEMENT GOOD RETAIL YARD 


Ten years with one company. Prefer salary and com- 

















mission. Best references. 
Address “FE. 15,’’ care American Lumberman. 





WANTED—MANAGEMENT GOOD RETAIL YARD 
Twelve years with one company. Prefer salary and 
commission, or interest. Best credentials. 

Address ““P, 140,’’ care American Lumberman. 


SAWYER WANTS POSITION 
On either right or left-hand rig. Prefer left-hand. 
Address “KE. 29,’’ care American Lumberman. 








A-1 MILL SUPT. OPEN FOR POSITION 





Gilt edge references furnished. 


Address 


OR, 


28,’’ care American Lumberman, 








SALES MANAGER AT LIBERTY 
Have had fifteen years selling lumber and kindred ines 
Should you be in need of a first. 
class merchandiser with a wide acquaintance, that knows 


in the Middle 


his business, 
Address 


West. 


/-, 


ay 
56,”’ 


care American Lumberman, 








YOUNG MARRIED MAN 
Thirty-two years of age with fourteen years’ experienc 
in retail and wholesale lumber business would like po. 
Has had complete management of 
string of line yards for four years. Can furnish highest 
Now employed but could make arrangements 


sponsible position. 


references. 


to leave by June Ist. 


P. O. BOX 1137, Denve 





LUMBERMAN WANTS MANAGEMENT 


Yard. Al ref, 
Address 


“D—. 34,’’ care American Lumberman, 





r, Colo, 





ACCOUNTANT AND AUDITOR 


20 years’ experience in all phases lumber accounting, 


Full charge large 
Address 


> Office 9 years. Go anywhere, 


“DP. 30,’’ care American Lumberman, 





SAWMILL CONSTRUCTION ENGINEER 
following of labor, 
“DP, 18,’’ care American Lumberman, 


Available on 
Address 


short 


notice. Large 








GENERAL MANAGER 


Wants location. 


itv and character. 


Address 


Can furnish best references a 
Can invest some money, 
WwW. 140,” 


care American Lumberman, 


8 to abil. 





WANTED—POSITION AS MANAGER 
Ten years’ er- 
perience; married; age 38. No objection to taking good 


““RETAIL,” care American Lumberman. 


Of retail yard. 


country yard 
Address 


At present employed. 





SALES MANAGER OR ASSISTANT 
Capable correspondent, office manager, 
Experienced 
both manufacturing and wholesale southern hardwoods, 
Excellent references, 


executive. 


Pine and West 


sales department 


Coast Lumber. 


Now employed, but wish change. 


Address 


“es 


D. 10,’’ care American Lumberman, 


accountant and 
and office, 





HARDWOOD BUYER AND INSPECTOR 
Now employed, wants change, either yard or road. Na- 


tional experience. 16 years’ experience, 


A 1 reference. 


Will go anywhere. 


Address 


“T), 4,’’ care American Lumberman. 





COMPETENT LUMBERMAN 


With long experience wishes permanent connection with 
good mills as sales representative in 
Prefer several 


ritory. 


branches on 


Highest references. 


Address 


“C, 26,’’ care American Lumberman, 


Milwaukee ter 
commission bases. 





ACCOUNTANT—OFFICE MANAGER 


Retiring from business after 20 years’ activity as a pub 


lic accountant. 


familiar with any kind of business, federal income tar 
Originator of most 


laws, ete. Soun 
practical cost sy 
anywhere (west 
dren. SYDNEY 


Seeks executive or managerial 


d financial advisor. 
stem, ‘‘From Stump to Yard.’”’ 
preferred). Aged 48, married 

H. VEAL, PUBLIC 


Johnson City, Tenn. 


ACCOUNTANT, 


position, 


Will go 
, no chil. 





NOTICE TO LUMBER MILL OWNERS 
Sawmill operating manager with excellent organization 
lumber plant 


covering all de 
from stump to 
with high class 


Southern Pine, who has openings for manager and severé! 
good lumbermen, sawmill, planing mill and logging met. 
Plant where now employed will cut out soon. 
financial interest 


take 
salary, $350.00 1 
Address 


partments of a modern 
car, desires to arrange for 
lumber company cutting W 


in good company. 
ver month to start. 


“DP. 17,’’ care American Lumberma. 


Managers 


interview 
estern of 


Would 





DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to 


advertisement i 


Chicago, Il. 


n the ‘‘wanted’’ 


If you did not want 











department of tht 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. 
you were advertising, we could key the advertisement 


AMERICAN LUMBERMAN, 431 South Dearborn St 


insert a2 


it know. 





WANTED—CLEAR DRY OAK SQUARES 


In carload lots: 


2x2x30”, 36”, 42” and 


2%)x2%x42” and 54” long. Quote lowest 
f. o. b. cars mill. J 
Address “PF. 51,’’ care American 





A few cars of 


WANTED , 
fichigan, Wisconsin or Indiana 


1 and better basswood. 


J. W. CISAR, 4318 Cullerton St., Chicago 





HARDWOOD SQUARES 


Carloads, 


squares, all 42” 
week. 


Avenue, Pittsbu 


Beech, res 
inch and eighth and inch and a quarter, DRY, 


Quote delivered. G. 


Birch, or Maple squares, 


up to hundred tho 


Take h 
V. BAIN, 5807 


long. 


rgh, Pa. 





WANTED CAR MIXED OAK SAWED 


For prompt shipments, 300 6” x 8”-8’ 


x 8” switch 
Lorain, O. and 
Address 


and 
ties 8’ to 15’; quote price 
quickest shipment. 


Cc. C. PEASE, Lorain, 0. 





WANT TO BUY SEVERAL CARS 


1x4” 


and wider 7 


and 8 ft. Cull hardwoo' 


DOCK & MILL co.. 
North Tonawanda, N. Y. 


n4” long; als 
cash prices 


TLanmbermaa. 
patentee eat 


high grait 


4/4" No 
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